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Industry Selects Trade Extension Manager 


N OLLOWING a two days’ session in Chi- 
icy cago of the executive committee of the 
YI} National Lumber Trade Extension Com- 
mittee announcement was made that the important 
position of trade extension manager had been ten- 
dered to John M. Gibbs, secretary-treasurer of the 
North Carolina Pii:e Association, Norfolk, Va., and 
that he had taken the matter under advisement. 
After a conference with the president of his asso- 
ciation at Charleston, S. C., Mr. Gibbs wired the 4 
AMERICAN LUMBERMAN on June 30 that he had defi- ; 
nitely decided to accept the appointment and had i 
wired his acceptance to the National Lumber Manu- a 
facturers’ Association, for his service to begin late in 
July. Few men in the lumber industry are held in 
higher esteem than is John Gibbs. Earnest, sincere, 
warm-hearted and energetic, Mr. Gibbs will bring 
to this tremendously important position a dynamic 
force and a magnetic personality that should assure 
enthusiastic codperation from all branches of the 
industry in carrying on this campaign to promote 
the greater and better use of lumber. In accepting 
this appointment, Mr. Gibbs has undertaken no easy 
task, but that he will fully measure up to the re- 
sponsibility in every particular is the belief of all who 
know him. This new work will necessitate his re- 
moval to Washington, from which point the trade 
extension work will be directed under the general | 
supervision of Wilson Compton, secretary-manager 
National Lumber Manufacturers’ Association. While 
Mr. Gibbs had worthy and capable predecessors in 
JOHN M. GIBBS, NORFOLK, VA. that positiori, as secretary of the North Carolina 
: : Pine Association he has been particularly successful 
Began business career in 1891 as office and tally in guiding the destinies of that organization through 4 
’ boy with the Crummer Co., Norfolk. some troublous times and it probably is stronger : 
. i 3 a. today in membership, in finances, in service to its 
; In 1897 married Miss Lillian Rockafeller of Nor- members and in influence in the industry than ever 4 
folk. before in its history. Just recently it has begun to 
' In 1906 became sales manager Fosburgh Lumber realize, in a considerably increased membership, on 
; Co., which had succeeded the Crummer Co. some of the good work done by Mr. Gibbs and his if 
executive officers during the last several years. As Y 
trade extension manager Mr. Gibbs will have oppor- 
| In 1922, after a continuous service of more than tunity to do a constructive and helpful work for the ‘f 
| 30 years with one concern, was elected secre- entire industry and will have ample opportunity for F 
tary-treasurer North Carolina Pine Association, the exercise of all the ability, the knowledge of the ii 
which position he has occupied with distinction, lumber business in all its angles and the capacity for 
until called now to serve the entire lumber in- making friends that are possessed by him in such 
dustry. large measure. 
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In 1910 was made general manager. 
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Lots of Room 
At the Top 


In the majority of houses, 
the attic affords all the extra room the fam- 
ily needs so urgently. You only need to 
point out how a Bessler makes it easy to 
reach the attic without taking up space on 
the floor below and a sale is made. 


Space Making 
Business Building 


You can increase your business by showing home 
owners how to make the 
attic space usable with 
Besster Disappearing Stair- 
ways. Satisfaction is guar- 
No. 97 anteed or money refunded. 


Send for details. 


The Bessler Disappearing 
Stairway Co., Akron, Ohio 









Slides up 
into 
ceiling 
when not 
in use. 


BESSLER 
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I nspection _ 


Inspectors are everywhere 
in our plant. Pieces of floor- 
ing that seem flawless to 
the average eye are reject- 
ed as unworthy of the 
“Everlasting” stamp. 
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Hardwood Flooring 


Maple Beech Birch Oak 
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A Hardwood Mill 
With a Reputation 


A reputation for delivering quality 
stock to its customers. A reputation for 
prompt service. 


This is the kind of a reputation that 
makes ours a good mill from which to 
buy your hardwood requirements. 


Try us and let us show 
what we can do for you. 









DILLAC-S00 


LUMBER COMPANY 
Cadillac, Michigan 


W.L. SAUNDERS JOSEPH MURPHY C-T.MITCHELL 


President Vice President Treesurer 
GEORGE BROWN C.A.SAUNDERS J.L.COLBY 
Secretary Ser. 7 





Models for 
Caterpillar 
60” and“30” 


rugged power 


for logging : 


Mounted on the ae Choate 60”, this 
heavy re the illamette has a wide range : 
of usesin the woods. Most powerful trac- 

tor hoist built—pulls range from 9,250 
pounds in high gear to 29,500 pounds 
in low. Self-propelling— makes own 
roadway. A money earner for logging 
operation. Write for full information. 








WILLAMETTE IRON & STEEL WORKS, PORTLAND, OREGON, U. S. A. 
Dealers Everywhere 
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ALLISON FOR WV WILLAMETTE FOR 


THE FORDSON THE CATERPILLAR 
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Advantages of Direct Contact with Patrons 4 
ATELY A WIDEAWAKE young yard manager remarked to occasion for making a sales talk. If all estimates are mailed to the 4 
his general manager: “I have found that it pays to take prospective buyer the personality of the individual lumberman is : 
A, estimates to the customer instead of just mailing them out. left out of the transaction. Price only is or can be considered. No 


If I take the bill to the man very often he will give me information selling effort ‘is in fact made. Perhaps it is not too much to say i; 
that will enable me to demonstrate to him that my price is the that to mail an estimate belittles it, while to deliver it in person a 
lowest considering the material and service that I offer. I take gives to the transaction an importance that wins the respect of 1 


all my estimates to the customers now. If I can not take them the the buyer and puts him in a friendly attitude toward the lumber- i: 
day they are made I take them the next day instead of mailing man. 
them.” Making out an estimate of a bill of material ought to be the 


In the handling of his estimates this young man has observed first step toward making sure of its sale. Every lumberman knows 
@ sound principle of salesmanship. He has acted on the theory’ that a bill may be made up in many ways; that is, various grades 
that an opportunity to make an estimate is an opportunity to make and combinations of items may be assembled as a bill for the 
a sale, and that the delivery of the estimate may be made the projected structure. Various considerations may be involved in 
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the choice of these materials, and these will be largely determined 
by the knowledge or lack of it that the estimator has of the pros- 
pective purchaser’s needs and means; that is, his tastes and his 
means of satisfying them. Therefore, it should be practicable to 
make each estimate especially suited to the individual customer 
and it should be possible for the estimator, who now turns sales- 
man, to show the special fitness of each item on the bill in such 
a manner as to clinch the sale. 





Delivering Lumber in Good Condition 


RIGINALLY, THE WORD lumber was applied to materials 
(S) neglected and allowed to accumulate in out-of-the-way places. 

The word in that sense has gone out of use, and now it is 
universally understood to mean products of the forest converted 
into forms of wide utility. Sometimes, however, in the handling 
of their product lumbermen themselves treat it much as if they 
still thought of it in the old sense, as a material that might be 
loaded in any old. way, dumped anywhere, left exposed to the ele- 
ments and treated with disrespect generally. The extent to which 
this attitude prevails is implied in the questions asked by a speaker 
at the meeting of the East Texas Mill Managers’ Association, re- 
ported elsewhere in this paper. 

In modern merchandising it not infrequently happens that the 
buyer or prospective buyer is influenced more by the store 
environment or the setting in which the goods are offered or by 
the packages in which they are displayed and delivered than by 
the goods themselves. It often happens also that a final deft touch 
that costs the manufacturer or distributer little adds dollars to the 
selling value of his goods. The thrifty buyer, indeed, sometimes is 
led to ask whether the merchant’s profit is made on the goods or 
on the package in which they are sold. 

Perhaps it may be neither practicable nor desirable to treat 
lumber at the mill with the same circumspection that the ultimate 
finished product made from it is treated in the retailer’s hands, but 
it should be both practicable and profitable to deliver lumber to the 
ultimate user in as good condition as when it leaves the saw or 
planer at the mill. Fine clean boards must impress everybody as 
being worth more or more nearly worth the price charged than do 
dirty damaged boards. No matter how clean the boards may be, 
however, when they leave the mill floor, if they are not carefully 
handled thereafter they will not reach the user in the same con- 
dition. 


—————— 


Merely to ask some of the questions asked by the Texas speaker 
is to suggest a carelessness and indifference if not almost a cop. 
tempt among workmen for clean attractive stock that it is hard to 
believe generally exists. The millmen, however, voted unanimously 
to give better care to their stock in future and it is to be hopeq 
that persons guilty of some of the practices referred to will be 
either reformed or eliminated. Lumbermen hereafter can well 
afford to treat their product with more respect. Flooring and trim 
often are wrapped for shipment. The time may come when more 
wood products will be given greater protection from injury in 
transit. Certainly, all lumber should be so loaded as to come out 
of the cars in as good condition as it goes in, and also, as the 
speaker suggested, the convenience of the buyer ought to carry 
some weight in determining the method of loading. A little more 
care in loading and handling lumber will serve to lubricate the 
channels of trade and will add to the ease of lumber merchandising. 





Removing Temptation Promotes Honesty 


S THE AVERAGE retail lumber business is operated there 
A is greater opportunity for individual initiative on the part 
of employees than in many other retail lines. Yard men 
and other employees often take verbal orders for stock and make 
delivery to the buyer in person, so that it is a matter of memory 
and honesty to see that cash is turned in and credit sales charged. 
Sometimes it has happened that the opportunities thus opened for 
dishonest practices have been too numerous and too tempting for 
employees to withstand, and they have been known to peculate 
small amounts over long periods without detection until the aggre- 
gate was more than they could hope to repay when disclosure 
ultimately took place, as it is pretty sure to do. Several cases of 
this kind have been discovered owing to discrepancies in inventory. 
Experience has shown that the best protection against dishonesty 
is systematic business methods. Frequent inventories, careful 
records of sales and deliveries, sales slips and delivery tickets for 
all sales and similar devices protect the employee from temptation 
at the same time that they protect the employer from the chagrin, 
not to say the loss, due to the misstep of those in whom he has 
confided. The fact is that dishonesty of the kind here discussed 
proves to be as great a shock to the employer who discovers it as 
to the employee who is found guilty of it. Human nature at best 
is weak, and it is both wise and charitable to take all reasonable 
precautions to prevent dishonesty in those holding positions of 
trust. 





A Field for Increased Lumber Sales 


tential market, not only for lumber but for building mate- 

rials of every sort, as well as for heating, lighting and 
plumbing equipment, furniture, and all the numberless other items 
that enter into the construction and equipment of the modern home. 
The surprising thing is that the importance of this field, and the 
results that follow its thorough cultivation in any given locality, 
have not been even more generally recognized and acted upon than 
they have, not only by lumbermen but by the numerous other pro- 
ducers and distributors of goods related to the construction or the 
rehabilitation of homes. 

Seyeral years ago the AMERICAN LUMBERMAN launched a na- 
tion-wide campaign for the remodeling of old houses, a feature of 
which was the distribution to lumbermen, contractors, architects 
and others allied with the building industry of many thousands of 
copies of what was aptly styled the “Miracle Book” of remodeled 
homes, although the actual title was “Old Homes Made New.” Fol- 
lowing the launching of the AmericAN LUMBERMAN’s house re- 
modeling campaign the idea has been taken up and pushed by 
numerous other organizations and interests, so the effectiveness of 
the campaign has been multiplied by the efforts of numerous allies 
working to the same end. 

While the results of the combined efforts of all the agencies 
working to “sell” the idea of remodeling old homes to the Ameri- 
can public have been large and gratifying, much remains to be 
done before the idea becomes generally accepted that, almost as a 
matter of course, at a certain stage of the life of most houses, 
regardless of the materials of which they may be constructed, 
they become subjects for remodeling, either exterior or interior, or 
both, in order to conserve their true value and prevent needless 
deterioration. In short, remodeling and rehabilitation should be 
regarded as normal events in the life history of the average home, 


CL] “tcntiat marke the remodeling of old houses offers a vast po- 


as well as an economic measure to prevent unnecessary financial 
or social. loss. 

The acceptance of this idea of remodeling as a normal step in 
the march of progress, is helped by the fact that it is applied to so 
many other commodities in common use. For instance, the rebuild: 
ing of typewriters and other office machinery has become quite an 
important industry. Everyone is familiar with the process by 
which automobiles of more or less obsolete design are given a new 
lease of life. Even the ordinary cobbler’s shop for the repair of 
footwear has become, in modern parlance, a shoe “rebuilding” 
establishment. 

There certainly is no reasonable argument that can be ad- 
vanced for allowing a well-built house to become obsolete and un- 
desirable as a residence for a self-respecting family. It is not in 
all cases possible or desirable for a family to move out of the old 
house into a new one as soon as the former begins to get a little 
run down and out of date. Even if they did so, someone less par- 
ticular would occupy the old house, and the process of deteriora- 
tion, not only of the individual house but of the neighborhood in 
which it is situated, thus is begun. It is far better, from every 
standpoint, to keep the old residence in first-class repair, and to 
make such exterior or interior changes from time to time as are 
desirable to keep the home conservatively modern. 

It may be argued that the lumberman’s interest lies in the 
building of new homes rather than the repairing and conservation 
of old ones, but that is a short-sighted view. One of the chief argu- 
ments employed by those interested in displacing the use of wood 
in home construction is that their materials last longer than does 
wood. Therefore the aim of everyone interested in increasing the 
use of lumber, whether as a manufacturer or a distributor, should 
be to disprove such claims by giving houses of wood a fair chance 
to demonstrate their longevity under proper treatment. Well-built 
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nouses of wood ordinarily do not wear out; more often they de- 
teriorate from lack of proper care in the matter of upkeep and 
repairs, or become so conspicuously obsolete in design that modern- 
minded folks do not consider them desirable as residences. 

This is not a matter of sentiment, but of plain, practical busi- 
ness. Abstract arguments as to the benefits of remodeling may 
not make much impression, but when a dealer increases his re- 
modeling sales by 156 percent as a result of a well planned com- 
munity campaign on behalf of remodeling, even the most skeptical 
must admit that “there is something in it.” This week one of the 
editors of the AMERICAN LUMBERMAN spent a day at Decatur, IIL, 
to learn at first hand about the successful remodeling campaign 
that is going on there, and in the office of the Lyon Lumber Co. 
of that city was told that the sales by that concern of materials 
for remodeling jobs, as distinguished from ordinary repairs, during 
the last few months had showed the above increase over the cor- 
responding period last year. These jobs, Mr. Lyon said, ranged 
from $100 to $2,000 each, probably averaging somewhere around 





$300. If the proof of the pudding’ is in the eating, that is some- 
thing to masticate. The general set-up and some of the results to 
date of the Decatur campaign are described and illustrated in a 
story appearing elsewhere in this issue, and more about it will be 
printed next week. 

One of the newspapers active in sponsoring this campaign has 
coined the slogan “The Miracle of Remodeling,” while its enter- 
prising competitor declares in each issue that “This is a Modern- 
izing Year.’ Viewing some of the old houses that have been trans- 
formed into attractive modern homes, not only in Decatur but in 
many other communities, one is tempted to borrow a thought from 
each, and designate them as “modern miracles.” That thought, 
indeed, inspired the designation already referred to, of the “Mira- 
cle Book,” which pioneered the way for the revived interest in re- 
modeling that has been so marked a feature of the lumber and 
building situation during the last few years, and which, from all 
appearances seems to be steadily, if slowly, increasing in scope and 
power. 
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| TRAVELER from abroad came 
Jto America to discover the 
secret of its greatness. Natur- 
ally he went first to Washing- 
ton. There he viewed the 
magnificent Capitol and the 
other splendid _ structures 
housing the various Govern- 
= mental departments; sat in the 
visitors’ gallery and witnessed the deliberations of 
Congress; visited the Supreme Court and saw the 
robed Justices weighing causes.affecting the destinies 
of millions. 











The Search for a Secret 


And so the seatch went on, in the great cities 
throbbing with trade and industry, and through the 
vast stretches of fertile farm lands, but neither in the 
wealth of the cities nor in the peace and plenty of 
the country was the secret discovered. 

At last, wearied with his long quest, the traveler 
came at eventide to a newly built cottage on a 
quiet street. Before it stretched a lawn just be- 
ginning to give promise of the velvet greenness 
of the months to come. Shrubbery and flowers im- 
parted their charm and color to the environment. 
A stalwart young man came swinging up the 
street, his step quicken- 





Surely, thought the 
visitor, in these orderly 
processes of Law and 
Government is the se- 
cret of the nation’s 


greatness. 

But an inner voice 
said: “You must seek 
farther.” 


Then he studied the 
military and naval es- 
tablishments of the 
nation and its vast in- 
dustrial resources read- 
ily convertible to pur- 
poses of defense, and 
said: “Now I understand 
why America is great.” 

“Nay,” said the voice, 
“not in armed might is 
the nation’s greatness.” 

Then the visitor, still 
seeking, visited the cen- 
ters of learning, and saw 
the great universities 
and colleges thronged ee 





ing and his eye bright- 
ening as he approached 
the gate. At the cottage 
door appeared a wom- 
an’s smiling face, while 
little feet pattered 
swiftly down the walk. 
With eager cry and 
happy hugs the children 
greet their father, and 
all pass together through 
the door into the home, 
where love and peace 
and comfort hold sway. 

The traveler smiled, 
and said: “Now I know 
that the secret of Amer- 
ica’s greatness is in its 








millions of happy 
homes.” 
And the _ attending 


voice said: “You have 
judged rightly, and your 
search is ended.” 

The home is the great 
school of patriotism. 
Here are early implanted 








with ambitious youth. ~ ©Anne Shriber, N. Y. 

“Ah,” he said, “in America’s wonderful educa- 
tional system, offering unlimited opportunities for 
every boy and girl, is the secret I seek.” But again 
came the voice, “You must look still farther.” 





those ideals of fair play, 
justice and regard for the common welfare that 


in their wider application make a nation truly great. 
Thus the home is the foundation of citizenship. Love 
of home and love of country—one and indivisible. 
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Supply of Joshua Wood or Yucca 
Please wire us from whom we may purchase Joshua 
wood.—Inguiry No. 1,973. 


[This inquiry comes from a large manufac- 
turing concern not engaged in the lumber busi- 
ness. Yucca wood is a species of yucca 
(Yucca arborescens) which grows in Utah and 
California and is known by various names 
such as yucca, yucca cactus, and the Joshua 
tree. 

Yucca wood is not, of course, wood in pre- 
cisely the sense in which that term is commonly 
used in the lumber business. It is of a light, 
spongy character, and while it has been used 
for structures, doubtless the present inquirer 
has some special use to which it is to be put. 
The inquiry is published with the hope that 
it will come to the attention of readers who 
handle yucca, or who can give the names of 
concerns from whom a supply can be obtained. 


The name of the inquirer will be furnished on. 


request.—Eb1ror. } 


Supply of Satinwood Sought 
We have an inquiry for some 5/4, 6/4 and 8/4 
satinwood. Will you please tell us where we can lo- 
cate some of this stock?—Inguiry No. 1,969. 


[This inquiry comes from a Wisconsin lum- 
ber concern. There are several species, in fact 
several genera of so called satinwoods. Also 
there are some woods, imported from West 
Africa, that are termed satinwood, whose iden- 
tity is doubtful, and whose botanical descrip- 
tion can not be given. Perhaps the most com- 
mon of satinwoods is the Andaman, coming 
from south and west India, from Burma and 
from the Andaman Islands. This wood is a 
light yellow in color with occasional grayish 
streaks, and is sometimes beautifully figured. 
It has been compared to boxwood and is con- 
sidered suitable for cabinet work. The East 
Indian satinwood more nearly resembles the 
West Indian wood, coming from Porto Rico 
and said to be the finest satinwood both in 
quality and color. Some excellent satinwood 
also comes from San Domingo. In his recent 
work, “Timbers of Tropical America,” Prof. 
Record refers to specimens of Brazilian satin- 
wood as having a structure which agrees very 
closely with that of the East Indian satin- 
wood. This wood, he says, is yellow in color, 
sometimes with a slight pinkish or purplish 
mixture. It is: sometimes oily, fairly lustrous, 
the sapwood being lighter but not very clearly 
distinguished. The wood is hard, heavy, com- 
pact and weighs about 56 pounds per cubic 
foot. The grain is straight to decidedly irreg- 
ular, texture fine, wood easy to work, taking 
a high polish, but being brittle and yet look- 
ing as if it were durable. It is said that the 
East Indian satinwood is imported into Eng- 
land after the sapwood has been cut away, 
only the heartwood being utilized in com- 
merce.—EpiTor. } 


° . .* 
Billboard Advertising Service 

We have some quite large road signs which are of 
course fixtures and we have been changing them 
from time to time as to lettering, design etc. The 
thought has occurred to us that possibly in some lo- 
calities various yards have some arrangement or 
maintain a billboard advertising arrangement similar 
to that used by the cigarette people and others. If 
any advertising firm or poster concern makes a spe- 
cialty of lumber yards or lumber advertising it seems 
as if weekly or monthly changes of this nature 
would be preferable to a fixed advertisement running 
six months or a year. 

If you are familiar with or know of any such a 
chain yard advertising proposition, we would be glad 
to hear from you.—Ingurry No. 1,972. 


[This inquiry comes from a Michigan retail 
lumber concern. On the front page of the 
AMERICAN LuUMBERMAN of Sept. 5, 1925, ap- 
peared an illustration of three outdoor adver- 
tising signs of the Hartwick Lumber Co. of 
Detroit, Mich. In the issue of May 2, 1925, ap- 





peared an illustrated article about similar out- 
door signs used by the Restrick Lumber Co. 


also of Detroit. Several similar articles have 
been published also about the use of billboards 
by the Century Lumber Co., Des Moines, 
lowa. 

The California Redwood Association for- 
merly supplied and perhaps still supplies a bill- 
board advertising service proclaiming the mer- 
its of redwood. 

No doubt a considerable number of retail 
lumber concerns in different parts of the 
United States have used outdoor advertising, 
and possibly in some cases there have been 
organized codperative groups with facilities 
for making frequent changes of these adver- 
tisements. This inquiry is published with the 
hope that readers may be able to give some 
account of their experiences in this form of 
advertising that will be helpful to this in- 
quirer.—EbiTor. ] 


Plans for Children’s Playhouses 


We have an inquiry from one of our good customers 
for a plan for a playhouse for his children. Since we 
can find nothing on this we are writing to learn if you 
could furnish us with plans for such a building, and 
if not possibly you could tell us where we could get 
some.—Inguiry No. 1,970. 

[This inquiry comes from an Iowa retail lum- 
ber concern. A number of articles have been 
published in the AMERICAN LUMBERMAN about 
playhouses for children and as a result the 
names of a few concerns that make these 
playhouses or would be glad to make them 
on order have been accumulated. Unfor- 
tunately, however, no plans or blueprints are 
at the present time available. This inquiry is 
published with the hope that readers may 
be able to supply either the plans or the 


i 


names of concerns that can supply them. The 
name of the inquirer will be given on re- 
quest—Ebiror. | 


Plaster Stained by Wood Lath 


We furnished a good sized job of hemlock lath this 
spring on a hotel building. All the lath had been 
plastered over and the p.aster is showing black spots. 
One room has had the putty coat and the discoloration 
comes through that as well. Some of the plaster has 
been on about two months. 

Our customer thinks that this discoloring is a fault 
of the lath, that is, that every lath with bark produces 
a dark spot. Have you anyone in your organization 
that can give us expert advice on this point? Any in. 
formation will be greatly appreciated.—Inguiry No. 
1,971. 

[This inquiry comes from a Michigan retail 
lumber concern. Considerable quantities of 
hemlock lath are regularly marketed and used 
with satisfaction. Likely, bark on lath of any 
description, whether hemlock or some other 
wood, might cause discoloration in plaster, 
This would be especially likely if the plaster 
were thin, or if the lath were green when plas- 
tered, or if the plaster were slow in drying, 
It is just possible that the dissatisfaction re- 
ferred to in this letter is due to the fact that 
there has been a superabundance of rain during 
the last spring and that as a consequence the 
plastering job was slow in drying out. Only 
the lowest grade, No. 3, of hemlock lath per- 
mits any bark, and in that grade the face of the 
lath must be wood. Of course there are the 
usual tolerances with respect to variation from 
grades, so that an occasional barky lath might 
be permissible in the higher grades. 

This inquiry is published with the hope that 
readers may give some information along the 
line asked for by this inquirer —Ebrtor.] 
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S. P. Bliss’ mammoth raft, 
which is being towed from East 
Tawas, Mich., to Tonawanda, 
N. Y., will contain 3,000,000 
feet of pine, on top of which 
is piled 200 cords of cedar 


posts. 
-_ * & 


The Williamsport eo 
sawmills are all running on full 
time with plenty of logs for 
the present; it is thought, how- 
ever, that the stock of logs 
will be exhausted and the mills 
shut down by Sept. | 
s 8 *® 


Manistee is the largest shin- 
gle port on Lake Michigan. 
* 8 & 


Eddy’s Lumber Yard at Ot- 
tawa, Ont., was burned June 
24; incendiarism is supposed 
to have been the cause. Loss 
$30,000; no insurance. 

Ce th ee es 

A private letter just re- 
ceived from a large forward- 
ing firm of Buffalo, N. Y., says, 
its trade is double that of 


last year, which shows a 

healthy feeling at that point. 
+ ~ 

The flood at Memphis, 


Tenn., June 15, tore the booms 
loose and carried away 2961 





logs valued at $20,000—all 
swept out from the boom into 
the Mississippi River, where 
very few of them will be re- 
covered by their owners. 

e* © & 


A raft of logs belonging to 
Anson Eldred was recently 
broken up and lost in a storm 
on Green Bay, Wis. 

i 


Messrs. Emerson, Smith & 
Co., Beaver Falls, Pa., have 
just completed what is sup- 
posed to be the largest band 
saw ever made in this coun- 
try, it being intended for saw- 


ing the large timber of Cali-| 


fornia. It was made of one 
continuous piece of steel and 
is 54 feet long, 8 inches wide 
and No. 15 gauge. 

« 6 © 


Ross Gamble, Wausau, Wis., 
sold his fleet of 700,000 feet 
of lumber in St. Louis for 
$15.50 per thousand and shin- 
gles at $2.50. 

s 8 @ 


The people of the Domin- 
ion are in need of a law similar 
to the one passed by the Mich- 
igan legislature at its latest 
session, prohibiting the dis- 
position of sawmill refuse in 








certain lakes and rivers. Com- 
plaint is made that the naviga- 
tion of the Ottawa River is be- 
ing rapidly destroyed, the 
river being covered for miles 
and miles with refuse from the 
sawmills at Chaudiere. 


E. M. Copp & Co., Stevens 
Point, Wis., propose to rebuild 
their planing mill, burned in 
May. 

s 8 @ 

Three new sawmills are be- 
ing built in the vicinity of Mos- 
cow, Calif. 

* * « 

The drive on the Pike seems 
to be almost hopeless now, 
the men sent to that river have 
returned and report no prog- 


| ress; some 6,000,000 feet will 


hang up there sure. 
os © 


A letter dated 1785, re- 
cently dug up states: “Mr. 
Fusdam, lately from England, 
has erected a sawmill at 
Winnsborough (S. C.) which 
goes by horses. This mill 
saws from 800 to 1,000 feet 
of plank per day; so that a 
sufficient quantity of lumber 
and plank may be had for 
building on the spot.” 
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Southern Pine Market Softer; Bookings Make Gain 


Southern pine business took on marked activity during 
the week ended June 24, when the average mill bookings 
reached one of the highest points this year. The output 
was about twenty-one percent below normal, and bookings 
exceeded it by about eight and a half percent. 

It is not at all clear that the gain in bookings indicates 
a favorable market condition. June 1 stock reports of iden- 
tical mills showed that their holdings were 11.1 percent 
heavier than on the same date of last year. Orders during 
the first twenty-four weeks of this year just offset output, 
but for the same period last year they were four percent 
larger. Buyers have been exerting some pressure for lower 
prices, and have been aided by the coming into the market 
of a good deal more small-mill lumber. There are reports 
that some sellers have made concessions in order to secure 
large line-yard bookings. Export volume has gained also, 
though prices have continued unsatisfactory. 

Shortleaf Producers Report Demand Continues Slow 

Business in North Carolina pine continues slow. Though 
mill production for the first twenty-four weeks of the year 
has amounted to only seventy-two percent of normal, book- 
ings have taken only eighty-eight percent of the cut. Ship- 
ments have exceeded the cut by two percent, so that files 
on unfilled orders are quite small. Prices of practically all 
items are at so low a level that further reductions would 
enforce shutdowns. Retail yards appear well supplied, and 
are buying little, but early improvement in the call has 
been predicted. Box makers’ needs are also small. 

Georgia roofer manufacturers report a slight gain in the 
movement of their product, with a good inquiry. But 
although rains have still further curtailed production, they 
have been unable to get more than $18 for the 6-inch. -The 
small mills have recently been operating more actively. 
Very little lumber is being sold in Florida, most of the 
business coming from the East. 

Arkansas soft pine mills report that demand has 
slackened, as is usual in midsummer. Retailers are send- 
ing in fewer inquiries or orders, and want wide assort- 
ments fof filling in their stocks. Industrial consumers and 
the railroads are sending in some business, but its total 
is not large. Quotations have been fairly well maintained, 
but possibly there are soft spots in the market. 


Redwood and Cypress Outputs Curtailed; Demand Fair 


Redwood production is still considerably below normal, 
and for the year to date has amounted to only 83 percent 
of normal. New business for the year to date has exceeded 
the actual cut by over thirty percent, but has hardly been 
as active during the last week or so. Mill stocks are much 
reduced, and shipments are falling a little behind or- 
ders, so that files of unfilled orders are considerably above 
normal. It is said that the mills are trying to get a little 
better prices, and are not too eager for business at present 
levels. Eastern demand is well maintained, and while 
northern California is taking somewhat less, there has been 
a gain in volume from the southern part of the State. 

Cypress appears to be moving in fair volume, though 
there has been a seasonal easing off during the last week 
or so. Retail yards are buying strictly according to their 
needs, in mixed cars, and prices on these are reported 
steady. Factory demand is not large, and runs heavily 
to the lower grades. Reports are that prices on straight 
loadings of factory items have been rather easy. Some of 
the producers have shut down their sawmills, while they 
continue to operate their planers. The mills have good 
sized stocks in shipping-dry condition.. 


Lumber Statistics Appear on Pages 42 and 43; 





Northern Hardwoods Mills Are in Strong Position 


The strong statistical position of northern hardwoods is 
shown by the stock report of thirty-five identical firms 
comparing June 1 holdings with those of the same date a 
year before. Total stocks had been reduced eleven percent. 
The northern mills recently have been showing a tendency 
to give more attention to hemlock, demand for which has 
been improving, while June 1 stocks of identical firms were 
twenty-one percent less than on the same date last year. 

Demand for hardwoods during the last four weeks has 
been considerably under production. Volume of building 
trades purchases is below expectations. The millwork in- 
dustry is buying strictly according to current needs. Sales 
of maple flooring are disappointing, and the factory output 
is being somewhat curtailed. Automobile plants appear to 
be taking fair amounts, and with the scheduling of new 
models they should soon be better buyers. Furniture mak- 
ers are almost out of the market, until after the shows. 

The general report is that mills are holding to the ad- 
vanced prices recently put into effect, but there have been 
indications of a slight softness, though only very limited 
concessions have been obtainable. 


Southern Hardwoods Weaker Though Stocks Are Low 


Bookings of southern hardwoods, which reached their 
high point during the week ended April 30, have shown a 
steady decline since then, while production has been mak- 
ing gains that brought it to equality with new business. 
During the week ended June 25, orders fell below produc- 
tion, which continued about one-third below normal. 

Some students of the market believe that consumers are 
holding off because higher prices are being asked, but the 
truth probably is that the needs of two large groups are 
small at this season. Furniture buying is being kept close 
to current needs, until after the shows, and automobile 
factories are awaiting the trend of demand for new models. 
Building trades demand is slower, and orders for oak floor- 
ing have fallen considerably below factory output. 

Many sellers have been conciliatory during the last week 
or so, and the list has a softer look. These sellers prob- 
ably wish to keep some stock moving in a dull period. 
There is every prospect of a stronger market, however, as 
bookings of southern mills to date this year have exceeded 
their output by twenty-four percent, so that a surplus of 
lumber is very unlikely. 


Fir Mills Book a Larger Volume of Rail Business 


West Coast mills reported an excellent volume of rail 
trade during the week ended June 25. This amounted to 
about twenty-five percent above the recent average, and 
brought the rail proportion to fifty-six percent. 

Domestic cargo business was at about the recent aver- 
age. The movement to the Atlantic coast is somewhat 
restricted by lack of vessels and high intercoastal rates, 
and there are similar influences at work in the transpacific 
trade. It is indicated that rates will remain high through- 
out July, but some market observers forecast a softening 
in Japanese rates that will stimulate the movement of fir. 

California stocks of Northwest lumber have been de- 
pleted during the building activity of recent weeks, and 
wholesale supplies are not much out of line with market 
needs. Yards have kept their assortments low, and it is 
predicted that by August they will buy more heavily. 

Curtailment this year has considerably reduced mill 
stocks, bookings to date having exceeded output by six per- 
cent, and. it is asserted that the shutdowns definitely 
planned over the Fourth will ensure a firm fall market. 


Market Prices and Reports on Pages 71 to 76 
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Sharp Upturn in Softwood Orders 


[Special telegram to American LumBERMAN] 

Wasuincrton, D. C., June 30.—A sharp up- 
turn in the order file of the softwood lumber 
industry is indicated by a summary of the tele- 
graphic reports received from 307 of the lead- 
ing commercial softwood lumber mills of the 
country by the National Lumber Manufactur- 
ers’ Association here today, for the week ended 
June 25. Sales and shipments were in excess 
of orders. Production was about the same as 
for the week before, with a slight decrease in 
shipments. In comparison with the same pe- 
riod a year ago, there were approximately 10 
percent decreases in all three factors. The 153 
hardwood operations showed marked decreases 
all around, when compared »with reports from 
166 mills for the week earlier. In comparison 
with the corresponding week last year, there 
were decreases in all three factors—especially 
in new business. 

The unfilled orders of 178 southern pine and 
West Coast mills at the end of last week 
amounted to 478,133,438 feet, as against 479,- 
385,022 feet for 178 mills the previous week. 
The 106 identical southern pine mills in the 
group showed unfilled orders of 203,245,832 
feet last week, as against 195,034,296 feet for 
the week before. For the 72 West Coast 
mills, the unfilled orders were 274,887,606 feet, 
as against 284,350,726 feet for 72 mills a week 
earlier. Altogether the 289 comparable report- 
ing softwood mills had shipments 101 percent, 
and orders 101 percent, of actual production. 
For the southern pine mills, these percentages 
were respectively 94 and 109; and for the West 
Coast mills, 115 and 103. Of the reporting 
mills, the 265 with an established normal pro- 
duction for the week of 185,389,148 feet, gave 
actual production 96 percent, shipments 97 per- 
cent, and orders 100 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—190,808,000 feet, against 189,554,- 
000 feet the week before, and 242,573,000 feet 
last year. Shipments—191,771,000 feet, against 
194,874,000 feet the week before, and 247,308,- 
000 feet last year. Orders—193,464,000 feet, 
against 167,390,000 feet the week before, and 
249,661,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—18,355,000 feet, against 21,- 
020,000 feet the week before, and 24,299,000 
feet last year. Shipments—20,197,000 feet. 
against 22,616,000 feet the week before, and 
22,686,000 feet last year. Orders—16,070,000 
feet, against 20,290,000 feet the week before, 
and 27,749,000 feet last year. 

To make allowance for the fewer West Coast 
mills reporting this year, add 28,000,000 feet to 
production, 29,000,000 feet to shipments, and 
26,000,000 feet to orders in comparing softwood 
figures with last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those 
of others mills. Consequently, the former are 
not now represented in any of the foregoing 
figures nor in the regional tabulation below. 
Eighteen of these mills, representing 52 per- 
cent of the cut of the California pine region, 
gave their production for the week as 26,091,- 
000 feet; shipments, 20,750,000 feet, and new 
business, 23,292,000 feet. Last week’s report 
from 19 mills, representing 60 percent of the 
cut, was: Production, 28,974,000 feet; ship- 
ments, 23,610,000 feet, and new business, 20,- 
275,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills report- 
ing for the week ended June 25 was 3 percent 
above production, and shipments were 15 per- 
cent above production. Of all new» business 
taken during the week, 40 percent was for fu- 


ture water delivery, amounting to 31,756,448 feet, 
of which 22,347,780 feet was for domestic cargo 
delivery, and 9,408,668 feet export. New busi- 
ness by rail amounted to 43,894,448 feet, or 56 
percent of the week’s new business. Forty- 
eight percent of the week’s shipments moved 
by water, amounting to 42,180,967 feet, of 
which 31,250,284 feet moved coastwise and 
intercoastal, and 10,930,683 feet export. Rail 
shipments totaled 42,248,571 feet, or 49 percent 
of the week’s shipments, and local deliveries, 
2,783,836 -feet. Unshipped domestic cargo or- 
ders totaled 98,645,948 feet; foreign, 74,981,242 
feet, and rail trade, 101,260,416 feet. 

Douglas fir logging is slowing up for the 
usual Fourth of July shutdown, according to 
the 4L employment service, which will be more 
general and longer than usual this year, to hold 
log production to curtailed sawmill require- 
ments. Resident help in all districts is sufficient 
for local needs. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows a 
slight increase in production, a nominal de- 
crease in shipments, and new business slightly 
below that reported for the preceding week. 

The California Redwood Association, with 
one less mill reporting, shows production about 
the same, a small increase in shipments, and 
new business more than double that reported 
for the week before. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows pro- 


duction and new business about the same and a 
slight decrease in shipments. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with one less mill reporting, shows 
marked decreases in production and new busi- 
ness and shipments about the same. 

Reports from 15 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (one less mill than reported 
for the previous week) show a notable decrease 
in production, shipments about the same, and 
considerable decrease in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 43.—EbiTor.] 


[Special telegram to American LumBerman] 
NorFoLk, VA., June 30.—For the week ended 
June 25, thirty-four mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 8,406,000 feet, manu- 
factured 5,661,815 feet, shipped 5,561,016 feet, 
and booked orders for 3,749,424 feet. 


[Special telegram to AmeERIcCAN LuMBERMAN] 

Mempuis, TENN., June 29.—For the week 
ended June 25, one hundred thirty-eight units 
reporting to the Hardwood Manufacturers’ In- 
stitute, and having a normal production figure 
of 23,184,000 feet manufactured 15,515,000 feet, 
shipped 16,498,000 feet, and booked orders for 
14,190,000 feet. Orders on hand amounted to 
123,750,000 feet. 





1. c. ). freight, which showed increases. 


PRICES 


June 15. 


to that time. 





Business in Brief 
During the last week general business conditions have been characterized by a fairly 
even balance of production against distribution, there being no visible evidence of serious 
decline in production or extensive enlargement of demand in any imdustry. 
GENERAL Moderate declines in wholesale prices have continued, this without noticeable 
turbance of the even tenor of business. Report of a survey recently com- 
pleted by the National Association of Manufacturers indicates factory employment at about 
81 percent of the maximum. Of the institutions included im the survey 19 percent were operat- 
ing at maximum capacity and 29 percent at 90 percent of capacity, a scale of operation expected 
toe continue for three months. Car loadings for the week ended June 18 amounted to 1,016,351, 
or 11,954 umder June 11. Reductions were shown in all commodities except merchandise and 


Advances in prices of farm grains and other products already noted im past weeks have 

been maintained, with substantial increases in values in some agricultural products. Contrast- 

ing weather conditions—drouths in some sections and floods in others—give 

F ARMING the farming situation confusing aspects. However, higher temperatures have 

enlivened retail trade in farming sections, larger buying being made possible 

by higher returns of last year’s crops recently disposed of om the upturn of the market. From 
some sections of the Northwest come reports of excellent crops of small grain and hay. 


An excess of declines over advances in prices of commodities at wholesale is recorded by 
Dun’s for the week. In many lines orders were reported in larger volume than for the pre- 
ceding week, special improvement being recorded in textiles, which have been in 
a depressed condition for several years. This improvement is explained by the 
larger demand for light goods due to the higher temperatures that lately have 
prevailed over a large part of the United States. Rubber also has stiffened up after a long 
steady decline, and leather also after many years of depression is in a rather strong position 
largely as a result of lessened activities at packing centers. Harvard’s weekly index of whole- 
sale commodity prices advanced to 137.3 for the week ended June 22 from 137.2 for the week of 


Outstanding in the week’s steel situation has been a large run of inquiries from railroads 

for steel rails. As summer generally is a period of lessened activity in steel production, how- 

ever, there is no likelihood of immediate expansion in that industry. In fact, 

STEEL barring an unexpected spurt in demand, some recession in prices would surprise 

nobody. Some branches of the steel business show improvement compared with 

recent months, notably soft steel bars and hot rolled strip steel. The general production rate 
at present maintained in the industry is reckoned at about 78 percent of capacity. 


Output of soft coal for the week ended June 18 was 8,283,000 net tons, this including lignite 
and coal coked at the mines; being a decrease of 2.8 percent or 241,000 tons compared with the 
production for the week ended June 11. The average daily output of crude oil 

FUELS for the week ended June 25 was estimated at 2,510,000 barrels, compared with 
2,509,000 barrels per day for the week ended June 18, which was the highest up 
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Changes in Western Sales Organization 


Organizer of W eyerhaeuser Sales Co. Resigns Owing to Ill Health and 
Two Promotions Result—Company’s Growth Phenomenal 


SpoKANE, WASH., June 25.—The resigna- 
tion of L. S. Case as general manager of 
the Weyerhaeuser Sales Co. and the ap- 
pointment of I. N. Tate as this successor 
were simultaneous announcements made to- 
day by T. J. Humbird, president of the 
company, in a letter to the sales force. Mr. 
Tate, who has been assistant general man- 
ager of the company since its organization, 
is succeeded by Don Lawrence, also a vet- 
eran employee, heretofore district manager 
with headquarters in Spokane. 

The change has been occasioned by the 
ill health of Mr. Case which thas extended 
back over a period of several years during 
a considerable part of which time he has 
been on an extended leave of absence and 
Mr. Tate has actually been in charge. De- 
spite this fact, however, Mr. Case, who was 
the organizer of the company and to whose 
splendid ability and vision ‘its great success 
has been largely due, could not sever him- 
self from a feeling 
of responsibility and 
this has hampered 
his complete recov- 
ery. In order to re- 
lieve himself of all 
strain and to facili- 
tate his speedier re- 
covery, he has ter- 
minated his official 
connection with the 
company. 

An interesting ac- 
count of the work of 
Mr. Case and his 
connection with the 
company is contained 
in the announce- 
ment by Mr. Hum- 
bird, which is in full 
as follows: 

It is with deep regret 
that I must announce the 
resignation of Mr. L. S. 
Case as general manager 
of the Weyerhaeuser Sales 
Co. 

Mr. Case has probably 
as wide an acquaintance as 
any man in the lumber industry, and certainly no one 
in the industry is more highly regarded either from 
the standpoint of ability or of personal integrity, 

A good many years ago Mr. Case engaged in the 
wholesale lumber business in Illinois. On July 1, 
1902, he became sales manager of the Chippewa Lum- 
ber & Boom Co., one of the so-called Weyerhaeuser 
mills, at Chippewa Falls, Wis., and he continued in 


that position as long as that company remained in 
business. 

Mr. Frederick Weyerhaeuser then took him into his 
own office in St. Paul on June 1, 1912. During the 
years that he was in the St. Paul office with Mr. 
Weyerhaeuser he acted in the capacity of supervisor of 
sales of the various Weyerhaeuser mills. At this time 
there came to Mr. Case’s desk copies of all orders 
taken by each of the allied mills and as a natural de- 
velopment of this supervision there was organized in 
March, 1916, the Weyerhaeuser Sales Co. as a corpora- 
tion to handle the sales of all the allied Weyerhaeuser 
mills through direct representatives distributed through- 
out the country. 

Mr. Case moved to Spokane when the headquarters 
of the company was moved from St. Paul to Spokane 
in December, 1919, and has continued as its active 
head until the present time. Mr. Case is a stockholder 
in a number of the Weyerhaeuser mills and is not 
permanently severing his connections with the Weyer- 
haeuser interests, but he is at this time. taking a well 
earned and long needed rest. His plans for the imme- 
diate future have not been announced. 

Mr. Case’s resignation has been accepted by the 
trustees with expressions of regret, to become effective 
July 1, 1927. 

Mr. I. N. Tate, who has been assistant general man- 
ager since the organization of the company, has been 
Promoted to the position of general manager. Mr. 


T. J. HUMBIRD, 
Spokane, Wash.; 
President 
of the Company 





Don Lawrence, who has been a district manager in 
Spokane during the entire life of the company, has 
been promoted to the position of assistant general man- 


ager. 
The New General Manager 


Mr. Tate, the new general manager, has 
been Mr. Case’s assistant since the formation 
of the company and is jointly with him 
to be credited with its success. He is pe- 
culiarly qualified by experience, ability and 
temperament to fill the responsible position 
to which he has been called. He graduated 
from the University of Minnesota in the 
class of 1901. While there he was an ath- 
lete of note and his ability to get along 
with men and his qualities of leadership 
were forecast in his election for two succes- 
sive years as captain of the track team. 

His career as a lumberman started with 
the Wisconsin Lumber Co. He was sten- 
ographer and bookkeeper in his home town 
of Faribault, Minn., but not for long. Soon 





L. S. CASE, 
Spokane, Wash.; 


Retiring General 
Manager 


I. N. TATE, 
Spokane, Wash.; 


Appointed General 
Manager 


he was put in charge of the company’s re- 
tail yard at Northfield, and five years later 
the company moved its headquarters from 
Faribault to Minneapolis and put the young 
man in charge of its fourteen retail yards 
as general manager. 

Another five years and he left this com- 
pany to assume charge of the retail yards 
of the Central Warehouse Co., operated 
under the names of the Citizens Lumber 
Co. and the North Iowa Lumber Co. Two 
years latef, in 1912, the Central Warehouse 
Co. lost its sales manager and it is an indi- 
cation of Mr. Tates’ executive capacity that 
he took over the duties of this office in ad- 
dition to his own and successfully carried 
them out for the next three years. 

Then in 1915 he made his third change 
and became manager and secretary-treasurer 
of the H. B. Waite Lumber Co. It was 
here a year later that Mr. Case discovered 
him and finally induced Mr. Tate to leave 
his new connection in which he was very 
happy and to cast his lot with the new 
Weyerhaeuser Sales Co., then in process of 
formation. Since that time in 1916, his his- 
tory has been that of the company. 

Starting with four salesmen, the com- 
pany now has more than 100 salesmen with 
district offices in New York City, Philadel- 
phia, Pittsburgh, Toledo, Chicago, Minne- 
eapolis and Kansas City as well as a large 
home office here in Spokane. From simply 


covering a small territory with St. Paul 
as the headquarters, the company now ex- 
tends its service practically over the entire 
United States. During this entire time the 
policy has been to sell direct to the retailers 
through salaried salesmen charged with the 
responsibility of intensive service to definite 
territory. This policy has not been varied 
and will continue to be the same in the fu- 
ture as in the past. The annual output of 
the associated Weyerhaeuser mills is roughly 
1,300,000,000 feet of lumber and when the 
new mills under construction and planned 
are in operation, this tremendous figure will 
be increased to about 2,000,000,000 feet an- 
nually, 

Mr. Tate was married to Eleanor Dickin- 
son of St. Paul in 1904. They have one 
son, Dickinson Tate, a senior this year at 


Andover where he has followed in his 
father’s footsteps in athletics and last 
year, his first there, he won his letter A 


in the high hurdles. 
™ Mr. Tate is a mem- 
ber of the Spokane 
City Club, the Spo- 
kane Country Club, 
Yukon University 
Club, a past presi- 
dent of the Spokane 
Lions Club and of 
the Spokane Hoo- 
Hoo Club. 

Don Lawrence, 
who succeeds Mr. 
Tate, is also a vet- 
eran in the Weyer- 
haeuser organization 
as well as being a 
lumberman of wide 
experience. It is in- 
teresting to note 
that. when the com- 
pany was being 
formed and in the 
first early days, Mr. 
Tate and Mr. Law- 
rence both lived in 
Minneapolisand 
made the trip to St. 
Paul night and 
morning in each other’s company. 

Beginning as a boy of 18, scaling in the 
woods of the upper Michigan peninsula, 
there is scarcely a job in the woods, on the 
river, in the mill or the office that Mr. Law- 
rence has not- filled. At 22, he went to 
Minneapolis where he spent a year with 
a retail yard concern and then went to 
work for the Scanlon-Gibson Lumber Co., 
first in the Minneapolis office and later at 
the mill at Scanlon and in the woods. Five 
years later, in 1906, he came to Idaho with 
the B. R. Lewis Lumber Co. and remained 
with its successor, the Blackwell Lumber 
Co. as sales representative with Minneapolis 
as his headquarters. He was promoted to 
be assistant sales manager of the Black- 
well-Panhandle Lumber Co., and came. to 
Spokane in that capacity in 1910. In 1913 
he went to Bonners Ferry, Idaho, as sales 
manager for the Bonners Ferry Lumber 
Co., one of the Weyerhaeuser group. In 
1916, when the Weyerhaeuser Sales Co. was 
organized, he was in Minneapolis on a sales 
mission and became a part of the new eer’ 
pany. He came west to Spokane, Jan. 
1917, and opened a district office, for Me 
company as manager, a position he has held 
ever since with the establishing of the gen- 
eral headquarters here in 1919. In Spokane 
he has been active in lodge work, in the Spo- 
kane Athletic Club and is a member volt the 
Spokane Hoo-Hoo Club. 





DON LAWRENCE, 
Spokane, Wash.; 


Assistant General 
Manager 
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This house, situated at 905 North College Street, Decatur, Ill., is being 

remodeled under the direction of the Lyon Lumber Co., in accordance 

with plans furnished by its service department, a sketch being made 

over the photograph to show what could be done to improve the 

exterior of the home. The sketch reproduced at top of opposite page 
shows the changes that were recommended 


ECATUR, ILL., June 29.—An increase of 156 per cent in 

) remodeling business done by one of the local lumber com- 

panies affords tangible evidence that the codperative campaign 
now in progress in this city to educate the public to the feasability 
and profit of remodeling old houses, is producing results very pleas- 
ing to the participants in the campaign. Just how and why the lum- 
ber company referred to has “cashed in” on this campaign to the 
extent stated will be explained and illustrated in its proper place 
in this article. Suffice to say at this juncture that the method 
employed by the company to visualize for the customer the possi- 
bilities for improvement through well planned remodeling, is novel, 
practical and effective. 

But in order to give the proper setting, it is necessary to start 
this story at the beginning, which was the launching of a codp- 
erative newspaper advertising campaign, sponsored and promoted by 
the two enterprising daily newspapers of this city, the Herald and 
the Review, and participated in by lumber dealers and other local 
merchants and business interests desirous of encouraging the remod- 
eling of old homes, of which Decatur has a goodly number, although 
homes of the modern type, ranging from the small but attractive 
and uptodate bungalows of the salaried class to the more preten- 
tious and costly residences of the wealthy, predominate in the newer 
residential sections. 

The underlying purpose and the keynote of the campaign have 
been to sell the idea of remodeling, rather than to promote the sale 
of materials or service of any particular sort, except as such mater- 
ials or service might be featured in separate individual advertise- 
ments, apart from the main codperative campaign. In that connec- 
tion, it may be stated that the showing of such individual advertise- 
ments is impressive and educational, supplementing the main cam- 
paign with specialized information along many lines. 

But back even of the beginning of the newspaper campaign was 
the idea that supplied the initial motive power, and Jay M. Allen, 
manager of the Peoples Savings & Loan Co., is the man who 
“hatched” that idea. 

“We discovered that we had more money to lend than there were 
requests for it,” said Mr. Allen in discussing his interest in the re- 
modeling of old homes to increase their value. “Although our inter- 
est in remodeling is selfish, there is a big economic principle behind 
this rehabilitation program that makes us feel that we are doing 
this city a real service in urging home owners to keep their homes in 
first-class condition. 

“Lending money for making alterations on homes is not a new 
service for this company, but the number of requests of that kind 
in past years had been so small that we had not considered it 
a worth-while part of our business. I see every property on which 
we make a loan, and for years I had been impressed with the rapid- 
ity with which class A locations declined into class B, class C 
or even class D. Of course location has a lot to do with the 
appraisal we place on a house for which a loan is requested, and 
the fact that a home is out of date may be a small part of the 
reason for its decline in value. The old story of the one rotten apple 
in the barrel applies in the case of decline in property values by 
neighborhoods. First one house in a block was allowed to go 
without paint, the steps got rickety, a few loose shingles began to 
appear, and the whole neighborhood started to slip. Then another 


i 


Remodeling Campaign 


One Dealer’s Gain Is 156 Per 
Photographs and Shetches 


house in the same locality was neglected, then another, and in a 
surprisingly short time many of the home owners in that section 
felt that they would like to sell the old place and move to the 
north side of town. Then they found that they could not get the 
price that they wanted, or thought they were entitled to, so they 
reasoned like this: “This property is close in. It will soon be ex- 
cellent for apartments, or perhaps I can hold it until the business 
section moves out this far.’ The result was always the same. The 
original owners moved to the new parts of town and rented their 
old homes. The tenants took in roomers, because the location was 
close in. In a few years the whole city referred to that particular 
section of the city as ‘just a rooming-house district.’ ” 

The upshot of Mr. Allen’s idea was that both of the Decatur 
papers began running news articles pointing out the benefits to be 
derived from remodeling these old houses, and soon both papers 
worked out display advertising campaigns which enlisted the support 
of many of the leaders in those lines of business that naturally 
want to see building, remodeling and repairing increased, in the 
front rank of which were several of the local lumber concerns. 

The two advertising campaigns were similar as to style and 
copy, and ran simultaneously. The only essential difference was 
in the way in which the codperating firms were identified with the 


The MIRACLE of REMODELIN 


Remodel Your Old Home 

















VERY section of Decatur has its quota of well-built, roomy houses, 

built in an earlier era of style, that lack only little touches to re- 
create them into modern, efficient homes. Their ground value is far 
greater, proportionately, than the houses themselves; at market value, 
these homes would probably never ell for as much as they are worth to 
their owners, as homes. 











Comforts, efficiencies, unknown when they were built. are now every- 
day features. A sleeping porch, built in kitchen units, a sun-room, an en- 
larged living room, French di there are ways to improve 





Owners of such homes owe it to themselves, and to their families, to 
receive the fullest measure of enjoyment possible in their home life—for 
here is the seat of all real enjoyment. 
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This is one of the advertisements that has appeared in the Decatur 

Review. It will be observed that under the sub-caption, “These Firms 

Will Gladly Assist You,” are printed the names of twenty-two local 
concerns, including four lumber companies 
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Increases Lumber Sales 


Cent Over Last Year — Uses 


to Sell Remodeling Jobs 


campaign. The Herald used a coupon, addressed to the “Home 
Modernizing Bureau,” in care of the newspaper, while the Review 
printed the names of all the firms. 

Accompanying this story are reproductions of two typical adver- 
tisements of the campaign, one taken from the Herald, and the 
other from the Review. The captions and the introductory text 
of the two advertisements strike the keynote of the campaign. 

“Every section of Decatur has its quota of well-built, roomy 
houses, built in an earlier era of style, that lack only little touches 
to recreate them into modern, uptodate homes,” says the Review 
advertisement. Very true indeed, and just as true of thousands of 
other cities, towns and villages throughout the country, which situa- 
tion is or should be of the greatest interest to lumbermen every- 
where, because of the vast potential market for lumber and every 
other sort of building material required to modernize even a fraction 
of the total number of old homes that ought to receive that treat- 
ment, and ought to receive it now. 

“Try to sell your home or house,” is the pointed challenge of 
the advertisement reproduced from the Herald. “Will it compare 
favorably with the attractive modern homes that have been built 
in Decatur during the past five years?” continues the advertise- 
ment, “or will it look like a ghost of a long past decade? Men 
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THIS IS A MODERNIZING YEAR 
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—Your Home Is No 
Better Than It Looks 


RY to sell your house Wall st compare favorably 
T with the attractive modern homes that have been 
| built in Decatur during the past five years? Will it 
look like a remaining ghost of a long past decade? Men 
who know about home-values say. “Your home is nos bet- 
ter than it looks ” 








It will surprise you to find how far moncy will go in 
MODERNIZING old houses it's easy to get money to 
increase the velue of a well located property Just fill 
the coupon below with the things you are interested in 
checked . . mail it to the 
MODERNIZING BU 
REAU, care Decatus 
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LOOK AT THIS LIST 
OF THINGS THAT 
CAN BE DONE TO 
MODERNIZE AN OLD 
HOUSE . 
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Herald. You will find 
information and sugges 
tions that will prove val- 
uable to you in the care 
and improvement of 
your home 
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A typical advertisement from the serics appearing in the Decatur 
Herald. The names of codperating firms do not appear in this series 
of advertisements, interested persons being requested to fill out the 


coupon and send it in to the Modernizing Bureau 





Reproduction of pencil sketch, made on transparent paper over the 
photograph reproduced at opposite corner, by the Lyon Lumber Co., 
Decatur, Ill., to visualize the changes recommended. The work, which 
is now in progress, in addition to the exterior changes calls for lower- 
ing the ceiling from 10 feet to 8 feet 3 inches, installing new wood 
frames and sash, new trim and casing, and other minor changes 


who know about values say ‘your home is no better than it looks.’” 

It will be observed that the advertisements of the Review series 
are signed individually by the various codperating firms, among 
which are the Lyon Lumber Co., the Hunter-Pogue Lumber Co., 
the Decatur Lumber & Manufacturing Co. and the Builders Lum- 
ber Co., as well as a number of firms in the lines of lighting, plumb- 
ing and heating, wall paper and paints, electrical goods, contracting, 
hardware and builders’ supplies, painting and decorating, one bank, 
two building and loan associations and a “character loan” concern. 

On the other hand, in the Herald campaign the advertisements do 
not show the individual signatures, but carry a coupon addressed to 
the “Modernizing Bureau,” in which coupon space is provided for 
asking for information concerning plans for remodeling and modern- 
izing a home, including financing, selection of materials, etc. In the 
next campaign in the Herald, to begin in the near future, the name 
“Modernizing Bureau” and the coupon will be retained, but in ad- 
dition thereto the names of the individual firms will appear as co- 
operating members of the “Modernizing Bureau.” In both papers 
the advertisements appear in the Sunday issues only. 

As to results, the consensus of lumbermen, building material deal- 
ers, contractors, painters and everyone else interested in the build- 
ing business is that there has been more repair and alteration work 
in Decatur this year than there ever has been in a similar period 
before. In this connection, however, must be considered the fact 
that a few weeks after the first advertisement appeared Decatur 
was visited by a rather severe windstorm. Although only a few 
homes were damaged seriously, there naturally was a good deal 
of minor damage, which of course swelled the total of repair ma- 
terial sold. Since most of the local firms did not keep separate 
account of their storm repair sales as distinguished from deliberately 
planned alterations, it has been rather difficult to get an accurate 
check on the increase in actual remodeling due to the campaign, 
but the impression and the observation of everyone interested is 
that there has been a large increase, and in at least one important 
instance this is substantiated by comparative records. 

Fortunately, the Lyon Lumber Co. kept an accurate record of 
bona fide remodeling work, as distinguished from storm repair work, 
and, moreover, is in position to make comparisons with previous 
years, as such records have been kept by the company in the past. 
Ray Lyon said that during the first three months of the campaign, 
which began late in March, the company’s alteration jobs showed 
an increase of 156 per cent over the corresponding period of last 
year. “I have not figured out the average on these jobs,” said Mr. 
Lyon, “but they range in size from $100 to $2,000 each. I would 
estimate, offhand, that the average would be around $300.” 

The building and loan companies have maintained a higher total 
number of loans, and a greater gross of loans per month, during 
the last three months than during the same period last year; but 
as they have not kept the remodeling loans separate from renewal 
and storm repair loans, the increase can not be definitely said to have 
resulted wholly from the campaign, although it is only reasonable to 
suppose that the enhanced interest in remodeling, engendered by the 
extensive publicity, was a factor. 

Several if not all of the retail lumber concerns of this city main- 
tain efficient plan services for home owners, so that prospective 
home builders may go to the office of any of these companies, look 
over the plan books that they have on file for ideas and sugges- 
tions, and then have a plan drawn up by the service department that 
will visualize those features that they want incorporated in the new 
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home. But the fact that the companies 
now are being asked for ideas and 
suggestions about remodeling as well 
as about new building, would seem 
to indicate that this newly awakened 
interest is largely due to- the cooper- 
ative and individual advertising cam- 
paigns. 

An outstanding example of the serv- 
ice, both in planning new homes and 
remodeling old ones, rendered by the 
local lumber companies is that of the 
Lyon Lumber Co. This company has 
in its service department a young man 
who is a very competent photographer 
and draftsman. When a definite re- 
modeling prospect develops, as, for 
instance, an owner of an old house 
may call or telephone, saying that he 
is thinking of remodeling, this young 
man takes a photograph of the house, 
and then sketches the proposed altera- 
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tions on transparent paper, placed qj. 
rectly over the photograph of the old 
house. Thus the scale and perspective 
of the sketch and the photograph are 
the same. This method not only 
visualizes for the prospective customer 
the changes recommended, but also 
impresses him with the fact that the 
structural members of the house do 
not need to be changed. Some of the 
accompanying illustrations, together 
with the explanatory text beneath 
same, will help to a clear understand- 
ing of this method of showing the 
customer just what is proposed in the 
way of additions or changes to the 
present structure. 

Other phases of this notable cam- 
paign for the remodeling of old 
homes will be discussed and illys- 
trated in the July 9 issue of the 
AMERICAN LUMBERMAN, 























These two pictures show the residence of Dr. Ansel O. Magill, Decatur. 
Ill, before and after modernizing in accordance with plans furnished 


by the Lyon Lumber Co. With these pictures also should be considered 
the pencil sketch immediately above which (with modifications decided 
upon later) visualized for the owner the proposed exterior changes, 
and illustrates a method which the Lyon company has found to be a 
great aid in “selling” the remodeling idea to owners of old houses. 
It will be observed that the outlines of the original structure were first 
traced on transparent paper, laid over the photograph, and then filled 
in with roughly sketched details of the changes recommended to mod- 


ernize exterior. The old-fashioned scroll ornaments were removed from 
gables, and a new window was placed in the front gable. Stained 
wood shingles were applied over the weatherboarding, the suggested 
color scheme being brown stained shingles, with ivory trim. The high 
ceilings (10 feet) were lowered to 8 feet 3 inches. New window frames 
and sash of modern size and style replace the single light front 
window. The present trend being to have houses set close to the 
ground, the high foundation of the old house was corrected by filling 
in the front yard for about 10 feet, with terrace as shown in the photo- 
graph of the completed job 





Michigan Concerns Consolidate 


Sacinaw, Micu., June 27.—Announce- 
ment has been made of the consolidation of 
three of Saginaw’s leading lumber firms 
in a $1,000,000 corporation to be known as 
the Saginaw Lumber Co. Into this new 
concern will be merged the Strable Lumber 
& Salt Co., the Booth & Boyd Lumber Co., 
and the Kerry & Way Lumber & Manufac- 
turing Co. The officers of the consolidated 
company are as follows: President, George 
Strable; vice president, Elmer J. Way; vice 
president and treasurer, Robert M. Boyd; 
secretary, Herman W. Zahnow; assistant 
treasurer, R. Morley Boyd; assistant secre- 
tary, Lawrence Strable. The board of di- 
rectors will consist of George H. Boyd, 
Robert M. Boyd, Frank A. Pickard, George 
Strable, Lawrence Strable, Elmer J. Way, 
Herman W. Zahnow. Charles T. Kerry, 
long prominent in the lumber industry here, 
will retire from active participation in the 
management, but will retain a considerable 
interest in the new corporation. 

In an official announcement, the state- 
ment is made that “the amalgamation from 


an economical standpoint will cut down the 
overhead an appreciable degree. Up to this 
time all three firms have carried a supply 
of lumber in both wholesale and retail de- 
partments to meet the extensive needs of 
the three institutions. Obviously, with one 
central warehouse to take care of the three 
separate companies, together with an inti- 
mate and continuous check on the needs 
of the business, there will be a decrease 
in the amount of capital continuously tied 
up that was necessary when the three con- 
cerns were separate.” It is expected that 
this will be of benefit to retail purchasers 
in Saginaw and vicinity who will profit by 
the decreased overhead. The directors of 
the new company believe that its action will 
help to stabilize the retail lumber industry 
in Saginaw and vicinity and will promote 
increased building in the community. 


Although the three companies will be 
consolidated under the name of the Saginaw 
Lumber Co., no radical changes are planned, 
and each separate unit will maintain its own 
identity. The Strable Lumber & Salt Co. 
and the Kerry & Way Lumber & Manu- 
facturing Co. will continue on a _ broader 


scale the manufacture of maple and oak 
flooring. Manufacture of millwork and in- 
terior finish will be continued by the Booth 
& Boyd Lumber Co. and the Kerry & Way 
Lumber & Manufacturing Co., and the af- 
filiated companies together will be able to 
manufacture everything going into wood 
construction. While the new corporation 
has a capital of $1,000,000, it has assets of 
$1,250,000 and will engage not alone in the 
retail lumber business but will conduct also 
a wholesale and manufacturing business, 
shipping into all parts of the United States 
and Canada, as well as exporting to Euro- 
pean countries. 


Tue INDIANA conservation officials are plan- 
ning to introduce a million forest seedlings for 
the spring of 1930, expecting that the demand 
will equal if not surpass this great number. 
Since the State forestry was established m 
1922, nearly a million young trees have 
raised and more than a half of this number 
were sold to individuals for private planting 
and the remainder in various experimenta 
tracts to determine what species do best under 
certain conditions. 
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News and Business Ideas for Retailers 


“Packaged” Trim Now Available 

A recent development of direct interest to 
all lumber retailers is the putting up of in- 
terior trim in carefully wrapped packages, 
containing the necessary units for openings of 
yarious sizes. ’ . 

Until recently all trim has been delivered 
to the job in long lengths, necessitating 
high-priced carpenter labor for measuring 
and cutting the stock to proper lengths for 
the various openings, then making the 
mitres and again fitting the pieces. More- 
over, it has been necessary to clean it all 
by hand,~ because 
the trim has got 
dirty in the deliv- 
ery or in lying 
around on the job, 
or the grain has 
raised because the 
house was damp 
or the plaster not 
dry when the trim 
was put on. All 
this of course has 
increased the ex- 
pense to the con- 
sumer. 

Then, too, the retailer knows the trouble 
encountered in endeavoring to order just the 
right quantity. Perhaps the carpenter does 
not cut up the long lengths just as the con- 
tractor intended, with the result that a short- 
age is discovered at a very inconvenient 
time; or perhaps the list as made up was 
not correct in the first place because the 
contractor in measuring up all the openings 
and specifying the total amount of trim 
needed had made some error. 

. With the packaged trim supplied by the 
West Cleveland Trim Co., Cleveland, Ohio 
all of these difficulties and annoyances are 
avoided. This trim, which has become favor- 
ably known to the trade under the name 

Seald-Pak,” is now known as “American 
Beauty Sealed-Packed Trim,” the change in— 
or addition to—the former name having become 
effective very recently. 

As regards quantities, it now is only neces- 
sary to itemize the openings, and pass all re- 
sponsibility for the correct amount of stock up 
to the manufacturer, with the assurance of re- 
ceiving the correct units for each opening, 
wrapped in strong, moisture proof kraft paper, 
insuring delivery to the job in perfect condition, 
to remain so until put in place. 

One of the best features of American Beauty 
Sealed-Packed Trim is the flexibility of the 
unit sizes obtainable, the range of sizes being 
such as to provide for any style of window or 
door opening, or combination. One important 
feature of the flexibility in door trim is the 
fact that the jambs are wrapped with the 
stops of the same kind of wood, so that 
any interior door set can have jambs of pine 
while the trim for one of the rooms may be 
of oak and the other of gum or birch. All 

merican Beauty Sealed-Packed Trim is cut 
and machined with the utmost care, being run 
through metal templates to insure uniformity 
of pattern at all times. 

American Beauty Sealed-Packed Trim comes 
from some of the very best mills producing the 
different woods used. These include Arkansas 
soft pine, oak, red birch, yellow poplar and near- 
white Mississippi yellow pine, southwestern 
figured red or sap gum, lamao mahogany, 
white and Pondosa pine. The stock is scien- 
tifically dried by the most approved meth- 
ods, and after manufacture is neatly packed 
i moisture-proof, tough spruce fibre kraft 
Paper. and attractively labeled. Thus it can 
= piled in small space in bins or cribs, or 
andled on lift truck jacks, which provide 
a very economical way to store and handle. 

An important point for dealers to note is 
that, coming from these big mills, American 


lsEALED~PACKED 





Beauty Sealed-Packed Trim can be loaded in 
mixed cars along with other stock, such as pine 
flooring, roofers, piece stuff, oak flooring, 
poplar, rough oak etc. Therefore it is not 
necessary for a dealer to buy a whole car of 
trim at a time. Moreover, any individual house 
jobs can be assembled and shipped locally from 
convenient distribution centers. 

With this modern way of merchandising 
trim, there is no reason why it should not 
be stocked by every dealer, and form one 
of his most conveniently handled and sAatis- 
factory items. Sea aetaeaeaeaaaae 


Uses Redwood for New Office 


CrysTaAL Sprincs, Muiss., June 27.—The 
Copiah Lumber Co. is erecting a new office 
facing on the main street of this thrivig little 
city. The office is unique in that it is trimmed 
in redwood and boarded with redwood siding, 
furnished by the Finkbine Lumber Co., of 
D’Lo. The office is causing quite a bit of com- 
ment in this immediate section and a number 
of visitors are inspecting the new building. 
The trim and siding is being finished in nat- 
ural color of the wood, which is very pleas- 


this yard, anticipates a nice volume of busi- 
ness in items of redwood, as it is particularly 
suited to this climate and adapts itself most 
readily to the surroundings in this section. 


The Cost of Changing Employees 

Every time a lumber dealer has to let am 
employee go and take on a new one in his 
place, it costs money. It costs some money to 
make the change even when it is a change for 
the better. The better man requires some 
time to get his bearings. One manager has 
said: “No man‘can hope to make a Success of 
his job unless he remains long enough with 
one employer to make himself of value to that 
employer.” We sometimes forget that the 
changes are bad for the employee as well as 
for the employer, but it is true. The “rolling 
stone” gathers no moss for himself or for his 
boss, using the term “moss” in a desirable 
sense. A man doesn’t have to make many 
changes before he becomes known as a rover, 
and no first-class employer wants to take him 
on. The employee who is slow to quit and the 
employer who is slow to fire have the ad- 


ing to the eye. James Thomas, manager of 


vantage over the “hair-trigger” sort. 








This Week’s Timely Tip 


Gathering and Filing “Follow-Up Dope” 


“What do you do—charge something to everyone who comes 
in, whether he buys anything or not?” 


In a joking way this question was asked a lumber dealer by a 
representative of the AMERICAN LUMBERMAN who was visiting 
his place to see what he could pick up in the way of new ideas, 
and who had noticed that every time anyone came into the office, 
even though he made no purchase or placed no order, the dealer 
went to his account file, took out a card and wrote something 
thereon. 


“Not quite so bad as that,” was the dealer’s reply, with a laugh. 
“But whenever a man comes in, I try to get some useful infor- 
mation from him either about his own or some neighbor’s affairs, 
and as soon as he has left I make a note of it on his account card. 
It may be that he has mentioned something about intending to 
build something some time in the future; or that he is planning 
to go into poultry or pig raising more extensively than he has 
been doing; or possibly he has bought some new piece of machin- 
ery or a car, that calls for shelter, which may mean enlarging the 
machine shed or garage or building a new one. 


“It’s just like keeping a card index with information about all 
these prospective customers, except that instead of keeping it 
separate I put the dope right on the slips in the account file. 
This gives me the information I need when I want to send out 
advertising about some particular line or item of stock. Moreover, 
when I am sending out statements, this information serves as a 
guide as to what kind of an envelope stuffer to enclose with each, 
or possibly gives an idea for writing a little note or reminder on 
the bottom of the statement indicating to him that we are keeping 
him in mind and are ready to serve him when he is ready to go 
ahead with the proposed work.” 

Gathering.and recording information of this sort is an excellent 
idea, whether it is recorded in the account file or noted on cards 
kept in a separate file. Some may prefer one way and some the 
other. The main thing is to gather the information, and make 
use of it. : 


Watch for Next Week's “Tip” 
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Some of the “Ins and Outs” of Conducting a Business in a 


The mention of California to an easterner 
who has never visited the State will call up a 
whole series of ideas, beginning with stories 
read in childhood of the Golden Days of 
’Forty-Nine. The yellow metal was one of 
the first of a long series of picturesque dis- 
coveries and developments in the Bear State. 
But yellow oranges come near the head of 
the list of things most of us associate with 
the State. Most middle-aged persons first 
heard of California in connection with the 
oranges that were given them on special oc- 
casions, perhaps when they were recovering 
from childish diseases and when childish ap- 
petites needed to be stimulated. Little folks 
still get them, in sickness and in health. 
They now make the acquaintance of orange 
juice before they have attained the dignity 
of teeth or of language. 

The development of the orange industry 
is one of the romances of American agri- 
culture, and it stands-as a monument to the 
effectiveness of codperation in production, 
grading and marketing. Without this exten- 
sive coédperation it could hardly have reached 
its present importance; and those of us who 
live in other States buy no fewer oranges 
because we must pay a price that will yield 
the producer a fair price and a reasonable 
profit. The codperation in producing and 
marketing of oranges has pointed the way 
for other California products, such as raisins, 
walnuts and the like. It is a remarkable 
study in itself; and we dare say that all 
sorts of agriculturists in all the States of 
our country have given serious thought to 
the California development of joint market- 
ing in the hope of being able to apply the 
principles to their own products. 

Orange County, lying south of Los An- 
geles County and fronting on the Pacific, 
produces eight or nine thousand carloads of 
oranges a year, and 80 percent of them are 
marketed under the famous “Sunkist” brand. 
The value of the county’s oranges for 1924 
has been placed at $15,500,000. But this isn’t 
all. Lemons for that year brought in more 
than two millions but yielded place to beans, 
which went past the three-million-dollar- 
mark. Dairy products and sugar each hung 
up a total of a million and a half. Peppers 
passed the million-mark, and walnuts went 
to three millions. Poultry beat half a mil- 
lion, and hay just missed seven hundred 


Large Orange Growing Center 


thousand. But all these things had to give 
place to another product of the ground. Yes, 
you’ve guessed it; oil. Oil, gasoline and 
natural gas in Orange County went to the 
no mean total of fifty millions in 1924. The 
grand total for the county for that year, in- 
cluding these oil products and a couple of 
hundred thousand dollars’ worth of fish, was 
in excess of eighty millions. This total, of 
course, does not include that flourishing crop, 
the winter tourist. 

Orange County is large, as most western 
counties are, and it has twenty-five or thirty 
cities and towns. -The largest is Santa Ana, 
the county seat; a place with a population in 
excess of 30,000. This population has dou- 
bled in the last six or seven years; an event 
that has happened to any number of Cali- 
fornia towns and cities. A person needs to 
study these California population: figures 
since the war in order to understand what 
has happened and is happening to lumber 
retailing. California retailers are quite 
frank in their discussions of business, de- 


spite the reputation of the westerner for be- 
ing a booster under all circumstances. This 
frankness is quite convincing and induces 
the visitor to give full belief to statements 
of progress and predictions for the future, 
Practically all dealers speak of 1923 as the 
golden year when everybody made money; 
and then they go on to say that this banner 
year left conditions behind it which have 
taxed the ingenuity and the merchandising 
ability of lumbermen to the limit. Part of 
this difficulty is a mental state; a certain 
slant toward comparing the volume of suc- 
ceeding years with that 1923 total. Part of 
it is a fixing of buying habits upon the pub- 
lic that are hard to change. You can’t dou- 
ble the population of a town in six years 
without being crowded into merchandising 
methods that do not fit a steady but less 
spectacular growth. After a boy has gone 
to the circus it takes him a little while be 
fore he can see anything thrilling in doing 
the old familiar chores. 

But 1923 is getting to be a memory, and 








Photo courtesy A. T. & 8, Fe Ry. System. 








The public square in Santa Ana, the county seat of Orange County, California 
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California lumbermen are becoming recon- 
ciled to the long, steady march of normal 
progress. “They'd better like it,” said a mid- 
western dealer who was taking a vacation 
out here and to whom I talked of these 
things. “They’ve got more business now 
than a lot of us ever dreamed of. Oh sure, 
they're dividing it up among a lot of yards, 
put so are we; and the volume is present in 
California. When as much lumber is sold in 
any place as is sold out here, there’s always 
a way of arranging business on a profitable 
pasis.” 

Santa Ana seems to have an unusually able 
population. both in the town and in the 
country. Charles H. Chapman, one of the 
Santa Ana retailers and the one who has 
been longest in business in the city, was 
talking about this matter. He told of a con- 
yersation he had with the secretary of a 
chamber of commerce in a distant State; a 
State whose name for obvious reasons need 
not be mentioned. 

“This secretary,” Mr. Chapman said, “was 
asking me about the codperative marketing 
of our California agricultural products and 
was saying that such organizations seemed 
very hard to start and operate in his com- 
munity. I told him that was easy to under- 
stand and that the difference was more in 
the type of farmers than in the difference 
between the products marketed. We have a 
most unusual type of farmers here. Many 
of them are lawyers and doctors and mer- 
chants who have found it necessary to lead 
an outdoor life. They are men who tackle 
the business of farming with no hangover of 
old ideas about what can’t be done. They 
usually don’t know farming from boyhood ex- 
perience, and upon arriving here they started 
in to learn it in a realistic way. They tackled 
the problem as they would a case in law or 
a merchandising difficulty: They are able 
to look ahead of the little profit that stands 
in the way of larger profits further along. 
These men work. They use tractors and 
learn irrigation and production; but they are 
not fooled into thinking that production is 
all that counts. A crop isn’t profitable until 
it’s sold at a profit, and so these men get 
together, discuss the basic facts in market- 
ing, fix up a plan to meet these things and 
then stick to it. You can tell what sort of 
men they are by looking at their ranches. 
Orange ranch land is costly stuff and runs 
anywhere from about $4,000 to $7,000 an 
acre. There’s a big investment necessary, 
and unless it is handled properly clear 
through the marketing stage it soon accumu- 
lates a ruinous deficit. So these places are 
well handled, and the marketing is well 
handled. 

“In the community served by this chamber 
of commerce secretary, conditions are much 
different. Farming there is burdened with 
old traditions that grew up back in the days 
before the automobile; before the country 
became so extensively industrialized. Hard 
work and low returns are taken for granted. 
Things sort of jog along. Population re- 
mains stationary or slips back a little. Ad- 
venturous young men leave and go into in- 
dustry or move clear out of the country. 
The average farm is a quarter section or 
less, and frequently it’s managed by a 
younger son who followed his father’s foot- 
steps by getting married young and starting 
without much if any accumulated capital. 
His father and mother have moved to the 
nearest village and are living on a very small 
income, much or all of which must come 
from the farm. Two families must live off 
the farm, there’s always a pressure for 
Money, there’s no capital to expand or to try 


experiments, and so the old farm is worked 
in the old way. It’s pretty hard to intro- 
duce novel coéperative methods in a com- 
munity like that. Everybody is afraid. There 
isn’t surplus money enough to finance an 
experiment that may possibly turn out 
badly. And if some independent buyer offers 
a cent or two more than the codéperative, in 
its early days, can pay, the members slip 
their produce out more or less secretly and 
sell it to the independent. And there you 
are. Maybe this is putting it a little strongly, 
but it’s essentially true. The secretary 
agreed rather sadly that it was true, and he 
added that the professional men and others 
who go to California or elsewhere take con- 
siderable quantities of capital with them 
that is badly missed in their old communi- 
ties.” 


A Difficult But Necessary Work 


The Realm does not know just how large 
an area of the country this story fits. But 
the story suggests that dealers in such com- 
munities have a difficult but necessary work 
cut out for them. Unless such a condition 
is changed, lumber retailing will fade out 


the right circumstances, but often I’ve seen 
it gained temporarily at the expense of other 
and more valuable things. ‘A lumber yard, 
like every other undertaking, easily devel- 
ops leaks; and as these leaks get bigger and 
more numerous they’ll sink the biggest busi- 
ness. So I’ve always tried to keep my busi- 
ness of such a size that I could always keep 
my eye on the whole operation. It doesn’t 
follow that this is necessarily a small size; 
but I do want to know what is going on in 
detail. 

“I try to keep my services as efficient as 
I can make them and as accurately fitted to 
the needs of my particular customers as pos- 
sible. I want mine to be a good organiza- 
tion throughout; efficient in buying, in hand- 
dling, in merchandising and in fitting local 
needs. This means a good staff; one that 
understands what I’m trying to do and that 
helps me intelligently to do it. The idea is 
a sound, continuing service. I know I’ll not 
make all the sales, and I don’t think that 
even al] the good and reliable customers 
come to me. I’ve selected my contractors 
with a good deal of care. I have a nucleus of 
these contractors who are financially respons- 








Photo courtesy A, T. & 8. Fe Ry. System. 
A scene in one of Santa Ana’s parks, where luxuriant foliage is rampant 


with agriculture. The time is here for a 
new type of community building; a type that 
can’t stop with the old gesture of merely 
“getting together’ with the farmers and 
showing them that business men are good 
fellows and not stuck up. It has to go well 
beyond the hooray stage and must get down 
to hard and earnest analysis of local assets 
and liabilities, and it has to find or make 
some sound and business-like arrangements 
for changing liabilities into assets. It’s a 
difficult job, but see what is being done else- 
where; and see how important it is. 

Mr. Chapman has been in business in 
Santa Ana for twenty-three years, and in 
that length of time he has seen a number 
of yards come and go. 

“In a certain sense competition in Cali- 
fornia has always been close and even hard,” 
he said. “I’ve come to some conclusions for 
myself, but I don’t insist that they’ll work 
for everybody. I believe they have worked 
pretty well for me and for my habits of 
mind. I’ve never been much lured by a 
desire for volume. Volume is good, under 





ible, who live here in the city, and ex- 
pect to live here, who know the buying 
public and who have a reputation for doing 
good work and for keeping promises. No 
doubt I don’t have them all, but I have some 
of them. They are as interested in main- 
taining a good reputation with the public as 
I am. 

“It never appealed to me as either honest 
or sensible to try to get hold of a new con- 
tractor or a new customer by trimming the 
first bill or adding unusual services in the 
expectation of getting hold of him and mak- 
ing up the lost profit on later bills. I want 
my service, whether it is on the first bill or 
the fiftieth to be just what I offer to all my 
customers who are doing business with me 
on that particular basis. Maybe the new- 
comer isn’t a person I want to do business 
with. I’ll try him on this basis, if what I 
find out about him beforehand is promising. 
But I depend upon my nucleus of good con- 
tractors, and then I spend much of my time 
analyzing the other business that is offered 
me. At that I sometimes pick a lemon. 
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I don’t like to think how many lemons 
I'd pick if I grabbed after every newcomer 
who called himself a contractor or every cus- 
tomer who came in and wanted to build a 
house at once, instantly, before I had time 
to look him up. 

“A person sees how this works out when 
a stranger comes in and starts a yard. At 
once he becomes the target for all the shaky 
prospects which the other yards know and to 
whom they will not extend credit. A new 
yard in any community of size will instantly 
be offered a surprising volume of business. 
Unless he is very shrewd he soon finds his 
books hopelessly loaded with poor accounts. 

“California has a certain amount of diffi- 
culty with some powerful companies that 
seem not to appreciate the particular inter- 
ests of retailing. I don’t bring charges 
against any one or any group. Nor is it pe- 
culiar to California alone. A person reads 


New Lumber 


CuicKasHA, OKLA., June 28.—Notable even 
in a section of the country that is distinguished 
for its fine and uptodate lumber stores is the 
new retail establishment for the sale of lum- 
ber and other building materials, 


of the troubles eastern dealers have with 
specialty salesmen using high-power methods 
to force the handling of their commodities. 
It’s the same story; treating the retail busi- 
ness merely as an outlet for marufacturing 
and wholesaling, crowding stock and still 
more stock onto the market and leaving it 
to the unlucky retailer to find buyers at fair 
prices and on sound terms of sale if possible, 
but at least to find buyers. I’m afraid that 
new yards are encouraged for just this pur- 
pose. A newcomer is found who has perhaps 
had some lumber retailing experience in 
other States. He has a little capital. He 
finds a wholesaler, say, who is anxious to 
move stock; so the new yard gets a long line 
of credit and half a train load of lumber. 
This doesn’t create any new sales in that 
community, but it means that this wholesaler 
who has not sold much if any stock to the 
dealers already on the ground will succeed 


in placing some of his stuff in the commun. 
ity through the new yard. The result to. 
local retailing conditions can be guessed. 
This is something we have to contend with 
and that makes it hard to develop retailing 
on a sound basis. It’s one of the reasons 
why I try to have a first-hand knowledge of 
my business throughout and why I try to 
build trade carefully from the ground up, 
You shouldn’t get the impression that retail. 
ers have no codperation from  whole- 
salers and manufacturers, for we do. It 
would be hard to do business at all if we dig 
not. But this hunger for volume on the 
part of some manufacturers and wholesalers 
doesn’t help us stabilize conditions.” 

Mr. Chapman’s yard is quite near the cen- 
ter of town and he anticipates moving before 
a great while. In fact he already has his 
new location purchased. Next week we'll 
comment about other Santa Ana yards. 


Store Wins Plaudits of Public 


Just opposite the fireplace is. a modern 
‘kitchen cabinet. The whole arrangement 
gives a beautiful effect, very pleasing and in- 
teresting to prospective home builders. 


the company’s local manager, has been con- 
nected with the Chickasha branch for more 
than fifteen years, having started in at the 
age of 20, and. has been manager for the last 
thirteen years. 





paints, builders’ hardware etc., re- 
cently completed by the local 
branch of Wm. Cameron & Co. 
(Inc.), of this city. 


It is freely admitted that the 
hew office, store and display room 
is one of the most modern and 
attractive layouts of its kind in 
the Southwest. The building meas- 
ures 30 by 100 feet and is of beau- 
tiful and appropriate design. It 
has a wide driveway on the south 
side, leading into the yard. The 
building is only two blocks off the 
main street, and the office and 
storeroom, with their big display 
windows, face directly on one of 
the best streets of the city, which 

















“For years,” remarked Mr. 
Ricker, “I have felt that the lum- 
ber industry was not doing justice 
to itself by failing to display in a 
more attractive manner the va- 
rious articles which it has to sell, 
and visualizing for the public, or 
the prospective home builder, what 
can be done with lumber.” Mr. 
Ricker added that it has been his 
ambition for years to build an 
office where the company’s wares 
could be properly displayed. It is 
quite evident, and the accompany- 
ing photographs will substantiate 
the statement, that in this beauti- 
ful lumber store and display room, 
his dream has been fully realized. 





also is the main highway through 
the State and which is now being 
paved. 

In the front of the building, at the right as 
one enters, is the bookkeeper’s department, 
equipped with modern fireproof vault and all 
conveniences. High ceilings, with indirect 
lighting, and potted plants placed about the 
office, impart a cheerful and homelike appear- 
ance. Immediately adjoining the bookkeeper’s 


department, without partition or division of’ 


any sort, is the paint department. There also 
are displayed samples of various accessories 
and built-in conveniences for the home, such 
as a breakfast room set, phone and medicine 
cabinets, ironing boards, window seats, book- 
case, mantels etc. 


New building of Wm. Cameron & Co. (Inc.), Chickasha, Okla. 


Immediately back of the paint department 
is kept a fine assortment of wallpaper, and 
there also are featured other built-in furni- 
ture and conveniences, everything of this class 
shown being of the company’s own manufac- 
ture, made at its mill at Waco, and being 
what-it terms “standardized built-in furniture.” 

The private office is attractively finished and 
furnished. It is floored with oak. In this 
room, besides the manager’s desk and other 
business equipment, are displayed a vanity 
dresser, bathroom cabinet, built-in mail box, 
molding plaster etc. ; 

The occupant of this room, Claude Ricker, 








Left—Private office of Claude Ricker, local manager. 


The property on which the store 
and office building is located was 
bought by the company more 
than three years ago, but construction has 
been postponed, the building having been com- 
pleted only ‘very recently. A public opening 
was held, everyone being invited to call and 
inspect the new quarters. On that occasion 
a breakfast set, ironing board and medicine 
cabinet were given away. Refreshments were 
served to all who passed through the office. 
Notwithstanding a hard rain on the day of 
the opening the attendance of visitors was 
large, and all expressed themselves as delighted 
with the new store, many saying that such 
an establishment would be a credit to any 
city, regardless of its size. 














Right—Paint department and display of built-in conveniences, etc. 
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‘American Lumberman House Plan No. 149° 








a See 


Here is a. little house, of the bun- 
galow type, that is sure to please 
the person of conservative taste who 
wants to build an attractive and 
comfortable home, devoid of frills 
and fancy features that add to the 
cost without contributing a great 
deal to comfort and general “liva- 
bility.” The heart of the home is 
the living room, and here we have 
a spacious living apartment 13. by 
21 feet, equipped with a fireplace, 
and also-fulfilling all the functions 
of a glassed-in porch or sun room— 
because of its ample complement of 
windows, both’ in front and on the 
side. The side walls are covered 
with shingles, which may be had 
in a variety of colors, the brown, 
green, and weathered effects being 
perhaps most frequently used. The 
interior design shows a number of 
attractive features, such as a 
screened-in porch, and a dining nook 
in addition to the commodious din- 
ing room. 

Electrotype ‘cuts showing the 
front and side elevations of the 
house—same as the accompanying 
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illustration, but 4 inches: wide—for 
use in newspaper advertising, may 
be had at $2.75 postpaid; and elec- 
trotype of the floor plan, 2 inches 
wide, at $1.65 postpaid. 

Complete list of materials, speci- 
fications, and working drawings for 
this house will be furnished at $3.50 
postpaid. 


Sseaaeeaaeaeaeeaea: 


Building Shows Good Gain 


MINNEAPOLIS, MINN., June 28.— 
The volume of new construction 
thus far this year in Minneapolis 
last week passed $12,000,000. The 
total is $1,385,000 greater than for 
the corresponding period of 1926, ac- 
cording to records at the city build- 
ing inspector’s office where permits 
are issued. The total is $12,280,335, 
to be compared with $10,894,935 for 
the corresponding period of 1926. 
Forecast now.is made that the $20,- 
000,000 figure of 1926 will be sur- 
passed in the current twelve-months 
period. The healthy conditions in 
Minneapolis are shown in the con- 
struction of all typés of buildings. 





To Study Forestry at Syracuse 


Syracuse, N. Y., June 27.—The British Gov- 
ernment is sending to the New York State 
College of Forestry, K. A. Chowdhury, B.Sc., 
who has been selected for the post of wood tech- 
nologist at Dehra Dun, India. Mr. Chowdhury 
is coming to Syracuse in order to take a two 
years’ intensive course under Dr. H. P. Brown, 
head of the department of wood technology at 
the college. Dr. Brown, a recognized author- 


ity on wood structures, is well known in Brit- 
ish forestry circles, having spent two years in 
India classifying the woods of that country. 
As joint author with R. S. Pearson, formerly 
forest economist at the Forest Research In- 
stitute, Dehra Dun, India, and now director 
of the Forest Products Research Laboratory 
of South Farnborough, England, Dr. Brown is 
preparing an illustrated manual of Indian tim- 
bers—one of the results of his work in the 
Indian Government forest service. 


Log Rollers to Contest 


DututH, MINN., June 27.—Log rollers 
from all over Minnesota are expected to 
compete for State honors in a contest that 
will be one of the features at the Cloquet 
Fourth of July celebration. Gilbert Thomp- 
son, State champion, and Henry La Prairie, 
once hailed as the world’s greatest log roll- 
er, both reside at Cloquet and will be in 
the contest. 
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National Production, Shipments and Orders 
WaAsurncTon, D. C.,, June 27.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
2: Production Shipments 
Week ended: 1927, June 18; 1926, June 19— 1927 1927 1 1 19a6 

Southern Pine Association..........-cccsceeceeecsescsereces 50,886,367 66,077,817 58,471,088 69,859,755 45,131,664 65,921,949 

West Coast Lumbermen’s Association ...........ceeeeeeeees 76,269,005 109,961,902 78,676,919 101,405,817 71,737,544 114,783,123 

Western Pine Manufacturers’ Association............++-.+++ 33.297 ,000 35,040,000 28,065,000 29,814,000 25,933,000 30,490,000 

California Redwood Association........ Se ee re ree re 7,621,000 »168,000 7,794 6,823,000 6,982,000 7,900,000 

North Carolina Pine Association... ... Patices diwdececeses e e'nese 6,811,491 9,148,950 7,555,267 9,513,374 6,134,067 10,094,519 

Northern Pine Manufacturers’ Association............++.+++ - 3 9,793,100 9,812,300 10,246,600 6,744,000 13,111,000 

Northern Hemlock & Hardwood Manufacturers’ Association... 2, 1,804,000 3,400,000 2,866,000 3,078,000 1,759,000 
Dotal sett we: GO WOO. «ove vcccccccveccpescccccvcece 188,028,763 239,993,769 193,774,574 230,528,546 166,040,275 244,059,642 

California White & Sugar Pine Manufacturers’ Association. .. SCENT = aw eSeccce 23,610,000 casveeeve ° 20,275,000 cccccseane 
Twenty-four weeks ended above dates— 1,621,462,219 1,721,607,743 1,603,346,937 1,781,253,689 1,618,266,926 1,789,742, 

Southern Pine Agssociation.............+.. Reber eeeueetewens : ‘ ,502,401,506 1,815,095,632 2,581,730,426 1,852,329,301 2608948 are 

West Coast Lumbermén’s Association...... ebheecateeset onesie 629,007,000 723,202,000 711,990,000 730,969,000 713,690,000 751,576, 

Western Pine Manufacturers’ Association. ...............e0+- 168,580,000 196,007,00 6'70,C00 182,420,000 1,081,000 192,185,000 

California Redwood Association.............ceceeecsteccees - 180,284,892 187,877,557 184,037,128 192,176,976 159,486,321 150,758,787 

North Carolina Pine Association...........+.. bo pensstadessc ka - 185,963,100 181,641,900 187,997,700 210,307,700 189,995,000 214,234,000 

Northern Pine Manufacturers’ Association. .........-+esee+: »175,000 67,463,000 87,314,000 70,934,000 62,355,000 

weal attwtide toamher Ga nts 4,615,305,014 5,580,200,706 4,792,451,397 5,749,791,791 4,838,671,548 5,769,798,538 

° so oods, twenty-four weeks..... in diate ohm Bene ,580,200, ,749,791, » 769,798, 

California White & Sugar. Pine Manufacturers’ Association... 402,282000  «.......... 540,284,000 .......... 542,522,000 ...... at 

Hardwoods: , . 

Northern Hemlock & Hardwood Manufacturers’ Association— 4,139,000 4,221,000 3,565,000 3,695,000 19,000 1,814,0 
OMG WOGE. 6 ccbcescsse vagb0s08 POS Pe Ciacseene 147, 152,173,000 105,837,000 102,861,000 108'108,000 97'237'009 
Swen -Teer Gees acicee.c + &osbdealled cade Vb00cd cbicccer » " , 

Oe 16,881,000 21,491,213 19,051,000 18,460,426 —_ 17,071,000 

SS TG 4 cbitenhaieeedeeds enedbes 00-45 0 gahe ektées teed . 460, 17,841,383 
SWORE - COUP GOED ho ebo.c 0s Socpecs dese cecaqecovcvcses 531,805,000 538,696,712 647,143,000 547,648,266 657,087,000 566,676;88e 





Hardwood Barometer 


Mempuis, TENN., June 27.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended June 18—184 units, each repre- 
senting 28,000 feet daily capacity, reporting— 
is as follows: 

——Percent of—— 
Normal Actual Ship- 


Production*— Feet output output ments 


Normal (iden- 
tical units)... 30,912,000 


Paani 21,340,000 69° es na 
Shipmentst ...... 24,092,000 77.9 112.9 oe 
Orders 

OS ae 22,524,000 72.9 105.5 93.5 

On hand en 

a 165,374,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Hemlock and Hardwood 


OsuxosH, Wis., June 27.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total 
monthly shipments, and shows averages for 
March, April, May, and 1927 to date. and 
weekly figures for June, with comparative 
figures for the 1926 average for year to date: 

HEMLOCK 
Shipments Orders 





eeecoeces be 3,905,000 38,946,000 3,677,000 
Sescccved 06 8,189,000 4,304,000 4,674,000 
Sibeeneces 60 3,252,000 4,157,000 4,185,000 
oséeeh dd bate 8,252,000 8,666,000 3,528,000 
oh 2,838,000 2,978,000 2,584,000 
{ ... 24 8,034,000 3,945,000 2,768,000 
21 2,305,000 4,548,000 2,432,000 
Se EP cceccces 23 3,495,000 4,084,000 3,928,000 
HARDWOOD 
Weekly average— 
Da  *heecananes 6,571,000 4,546,000 4,369,000 
MD anecesce’ oe 6,239,000 4,448,000 4,304,000 
DP taabeedoese te 5,662,000 4,874,000 5,188,000 
Year to date— 
w Sedeasteoo 6 6,198,000 4,488,000 4,407,000 
DET, Sodeeéuess ac 6,233,000 4,254,000 3,981,000 
Me Geeeececese 24 4,188,000 4,387,000 8,860,000 
MMO Db cccccccee 21 4,472,000 38,716,000 3,550,000 
 E tedce cd pe 23 5,589,000 4,259,000 3,903,000 





Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 
Lumber— 


May, April, Mew 
1927 1927 1926 
Manufactured. ...... - 2,716,800 2,546,800 2,786,800 
Shipments .........+. 2,888,500 2,745,000 2,777,600 
SEE. 002 000¢cgeees 10,915,200 11,093,000 16,974,000 
Logs— 
Purchases ....--cees- 3,439,800 2,284,800 38,379,700 
Made into lumber 
OEE CERO: oc ceeses 2,475,500 2,176,400 2,680,300 
shoes dieeetacan 2,881,800 1,917,600 2,151,100 


National Analysis 


Wasurncrton, D. C., June 27.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended June 
18, orders and shipments being shown as 
percentages of production: 


One Week 24 Weeks 
No.of Ship- Or- Ship- Or- 


AssocraTION— mills ments ders ments ders 

(n) Southern Pine .... 104 115 89 99 100 
(n) West Coast ...... 72 103 94 104 106 
(n) Western Pine ... 36 84 78 #118 118 
Calif. Pines* ..... 19 81 70 134 185 
fa} Calif. Redwood ... 16 102 91 120 131 
n) No. Carolina Pine. 37 111 90 102 88 
Northern Pine .... 8 93 64 101 102 


N. Hem. & Hdwd. 16 180 117 113 109 
All softwoods ... 308 100 86 106 107 
N. Hem. & Hdwd. ... 86 78 72 71 
Hdwd. Mfrs. Inst.. 150 113 101 122 124 
All hardwoods .. ... 108 97 111 112 
Fee WOGEE: 62 ca08 ccs 101 87 107 108 
TUnits of production, each representing normal 
daily output of 28,000 feet. 
*Sixty percent of cut in region. 


The five softwood manufacturing associations marked 
“(n)” have a standard for normal production, and 
for the week 265 of their members gave actual pro- 
duction as 94 percent; shipments, 97 percent, and 
orders, 84 percent of normal production. | Figures 
for normal last year included reports of 325 member 
mills of the above associations and of 14 cypress mills 
not included this year, and showed production 106 
percent; shipments, 101 percent, and orders, 106 per- 
cent or normal. 

Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it gave 
actual production as 69 percent of normal against 
96 percent for the corresponding week of last year. 








West Coast Review 


SEATTLE, WasH., June 25.—For the week 
ended June 18, reports of 72 mills reported to 
the West Coast Lumbermen’s Association were 
as follows: 


Production ..... 76,269,005 
Shipments ...... 78,676,919 3% above production 
GD. wectavess 71,515,998 6% below prodtction 
Shipments— 
Water delivery: Feet Feet 
Dr Cdusccinesesconet 25,926,907 
DE . vchbeectapeaeeceerdd 9,033,326 
ee SN COI. a0'0 0 00 0h eb eee aaron 34,960,233 
i Mn “iis an talss oe eee 5,000ds eee 41,230,033 
Sees EE a csthtbccshhsddanewaesenue 2,486,653 
Tofal shipments ........ccccsersecces 78,676,919 
New Business— 
Water delivery: 
OE Per 19,112,755 
BE “Gadepictibaehs's sds 18,729,954 
Tete water’ COO) onc cdecvctcscass 32,842,709 
i AT dint wle webs oye 0 ck euireeeuain 36,408,182 
Ds. sD. ..s2sb eataderecsso¢testthiast 2,486,653 
Pert ee 71,737,544 
Unfilled Orders— 
Water delivery: . 
Domestic cargo .........++- 107,168,212 
RRBOEE 0 dedies cecevccce docce 79,351,238 
See WE. ot cnemae tanennen da nheotbas 186,519,450 
Re re ae ee oP . 97,831,276 


Total unfilled orders...........essee0. 284,350,726 





Southern Pine Stocks 


New Orteans, La., June 27.—The Southern 
Pine Association has compiled the following 
statistics : 


Reports from 132 Subscriber Mills 


‘ercent 
Percent Pro 

Feet Normal* duction 

Seocks May 1....cccoce . 879,561,430 aie ona 
Be GR. ccccescbvvescce 309,335,067 90.87 200s 

1,188,896,497 

May shipments ......... 823,875,405 95.15 104.70 
Stocks May 381f...... -+- 865,021,092 96.51 ode 
GE EEE GD c cscs) coveseces 95.92 102.24 


*“Normal” is amount reported by subscribers the 
first six months of 1916. 


tStocks decreased 1.65 percent, or 14,540,338 feet, 
during May. 


Of the 132 mills, 5 were not operating and 16 did 
not report on running time. The remaining 111 report 
total Icst time representing a capacity of 11,835,000 
feet, offset by overtime operations representing a gain 
> output of 32,310,000 feet—net gain being 20,475,000 
eet. 


Comparative Report of 131 Identical Mills 


A statement for 131 identical mills, compar- 
ing operations for May, 1927 and 1926, is as 
follows : 


1927 as 

percentages 

1927 1926 of 1926 

Stocks May 1...... 877,015,917 787,799,221 111.83 
May ct ccccccccce 308,453,680 827,826,596 94.09 





1,185,469,597 1,115,625,817 
$28,191,076 338,957,642 96.78 


Stocks May 31..... 862,278,521 781,668,175 110.81 


Five Months’ Reports of 120 Identical Mills 


Comparative figures for production, and ship- 
ments reported by 120 identical mills for the 
years 1927, 1926 and 1925, are given as follows: 


May shipments .... 





Shipments as 
percentages 
Production Shipments of production 
2OB7F .cccccce 1,478,849,774 1,435,943,579 97.43 
1088 wcccccoce 1,539,679,694 1,554,837,602 100.95 
BOGD <ceccccve 1,638,117,250 1,557,000,795 95.05 


Stocks on June 1, 1927, were 96.79 percent of nor- 
mal and 11.1 percent larger than those of June 1, 1926. 


May Exports Through Southern Ports 


Exports through southern ports for first quar- 
ter of 1927 and for April and May are given 





as follows: wi 1, to 
May, April, arch $1, 

Southern pine— 1927 1927 1927 
LAM 6 occce 47,443.99 43.168.488 127.528,527 
Timber ....... 7,361,219 14,086,217 26,101,545 
Other kinds..... 11,897,905 13,343,665 65,684,271 
SO sbce xe 66,202,228 70,548,370 209,314,348 


Total exports for May decreased 6.2 percent under 
April, 1927. 


Total for five months was 346,064,936 feet. 


Grand total from Jan. 1 to May 81, five months, 
was 346,064,936 feet. 


The percentages of kinds making up the 


totals are as follows: i". 1 to 
May, April, March 31, 
Southern pine— 1927 1927 1927 
EMEP ot cbcsecoteceees 71.7 61.2 60.9 
> Pa Fehr Pe eerte = 11.1 19.9 12.5 
Cuber Bidb* bs cutee conse 17.2 18.9 26.6 
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— California Redwood 


San Francisco, CaiF., June 25.—The fol- 
fowing information is summarized from the 

rt of the California Redwood- Associa- 
tion for the week ended June 18: 





dwood White- 
No. of Percent of wood 
mills Feet production Feet 
Production ....+-. 16 7,621,000 100. 1,117,000 
Shipments .--..--- 16 7,794,000 102.5 2,198,000 
Orders received .. 16 6,982,000 92.5 1,192,000 
Orders on hand .. 14 658,591,000 5,489,000 


Detailed Distribution of Redwood for Week 








Northern California*.......... 8,820,000 2,535,000 
Southern California* ......... 1,987,000 2,247,000 
ED coccrdeseees eee 19,000 76,000 
Eastern$ ...----eeeees - 1,772,000 1,237,000 
SEE vevecaucbeualae cates 196,000 887,000 

Totals .--sscccscersscvcees 7,794,000 6,982,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 

Washington, Oregon, Nevada and Arizona. 

ZAll other States and Canada. 





Southern Pine Barometer 


New Orveans, La., June 27.—For the week 
ended June 24, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 


: Normal Actual 
Production Carst Feet Output Output 
Normal ....... --++ 68,846,862 rye 
PE. scence ies 54,502,145 79.16 a 
Shipments* - 2,470 60,961,040 74.02 »938.50 
Orders— 
Received* .... 2,868 59,172,576 85.95 108.57 
On hand end 
weekt ..... 9,851 203,245,832 osee ecee 


¢+Basis of car loadings is May average, 20,632 f 


tOrders on hand showed an increase of 4.21 per- 
cent, or 8,211,536 feet, during the week; 104 mills 
contributed to previous week’s report. 


*Orders were 116.11 percent of shipments. 


Of the 104 mills reporting running time, 5 were 
shut down; 1 operated one day; 1, two days; 4, four 
days; 55, five days, and 3, five and one-half days; 
21 operated full time, and 14 reported, 497 hours 
overtime. 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


June 25 June 26 Percent 
1926 Decrease 

Number of Mills ....... 49 44 
DONE cakscvaneves 9,324,000 9,709,000 4.0 
DEN cute obwesenties 7,723,000 10,173,000 24.1 


eS se sssssccerse se 5,689,000 10,482,000 45.5 





‘Western Pine Summary 


PorTLAND, Ore., June 25.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 18, from 
thirty-six member mills: 


Percent 
P Percent Ship- 
Production— Carst Feet ofcut ments 
Normal: .scceces +++- 84,000,000 estes 
BEE caavieces -... 88,297,000 oses 
Shipments (car) .. 1,055 27,480,000 
1 deliveries . .... 635,000 
Total shipments . .... 28,065,000 84.29 cece 
Orders— 
Canceled ....... 208,000 ead eece 
Booked (car) 973 25,298,000 ane oben 
LOG sowesoeysa wees J ‘ 
Total orders .... . 25,988,000 - 77.88 92.40 


On hand end week 3,096 80,496,000 kéoe vee 

Booking for the week by thirty-one identical mills 
were 104.07 percent of those for the previous week, 
showing an increase of 910,000 feet. 

tCar basis is 26,000 feet. 

*Normal takes into consideration mill capacity, num- 
ber of months usually operated and u number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 

During the week production was 98 percent of 
normal; shipments were 83 percent of normal, and 
orders, 76 percent of normal. Average for the cor- 
Tesponding week of last four years was as follows: 
Production, 118 percent; shipments, 87 percent, and 
orders, 88 percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months the 
Production increased to 114 percent of normal. 


North Carolina Pine 


Norrotk, Va., June 27.—The North Car- 
olina Pine Association makes the following 
analysis of figures from thirty-seven mills for 
the week ended June 18: 


Per- 

Percent Percent cent 

, Normal Actual Ship- 

Production— Feet output output ments 

Normal* ...... 10,116,000 Re 

RO Svscwens 6,665,091 66 cies 

Shipments ....... 7,466,953 74 112 66s 

GE 5 wickerass 5,637,067 56 84 76 


tAs compared with the preceding week, there is 
an increase in orders of 31 percent; that week there 
were reports from thirty-six mills. 

*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Brings in B. C. Spruce 


New York, June 27.—An event of interest 
in lumber circles was the arrival last week 
of the steamer Santa Isabel with a cargo of 
2,000,000 feet of British Columbia spruce for 
E.-S. Loomis (Inc.). It is said to be the 
first time in years that one firm has brought 
in a cargo of this spruce and the shipment is 
one of the largest of the kind on record at 
this port. 

Mr. Loomis was in the Northwest last win- 
ter and arranged for the shipment at that 








is a saving, of course, in the cost of removi 
the old shingles. The dirt and litter involve 
in their removal are. done away with, and 
there is no exposure of an unshingled roof 
during the operation. In addition the insula- 
tion of the roof is practically doubled and 
therefore a house reshingled over the old 
shingles is warmer in winter and cooler in 
summer. 

The codperative advertising plan of the Red 
Cedar Shingle Bureau includes direct-to-user 
circular letters provided for the mailing lists 
of local retailers, circulars for mail advertis- 
ing and advertisements for use in local news- 
papers showing the methods of applying the 
new shingles over the old. The Red Cedar 
Shingle Bureau, Seattle, Wash., will be glad 
to give particulars regarding this codperative 
advertising program on request. 


Timber Industry in the Black Hills 


Custer, S. D., June 27.— Because of the 
prominence in the news of the day attained by 
the Black Hills of South Dakota through the 
establishment there of the summer White 
House for the vacation of President Coolidge 
and his family, an old report found in the office 
of the supervisor of the Harney national forest 
in Custer, presenting the picture of the be- 
ginning of the timber industry in the Black 
Hills, will be found of 
interest at this time. 
This report says: 

The first sawmill was 
established in the Black 
Hills by William Ward in 
the summer of 1876, about 
three miles west of Custer, 
It was established for the 
purpose of cutting lumber 
for the mining industry 
and for the purpose of 
furnishing lumber for the 
construction of buildings 
in the town of Custer and 
nearby ranch houses. Its 
capacity was perhaps 7,000 
or 8,000 feet a day of 
rough lumber. Only the 
nearby and the best of the 
trees were cut, and only 
a few of the clear logs 
were removed from each 
tree. Market quotations 
in the Black Hills Herald, 
which was published at 











Loading logs with a jammer in Harney national forest, South Dakota 


time. He says the spruce, cut in long lengths 
from huge logs, is of exceptional quality, free 
of large knots and high grade. He says the 
lumber has been much admired by all who 
have seen it. 

He further said the British Columbia spruce 
would not be sold in competition with eastern 
spruce, since it is much larger, and that it 
is unlike West Coast spruce, which could not 
fulfill the same specifications. Mr. Loomis 
said he had brought the lumber here as an 
experiment and he had become convinced that 
it will be a successful innovation. 


Reshingling Over Wood Shingles 


SEATTLE, WasH., June 25.—Experiments in 
laying new red cedar shingles over old wood 
shingles on roofs of buildings have now dem- 
onstrated the success of this method of roof 
replacement. While from time to time there 
have been reports that wood shingles could 
be laid over old shingle roofs, the Red Cedar 
Shingle Bureau hesitated to recommend this 
practice until it had been tested out and cer- 
tain details decided upon. 

Now the bureau has not only worked out 
the details of the method of reshingling old 
roofs over old shingles, but it has prepared a 
complete selling plan for codperating with local 
dealers in selling red cedar shingles for re- 
roofing in this manner. 

In laying the new shingles over the old there 





Custer, Dakota Territory, 
on Thursday, Feb. 18, 
1877, gave the following 
prices for lumber: 


Rough, per 1,000... .ccccccccccccese wiaves $20 to $25 
Planed, per 1,000 .....cccccccccccceccccs $380 to $45 
Shingles (native) per 1,000.........+--see0. ooee $6 


In the same paper flour is quoted at $9 to $10 per 
hundredweight; sugar from 25 cents to 27 cents per 
pound. 


Lean and fat years have ensued according to 
the vicissitudes of business in a young an 
growing section. Between 1890 and 1897, tim- 
ber production reached its height, cheap labor 
and boom excitement encouraging overproduc- 
tion until the price of lumber decreased to % 
to $7 a thousand board feet for the best 
grades, with no one able to pay the market 
price. 


In 1897, President Cleveland, by executive 
proclamation, threw a legal boundary around 
all of this timber on the public domain and 
created the Black Hills forest reserve. In 1898 
the first sale of timber was made by the Gov- 
ernment from the new reservation, and others 
followed until now 54 sawmills are working on 
timber sold by the Government from this 
region. While these as a rule are small mills, 
the accounts of one coricern show disburse- 
ments of about a million dollars a year, and the 
shipments of lumber, railroad ties and car door 
boards from Custer alone total about $500,000 
yearly. In 1910 the Black Hills national forest 
was divided, the northern half retaining the 
old name and the southern half taking the 
name Harney national forest in honor of Gen. 
Harney who explored the hills soon after the 
Civil War. 
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News of Recent Trade Developments\in | 


Start Texas Better Built Home 


Datias, Texas, June 27.—‘“Help Dallas 
to build right,” is the purpose of a better 
home building campaign to be inaugurated 
here this week by local retail lumber deal- 
ers in connection with the erection of a bet- 
ter built demonstration house under the di- 
rection of the Southern Pine Association, of 
New Orleans. The Dallas lumbermen’s 
committee on building is composed of W. 
C. Barns, E. V. Mumpower and Guy John- 
son. 

Excavation and foundation work will be 
in progress for the next ten days and the 
frame part of the work will begin soon aft- 
erward and will be open to daily inspection 
by the public, with demonstrations .for the 
benefit of builders, for a period to be an- 
nounced by the committee. This house is 
to be built in Greenway Parks, a subdi- 
vision owned by J. P. Stephenson and S. N. 
Drane and being developed by J. W. Linds- 
ley & Co., realtors. 

This better built house feature gives Dal- 
las a prominent. part in a national better 
construction movement now being con- 
ducted by the Southern Pine Association 





ager, and L. R. Putman, merchandising 
counsel, of Chicago. L. Kraemer, engineer 
and technical building expert, is- expected 
to inspect the Dallas house during the pe- 
riod of construction. 
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Activity in Texas Railroad Projects 

Austin, Tex., June 27.—There is some en- 
couragement for the lumber industry in this 
section in the fact that not only are there 
more miles of railroad now under construc- 
tion in Texas than in any other State, but 
plans are being considered for additional ex- 
tensions of existing systems and the building 
of new lines aggregating more than 1,500 miles 
of track. This is based on unofficial informa- 
tion that has been received by the railroad 
commission of Texas. Applications for permits 
to carry out these several projects it is ex- 
pected will be made to the Interstate Com- 
merce Commission during the next few months. 
At present the greatest activity in railroad 
construction is in northwestern Texas and in 
the extreme southern district, including the 
lower Rio Grande Valley. The several proj- 
ects now under construction will add much 
new mileage to the Southern Pacific, Missouri 
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a2 er 


Southern pine “Better Built” demonstration home, under construction at Dallas, Tex. 


which has similar projects under way at 
Chattanooga and Nashville, Tenn., and Fort 
Worth, San Antonio and Houston, Tex. 

It is to be erected solely as a better lum- 
ber building demonstration and will be 
open to public inspection at all times dur- 
ing construction. Fifteen points of safe and 
permanent frame construction have been 
designated in the structural design and will 
be followed according to the requirements 
of Southern Pine Association engineers. It 
is aimed that such details of sound build- 
ing will protect a house against all hazards 
of the elements, winds, rains, storms, cold 
and heat, and houses so built are declared 
by the engineers to be hurricane proof. 

Plans and specifications of the Dallas bet- 
ter built house were prepared by Faber & 
Co. (Inc.), architects and builders, and have 
been approved by the Southern Pine Asso- 
ciation. All the framing will be of grade- 
marked and trade-marked southern pine 
furnished by a Dallas lumber yard. More 
than twenty retail lumber firms of the city 
have signified their intention of taking part 
in the better built -house campaign. 

The Southern Pine Association’s activities 
in the movement are under the general di- 
rection of H. C. Berckes, secretary-man- 


Pacific, Chicago, Rock Island & Pacific, and 
the Chicago, Burlington & Quincy systems, 
and a small amount of mileage to the Atchison, 
Topeka & Santa Fe Railway. All of this de- 
velopment will necessitate the use of a large 
amount of lumber, including ties, timbers and 
general railroad construction material. 


To Continue Policies of Founder 


Kansas City, Mo., June 27.—Following the 
death recently of U. S. Epperson, founder of 
the U. S. Epperson Underwriting Co., which 
for so many years has been a factor in the 
lumber industry, considerable interest has been 
manifested in the future methods and policies 
of that orgahization. Fortunately, due to the 
business acumen and foresight of its founder, 
no changes will be necessary in its methods 
for the reason that since 1918, J. J. Lynn, pres- 
ident and general manager, has had full re- 
sponsibility for the management of the busi- 
ness with what assistance Mr. Epperson’s health 
permitted him to extend. Mr. Lynn, since his 
identification with the company, had the bene- 
fit of the counsel and advice of Mr. Epperson, 
which enabled him to become thoroughly fa- 
miliar with the plans and methods of the 
founder and his ambitions for the future. The 


policy so firmly established by Mr. Epperson 
has continued. Discussing this feature, the 
June issue of the Lumbermen’s Underwriting 
Alliance Bulletin, says: 

Changing conditions throughout the country neces. 
sitate from time to time minor alterations in the con- 
duct of the business, but the inherent principles of 
successful inter-insurance can never change. Mr, 
Epperson’s ambition to serve to the utmost, his ree. 
ognition of the pitfalls to be avoided, the saneness 
and restraint of his administration, the discrimina- 
tion between the fit and unfit which prevented reck. 
less underwriting, an ever-abiding sense of fairness, 
are characteristics which contributed immeasurably 
to the successful building up of this extensive or. 
ganization, and with which the present staff are in 
full accord. These same principles will be continy- 
ously employed in its further development, that it 
may retain with the passing years the full confidence 
of the lumbermen and become a lasting memorial to 
the foresight, ambitious interest and long service~of 
the man who brought it into existence and whose 
name it bears. 

(SRS 222 


To Market Roofers and Dimension 


Moorgsvitte, N. C., June 27.—During the 
last year, in connection with a change in stock- 
holders, the P. M. Barger Lumber Corpora- 
tion has been in process of liquidation. This 
now has been completed and announcement is 
made that beginning July 1, P. M. Barger and 
C. E. Barger will operate in the name of the 
P. M. Barger Lumber Co. (Inc.), C. E. Bar- 
ger being owner of stock purchased from J. L. 
Donald, former secretary and treasurer of the 
company. This company has money invested 
in roofer mills and in addition to their output 
secures roofers and 2-inch dimension from 
other good reliable manufacturers. Announce- 
ment is made by P..M. Barger that the com- 
pany sells to wholesalers only. 


Plan for Bogalusa’s Future 


BocaLusa, La., June 27.—W. H. Sullivan, 
vice president and general manager of the 
Great Southern Lumber Co., has been attending 
the meeting of the directors of that company’ 
in Buffalo, N. Y., during the last week, and 
all of Bogalusa is awaiting with interest his 
return, for he has advised that the directors 
took action that will mean much for the fu- 
ture prosperity of this city. 

This meeting of the directors was an event- 
ful one because it not only was the twenty- 
fifth anniversary of the Great Southern Lum- 
ber Co., but was the fiftieth anniversary of its 
president, Col. A. C. Goodyear. In celebra- 
tion of these events, a dinner was given at the 
home of Mrs. C. W. Goodyear on Delaware 
Avenue in Buffalo and a luncheon was held 
at the Buffalo Country Club, these events tak- 
ing place Saturday of last week. 


College Adds Forestry Course 


Jackson, Miss., June 27.—The State teach- 
ers’ college, located at Hattiesburg, is the first 
institution of its kind in Mississippi to insti- 
tute a department of forestry in its curriculum. 
George S. Perry, of Pennsylvania, now the 
head of the new department, spoke last 
Wednesday to the entire student body on the 
interesting subject, “What Forestry Means to 
Americans.” A number of visitors attended 
the chapel exercises along with the student 
body, in order to. hear from an authority of 
the major benefits to be derived from the prac- 
tice of forestry. 

Roy L. Hogue, of this city, State forester, 
was at the teachers’ college to endorse Mr. 
Perry’s statements. Mr. Hogue also made 
a ‘short address. 

As the initiator of the forestry course at 
the college, Mr. Perry sees a bright future for 
the study there. He numbers in his depart- 
ment a host of students who are taking a keen 
interest in the subject. He believes that other 
colleges in this State will soon offer similar 
courses. 
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Appointed to New Forest Station 


Wasuincton, D. C., June 29.—R. D. Forbes, 
who since 1921 has been director of the South- 
ern Forest Experiment Station, with head- 
quarters at New Orleans, La., mention of 
whose appointment to 
the directorship of the 
new Alleghany Forest 
Experiment Station 
was made on page 63 
of the June 25 issue of 
the AMERICAN LuM- 





R. D. FORBES, 
Who Has Been Appointed 
Director of Alleghany 
Forest Experiment Station 





BERMAN, will make a 
survey of the region 
the experiment station 
is to serve (Pennsylva- 
nia, New Jersey, Dela- 
ware and Maryland) in 
order to choose a suit- 
able headquarters. Mr. 
Forbes will be accom- 
panied by members of the Forest Service for 
this purpose. He will have a staff of five to 
eight men, two of whom, A. F. Hough and 
O. M. Wood, have already been appointed. 
Mr. Hough, who is on a trip to Europe in 
company with the Imperial forest school stu- 
dents of Oxford College, England, will be 
transferred from the Appalachian Forest Ex- 
periment Station to the Alleghany station when 
he returns for duty. Mr. Wood is a graduate 
of the Pittsburgh Institute of Technology and 
will be transferred from the Payette national 
forest in Idaho. 


Southern Pine Cost Statement 


New Orteans, La., June 27.—The Southern 
Pine Association has issued its cost statement 
for April, this being a summary of the av- 
erage cost per thousand feet, board measure, 
of producing and shipping lumber, not in- 
cluding interest on loans or invested capital. 
The report shows the average cost of produc- 
ing southern pine, including stumpage, in 
April was $25.97 a thousand feet. This is 
based on reports from 79 concerns operating 
89 mills that produced 252,972,550 feet. This 
was 40 cents higher than the average cost 
for the previous month, and 32 cents higher 
than the average cost during April, 1926. On 
a reported production of 1,035,437,332 feet the 
average cost for the first four months of this 
year was $26.20. The cost reports for April 
cover a range from a low figure of $18.70 to 
the high figure of $42.45. Of the mills report- 
ing, 40 had costs less than the average of 


$25.97. 
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Trees Left for Reseeding Land 


Moss Pornt, Miss., June 27.—In its care- 
fully worked out tree growing program the 
Southern Paper Co., subsidiary of the L. N. 
Dantzler Lumber Co., operating here, leaves 
about three trees on each acre as permanent 
seed trees for volunteer reproduction. P. N. 
Howell, forester for the companies, states that 
the saw boss on each of the jobs is instructed 
to select and leave these trees and to mark 
them with cards so that they will not be cut 
by the woods gang. The cards used are or- 
dinary white linen shipping tags about 5 inches 
by 214, and bear the following legend: “Seed 
tree—-Do not cut this tree. Leave it to produce 
seed to grow another crop, which crop all 
classes of our citizens will need much worse 
than they needed the original. Help control 
forest fires and razor-back hogs.” 

Mr. Howell explained also that no attempt 
js made to leave the larger trees, but those 





left are selected with special reference to 
their thrifty condition, number of limbs, age 
etc., a young tree, of course, being better 
than an old one. 

Incidentally the Southern Paper Co. uses 
for its letterheads, paper manufactured in its 
mill, each sheet bearing the following state- 
ment: “This paper is manufactured by South- 
ern Paper Co., Moss Point, Miss., from yellow 
pine kraft pulp (made from pine saplings and 
pine refuse).” The letterhead bears on the 
lower edge also the following inscription: 
“Get the ‘razor back’ off the range. Stop 
burning woods. Help control forest fires. Pro- 
tect young timber. It will pay you and will 
pay your children.” 


To Dedicate Forest School 


BocaLusa, La., June 27.—On Saturday, 
July 2, the permanent forest school build- 
ings located on the 1,000-acre tract of forest 
land donated by the Great Southern Lumber 
Co. to the Louisiana State University will 
be formally dedicated. A big barbecue and 
picnic will be in readiness for the occasion. 

President-emeritus of the university, Col. 
Thos. D. Boyd, Col. W. H. Sullivan, vice- 
president and general manager of the Great 


southern States, and being located in Louisi- 
ana, has the advantage of its progressive 
forest laws, so that the actual practice 
of growing trees on forest lands may be 
carried on with a promise. 

The time has arrived in the South when 
there should be and will be developed a 
forest school second to none in America. 
The Louisiana State University forest 
school proposes to develop just such a 
school, and to train foresters not only to 
know how trees grow, but to know how to 
grow trees. 

The university has just completed a large 
camp building 32 x 64 feet, well constructed, 
containing a large classroom, mess hall, of- 
fice, kitchen, dormitory, shower baths and 
electric lights; also keeper’s home and a cot- 
tage for the professors. 


Prepares to Move Mill 


JACKSONVILLE, FLa., June 25——The Putnam 
Lumber Co, has closed down its large cypress 
mill located at Ortega, near this city, and is 
preparing to dismantle and move the entire 
operation to its new location at Shamrock, 
near Cross City, Fla. The planing mill will 








md 


cS a 





* 
te pee 
we Fes 


*, te 
ms 


: ta ’ 





Louisiana State University 1,000-acre school forest at Bogalusa, La. 


Southern Lumber Co. and mayor of Boga- 
lusa, and Maj. E. W. Kelly, of the Forest 
Service, Washington, D. C., will be the 
speakers. Music will be furnished by the 
Elks Band of Bogalusa. 

The people of Washington Parish are 
joining in this ceremony, thus bidding a 
hearty welcome to the new enterprise, the 
benefits of which are expected to last and 
grow for all future years. 


The land contains most of the types of - 


forest conditions found in the South, bottom- 
land hardwoods, slash, loblolly, longleaf and 
shortleaf pine. Some of it contains good 
reproduction and some of it is without re- 
production which will be planted. Prac- 
tically all of it is fenced. A part is used as 
an experimental plot by the United States 
Forest Service. It lies adjacent to exten- 
sive plantings of the Great Southern Lum- 
ber Co., the largest private forest practi- 
tioner in the country. The students of this 
school have access not only to the exten- 
sive forests of the Great Southern Lumber 
Co., but also to the industrial plants of Bo- 
galusa as well. Here forest products are 
manufactured into lumber, paper, naval 
stores, paper bags, boxes and furniture. 
Here at Bogalusa the practical application 
of forest utilization can be made a part of 
the study course. The location of this for- 
est school is easily accessible to all the 


be left intact for the time being and until the 
stock of cypress now on the yard at Ortega is 
moved out. The company carries about forty 
million feet of stock at this time. The Putnam 
Lumber Co. has arranged milling-in-transit 
privileges with the carriers serving its Ortega 
and Deland plants. Special cut stock in mixed 
cars can be loaded at Deland and the filler of 
standard items can be loaded at Ortega under 
the milling-in-transit privilege. 


Lumberman Heads Committee 


SHreverort, La., June 28.—The local Cham- 
ber of Commerce has announced the appoint- 
ment of William Steen, general manager of 
the local division of the Long-Bell Lumber Co., 
as chairman of its committee on forestry. The 
committee has been asked to take charge of the 
negotiations for establishing a fire protection 
unit in Bossier parish, the unit to embrace 
250,000 acres of timber lands. Mr. Steen has 
accepted the assignment and has begun to lay 
plans for the work looking to_the establish- 
ment of the timber preserve. Later on it is 
expected that extensions of the proposed unit, 
which is urged by the State conservation de- 
partment, will be placed in several neighbor- 
ing northwest Louisiana parishes. The Lum- 
bermen’s Club here has heartily endorsed the 
plan. 
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A TALE OF A SAWMILL 


All rights reversed 


[By Richard Francis Clancy] 














Nore: This tale of the operation of a sawmill and the men ployee in a West Coast mill whom he saw making sketches 
employed therein brings out some of the sights, which to the with crayons on smooth boards that had just come from the 
uninitiated, seem particularly funny. The reader who will fol- planer. The cartoonist’s familiarity with the scenes he has 
low the story, which will be run in instalments in the American pictured together with his sense of humor will make each in- 
LuMBERMAN, is sure to get a “kick” out of it. The story was  stalment full of laughs. Watch for the next, to appear in a 
prepared by a well known author and in casting about for an succeeding issue of the American LumBerMAN.—EpiITor. 
artist to illustrate it, the editor was reminded of a sawmill em- 


INCE the sawmill industry 

is an institution upon which 
hinges, to a large degree, the pros- 
perity of our great Northwest, it 
behooves the writer to set down in 
these pages a general outline of the 


sawmill and its various environs, ae ge es 


so that the general public may Se a a fe 
know what it is all about. oe PIED 2 
a A A a I 
We will begin with the log pond, == Es = Ss S ee 


where the great logs of spruce, fir 
and hemlock are dumped, prepara- 
tory to their entering the mill. The 
pond itself is a body of water of 
uncertain dimensions. The pur- SS —_— 
pose in dumping the logs into the es a V 

water is quite obvious. It is to “The purpose in dumping logs joy’ age sth * is to cleanse them thoroughly, 
cleanse them thoroughly, to bathe ° 


them, so that when they enter the mill they will be scrubbing vigorously from one end of the log to the 
spic and span. No good conscientious sawmill owner other. After the log has been thoroughly washed, it 
would ever harbor a thought of letting a dirty log is then dried with great turkish towels which the men 
enter his mill. carry in their tool kits. When the log is properly 

It is no uncommon sight to see ten or fifteen men dried, there is then applied a generous coat of highly 
on their hands and knees with a scrubbing brush in scented talcum powder. 
one hand and a bar of Palmolive soap in the other, 





The purpose of the talcum 
is two-fold; i.e., to give the school girl complexion 

effect and to efface any obnoxious 
o~ a odors which may have clung to 
ee Ye, the log while in the water. The 


Te > ye 7 tl : 
7 mur S << h > FS, log is now ready for the massacre. 
Bx 7 rw NS a Sf 2 eae From the pond, the log is hauled 
% the ik WS Se yY upa sort of skidway or chute by a 
“ “y) ol huge chain attached to one end. 
The links of this chain are two feet 
in diameter and are almost un- 
breakable. In the early sawmilling 
days watch chains were used for 
this purpose. 





- : 5 . ; . . : ti will 
“It is no uncommon sight to see ten or fifteen men * * * scrubbing vigorously from vee = namaste aha: ould 
one end of the log to the other.” ‘more interesting in each number—Enrror.) 
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+{  Salesmanship, Credits and Group Work 


Talked Over by Carolina Dealers at Convention 


SPARTANBURG, S. C., June 27.—With 125 
members in attendance, the fifth summer con- 
yention of the Carolina Retail Lumber Deal- 
ers’ Association, held here June 23 and 24, 
was a pronounced success. Robert S. Query, 
of Charlotte, president of the association, 
called the meeting to order in the ball room of 
the Franklin Hotel. 

The address of welcome on behalf of the 
city was delivered by Mayor Ben Hill Brown. 
Citing the great legal. battle in progress be- 
fore the Interstate Commerce Commission with 
the Piedmont & Northern electric line fight- 
ing to extend its line north and south in the 
Carolinas, Mayor Brown urged the lumber 
dealers to get behind the movement and use 
their influence in helping the road to win. 
Accordingly the association passed a _ resolu- 
tion backing the railway’s fight. The re- 
sponse to the address of welcome was made 
by L. F. Ross, of Ashboro, N. C. 

President Query urged three things upon the 
members of the association: Development of 
group meetings, out of which much benefit 
can most easily be gotten; more discussion of 
the subject of cost accounting, and a full at- 
tendance at all of the meetings. 


Association Growing in Numbers 


The report of the membership committee in- 
dicated that a “house-cleaning” has resulted 
in the striking of a number of names from 
the membership roll because of failure to par- 
ticipate in the duties and advantages the asso- 
ciation offers. The report showed that twenty- 
four new members have been brought in. The 
chairman of the membership committee, John 
R. Cathey, was slightly ill at the morning ses- 
sion, and his report was read by Roy M. Daven- 
port, a member of the committee. 

The following are the new members: 

Class A members: Bailey Builders Supply Co., 
Union, S. C.; Citizens Lumber Co., Biltmore, N. C. 

Class B members: Kershaw Lumber Co., Kershaw, 
S. C.; Mebane Lumber Co., Mebane, N. C.; Pine- 
hurst Lumber Yard, Pinehurst, N. C.; W. J. Snead 
Lumber Co., Greenwood, S. C.; Thomasville Lumber 
Co., Thomasville, N. C. 

Class C members: E. S. Burner Lumber Co., Or- 
angeburg, S. C.; Carolina Building Material, Sum- 
merville, S. C.; Falls Bros. Lumber Co., Clover, S. C.; 
Howie Lumber Co., Pineville, N. C.; F. B. Porter 
Lumber Co., Lancaster, S. C.; Standard Lumber Co., 
Burlington, N. C., J. L. Williamson Lumber Co., 
Aiken, S. C.; Dillon Lumber Co., Dillon, S. C. 

Class AM members: Blue Ridge Lumber Co., 
Asheville, N. C.; Jackson Lumber Co., Lockhart, 
Ala.; Krauss Bros. Lumber Co., Seattle, Wash.; 
Mauney Lumber Co., Lynchburg, S. C.; McEwen 
Lumber Co., High Point, N. C.; Richland Lumber 
Co., Charlotte, N. C.; W. L. Shepherd Lumber Co., 
Montgomery, Ala.; V. C. Lumber Co., Columbia, 
S. C.; Willson Bros. Lumber Co., Pittsburgh, Pa. 


Secretary Tells of Work 


Secretary Victor W. Wheeler reported 
briefly on his work since the last gathering 
of the association, held in Charlotte in the 
early part of the year. He had visited thirty- 
seven towns and cities and had called upon 
eighty-three lumber dealers. Local groups 
organized through his efforts include: Greens- 
boro, N. C.; Florence, S. C.; Burlington, N. C.; 
Greenville, S. C.; Charlotte, N. C.; Spartan- 
burg, S. C.; Asheville, N. C.; Gastonia, N. C.; 
Salisbury, N. C.; Raleigh, N. C.; Rocky 
Mount, N. C.; Anderson, s. C., and Colum- 
bia, S. C. The secretary declared that these 
local groups are the life of the association. 
He reported the total membership to date as 
187—all in good standing. 

A short talk on “The Business of Whole- 
saling Lumber,” by J. E. Elrod, of Columbia, 

. C. was the concluding feature of the 
Thursday morning session. Mr, Elrod said 





of Their Growing Association 


that the retailers have come to recognize the 
economic importance of the wholesaler in the 
lumber industry, the wholesaler having become 
the adviser of both the retailer and the manu- 
facturer. He advised that the retailers stick 
to retailing and that the manufacturers stick 
to manufacturing for the good of the business 
as a whole. He stressed the need of clean 
methods in business, and said competition ap- 


plies to service and not so much to beating - 


the other fellow’s price. 


THURSDAY AFTERNOON 


At the afternoon session Thornton Estes, 
president of the Estes Lumber Co. of Bir- 
mingham, Ala., addressed the convention on 
the subject, “The Salesmanship and Equip- 
ment of a Retail Lumber Dealer Necessary 
to Make a Successful Concern.” His remarks 
centered about an imaginary character, “Mr. 
Pip,” who represented an extremely unpopu- 
lar lumber dealer. 

Mr. Estes emphasized that lumber dealers 
need to think of the public they serve: “What 
the public wants we are going to have to carry. 














THORNTON ESTES, 
Birmingham, Ala. ; 


Urged Lumbermen to 
Serve Public 


R. S. QUERY, 
Charlotte, N. C.; 
President ef Carolina 
Association 


Whatever it takes to serve the public, if we 
haven’t got it, we'll get it.” 

The big social feature was the banquet at 
the close of the first day. The principal 
speaker of the occasion was Dr. A. M. Tra- 
wick, professor religious education at Wofford 
College, who spoke on the importance of 
trees. The toastmaster for the banquet was 
J. C. Cauthen, of Rock Hill. Mr. Cauthen 
introduced Judge Samuel T. Lanham, who in 
turn introduced the Spartanburg guests at 
the tables to the lumbermen. The banquet 
was followed by an informal dance in the ball 
room of the Franklin Hotel. 


Pleads for Mechanics Lien Act 


Probably the most important address be- 
fore the convention of the Retail Lumber 
Dealers was that made on the second day by 
I. C. Blackwood, solicitor of the seventh ju- 
dicial district for South Carolina. Mr. Black- 
wood made a plea for a uniform mechanics 
lien act in all States. ‘ 

After Solicitor Blackwood’s address a short 
report of the association’s legislative commit- 
tee was read. This indicated that in the last 
two years no changes have been made in the 
lien laws of North or South Carolina, and 
that one of the most troublesome problems 


that confronts the lumbermen at present is 
dealing with the irresponsible contractor. 

Among the resolutions adopted was one ad- 
vocating a reduction of the corporation income 
tax from 134 percent to 10 percent. 


Home Ownership vs. Instalment Luxuries 


Before the afternoon session closed interest- 
ing talks were made by C. C. Fonville, of Bur- 
lington, N. C., speaking on “Home Owner- 
ship vs. the Purchase of Luxuries on the In- 
stalment Plan,” and J. C. Cauthen, of Rock 
Hill, S. C., on “Trade Acceptances, Their Use 
and Abuse.” 

American business has been developed on the most 
gigantic scale known to mankind. This growth may 
be attributed to one word, “organization,” Mr. Fon- 
ville said. The trouble with most of us lumbermen 
is that we can not see over the fence of our com- 
petitor. We fail to see that many of the problems 
of our competitor are our problems. Codperation is 
more needed now then at any other time in the his- 
tory of the business. 

He said that there is a great tendency among 
the people to own what they can not afford, 
and to buy automobiles, furniture, radios and 
the like on the instalment plan. This instal- 
ment buying, he declared, is hurting the lum- 
ber trade, for, because of it, fewer people buy 
their own homes than did before the advent 
of this new purchasing method. 

Mr. Cauthen made a plea for more char- 
acter in credit dealings, and emphasized the 
value of credit methods in the lumber busi- 
ness. “If man’s powers were limited to cash 
in hand business would be stagnant,” he as- 
serted. 

In comparing trade acceptances with prom- 
issory notes he asserted that a trade acceptance 
is more satisfactory, being more liquid. Banks 
have not limited the amount that can be lent 
on trade acceptances, he brought out. “The 
use of trade acceptances is a boon to the whole- 
saler, and they should be used more by the 
retailer,” he declared. 

The last speaker on the program was C. T. 
Pugh, of the Builders Supply Co., of Spartan- 
burg, on “How to Increase Our Reroofing 
Sales.” He suggested that a canvass be made 
in cities ‘to find the buildings with roofs in 
need of repair and that the owners of these 


‘buildings be solicited. He said that a large 


percentage of reroofing sales is being made by 
concerns other than those dealing in lumber. 
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Celebrates Home-Coming Week 


ScHoFIELD, Wis., June 27.—This_ village, 
in which the Brooks & Ross Lumber Co. 
is located, observed its first home-coming 
last week. There were several hundred old 
timers who returned to the village for the 
occasion, most of them men who had been 
brought up in the pinery, familiar with the 
woods and with the lumber industry. Par- 
ticular homage was paid to the memory of 
the late John D. Ross, under whose pater- 
nal guidance Schofield flourished. Residents. 
of Schofield were particularly appreciative 
of the interest of John Ross, president of 
the Brooks & Ross company, and M. P. 
McCullough, both of whom assisted in car- 
rying out the home-coming plans. 

The first dam and sawmill were erected 
on the present site of Schofield in 1842 and 
operation of a mill has continued uninter- 
ruptedly since that time. Many prominent 
lumbermen have come out of that commun- 
ity, obtaining their insight into the business 
through the efforts of Mr. Ross. W. H. 
Bissell, of Wausau, whose interests in the 
South and West are extensive, is one of 
these. 
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Conservative Buying Features Hardwo 


Market Shows Softness 


Mempuis, TENN., June 27—The market has 
sagged, demand continuing light, and prices 
a trifle off. Big consumers are not seeking 
lumber now. The furniture people explain 
that they are not going to do much until after 
the shows. This is a slack season for au- 
tomobile makers, and they are unquestionably 
marking time to see what Ford is going to 
do. Mills in the flooded territory have con- 
tinued to get out all lumber fit for sale, some 
without much regard to price. In order to 
get cash, others have sold at lower figures 
than they think conditions justify. Continued 
high water has many mills down, and it will 
be some time before they can get going. Lum- 
ber from these will not be ready till fall. Those 
cutting now will not have lumber for a few 
months. Lumbermen here believe that by mid- 
August, hardwoods will be hard to get. No 
great change is expected in this center be- 
fore that time. On the whole, prices are still 
a trifle above what they were a few months 
ago. The cut is still very low, 69 percent of 
normal for the week ended June 22, while or- 
ders were four points above that, or 73 per- 
cent, a very nice spread if it could be main- 
tained. 


Logs Continue Very Scarce 


Jackson, Miss., June 27.—Orders covering 
some items have ‘been in excess of stocks on 
hand. The mills report unusually satisfactory 
bookings in gum and oak. Other species are 
moving, but not in as large volume. The Mis- 
sissippi River is threatening a second flood, 
and in fact the water has inundated some of 
the land that had already been drained after 
the first rise. Hardwood logs are therefore 
very scarce and in good demand, with a large 
number of buyers. Loggers report satisfac- 
tory prices on oak, averaging about $25 f. o. b. 
cars. Shipments of logs were very light last 
week, due to the five days rain in this territory. 
Some mills in unflooded areas are still running 
only part time, due to inability to secure suffi- 
cient logs. 


Georgians Find Sales Good 

Macon, Ga., June 27.—With a let-up in the 
rains, logging crews are able to resume opera- 
tions to capacity throughout this section of 
Georgia. Hardwood mills are operating nor- 
mally, but the shipments continue in excess of 
production, and sales are running ahead of 
the shipments. While business is good at all 
the hardwood mills in this territory, prices 
have remained stationary for the last three 
weeks. Inquiries continued to pour in from 
the East at the opening of the week, indicating 
that activity will continue throughout the 
summer months. 


Baltimore Trade Notes 


Battimore; Mp., June 27.—That not all the 
members of the trade find the market dull, is 
evidenced by the information given by Morris 
Spector, sales manager E. E. Jackson Lumber 
Co., which operates large flooring and saw mills 
at Riderwood, Ala. Mr. Spector said that his 
company had experienced two good months in 
April and May, as far as volume was con- 
cerned. June volume so far had not proved 
quite as large. The returns continue low and 
unsatisfactory, however. 

C. E. Irish, in charge of the lumber sales 
of the Tennessee Eastman Corporation, of 
Kingsport, Tenn., subsidiary of the Eastman 
Kodak Co., which operates a large acid and 
dye plant and produces much lumber, while 
here said that a large band mill had just been 


completed and begun operations. The plant is 
uptodate and is reported to be turning out a 
fine grade of hardwood. 

Richard P. Baer, of Richard P. Baer & Co., 
returned last week from a foreign trip of 
nearly two months. He visited the United 
Kingdom and various countries on the Con- 
tinent. The results of his efforts in England 
were satisfactory, he said, and he had an 
enjoyable time on the Continent. 

Robert G. Kay, of Philadelphia, stopped here 
on the way back from a stay of several months 
on the Pacific coast. He had lunch with sev- 
eral members of the trade here at the Mer- 
chants’ Club, among them Lewis Dill, of Lewis 
Dill & Co., and told of his observations. 

Receipts of fir and other West coast stocks 
at the big depot of the Weyerhaeuser Tim- 
ber Co., at Fairfield, this city, are rather larger 
than it was expected they would at this time. 
It is stated that when the Baltimore office force 
is moved to Newark, N. J., about Aug. 15, 
Frank G. Emerson, a Weyerhaeuser Sales Cor- 
poration representative, will be left in general 
charge here. 


Volume Is Disappointing 

Louisvitte, Ky,, June 27.—Gum has been 
weakening, until it is reported that some com- 
mon sap gum is being offered at as low as 
$46. Business is fairly promising, but volume 
is not what it should be. June business has not 
been as good as May. Prices are not causing 
so much kicking as lack of buying interest. 
Too many consumers are waiting. Inch stocks 
at Louisville are quoted: Quartered red gum, 
$105 for FAS and $62 for common; plain red, 
$103 and $60; quartered sap, $67 and $55; 
plain sap, $63 for FAS and $47 to $48 for 
common. Plain white oak, FAS, $90@103; 
common $58@62; red oak, FAS, $85@92; 
common, $58@60. Ash, $80 and $50. Chest- 
nut, $85 and $50. Poplar, FAS, $95@100; 
saps and selects, $70@75; common, $50@55. 
Walnut, FAS, $225; selects, $145; No. 1 com- 
mon, $85@90; No. 2, $35@40. 

Mrs. William A. MacLean, wife of the 
president of the Wood Mosaic Co., Louisville, 
will sail from New York, June 28, for a trip 
to Europe, accompanied by a son, Donald H 
or who has been in college in the 

ast. 

D. W. Lewis, of the D. W. Lewis Lumber 
Co., remarked that hardwood concerns had been 
forced to accept business at unsatisfactory 
prices, but that July outlook appeared to be 
a trifle more promising. 





’ 


Increased Shipments Reported 


Wausau, Wis., June 27.— Increased ship- 
ments of practically all items were reported by 
wholesale lumber dealers and manufacturers 
the last week, and trade conditions have been 
very good. This is particularly true in bass- 
wood. In dressed stocks, maple flooring is the 
leading item, and this is moving well. Orders 
are for immediate shipment, and those mills 
that have large stocks of dry maple are book- 
ing a good volume. Furniture stock is moving 
briskly, due to the resumption of manufactur- 
ing by many of the larger factories. In bass- 
wood, lower grades have taken several ad- 
vances, but prices on all other items have re- 
mained about stationary. 

Softwoods remain on the same level as for 
the last month. There is a scarcity of dry 
hemlock, with a: subnormal production, con- 
sequently prices have taken one or two ad- 
vances. Local retailers report a good demand 
for hemlock and the cheaper grades of pine, 
due to building activity. 


Survey of Flood Damage 


JAcKsoN, Miss., June 27.—A questionnaire 
sent out to all the large hardwood manufac. 
turers in the Mississippi Delta has brought 
the information that approximately two hundred 
of them have suffered severe damage from the 
recent flood. The loss suffered by the hard- 
wood manufacturers includes damage to mills 
and equipment, which necessitates in some cases 
taking the whole mill apart for cleaning. This 
is a work that can be done only by highly 
efficient mechanics, and there are not enough 
good millwrights available to repair many 
of these damaged mills for some time. 

There is also a shrinkage in value of lum- 
ber inventories. This occurs through loss of 
lumber that has floated away and has not 
been recovered, and lumber in stacks on the 
yards that has been disarranged, warped and 
split. The loss of feetage from these two 
causes has been estimated at a large figure. 
Another loss is incurred through the deposit of 
dirt and grit on the lumber. Much lumber is 
permanently stained and much of the dirt will 
remain in the lumber after the water has 
dried out. A heavy grade loss will be suffered 
in this flood lumber. 

It is apparent that consumers have not yet 
become fully convinced of the extreme scary 
of hardwood lumber as a result of the floods. 
There is no danger of an ovefproduction for 
this year at least. Some mills probably will 
never resume operations, and many large mills 
can not reach normal production until next 
spring. Even the mills in the hill section can 
not reach normal production very soon, be- 
cause they depend upon the flooded areas for 
their log supply and it will be some time before 
these lowlands dry out sufficiently for logging. 
Even if the second rise of the waters advances 
no further, there still will be a long produc- 
tion delay due to the necessity for mill and 
yard repairs of one sort and another. 


Buying Is Conservative 


Cincinnati, Onto, June 28.—Hardwood 
dealers reported business somewhat lighter last 
week, buying being conservative. Prices have 
been fairly well maintained. Buyers showed 
little disposition to place any future business. 

Southern pine dealers report a fairly active 
business, with some improvement in volume 
over May. Prices are a little better, but still 
below what the trade expected would prevail 
at this season. : 

The Tunis Lumber Co., the Warn Hamrick 
Lumber Co., W. C. Steel Lumber Co. and 
the Milan Table Co., of which C. W. Tunis 
is president, are to have a combined office at 
420-21 Temple Bar Building. There is no 
other business association between the com- 
panies. 

George Jaffe, representing the Canusa Lum- 
ber Co. (Ltd.), London, was a visitor in Cin- 
cinnati during the week. 


Rains Retard Logging Operations 

Attanta, Ga., June 27.— Though Georgia 
mills report ample logs for current needs, 
logging operations have been retarded by steady 
rainfall the last two weeks. Production, how- 
ever is very close to capacity, for hardwood 
demand continues better than normal, with in- 
quiry very active. Though nearly all buying 
is hand-to-mouth, volume for the last half o 
June showed a good increase over 1926. From 
Southeast furniture factories there is a much 
better than normal call for FAS gum, and at 
least a normal call for other grades, with 
orders from outside this district a little less 


For Current Market Prices on Hardwoods See Pages 73 and 74 
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than normal. Automotive sales are larger than 
jast season’s, especially in the truck and com- 
mercial body fields, but high lumber prices are 
retarding business to some extent. Oak floor- 
ing sales continue very active, with Georgia 
plants running near capacity and taking a 
better than normal volume of rough oak. At- 
lanta wholesalers lately booked some excellent 
industrial orders for maple flooring. Poplar 
and cypress are reported in fair call but de- 
mand is adversely affected by high prices. 

J. C. Wright, manager Southern Tie & 
Timber Co., wholesaler specializing in hard- 
woods, states it has opened new downtown 
sales offices in Atlanta at 1214 Atlanta Trust 
Co. Building. 


Trading on Steady Basis 


JACKSONVILLE, FLA., June 27.— There has 
been a slowing up in hardwood trade. The 
activity of buyers was presumably brought on 
by flood conditions in the Valley, and as soon 


News of Buffalo Trade 


Burra.o, N. Y., June 27.—Approval of the 
downtown station plans of the terminal com- 
mission was voted by the board of directors of 
the Buffalo Chamber of Commerce last week. 
Such action is a unanimous endorsemerit of 
the report of the special downtown terminal 
committee of the chamber, of which Henry I. 
George is chairman. 

The Buffalo airport was visited on June 27 
by a large party of fliers from Detroit, this be- 
ing the frst stop of a 4,200-mile reliability trip 
about the country. Ganson Depew was one of 
the judges of the tour and a welcome was 
given to the aviators by the Automobile Club 
at its clubhouse. On the club’s entertainment 
committee were Vice President H. L. Abbott 
and Elmer J. Sturm. 

Lumbermen taking in the excursion of the 
Buffalo Ad Club to Muskoka Lakes last week 
were William L. Henrich, Clark W. Hurd, 
C. W. Bodge and Joseph M. Boehm. 


the thousand feet when thoroughly dry, it is 
believed this is a record that will be mighty 
hard to beat. The lumber was shipped in Penn- 
sylvania car No. 840,155, the net weight of 
which was 148,600 pounds. G. Elias & Bro. 
invite other shippers to try to beat that record. 


Stocks Low at Northern Mills 


Bay City. Micu.. Tune 29.—Very little busi- 
ness is being placed with northern hardwood 
mills, and shipments are on the decline. The 
mills are in excellent statistical position, how- 
ever, and there is no inclination to lower 
prices. Stocks of all desirable items have 
been reduced to a low foint and there are 
few surplus items. Hard maple and soft 
elm, in 6/4 and thicker, basswood in all 
thicknesses, and all species of hardwood culls 
are particularly strong. The production of 
hardwood has decreased considerably, due to 
the fact that a great many northern mills are 
cutting hemlock at this season. Hemlock has 








The Mistakes of Men 


[By W. G. Sibley in Chicago Journal of Commerce| 








Ambition, energy, industry, education, talent—neither one 
nor all of these qualities—can guarantee a man success in 
life, as popularly believed. A melancholy illustration of this 
fact, one of many observed in recent years, has impressed 
upon us a truth no young man can afford to overlook, how- 
ever numerous his natural gifts may be, however thorough 
his technical education, or however brilliant his prospects in 
the beginning. 

We knew a man, intimately, in a learned profession. He 
was handsome, jovial, possessed that intangible thing that 
wins popularity and favor, and at the outset of his career 
won the undying love of a remarkably beautiful young woman 
who became his wife. After a few years his professional 
earnings became large—sufficiently large during some fifteen 
or twenty years for him to have saved from $4,000 to $6,000 
or more a year, and yet have lived comfortably and well 
He might easily have accumulated by this time from $75,000 
to $100,000, and have now an income of $4,000 or $5,000 a 
year in addition to professional earnings of from $10,000 to 
$12,000 annually. 

But there was a flaw in his make-up. He was too generous. 
He lived expensively. He was a lavish entertainer. His table 
carried the finest foods to be had. He had a new and costly 
automobile every two years. He dressed in the finest mate- 


rials, had a dozen pairs of shoes and dozens of silk shirts that 
cost him $15 or $20 each. In all these gratifications of per- 
sonal taste and appetite he took great pleasure. But in all 
the prosperous years he never possessed one of the greatest 
comforts a man and his wife can enjoy—A HOME OF HIS 
OWN. He lived in fine rented houses and hotels, and dined 
frequently with his wife at his club. All these indulgences 
were mistakes. In twenty-five years he destroyed every 
opportunity to get on the solid footing which adds so much to 
the respect and confidence a man’s career should build—a home 
and sound investment accumulations. 

As the years hurried along he found it impossible to shake 
off the habit of spending practically all he earned. His in- 
dulgences had their inevitable effects, first on his health, then 
on his confidence, and last on his character. But all the time 
he worked and earned. His industry never flagged and his 
ability continued. But the home he should have owned, the 
financial security outside his professional earnings that might 
have been his, never came. It is thus with too many business 
men who put off saving and self-denial until they are too 
late, and the spending habit has destroyed all hope of a 
substantial success. But an even worse consequence must 
be noted to make the record complete. This man’s lovely 
wife could not but realize his delinquency and sorrow over 
it. Alas! the mistakes men make in their lives. 

















as they had purchased sufficient stock to tide 
them over, they again began to sit back. There 
was very little stock bought for deferred ship- 
ment, and practically all mills have shipped 
out the stock they sold on the advanced market. 
Efforts to keep prices up to former levels have 
brought about a reluctance among buyers to 
purchase any more than they really need. 
Meantime the mills are cutting to capacity, and 
have managed in a very short time to get into 
position to offer dry stocks, most likely be- 
cause many of them deemed it advisable to 
withdraw their stocks from the market during 
the last few weeks, in anticipation of a still 
further advance in prices. The heaviest move- 
ment had been in sap and red gum, while 
tupelo showed some improvement when prices 
of sap had got a little higher than usual. Lower 
grades of oak, too, had shown some improve- 
ment. Business in hatdwoods now has got 
down to a steady basis. 


A write-up of A. J. Elias, president G. Elias 
& Bro., appeared in last Sunday’s Courier-Ex- 
press, under the heading “Men You Ought to 
Know.” Reference is made to his valuable 
services performed for the city’s good. 

B. Caskey, treasurer Hendricks-Caskey 
Co., was able to be at the office one day last 
week. He is improving after a recent opera- 
tion. 


Heavy Carloading of Hardwoods 


BurFao, N. Y., June 27.—While many “rec- 
ord” cars have been reported from time to 
time in the AMERICAN LuMBERMAN, G. Elias 
& Bro. (Inc.), of this city, believe that they 
have established a new record for heavy car- 
loading of hardwoods. One day recently this 
concern shipped to one of its local customers 
from a point in Indiana a carload of oak cross- 
ing planks that contained 31,682 feet. Inas- 
much as this stock weighs over 4,000 pounds to 


been moving well, and prices on this stock are 
firm. The demand for hardwood flooring has 
fallen off considerably during the last two 
weeks, but the mills are holding firm to ad- 
vanced prices. Production has been curtailed 
materially, therefore stocks are not accumulat- 
ing to any great extent. 


Trade Slower; Prices Firm 


MILWAUKEE, WIs., June 27.—Northern hard- 
woods are holding up strong. Firm prices are 
listed on birch, maple, basswood and. other 
northern woods, though the demand is not as 
heavy as it was a few weeks ago. Maple is 
still moving to the flooring manufacturers. 
The entire trade is, however, buying on a 
limited basis. Furniture men are not much 
interested in the market, due to the nearness of 
the summer exhibits. They are expected to 
come into the lumber market after the shows, 
to cover their early fall production. 
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The Week’s Happenings in the L 


Intercoastal Freight Rates 


Seattte, WasH., June 25.—The intercoastal 
lumber carryover into July evidently will be 
heavy, and in consequence will tend to in- 
fluence freight rates to rule strong during that 
month. The conference rate today is $14, with 

14.50 and $15 asked outside of conference. 

ere is no prospect for lower rates. In August 
the eastbound movement of canned fruit from 
California and canned salmon from the Pacific 
Northwest will become a feature of traffic 
through the canal and will tend not only to cut 
down the volume of lumber shipments but to 
make freights stronger. 

There are indications that intercoastal ship- 
pers who have committed themselves to July 
and August deliveries may have to offer a 
premium in order to insure space for their 
shipments. 

Under the influence of the midsummer shut- 
down, the mills are reluctant to book business 
with a guaranty of July shipment. 


Says Farmer in Better Shape 


Seattte, WasuH., June 25.— According to 
D. O. Metz, president of the Metz Lumber 
Co., Wichita, Kan., the outlook for business in 
general is not discouraging. In particular he 
says: “The farmer is in better shape today than 
at of time since the World War.” 

Although wheat in Kansas is rather “spotted” 
between good and bad, with pretty dry weather 
in the western part of the State and with con- 
ditions in the central portion “just fair,” Mr. 
Metz says that on the whole the State will 
harvest an average yield. The Metz Lumber 
Co. owns and operates eighteen retail lumber 
yards in southern Kansas and northern Okla- 
homa. 

Mr. Metz journeyed to the West Coast by 
way of Canada. He spent some time at Van- 
couver before coming to Seattle; and from 
here will go to Tacoma, Longview, Portland, 
and homeward through California. While in 
Washington, he will visit the mills of the 
Mumby Lumber & Shingle Co. at Bordeaux 
and Malone. Accompanying him is J. S. Prest- 
ridge, commission lumber salesman, of Wichita. 


Douglas Fir Grade Marking 

Seattte, WasH., June 25.—Grade marking 
of Douglas fir structural timbers, it is ex- 
pected, will soon become the fixed practice of 
all West Coast mills engaged in the manufac- 
ture of such lumber. 

An agreement to that effect has been reached 
by a committee representing the West Coast 
Lumbermen’s Association, the West Coast 
Lumber Bureau and non-members. The grades 
to which the marks apply, as set forth in 
West Coast grading rules of July 1, 1926, are: 
Structural timbers, paragraph 198. Structural 
stringers, paragraph 204. Structural joint and 
plank, paragraph 256. 

West Coast member mills will be expected 
to use the registered grade mark of the as- 
sociation in preparing structural timbers for 
shipment. This plan, it is stated, will be backed 
by the association in a campaign of extensive 
advertising in lumber trade journals. 

The West Coast Lumber Bureau last May 
started special advertising of Douglas fir struc- 
tural timbers, with satisfactory results, accord- 
ing to reports received up to this time. 

nder the recommendation of the committee, 
all mills manufacturing structural grades will 
be expected to mark each piece either “Struc- 
tural,” or “Dense Structural.” The bureau has 
issued this statement: 

Structural grades of timbers are among the most 
valuable products that can be taken from any forest 
region, and the mills of the West Coast region have 
what is almost a monopoly in supplying any great 
quantity of this class of cutting. 

Our field engineers have been advised by archi- 
tects and engineers everywhere that Douglas fir mills 
should mark the grades on structural timbers, so that 


when a particular grade is called for to suit a strength 
requirement, the architect and the engineer may be 
assured that it is going into construction just as 
specified. 

As structurals are bought and sold on their strength, 
for the purpose intended, such marking is very im- 
portant. In effect, it guarantees the product from 
the manufacturer to the user. 


Win Fight for Red Cedar Shingles 


SeaTttLe, WAsuH., June 25.—As a result of 
the fight for red cedar shingles in the city and 
county of San Francisco, the original ordinance 
has been returned to the building committee, 
and a compromise measure will be presented to 
the board of supervisors some time in July. 

Arthur Bevan, manager Seattle headquarters 
of the Red Cedar Shingle Bureau, states that 
the old ordinance, which has been abandoned, 
would have excluded wood shingles from the 
residential sections, with two unimportant ex- 
ceptions—first, that part of the city south of 
Mission Street; and secondly, the Marina dis- 
trict, embracing about twenty blocks between 
Presidio and Telegraph Hill. 

The side-tracking of the old ordinance was 
not accomplished until numerous hearings had 
been held, occupying a great deal of time dur- 
ing the last two months. 


Better Forest Management Project 


PorTLanD, Ore., June 25.—A unique experi- 
ment in better forest management has been 
inaugurated by six progressive north Idaho 
lumber companies in employing the research 
department of the Western Forestry & Con- 
servation Association to codperate with their 
logging forces in trying out different methods 
of disposing of the slash fire hazard. They are 
the McGoldrick Lumber Co., Winton Lumber 
Co., Panhandle Lumber Co., Edward Rutledge 
Timber Co., Blackwell Lumber Co. and Pot- 
latch Lumber Co. 

The work is under the direction of Norman 
G. Jacobson, who has long specialized in slash 
disposal methods, especially in pine territory 
from California to Idaho. With the logging 
superintendents of the several companies, he is 
selecting different types of slash and conditions 
of fire risk for application of such methods 
of brush disposal, intense protection, or such 
a combination of the two as seems best adapted 
to obtain both economy and efficiency. 

In north Idaho the meeting of Pacific coast 
and Rocky Mountain forest types, and selec- 
tive logging in mixed woods, make the slash 
hazard problem impossible to solve by any 
blanket method. The purpose of the experi- 
ments, which will require at least two years, 
is to develop as a prominent feature in logging 
policy the application of such methods as best 
fit the ground under varying conditions, with 
economy and satisfactory results in the long 
run always the object rather than the estab- 
lishing of any particular methods as standard. 
The Forest Service and the State of Idaho are 
interested in the project and have promised co- 
Speration. Mr. Jacobson is also conducting 
similar work for the Boise-Payette Lumber Co. 
in south Idaho and for the Brooks-Scanlon and 
Shevlin-Hixon companies in eastern Oregon. 


Red Alder Logging and Marketing 
SeattLe, WasH., June 25.—The logging and 


marketing of red alder has developed into an. 


industry of considerable size in Thurston 
County, especially on the bottom lands of the 
Black River district, where the trees grow to 
large size and good quality. At Mima, Wayne 
and D. H. Walsh are logging alder, using a 
tractor for yarding and loading. The logs, 
which vary in diameter from 8 to 18 inches, 
are cut into 10-foot lengths and shipped by 
rail to Tacoma. A new hardwood mill is being 
built at Oakville to handle the alder and maple 
of that district. 


ee 


West Coast Business Improving 


SEATTLE, WasH., June 25.—Improved lumber 
business throughout the last ten weeks, espe. 
cially during June, is remarked by A. L. Dunn 
president of the Dunn Lumber Co. 

The orders our firm has handled are coming from 
all parts of the country, says Mr. Dunn. They are 
well balanced between fir and cedar, are average as 
to the kind and number of items not representing 
hard mixtures, and all of them call for rush shipment, 
The added volume of business has been particularly 
noticeable during the two weeks just closed. The 
feature that impresses me is that all of this activity 
is coming from the country districts, and shows that 
the farmer is getting in better shape to buy. It seems 
to me that this is a most encouraging development, 
All that we need is more country trade to make a 
pretty fair lumber business. 


Drying Lumber with Electric Heat 

Oak.anp, CALiF., June 25.—By the use of 
electric heat for drying its lumber, the Chi- 
cago Lumber Company of Oakland has 
found it can dry its lumber in two days 
time, without damaging the wood, and with 
low operating costs. This company has 
made two installations of electric lumber 
drying equipment in its plant. 

The drying box used has dimensions ap- 
proximating 10 feet wide by 7 feet high and 
21 feet long. The compartment is cons 
structed of shiplap backed by moisture- 
proof paper, and insulated with packed shav- 
ings. The lumber to be dried is principally 
short lengths used after drying to make up 
window and door casings. 

The moisture removed is calculated to be 
equivalent to 5 percent of the weight of the 
dry lumber, and this drying is accomplished 
within 48 hours without end-checking or 
other damage to the lumber. It was esti- 
mated before installation that the drying 
would require 100 kilowatt-hours a thou- 
sand board feet of lumber, and actual opera- 
tion has shown a much better economy. 
The cost of power is 1.15 cents per kilo 
watt-hour, comparing favorably with the 
cost of oil at $1.25 a barrel of 42 gallons. 

The electrical equipment consists of heat- 
ing elements with a total connected load of 
15 kilowatts, four General Electric form G 
oven heaters being used. The temperature 
is automatically controlled at 90 degrees 
Fahrenheit at the an, of the drying 
cycle and at 120 degrees Fahrenheit near 
the end of the period by means of a Gen- 
eral Electric automatic control panel and 
a Bristol temperature control. 

The cold air is drawn in by natural draft 
through four openings in the floor of the 
drying compartment, and a heater is placed 
over each opening. The moisture-laden air 
escapes through an opening in the roof, so 
located that the air must pass over the lum- 
ber before it is ejected. The temperature 
controller has a sensitive bulb 25 feet long 
which is spread out over the ceiling of the 
compartment and thus controls the aver- 
age temperature over the whole of the dry- 
ing box. 

e lumber is run into the drying com- 
partment on trucks and is so loaded as to 
a ample space around each piece to allow 
ree air circulation. ‘ 

This company has also installed electric 
heating units in its glue room where win- 
dow and door sash parts are glued together. 
In this room (20x 60x12 feet) it is neces- 
sary to keep the air heated so that the glue 
may be thoroughly dried by the time the 
sash has passed from one end of the glue- 
ing machine to the other. ‘ 

e heating equipment consists of eight 
General Electric form heating units 
mounted in a specially constructed blower 
equipped with a 20-inch, motor-driven fan. 


The fan, motor, and heating units, taking 
up a space of but 30x 3434 x 27 inches, are 
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installed near the ceiling at one end of the 


m. 

In operation the fan draws cold air over 
the heater and the heated air is blown di- 
rectly toward the opposite end of the room, 
thus bringing the air in direct contact with 
the sash passing through the glueing ma- 
chine. The temperature is maintained at 85 
degrees Fahrenheit by a General Electric 
thermostat and automatic control panel. 

Finds Conditions Encouraging 

SEATTLE, WASH., June 25.—After a trip 
westward over the line of the Chicago, Mil- 
waukee & St. Paul, H. E. Byram, one of the 
receivers, gives an encouraging summary of 


‘ agricultural and general business conditions. 


The brightest feature of the trip, he states, 
is that all along the line crops are flourishing, 
and farmers are saying that for them the 
period of depression is on the wane. Mr. 
Byram expects to remain in Seattle and west- 
ern Washington for a week or ten days. Mrs, 
Byram and daughter accompany him; also 
Vice President H. B. Earling and other of- 
ficials. On the way to the Coast the party 
stopped at Gallatin, Mont., where they dedi- 
cated the Milwaukee’s new hotel and passen- 
ger station at the new entrance to Yellow- 
stone National Park. 


Purchases Mill and Timber Interests 


PorTLAND, Ore., June 25.—It was announced 
here today that E. S. Collins has purchased 
the interests of J. A. Byerly in the Ostrander 


, Railway & Timber Co., the Silver Lake Rail- 


way & Lumber Co. and the Barr Shingle Co. 
Messrs. Collins and Byerly have been associ- 
ated in these properties for many years, Mr. 
Collins having purchased his original interests 
from J. A. Byerly’s father, Oliver Byerly, 
several years ago. All of the properties are in 
Cowlitz County, excepting the shingle mill, 
which is near Kalama, Wash. Interested with 
Mr. Collins in the Barr Shingle Co. are R. H. 
Barr, of Kelso, and G. L. Buland, of Castle 
Rock, Wash. Through this purchase, Mr. Col- 
lins becomes one of the largest individual 
holders of timber in the Pacific Northwest. 
Last year the output of the properties involved 
in the transaction was 111,000,000 feet of logs. 


Japanese Lumber Prospects 

SEATTLE, WasH., June 25.—It is remarked 
that Japanese lumber business, geographically 
considered, has been shifting quite remarkably. 
At one stage of its development, the trade 
strongly favored the Columbia River, resulting 
in heavy shipments from that district. Sub- 
sequently, Fn. cage buyers seemed to gravitate 
to Grays Harbor, with the result that the total 
of their purchases added materially to the 
billion-foot export record made by the group of 


_ mills in that part of Washington. Today, an 


observer states, the Japanese are tending toward 
Puget Sound, with a prospect of booking a 
heavier volume of lumber business from this 
region than last year. 

nder the influence of rising ocean freights, 
conjointly with the off season in Japan, the 
volume of trade is now sagging to some ex- 
tent; but following June and July, when the 
oriental rains will be at an end, it is antici- 
pated that Japanese business will become “fairly 
good,” and will continue so during the re- 
mainder of the year. 


Improving Coast Hardwood Yards 


Lone Beacu, Cauir., June 25.—Before 


"July ends the harbor district will have the 


most modern hardwood lumber yards in 
southern California, according to B. W. 
Cadwallader, president of the Cadwallader- 
Gibson Lumber Co., following an inspection 


of his property on Water Street. Exten- 
sive improvements, including dry kilns, 
transfer space and wharf, are now under 
way. As soon as they are completed the 
company plans to increase considerably its 
shipments of hardwood products from the 
Philippines to the Long Beach-Los Angeles 
harbor. 

Practically all mahogany and its pro- 
ducts from the islands get a partial drying 
out before they arrive here, but experience 
has shown that dry kilns are practically 
necessary in southern California. The Cad- 
wallader-Gibson company has several at its 
Los Angeles yards and is now construct- 
ing kilns on Water Street, Long Beach, 
the walls of which are partly up, and the 
boilers in place. They will have a capacity 
of about 250,000 feet of lumber in- each 
charge and are capable of making four 
charges a month. In the two plants the 
company this summer will have a capacity 
of drying about 800,000 feet at one time. 

In August, Mr. Cadwallader plans to 








A group of mature rosewood trees as they ap- 

pear in the Brazilian forest. Groves and for-. 

ests of these trees are not usually found. As 

a rule rosewood grows solitary and perhaps 

only one will be found on each ten acres of 
a@ tract 





make a trip to the islands to look over the 
company property and will arrange for the 
shipment of about two million feet of hard- 
wood a month to Long Beach. 


Launching New Grading Service 

SEATTLE, WasH., June 25.—Having built up 
a highly efficient service of grading supervision 
at member mills, as well as nation-wide in- 
spection service, the West Coast Lumbermen’s 
Association is launching a new grading serv- 
ice July 1, 

It will enable buyers to secure a mill inspec- 
tion at point of shipment, to cover structural 
timbers, special purpose lumber, car material 
and railroad specifications, if orders for such 
material are placed on American Lumber 
Standards. The new service will be confined 
to association mills. 

Action inaugurating the new service was 
taken yesterday by the grading rules commit- 


imber Industry of the Pacific Coast 


tee of the West Coast Lumbermen’s Associa- 
tion, the personnel of which committee is: 
F. Morse, Long-Bell Lumber Co., chair- 
man; George M. Duncan, Luedinghaus Lum- 
ber Co.; R. W. Martin, Booth-Kelley Lumber 
Co.;Dean Johnson, Pacific Spruce Corpora- 
tion; Ed Stuchell, Eclipse Mill Co.; Frost 
Snyder, Clear Fir Lumber Co.; A. M. Hagen, 
Bridal Veil Timber Co.; J. C. Smith, Carlisle 
— Co.; W. H. Turner, Willapa Lumber 
0. 
Commenting on the grading rules committee 
program, Robert B. Allen, secretary-manager 
of the West Coast Lumbermen’s Association, 


Says: 

The new service should virtually be a: guaranty that 
the buyer of West Coast lumber will receive exactly 
what his order calls for, providing his order is placed 
on American Lumber Standards and with associa- 
tion mills. 

While mill inspection is primarily to serve buyers 
of specials, of car material and of railroad material, 
it is the intent of the committee to make it also 
available to general yard stock whenever inspectors 
are available. 

The service should go a long way towards reducing 
off-grade claims, thereby saving both buyer and seller 
a lot of money, time and trouble. In claims alone, 
it would effect a saving of a million dollars a year. 

Seeeeaeaaeaaaae 


Book on Western Red Cedar 


SEATTLE, WasH., June 25.—“Western Red 
Cedar,” the third book on the list of the West 
Coast Lumber Bureau, is to be given publicity 
in the nation-wide campaign beginning next 
month. A typical ad emphasizes the long life 
of this cedar. The point is made that nature 
has grown the preservative in western red 
cedar, the life of which is measured in cen- 
turies. It is one of the most durable of woods 
when used in contact with the soil. For poles, 
posts and piling this giant Arbor vitae offers 
strength and unlimited durability; for tanks 
it is famous; it is sanitary and repulsive to 
insects. 

Publicity of western red cedar will be un- 
dertaken in forty-two publications—architec- 
tural, farming, real estate, lumber and. indus- 
trial. A use book for general distribution 
will soon be undertaken. 


Redwood in on National Campaign 


San Francisco, Cair., June 25.—California 
redwood will take its place with the more 
commonly commercialized species in the adver- 
tising campai of the National Lumber 
Manufacturers’ Association. This is assured 
with signing of contracts by approximately 90 
percent of the redwood industry, acpoeding S 
R. F. Hammatt, secretary-manager of the Cali- 
fornia Redwood Association, here yesterday. 

The action of the redwood manufacturers .of 
the West Coast follows the trip of Secretary 
Wilson Compton, of the National association, 
last year. Since that time the proposal has 
been carried to the redwood manufacturers by 
Mr. Hammatt, the task being interrupted 
several weeks during his redwood promotional 
trip through the mid-West and eastern States. 

The action of the manufacturers is but an- 
other step in the general program of advertis- 
ing and exploitation already mapped by the 
redwood association, which has resumed its 
promotional work throughout the United 
States. This trade extension work will con- 
tinue through the present year, at least, accord- 
ing to Mr. Hammatt. 5 

Another department of the association, 
which is creating additional demand for red- 
wood, is the agricultural research department, 
under the direction of Max Cooke, agricultural 
engineer. The association has prepared a series 
of plans for various buildings needed by the 
modern farmer as well as other accessories of 
the farm, such as chicken feeders, hog feeders, 
cess-pool tanks and such. These plans, sup- 
plied at virtually no cost to the lumber re- 
tailer, are opening up new avenues of uses for 


redwood, according to Mr. Cooke. 
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Associations Plans and Activities 


July 8—New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N. H. Summer 
meeting. 


July 8-9—Northern Hemlock and Hardwood Manu- 
facturers’ Association, Grand Island, Mich, 
Mid-summer meeting. 


July 13-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N, C. Sum- 
mer meeting. 


July 16—East Texas Mill Managers’ Association, 
Lumbermen’s Club, Houston, Tex. 


July 28-30—Millwork Institute of California, Pacific 
Coast Club, Long Beach, Calif. Tri-annual 
conference, 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


July 29—Organization Meeting of Northern Kansas 
an’ Senthern Nebraska retail dealers, Marys- 
ville, Kan. 


Aug. #—National Lumber Manufacturers’ Associ- 
ation, San Francisco, Calif. Mid-summer meet- 
ing board of directors. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Border Line Dealers Set New Date 


Kansas City, Mo., June 28.—The “border 
line” meeting of northern Kansas and 
southern Nebraska lumbermen, which was 
postponed from June 14, will be held at 
Marysville, Kan., July 29. 

To Banquet Visiting Retailers 

SEATTLE, WaSH., June 25.—The West Coast 
Lumbermen’s Association will be host to all 
the officers of all the retail lumber associations 
in the United States at a get-together banquet 
to be held in the Winthrop Hotel, Tacoma, on 
the evening of Aug. 23, as a lead-off to’ the 
annual meeting of the National Retail Lumber 
Dealers’ Association, which will be held in 
the Lumber Capital of America at that time. 
Preparations for this big event have been 
quietly under way for the last six weeks. 
While the West Coast lumbermen in charge 
are not releasing many of the details, an- 
nouncements thus far made indicate that it 
will be one of the most memorable dinners 
ever staged in and by the lumber industry of 
the United States, with ample time set aside 
for a free and frank discussion between manu- 
facturers and distributers covering many prob- 
lems of mutual interest. 

California Millwork Conference 

Los Ancetes, CauiF., June 27.—The Mill- 
work Institute of California has prepared an 
outline of the program it will carry out at 
its tri-annual conference to be held July 
28, 29 and 30 at the Pacific Coast Club in 
Long Beach. There will be a general busi- 
ness session on Thursday morning and com- 
mittee meetings from 1 to 2:30 p. m. which 
will be followed by another general busi- 
ness session. The same routine will be car- 
ried out on Friday. Plenty of entertain- 
ment is provided for the delegates and their 
ladies in the shape of an informal banquet, 
luncheons etc. There will also be a swim- 
ming party on Friday morning. Saturday 
will be given over to relaxation in the form 
of golf, boating parties etc. 


New Hampshire Summer Meeting 

Mancuester, N. H., June 28.—Owen John- 
son, of the Johnson Lumber Co. and president 
of the New Hampshire Lumbermen’s Asso- 
ciation, has issued a call for the summer meet- 
ing, to be held on Friday, July 8, at the Hotel 
Carpenter, Manchester. The new hardwood 
department of the association will hold its first 
meeting at that time, convening at 10:30 a. m. 
and later in the day joining the general meet- 
ing of the association. There is to be a gen- 
eral business session at 10:30 a. m., followed 
by a luncheon and another general séssion in 
the afternoon. 

The proposal to establish another special 


department for retail lumber dealers has been 
made, and may be decided at the summer 
meeting. Another pending proposal is to hold 
a summer outing. 

Members of the association have been noti- 
fied to report as of July 1 a detailed list of 
all lumber on hand, and these individual re- 
ports are to be consolidated and the aggre- 
gates made public on July 8. 


Michigan Dealers Set 1928 Date 


Lansinc, Micu., June 27.—R. B. Wal- 
born, secretary of the Michigan Retail Lum- 
ber Dealers’ Association, this city, an- 
nounces that at a meeting of the organiza- 
tion’s board of directors, held at the Olds 
Hotel last week, it was decided to hold the 
next annual convention on Feb. 1, 2 and 
3, 1928, at the Pantlind Hotel in Grand 
Rapids. ; 


Tri-State Unit Holds Quarterly 


BALTIMoRE, Mp., June 27.—The Tri-State 
unit, Pennsylvania Lumbermen’s Associa- 
tion, with which various Baltimore mem- 
bers of the trade are also identified through 
the Forest Products Association of Mary- 
land (Inc.), held its quarterly meeting last 
Saturday night at Betterton, on the eastern 
shore of Maryland. -Bruce H. Helfrich, of 
George Helfrich & Sons, of Baltimore, de- 
livered the principal address of the evening 
on “Retail Sales Management,” a topic that 
he is well qualified to talk on, since his firm 
has been an innovator in advanced ways 
of retail merchandising and is constantly 
carrying on a campaign of this sort. The 
Tri-State unit is made up of lumber dealers 
from Delaware, the eastern shore of Mary- 
land and two counties in Pennsylvania. 

Ninth Illinois District Meeting 

CARBONDALE, ILL., June 27.—There were 
fifty present at a meeting of the ninth dis- 
trict of the Illinois Lumber & Material 
Dealers’ Association held here at the Hotel 
Roberts, Thursday, June 23. Harry Zeig- 
ler, of Carmi, chairman of the district, pre- 
sided, and W. W. McAfoss, of Whitting- 
ton, carried out his usual secretarial duties. 
After an excellent dinner of fried chicken 
had been served, Charles Easterly, the lum- 
berman mayor of Carbondale, welcomed the 
delegates in a neat speech. Ray Durham, 
of Harrisburg, vice president of the State 
association made an excellent address on 
“Inventories and Costs” in which he ad- 
vocated better stock keeping so that the 
dealer will know what he has in his yard 
and may be able to buy intelligently. A 
dealer who keeps track of the stock he has, 
Mr. Durham said, will know what the pub- 
lic demands and will thus obviate the neces- 
sity for carrying heavy inventories. He 
declared that the dealers must watch more 
carefully than ever to cut the corners of 
their costs to the end that the public may 
be well served and the dealer prosperous. 

W. G. Joyce, field secretary of the asso- 
ciation, talked on the subject “Keeping 
Busy in Your Own Neighborhood” and 
advocated cordial relations with neighbor 
dealers. He also urged the dealers to es- 
tablish a closer contact with the people of 
their communities and to be informed at all 
times about the progress of the develop- 
ment, particularly, of building projects. If 
a dealer does this, Mr. Joyce said, he will 
be the first to know where building mate- 
rial is needed and consequently be in posi- 
tion to secure the business. 

J. F. Bryan, State secretary, talked in an 
optimistic vein on business conditions and 
the outlook and said that notwithstanding 
the floods and a cold spring “nature will 
again give its bounties. ITlinois, as it has in 


the past, will give us enough to eat and 
clothe ourselves and some to spare for 
others. We are over our building boom but 
conditions in general are healthy and aj- 
together normal.” Mr. Bryan declared fyr- 
ther that “a closer attention to business and 
the practicing of more economical methods 
in conducting it, with the addition of a 
closer contact with the dealers’ clientele, 
wilt enable us to round out the year in good 
shape with a volume of business done and 
a profit secured that some have not been 
hoping for in the last six months.” 

Following the talks, every man present 
was requested to stand up and say a few 
words at the roundtable session and all de- 
clared that the speakers had presented some 
good thoughts which were worth putting 
in practice. 


Plans Meeting of Mill Executives 


SEATTLE, WASH., June 25.—In an effort to 
reduce degrades resulting from m/ismanufac- 
ture, the West Coast Lumbermen’s Associa- 
tion, through its grading rules committee, is 
planning two meetings of planing mill super- 
intendents—one of which will be held in Port- 
land for the convenience of association mills 
in Oregon, and the other in Tacoma for 
the convenience of the Washington and 
British Columbia members.  Stenographic 
reports will be.made of both meetings, and 
subsequently the combined record of the two 
meetings will be placed in the hands of each 
planing mill superintendent attending. A 
similar meeting held under the auspices of the 
West Coast Lumbermen’s Association some 
time ago is still the talk of the planing mill 
fraternity in the fir region. 


Long Island Dealers’ Annual 


New York, June 28.—More than fifty mem- 
bers of the Long Island Dealers’ Association 
from all parts of Nassau and Suffolk counties 
attended the fourteenth annual meeting, held 
last Wednesday night at the Salisbury Coun- 
try Club in Westbury, L. I. Several hours 
were spent in a discussion of current cordi- 
tions in the lumber business, and all the offi- 
cers of the association were reélected, as fol- 
lows: 

President—Stanley M. Cox, of Cox & VanTuyl, Wan- 
tagh, L. I. 

Vice president—B. W. Downing, Locust Valley. 


Directors—C. Milton Foreman, Freeport; Walter R. 
Pettit, Huntington; Herbert J. Conkling, Roslyn; 
Hubert H. Corwin, Riverhead; and Charles Y. Sallon, 
Rockaway Beach. 


The general opinion of the Long Islanders” 


is that business for the rest of the year will 
not be as brisk as it has been for the last few 
weeks. Plans for the proposed excursion to 
the Pacific coast for the National Retail Lum- 
ber Dealers’ convention were discussed and 
several of those present announced they would 
take advantage of it. 

Reports of the last year’s work showed that 
the association has made steady progress, in- 
cluding the opening of an office in Mineola. 


Mountain States Group Meetings 


Denver, CoLo., June 27—A group meeting 
of the Mountain States Retail Lumber DVeal- 
ers’ Association was held at the Cheyenne 
Country Club in Cheyenne, Wyo., Wednesday 
evening, June 22, with fifty-seven lumber mer- 
chants from northern Colorado and the south- 
ern part of Wyoming present. After the 
splendid dinner a very entertaining program 
was presented. Interlocutor DeVere and “Al 


Jolson” Vaughn made a great hit with their 
songs and skit entitled “The Ash Car or Sec- 
ond Hand Cole (coal),” and the talks made 
‘by Will P. McPhee, B. B. Coldren, Frank A. 
Bare, C. F. Bliss, C. W. Richardson and 
Thomas Hurst were replete with interesting 
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and instructive facts.. The meeting was voted 
a big success by those present. 

Just prior to the Conyenge meeting a very 
enjoyable meeting was held at the La Junta 
Country Club, La Junta, Colo., which was at- 
tended by twenty-seven lumbermen. After a 
dinner a business meeting was held with R. C. 
Todd acting as toastmaster, who carried out 
his part on the program in his usual happy 
and snappy style. Following a very able ad- 
dress by W. P. McPhee on “Financing Homes 
and Trade Ethics,” a general roundtable dis- 
cussion took place. Ways and means of get- 
ting people interested in building homes was 
the topic. 


To Issue New Cypress Grading Rules 


New Orteans, La., June 27.—The Southern 
Cypress Manufacturers’ Association is prepar- 
ing for issue in the near future a new edi- 
tion of its grading rules for cypress, which will 
be “American Standard” throughout—and the 
only official grading rules for cypress if, as is 
confidently expected, the Hardwood Manufac- 
turers’ Institute and the National Hardwood 
Lumber Association ratify the agreements 
made by their representatives at the recent Chi- 
cago conference. At that conference, it will 
be recalled, representatives of the grading rules 
committees of the three associations reached 
agreements on the grading rules for cypress 


Hoo-Hoo 


Club Merged with Hoo-Hoo 


Macon, Ga., June 27.—The Lumbermen’s 
Club and the Hoo-Hoo Club were merged 
at a meeting at the Hotel Lanier last week 
and the new organization, taking the name 
of the Hoo-Hoo, will become one of the 
civic bodies of Macon. H. L. McEwen, 
who was president of the Lumbermen’s 
Club, was elected president of the new or- 
ganization, T. M. Willingham, vice presi- 
dent, and N. S. Fritts, secretary and treas- 
urer. 

Following the dinner meeting at the Lan- 
ier, the members went to the Elks Club, 
where a concat was held, four new mem- 
bers being taken into the organization. It 
was voted to have regular meetings on the 
third Thursday of each month. 

H. R. Isherwood, of St. Louis, secretary 
and treasurer of Hoo-Hoo; R. C. Morrison, 
of Atlanta; William F. Methvin, State 
Counselor, and Mack Evans were here from 
Atlanta, 


Club Plans Golf Tournament 


SEATTLE, WasH., June 25.—Secretary P. G. 
Hilditch, of the Hoo-Hoo Club of Seattle, 
states that a committee is now working on the 
plans and details for the annual golf tourna- 
ment, to be held during the summer. A num- 
ber of attractive prizes will be offered. An- 
nouncement will be made later as to date, time 
and place. 


Fifteen Kittens at Spokane 


SPOKANE, WASH., June 25.—Fifteen kittens 
had their eyes opened at a Hoo-Hoo concat- 
enation held Wednesday night at the Davenport 
Hotel and another large bunch was initiated 
tonight at Lewiston, Idaho. A largely attended 
dinner preceded the concatenation here which 
took the nature of a birthday party for “Par- 
son” Peter A. Simpkin whose birthday oc- 
curred earlier in the month. On behalf of 
his many friends here, Dave Spoor presented 
the “Parson” with a purse of $100 in token 
of their respect and love for him. It was 
expected that the “Parson” would also be 
present at the ceremonies at Lewiston tonight 
but he had to go to California to attend an 
important meeting there. and (Jim) 
Brown, of this city, Senior Hoo-Hoo on the 

‘ Supreme Nine, took his place. , ; 
At the meeting of the club yesterday noon, 
President L. G. Carr announced Ed Shields, 





factory stock, FAS, selects and box. The rules 
p shee upon, as thus triply endorsed, were 
thereupon submitted to the Central Committee 
on Lumber Standards and promptly approved 
without discussion. The cypress association’s 
grading rules for shop and yard stock already 
had been brought into conformity with the 
American Lumber Standards and given ap- 
proval, so that the action at Chicago completes 
the standardization of the association’s cypress 
grading rules entire. The new edition of these 
rules will contain, in addition to the revisions 
noted above, some changes in the verbiage of 
the rules on shop and yard grades, to simplify 
and clarify them without changing their effect. 

The cypress association’s officers are de- 
lighted with the results of the Chicago con- 
ference, which complete the standardization of 
their rules throughout and practically insure 
uniformity of official cypress grades through 
their acceptance by the grading rules represen- 
tatives of the Hardwood Institute and the Na- 
tional Hardwood Lumber Associatign. Inci- 
dentally it is noted that by its approval of the 
revised rules on cypress factory stock, FAS, 
selects and box, the Central Committee on 
Lumber Standards for the first time took such 
action without delay or discussion, this being 
due in all probability to the endorsement of 
the proposals by the representatives of the two 
hardwood organizations. 


Activities 


Reg Wert, Ray Beal and Gene Reynolds as 
the committee to arrange for the annual picnic 
which will be held some time next month. 


To Bid for 1928 Concatenation 


PHILADELPHIA, Pa., June 27.—The Philadel- 
phia Chamber of Commerce is making a bid 
for the 1928 convention of the Concatenated 
Order of Hoo-Hoo, it was revealed at a con- 
catenation here last Saturday night at which 
eighteen kittens were taken in and one old 
cat was reinstated. 

George E. Lippincott, Vicegerent Snark, un- 
der whose direction the remarkable revival in 
the local branch of the order has been ac- 
complished, placed the matter before the cats 
but, while all were favorably inclined to the 
prospect of acting as hosts to the great feline 
family, it was thought advisable to give the 
matter more thought, particularly since there 
is no occasion for hurry. The matter will be 
decided at the fall meeting when delegates to 
the Miami convention will be named. 


Woman Manages Lumber Company 


Cuartotte, N. C., June 27.—Miss Nancy 
Alexander, aged 21, has the distinction not 
only of being at the head of the Charlotte 
branch of Krauss Bros. Lumber Co. of 
Seattle, Wash., but is also the only woman 
member of the Carolina Retail Lumber Deal- 
ers’ Association. 

This youthful business executive, with a ter- 
ritory comprising Georgia, Alabama, Florida 
and the Carolinas, holds an enviable position in 
the Charlotte business world. Miss Alexander 
took a liking to business from the time she was 
able to play store. She was graduated from 
Central High School in 1923. Then she went 
to Queens College here in Charlotte and 
wrestled. with A.B. work for a year, after 
which she entered. business college. Her 
parents urged her to finish college and teach 
school, but not warming up to the “school 
marm” idea, Miss Alexander took a fling with 
the business world. She entered the Krauss 
Bros. branch here and served some ten months 
as stenographer. Two years ago the branch 
manager left Charlotte and Miss Alexander 
took full charge. 





IT TAKES 36 acres of trees to produce the 
paper for one day’s. edition of one of our large 
newspapers. 


Height 5%”, length 10)4”, 
width 64”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart, 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere, ; 











Phone Virginia ag CHICAGO 
Master 
Primeless Putty 
Made especially for the 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 





UFACTURERS 


334-40 No. Ashland Ave., CHICAGO, ILL. 




















Chas. F.Swartz W.C.Everett J.W.Baughman 


Swartz, Everett, Baughman, te. 


ENGINEERING APPRAISALS 
New and Second Hand Machinery. 


Specialized Service for 
Lumber Manufacturing Industries 


911 National Bank Commerce, NORFOLK, VA. 


O TIMBER ESTIMATORS O 























JAMES W. SEWALL 
Consulting Forester 
Old Town, tet i 


Maine 








TIMBER wang pon dl 
ESTIMATORS F. H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


Whitney Bank Bldg. 
1028-29 Whitney Bank Bids. NEW ORLEANS 


RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Curtis Woodwork 
is identified by the 
mark to the:right. 
Whatever you 
—sash, door, mold- 
ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
702 Curtis Building, Clinton, lowa 
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When You Think Lumber 
THINK"HANSEN-NIEDER” - 


We turn discouraging in- 
quiries into orders. 


HANSEN-NIEDER 
LUMBER Co, IINC. 








1029 HenryBidg:, SEATTLE 





SAVE 


Labor and Money 


Coupon Books 


Our facilities enable 
us te give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE TO 


BIRMINGHAM, ALA. 
PO. BOX 346 











Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


TOUR 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “‘Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


431 So. Dearborn St., CHICAGO 




















PHILADELPHIA, Pa., June 27.—The final pre- 
vacation weekly luncheon of the Philadelphia 
Wholesale Lumber Dealers’ Association was 
held today with C. A. Goodman, president of 
the National-American Wholesale Lumber As- 
sociation, W. W. Schupner, secretary-manager 
of the same association, and Robert G. Kay 
as guests. It was the largest meeting held 
this year, more than fifty percent of the mem- 
bership being present with F. A. Dudley, presi- 
dent, in the chair. 

Both Mr. Goodman and Mr. Schupner 
touched upon the recent meeting in Chicago 
of the joint manufacturers’ and wholesalers’ 
committee and Mr. Kay related his experiences 
in the extensive tour of the West from which 
he had just returned with Mrs, Kay. It was 
announced at the meeting that notices of the 
July outing of the wholesalers will be sent 
out shortly. 

Mr. Goodman opened his address by reveal- 
ing that he was born in Broadford County, 
this State, and is now in business in Wiscon- 
sin, whereas Mr. Dudley, president of the 
local wholesalers, was born in Wisconsin and 
is now in business here—“Pennsylvania, get- 
ting the better of the exchange,” Mr. Good- 
man adding. He deplored the fact that some 
wholesalers and manufacturers are not asso- 
ciated with trade associations, “getting free 
rides,” as he put it, by reaping all the bene- 
fits accruing from association work without 
sharing in the labor. He particularly de- 
plored the tendency, though it is becoming 
less noticeable, among some manufacturers 
to invade wholesalers’ fields. “If all would 
do that there soon would be no market,” he 
said. 


CuRnS Wholesalers Hear Good Talks 


He said another evil is making itself manj- 
fest in the wholesale lumber freld and one 
fraught with the greatest danger to all the 
industry. “There is,” he said, “a tendency 
now to become manufacturers’ agents, doj 
a commission business without performing the 
missionary work or otherwise maintaining that 
close contact with the trade which a legitimate 
wholesaler should maintain. For the whole- 
saler to maintain the best position in the ins 
dustry he should ever be in close touch with 
his customers and otherwise work for the 
interest of the industry and codperate with 
all its branches.” 

Mr. Goodman said a great deal of good will 
come from the Chicago meeting of the joint 
committee. Manufacturers he has talked with, 
he said, all evinced the greatest enthusiasm and 
were certain that something can be worked 
out to benefit the entire trade. 

Mr. Schupner spoke of that work in a gen- 
eral way and gave the history of the move- 
ment which led to the appointment of the com- 
mittees. 

Mr. Kay, on his way to the West, witnessed 
the beginnings of the flood which was to prove 
so disastrous to the lower Mississippi Valley, 
stopped in Arizona, in Hollywood, and other 
places in California and returned by the north- 
ern route from the far Northwest. Conditions 
there, he said, were not bright. Conditions 
in the East, he said, are considerably better 
than in the far West. He believes that “the 
thin lumber that is being put out today, 11/16- 
inch partition and siding and 25/32-inch boards 
and such like, is encouraging the use of sub- 
stitutes, people becoming disgusted with its 
performance and looking for other material.” 


Southwest. Missourians Organize 


SPRINGFIELD, Mo., June 28.—Seventy-six 
southwest Missouri lumbermen met on the 
roof garden of the Kentwood Arms Hotel 
last Thursday and organized the Southwest 
Missouri Retail Lumber Dealers’ Associa- 
tion. More than fifty of those present be- 
came charter members with dues fully paid 
and the new district association starts off 
with every promise of success. E, E. 
Woods, secretary-manager of the South- 
western Lumbermen’s Association, said the 
meeting was the most successful, and one 
of the most harmonious that he had ever 
attended. Frank Jones, of Carthage, said 
in the meeting that “everybody is here that 
we had a right to expect would be here.” 
The officers of the new association are: 


President—Fred W. Stigman, Pierce-Stigman Lum- 
ber. Co., Springfield, Mo. 


Vice president—J. S. Whitaker, Walnut Grove, Mo. 


Secretary-treasurer—L. N. Roberts, Putnam-Jones 
Lumber Co., Carthage, Mo. 


Directors—W. T. Morgan, Carthage; R. H. Vier, 
Joplin; C . Swanson, est Plains; E. C. Hall, 
Aurora, and R. B. Vaughan, Springfield. 


With the organization of the southwest 
Missouri retailers, the State now is fully or- 
ganized by districts. For some time it had 
been felt that the growing lumber business 
of that section should be better organized, 
so, after an informal talk with a number 
of lumbermen in that section, Secretary 
Woods of the Southwestern association, had 
the meeting called for Springfield to take 
action. The large response from the re- 
tailers of this section showed that the time 
was ripe. J. A. Bowman, a former presi- 
dent of the Southwestern Lumbermen’s As- 
sociation, and E. E. Woods came from 
Kansas City to attend and fraternal visitors 
were C. G. Scruggs, first vice president of 
the Southwestern and also a member of the 
Central Missouri association; and Harry 
Smith, of St. Joseph, former president of 
the Northwest Missouri association. 


Following a dinner at the hotel, the lum- 
bermen got down to business and after 
short talks by Mr. Woods, Mr. Bowman, 
Mr. Scruggs and Mr. Smith, with discus- 
sion by various others, the organization was 
launched, and the officers elected. Two 
very outstanding talks were made, one by 
W. W. Coy, manager of the J. H. Jarnigan 
yard at Fairplay, Mo., who claimed the dis- 
tinction of selling more short lengths in 
proportion to the population of his trade 
area than any other lumberman in Missouri. 
That was a subject that intensely interested 
every one present, and especially so when 
Mr. Coy said that he made more money 
selling short lengths than he could out of 
the ordinary lengths, and at the same time 
saved his customers money. Mr. Coy ex- 
plained how he had built up his business in 
short lengths by first educating the carpen- 
ters in the use of them and then in show- 
ing the customer how to save money by 
buying them, both in the cost of lumber 
and the possible saving in wages. By such 
means, Mr. Coy said, he had built up the 
demand for short lengths until 40 percent 
of his sales was on such items. Secretary 
Woods has invited Mr. Coy to repeat his 
talk at the next Southwestern convention. 

Another very interesting talk was by J. S. 
Whitaker, of Walnut Grove, Mo., whose 
subject was “The Lumberman Plus” and 
included some discussion about the re- 
tail lumber business and some about farm- 
ing and business in general. One of the 
things he discussed at some length was the 
encroachment on the territory of the coun- 
try dealers by the city dealers who made 
deliveries by truck as much as 40 miles 
away from their yards. 

Ed Salzer, of Monett, who recently sold 


his yard to the Lambert Lumber Co., was 
present and he made a short talk on the 
lumber business from the viewpoint of 4 
man who was no longer connected with it. 
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Texans Propose Better Service 


Houston, Tex., June 28.—Better service to 
southern pine customers through the better 
handling of shipments and the promotion of 
wider interest in forestry and forestry legis- 
lation were topics discussed at the June meet- 
ing of the East Texas Mill Managers’ Asso- 
ciation, here last Saturday, at the Lumber- 
men’s Club. 

The meeting was regarded as such a prof- 
itable one that the members decided to hold 
their July meeting at the same place on July 
16, , 
The association voted unanimously to give 
better care and attention to lumber shipments 
following a paper by Herbert Moss, sales man- 
ager of the Trinity County Lumber Co., Grove- 
ton, on “How Does Your Lumber Leave Your 
Mill?” read by A. E. Hickerson, of Conroe. 

Mr. Moss referred to the care taken in the 
installation of the best machinery and every- 
thing to insure production of good stock, and 
then asked the searching questions, “How does 
it leave your plant? How does it look when 
it reaches your customer? Is the manner in 
which it is loaded such as to nullify the good 
work put into production and refinement?” 

He asked if the manufacturers had the cars 
examined before they were loaded, for pro- 
truding nails, spikes or bolts in floors or walls, 
or anything else in the car that might cause 
damage to stock in transit, and if doors and 
windows were closed tightly to avoid damage 
from cinders and dust or rain or snow. In 
further. pursuit of this thought, he said: 

Do you, in loading the stock, give any thought to 
your customer’s convenience in unloading the stock? 
Te vou mix lengths and items unnecessarily, load- 
ing in alternate and scattered layers, or batches, of 
the same length or same item? Do you give’ any 
special care to the loading of dressed and matched 
stock, or do you shove such stock into the car with 
no more care than would be used in loading common 
boards and dimension? 

Do you, in shipping casings, base, mouldings and 
othgr items of interior trim, use any special care 
in the loading of such stock? Do you select a good 
car, see that it is clean and properly stripped and 
have your car loaders handle the stock carefully 
so as to avoid, insofar as possible, any damage? 
Some manufacturers of southern pine, and other 
woods as well, have gone to considerable trouble and 
expense to insure this class of stock reaching their 
customers clean and in first class condition. With- 
out arguing the method these manufacturers use, I 
believe we can all agree that more care could be 
exercised, to our distinct advantage, in loading and 
shipping this class of stock. 

Do your car loaders walk around on the stock 
with muddy and dirty shoes and spit tobacco juice 
on it while it is being loaded? Where a car is 
not completely filled, including the space between the 
doors, do you pile the last tiers nearest the doors 
high? If so, and if the stock happens to be Short 
lengths, and is not braced, it is almost certain to 
topple over into the vacant space between the doors 
and possibly jam the doors, so that they are hard to 
open at destination. At least, it makes the shipment 
look bad when the car is opened by the customer and 
possibly results in damage to some of the stock, 

In loading stock on open cars, do you give any 
consideration to the proper, or best, sequence in which 
to load the various items; assuming it is a mixed order, 
composed of different sizes and lengths? If, as hap- 
pens now and then, it is necessary to load some 
dressed 1- and 2-inch stock on an open car with 
timbers, do you give due regard to the damage which 
can result, especially to the 1-inch stock, if.not prop- 
erly loaded and protected? In many cases cars of 
this kind should be bulkheaded and should always be 
staked and stripped in secure fashion so that the 
load will go through to destination intact, and in good 
condition, if not subjected to more than ordinary 
hazards of railroad transportation. 


Mr. Moss then strongly urged the daily ap- 
plication of every reasonable precaution to in- 
sure lumber leaving the mill in good condi- 
tion and so loaded as to reach the customer in 
good condition. He did not think it neces- 
sary to go to extreme lengths, but every effort 
should he made to maintain not only high 
standards of manufacture and grading, but 
to see that the product is loaded and delivered 
to the customers in first class shape. 

The lath situation was. discussed by E. E. 





Hall, general sales manager of the R. W. Wier 
Lumber Co., Houston, in a brief talk on 
“Should Lath Be Shipped Like Bananas?” 
He answered the question with both “Yes” 
and “No.” 


Lath should at least be shipped in bundles, he 
declared, but not shipped green on orders calling for 
kiln-dried. Also, the bundles should be more uniform 
as to count. We should be careful to see that our 
lath are dry, but not too dry. Lath, in order to best 
serve their purpose, must be straight, and when they 
are overdried in the kilns more or less of them will 
be crooked. 

Really, said Mr. Hall, if the manufacturer wants 
to produce lath that will please the customer and serve 
the purpose, the lath should be graded after coming 
from the kiln, and more care should be exercised as 
regards the count. 

Imagine a situation, Mr. Hall added, where the 
retail lumberman who gets an order for 10,000 lath 
to be delivered on a job receives a report that the 
lath checked up 9,935 and an additional 65 lath are 
needed to complete the job. The expense of the 
second trip delivering the 65 lath probably will take 
the larger part of his profit. 

It is the custom with most mills to bundle their 
lath from 45 to 55 pieces to the bundle. Many times 
they will not average 50 pieces. Also it is necessary 
for the lather to throw out all crooked lath, which 
forces the contractor to buy more lath than are really 
needed for a particuar job. 

It is my understanding, Mr. Hall added, that lath 
do not buckle because of being green, but because 
of being too dry. In fact, such markets as Memphis 
and Nashville, Tenn., will not buy kiln-dried as a 
rule, but buy practically all lath green from the 
saw. Of course, it is a matter of choice of mill as 
to whether it kiln dries its lath or ships them green. 
But when the mill has a favorable rate it usually pre- 
fers shipping green. In fact, I was sales manager of 
one mill that changed from kiln dried to shipping all 
of its straight carload shipments of lath green, simply 
kiln drying sufficiently for its mixed car trade. 

If the yellow pine mills expect to retain their lath 
market, they should give more attention to the class 
of lath manufactured, their count and quality. When 
metal lath are used on a job, it is easy to send out 
the exact amount required. There is no reason why 
the yellow pine people should not put up bundles of 
wooden lath in like manner. 


J. H. Buchanan, of Nacogdoches, expressed 
the opinion that the fire insurance people have 
played havoc with wood lath. “Some of us,” 
he said, “should have been on the job when 
rate adjustments were being made. Facts do 
not justify the wide difference in ratings be- 
tween metal lath and wood lath.” 

“No building is fireproof,” returned Mr. 
Hall, “that has enough inflammable material 
about it to heat steel to a red hot temperature.” 

Charles Robertson, of the Robertson-McDon- 
ald Lumber Co., of Houston, took the view 
that Mr. Hall’s suggestion of regrading the 
lath was impracticable. He said the lath mar- 
ket is not dead and that he recently sold a 
car lot of No. 1, 32-inch California lath, on 
a 70-cent rate, at $2.75 4nd made a profit on it. 

E. O. Siecke, State forester of Texas, with 
headquarters at College Station, explained the 
difficulties of putting through forestry legis- 
lation at the last regular and special sessions 
of the legislature and discussed the attitude 
of various lawmakers known to the mill man- 
agers. He said Senator Fairchild, of Lufkin, 
was the staunchest advocate of suitable for- 
estry legislation. 

The association appropriated $200, at the sug- 
gestion of Watson Walker, of Diboll, Cecil 
Smith, of Deweyville, and A. E. Hickerson, 
of Conroe, for a prize fund for essays on for- 
estry to be used by the Texas Forestry As- 
sociation, under the direction of State For- 
ester Siecke. The tentative plan is to give 
a $50 prize for the best essay by high school 
students, $50 for the best essay by State nor- 
mal school students, $50 for the best essay 
by a student of a State college or university, 
and $50 for the best essay by a practical lum- 
berman. The plan of offering, these prizes is 
to spread worth while knowledge of forestry. 
Mr. Siecke took occasion to say that educa- 
tional work being done by forest patrolmen is 
having its effect. 





142,500,000 FEET 


National Forest Timber 
FOR SALE 


Location and Amount: All the mer- 
chantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 45,500 acres in T 28 
N, R 5 E; T 29N, Rs. 2, 3, 4 and 5 EB; 
T 30 N, Rs. 2, 3 and 4 E, G. & S. R. B. 
& M., Grand Canyon Unit, Tusayan 
National Forest, Arizona, estimated to 
be 142;506,000 feet B. M., more or less, 
of western yellow pine sawtimber, and 
an unestimated amount of western 
yellow pine tie and mine prop timber 
to be taken at the option of the pur- 
chaser. 


Stumpage Prices: Lowest rates consid- 
ered, $2.25 per M. Rates to be read- 
justed every three years. 


Deposit: $10,000 must be deposited with 
each bid to be applied on the pur- 
chase price, refunded, or retained in 
part as liquidated damages, according 
to conditions of sale. 


Final Date for Bids: Sealed bids will be 
received by the District Forester, Al- 
buquerque, New Mexico, up to and in- 
cluding September 1, 1927. 


The right to reject any and all bids is 
reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Albu- 
querque, New Mexico, or the Forest Su- 
pervisor, Williams, Arizona, 

















sre ALWAYS IN THE 
MARKET TO BUY 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 

Also :— 


1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 


Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 


i. 





























Hall, Kellogg & Co. 
Room 1010, 208 So.LaSalle Street, Chicago 
Foresters to Leading Lum- 
ber and Paper Companies 




















C.B. Richard & Co. 
29 Broadway, NEW YORK Customs Brokers. We 
Ocean Freight rafts 
Brokers for exports & imports 
Special department handling export lumber shipments 
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Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service: for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 


















The Occupi " 
WHITE tre city ‘hock in 
4 t 
HENRY the looks ~ 
STUART district. 

Building, 


SEATTLE 


Office headquarters for the Northwest 
Lumnber Industry 


Let us tell you all the reasons why. 


METROPOLITAN BUILDING COMPANY 
1301 Fourth Avenue 























A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


COME ON HOME 


, by 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AWD TRAIL” “THE WOODES 
“Us FOREST LAND.” ETC . 
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A book that will help sell homes, 
Sor it will Gil you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


by 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
ew and to send tothe absent. 
ostpaid, $2. Address: 


“American Lumberman 
431 S. Dearborn Street, Chicago 
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Games and Outings 


Empire State Salesmen’s Outing 


Burraxo, N. Y., June 29.—The annual spring 
outing of the Empire State Association of 
Wholesale Lumber & Sash & Door Salesmen 
was held at Newport, on Lake Ontario, near 
Rochester, on June 23, seventy-four mem- 
bers arid representatives of the retail trade 
being present. Sports of various kinds were 
on the program and brought out much com- 
petition. The teading feature was a baseball 
game between nines captained by H. T. Trot- 
ter, of the Trotter-Kelleran Lumber Co., and 
E. D. West, of the W. M. Ritter Lumber Co. 
The Trotter nine won by a score of 12 to 8. 
Other sporting events included the shoe race 
and the balloon contest, won by G. A. Meyls, 
of the Brooks-Scanlon Lumber Co.; the po- 
tato race, won by Kenyon Speddy, of A. 
Teachout & Co., and the automobile race, won 
by Don Baxter, of the Rice & Lockwood Co. 
A fine buffet luncheon was served and the 
usual dinner was enjoyed at 5:30. 

At a special meeting of the Buffalo Lumber 
Exchange on June 24 it was voted to raise 
a fund of $1,000 for public school prizes and 
for the encouragement of the pupils in their 
studies. An oration was delivered to the mem- 
bers by S. Richard Buscaglia, a 16-year-old 
boy from Lafayette high-school, who had won 
2 prize for public speaking. His subject was 
“Have Faith in America.” 


Wisconsin Golf Tournaments 


MILWAUKEE, Wis., June 28.—The second 
golf tournament of the season for lumber- 
men, arranged by the Milwaukee Hoo-Hoo 
Club will be held at Milwaukee on Tues- 
day, July 12, according to Robert Black- 
burn, Milwaukee, general chairman of the 
tournaments. The Tuckaway course, south 
of the city, has been secured for that day. 
Two other tournaments are on the schedule 
for the summer, Aug. 9 and Sept. 13. One 
of them is to be played at Jefferson, and a 
course is to be selected for the fourth. 


Hardwood Dealers Win Ball Game 


_ CINCINNATI, Ou10, June 28.—For the first 
time in the long series of games between the 
two divisions of the Cincinnati Lumbermen’s 
Club, the yellow pine baseball team defeated 
the hardwood team in the annual baseball con- 
test. The contests have been going on for 
about two decades and today saw the first 
defeat of the hardwood team. The yellow 
piners got the jump in the first two innings 
and it was well that they did, for after that 
they were held scoreless but the total of 9 
runs piled up, 6 in the first inning and 3 in 
the second inning, was too much of a handi- 
cap for the hardwood men to overcome. The 
final score was 9 to 6. The hardwood team 
was without the services of Capt. Emil 
Thoman and that perhaps accourited for their 
first defeat in the long series. 

The successful yellow pine battery consisted 
of Tom Alban and Ed Hopkins pitcher and 
catcher respectively with the following lum- 
bermen assisting in the line up: Capt. Henry 
Winkler, Sam Esterling, H. Zimmerman, T. 
Barrett, T. A. O’Sullivan, J. C. Griffith and 
M. C. Brandeburg. 

Ed Moran pitched for the hardwoods and 
after the first two innings, held the yellow 
piners scoreless for seven innings. Jack Lucky 
was catcher and the other hardwood players 
were Dewey Ammon, Lyle Atkinson, Tom 
Sterrett, Ed Heisman, Elmer Ashorn, G. 
Scaefer and Harry Hendy. 

In the golf approaching contests, the Cordes 
family took all.the honors. Al Cordes won the 
20-, 45- and 100-yard contests and his brother 
Lew Cordes won the 75-yard contest. 

In the horseshoe contest Ed Herman and 
Bob Meffert, both of the Nicola, Stone & 


Myers Co. took the prizes while in the quoit 
contest Charles Nocton, of the Norwood Sash 
& Door Co. and John Lucky, of Nicola, Stone 
& Myers, were returned the winners. 

The outing was held at the Pines Country 
Club near Cincinnati and was the largest ever 
held by the club, 120 members and guests being 
present. A chicken dinner was served at 
6 o'clock. 

C. M. Mitchell, general superintendent of the 
Southern Railway at Cincinnati and Thomas S. 
Sterrett were elected to membership in the 
club. 


(SESS: 


Twin City Hoo-Hoo Picnic 


MINNEAPOLIS, MINN., June 28.—Arrange- ' 


ments are being completed for the annual pic- 
nic of the Twin City Hoo-Hoo Club which is 
to take place at Bayport, Minn., July 21. A 
program of field sports, trap shooting, barn- 
yard golf and other forms of entertainment 
has been outlined by Fred Peschau, who is 
chairman of the general committee. Dinner 
is to be served late in the day, following the 
sports program. 

The Twin City Hoo-Hoo kitten ball team 
has been making headway in the city league. 
In the latest game last week it lost to the Cos- 
mopolitans by a score of 16 to 15 after a stiff 
contest. 


Philadelphians Win in Tournament 


PHILADELHPIA, Pa., June 28.—Philadelphia 
golfers showed their prowess in the twenty- 
second annual tournament of the Lumber 
Trade Golf Association which was held at The 
Griswold, Eastern Point, New London, Conn., 
June 20, 21 and 22. Those who won prizes 
were Frank Buck, Stuart W. Buck, Maurice 
C. Burton, G. Harold Buzby, John I. Coul- 
bourn, J. A. Finley, E. B. Humphreys, W. H. 
Kirkpatrick, Harold D. McDowell, and M. G. 
Wright. Three Philadelphians were elected 
members of the official body of the associa- 
tion; John I. Coulbourn being chosen vice 
president, J. Elmer Troth reélected secretary 
and Maurice C. Burton a member of the exec- 
utive committee. 

It was decided to hold the 1928 tournament 
on May 28, 29 and 30 at White Sulphur 
Springs, W. Va. 


Buffalo Dealers in Outing 


Burrao, N. Y., June 28.—The arinual sum- 
mer outing of the Buffalo Lumber Exchange 
was held this afternoon at the clubhouse of 
the Buffalo Automobile Club, located at Clar- 
ence, near the city. The attendance numbered 
about 150, representing most of the lumber 
offices and yards of the city. A well known 
lumberman from out of town was Dwight H. 
Hinckley, former president of the National- 
American Wholesale Lumber Association, who 
was a visitor here from Cincinnati. 

The start was made from the wholesale lum- 
ber yard of Taylor & Crate at 2 p. m., and 
as the automobilists drove up to the yard 
they were supplied with free gasoline through 
the courtesy of the firm. On reaching the 
clubhouse baseball nines were selected by Eu- 
gene W. Carson and F. Chase Taylor and 
nine innings were played. The star players 
included C. F. Sullivan and F. Chase Taylor, 
both of whom made an extra number of runs. 
The umpires were C. Walter Betts, who has 
officiated in this capacity for a number 0 
years, and Henry I. George, his Black Rock 
neighbor of a few years ago. The score- 
keeper was Harry Plumley. The score re- 
sulted in favor of the Carson nine, 25 to 5. 

Quoit-pitching occupied the attention of some 
lumbermen, while bridge was a favorite after- 
noon pastime with the ladies. ’ 

The bountiful dinner was enlivened with 
music, dancing being indulged in both during 
and after the dinner. 
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Doings of the Lumber Clubs 


Wisconsin Club Activities 


Rice Laxe, Wis., June 27.—The lumber and 
building material business shows signs of 
picking-up in this territory, according to re- 
ports of members of Northwest Wisconsin 
Lumbermen’s Club, which met at the Elks’ 
Club here on June 24. This section of the 
State has been outstanding for the last few 
years because of the almost total lack of busi- 
ness and the report given at the club meeting 
is encouraging. All agreed that 1927 is to be 
a better year than previous ones have been. 
They stated however, that collections must be 
watched closely this year. 

H. E. Beckwith, of Chetek, was temporary 
chairman of the meeting. At the afternoon 


‘PETER 


Piperism No. 7 


Closes July 31, 1927 


The letter, for July is “C.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AmericAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 








Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 
contest. 


Prizes this month— 


SD eer es $5 
SE EEE | cccedigucededsvenazeret $3 
Third prize ....... ewevsrese¢dedhbooes $2 
Five prizes, each......scccsecessccees $1 


All entries must be addressed to Con- 
test Editor, American LumBermMan, 431 
South Dearborn Street, Chicago, IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 








See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIP IRIS M 


session, Hawley W. Wilbur, president of the 
Wisconsin Retail Lumbermen’s Association, 
addressed the club. He spoke on his own 
Personal experiences in his own firm in devel- 
oping harmonious relations with their com- 
petitors, 

J. E. Evans, of the Cutler-Magner Co., Du- 
luth, talked on distribution problems of ce- 
ment, building materials, and clay products. 
Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, discussed 





problems which are being taken up at the club 
meetings in Wisconsin this year. 

In the discussion which followed, the par- 
ticipants were G, W. La Pointe, O. & N. Lum- 
ber Co., Menomonie; E. S. Hammond, Ham- 
mond-Olsen Lumber Co. (Inc.), Rice Lake; 
L. J. Vaudreuil, Vaudreuil Lumber Co., Chip- 
pewa Falls; Mr. Beckwith; and Roy C. Chan- 
dler, Hammond-Olsen Lumber Co., Rice Lake. 





PortaGE, Wis., June 27.—The District of 
Portage Lumbermen’s Club held its second 
meeting here on Wednesday evening, June 22, 
at the Hotel Portage. H. B. Snider, president, 
welcomed the members to this city, after the 
dinner, and the minutes of the previous meet- 
ing were read by S. C. Nelson, of Bell & 
Nelson, Arlington, secretary of the club. The 
principal speaker was Don S. Montgomery, 
who talked on roofing and re-roofing, mainly, 
and discussed ways for the dealers to meet 
the competition offered by outside concerns 
which come into a town and take the roofing 
business from the dealers there. A discussion 
on cement occupied the rest of the evening, 
W. E. Gleason, Consumers Lumber & Coal 
Co., Portage; G. N. Scott, Fuller-Goodman 
Co., Rio; John M. Rodger, Fox Lake; and 
J. R. Jamieson, of Jamieson Bros. Co., Poy- 
nette, being leaders in the discussion. The 
next meeting will be held at Portage on July 
19. 


Hear Talk on Utilization 


OcpEN, UTan, June 25.—A large number 
of lumber dealers of this city and Salt Lake 
met at the Hotel Bigelow this week to hear 
a talk by D. F. Holtman, assistant director 
of the National Committee on Wood Utili- 
zation, Department of Commerce, discuss 
wood eonservation and_ re-afforestation. 
The meeting was under the auspices of the 
Ogden Lumbermen’s Club, Robert Ander- 
son, president of Anderson & Sons’ Co., and 
formerly president of the Western Retail 
Lumbermen’s Association, presiding. The 
visitor urged a greater use of short-length 
lumber. He said the present generation is 
paying the price of customs and habits in 
lumber utilization of 300 years ago, when 
the woods yielded plenty without cost. 


New Orleans Club Elects 

New Orteans, La., June 27.—Last Saturday 
was annual election day at the New Orleans 
Lumbermen’s Club. Voting was in order all 
day, the polls closing at 6 o’clock. Canvass of 
the vote showed the following officers elected 
for the ensuing year: 

President—F, J. Thomas, Louisiana Red Cypress 
oO. 

Vice president—W. Brown Morgan, S. T. Alcus & 
oO. 

Secretary—C. J. Roney, Louisiana Red Cypress Co. 

Treasurer—R. J. Fine, Hirsch Lumber Co. 

Resident directors—Guy H. Mallam, Exchange Saw- 


mills Co.; L. J. Wilson, Finkbine Lumber Co.; Harry 


D. Knoop, Otto Knoop Lumber & Realty Co.; N. 
W. Sellers, S. A. oods Machine Co.; H. S. 
Riecke, Riecke Cabinet Works; W. Harvey Moynan, 
Louisiana Red Cypress Co.; and M. L. Costley, gen- 
eral freight agent, Illinois Central Railroad Co. 
Non-resident directors—E. O. Batson, Batson-Mc- 
Gehee Co.. Millard, Miss.; M. H. Bissell, Marathon 
Lumber Co., Laurel, Miss.; C. E. Klumb, Finkbine 
Lumber Co., Jackson, Miss.; C. A. Barksdale, Ham- 
mond Lumber Co., Hammond, La. 





Spruce LumBER in early 1926 represented 
over four-fifths and so far in 1927 practically 
all the lumber exports, the remaining items be- 
ing hardwood and pine, says a report from 
Consul G. C. Woodward, Campbellton, N. B., 


made public by the Commerce Department. . 


While the two last mentioned items are pro- 
portionately unimportant normally, there is 
shown a decided decrease in the quantity ex- 
ported in March, 1927. Approximately 50 per- 
cent of the lumber exported was dressed one or 
two sides or more. 





ASH - BASSWOOD 
BIRCH-SOFT ELM 
HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN. = Lumber Co. 
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ROCK MAPLE, BEECH 
AND BIRCH 
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Manafacturing 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, H. Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage/¥ 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1881 Menadnock Bleck. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 
Northern Forest Products 

















Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Celling, Flooring, 
Doors, ndaow dings 
aa hee Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 
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Urges. Lower Freight Rates 


BirMINGHAM, Ata., June 27.—Believing that 
conditions in the industry demand a lower rate 
of freight on lumber from the South and 
that such reduction would be of real benefit to 
the railroads themselves, D. A. Oden, of the 
Oden-Elliott Lumber Co., wholesaler of this 
city, has addressed a letter to A. R. Smith, 
vice president, Louisville & Nashville Railroad 
Co., Louisville, and to the general traffic man- 
agers of the Illinois Central, New York Cen- 
tral, Pennsylvania railroads and Southern Rail- 
way, in which he says: 

Dear Sir:— 

Due to competition from Pacific coast mills (where 
natural conditions permit lumber to be produced 
cheaper than in the South), it is found impossible 
under present freight rates, to market with profit 
to the producer, any except the higher grades of 
southern pine and hardwoods customarily shipped 
to the East and middle West. There is universal 
complaint among traffic men regarding shrinkage of 
lumber shipments to the North and East from this 
section and a dissatisfaction among sawmill people 
on account of low prices prevailing in southern con- 
suming centers where the common and low grades 
of lumber are dumped in volume far above normal 
requirements. 

While it is considered treason, theoretically, to 
talk of reducing a rate, this happens to be “a con- 
dition and not a theory that confronts us;” so I 
make bold to suggest that the traffic departments of 
interested carriers take up for earnest consideration 
the matter of a substantial (railroads call it “‘drastic’’) 
reduction of rates on lumber from southern mills to 
that territory east of the Mississippi and north of the 
Ohio and Potomac. The figures I have in mind con- 
template a return to pre-war rates—something like 
one-fourth to one-third below rates which now prevail 
with such stagnating effect on the movement of lumber. 

The horrors of this suggestion can be somewhat 
mitigated by reflection that the increased costs of do- 
ing business are not peculiar to the railroads. Saw- 
mills have similar experience in a degree more ag- 
gravated as regards gross expenses, without the com- 
pensation of handling a larger volume of business 
at a proportionately smaller cost. While the railroads 
have increased the wages of trainmen, they have not 
put any more men on a train, and the increased size 
of locomotives and cars enables that same crew to 
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handle a vastly increased tonnage over pre-war days. 

If you really want more lumber traffic, and will 
content yourselves with a smaller unit-profit on the 
business (three-quarters of a loaf, better than no 
bread), I believe you can greatly increase your gross 
revenues from the large traffic that would certainly fol- 
low the publication of rates low enough to allow the 
lower grades of lumber to move, and would suggest 
a general investigation in the producing territory to 
this end. 


It Is Not Fair to the Corporation 


MINNEAPOLIS, MiINnN., June 27.—The North- 
western Lumbermen’s Association sent out 
several circular letters from its headquarters at 
Minneapolis during the last year, calling atten- 
tion to the discrimination against corporations 
imposed by the Federal income tax. 

One of its good members, W. O, Finkbine, 
of the Green Bay Lumber Co., of Des Moines, 
Iowa, after studying the question closely sug- 
gested to the American Tax Payers’ League at 
Washington, D. C., that an effective method of 
calling this fact to the attention of stockholders 
in corporations is to enclose with each divi- 
dend check a little slip which reads as follows: 

We enclose dividend check for $....... We are 
taxed by the Federal Government $13.50 on every 
$100 income. The Federal income tax upon corpora- 
tions has been increased from 10 percent to 13% 
percent since the war, or a total of $350,000,000 per 


annum, If we had been doing business as a co-partner. 
ship or private concern you would have paid an ind}. 
vidual income normal tax on your earnings of not to 
exceed 5 percent instead of 13% percent corporation 
income tax—discrimination of 8% percent against 
the corporation. Take it up with your representative 
in Congress. 

Obviously it is unfair to impose a greater tax 
burden upon corporations than upon other 
forms of business organization. The corpora- 
tion is the ideal form of business organization 
for several reasons; business men have rec 
ognized this fact for many years. But if ip. 
corporation means facing a discrimination of 
814 percent on Federal income tax, then busj- 
ness men will think twice before incorporati 
their business. Unless stockholders in corpora- 
tions challenge this injustice, it may become a 
fixed policy in government and the corpora- 
tions will soon be bearing the entire burden of 
the nation. 

Congress will be in session again in a few 
months hence and taxation will be one of the 
prominent issues. Officers and stockholders in 
corporations would do well to get in touch 
with their congressmen and senators between 
now and the opening of the next session of 
Congress, pointing out this injustice and asking 
their codperation in remedying the defect by a 
reduction of the Federal corporation income 
tax. 


Testing and Refacing Bandwheels 


The faces of a bandsaw wheel may be 
tested with a straight edge. If any light is 
seen between the straight edge and the face 
of a wheel at any point, wear is indicated. 
Such wear as exists will be found in excess 
at the front edges of the wheels. This front 
edge wear is caused by sawdust under the saw 
and in contact with the wheel face. After a 
wheel has been in operation about eighteen 
months, the wear may amount to as much as 
1-16 of an inch at the edge and extend back 
to a feather edge a distance of about 1 1-2 
inches from the edge. 

When this condition exists the saw, regard- 
less of its width, loses that 1 1-2 inch of saw- 
ing ability. In other words, a saw with a 
width 1 1-2 inches less, operating over wheels 
that are not worn, would do as much work as 
would the wider saw on worn wheels. This 
may explain why certain mills do not produce 
the lumber they should. 

Fig. 1 illustrates a cut through a section of 
& band wheel face that is in perfect condition. 
It will be seen clearly that the saw is ten- 
sioned properly to bring the edges of the saw 
down on the extreme edges of the wheel faces 
and that the full width of the saw is being 
had in standing up ability in the log. 

In Fig. 2 is shown the old round face band 
wheel used a number of years ago. It is 
claimed that with wheels with round faces the 
saw stays on the wheels better when big logs 
are being sawed. This supposition is a mis- 
take and is based on the crowned pulley idea 
for holding belts in place, whereby the belts 
run to the tightest or highest point on the 
wheel. When a band saw is operated over 
crowned wheels an excess of tension must be 
applied to the saw to bring the edges down 
on the faces. At ‘‘A’’ and ‘‘C,’’ Fig. 2, the 
saw should be tight on the wheel, while at 
‘*B’’ it should be loose in order to obtain 
the greatest efficiency. When wheels with 
flat faces are used better sawing is obtained 
and fewer saws are fractured. 

In Fig. 3 is illustrated a wheel with the 
front edge worn. To overcome this wear 
excess tension. or expansion must be rolled 
into the front quarter of the saw to let the 
cutting edge down on the wheel front edge. 
This means a saw abnormally fitted. Any 
wheel that shows wear of 1-16 of an inch 
should be refaced. 

In Fig. 4 is shown a band wheel face. In 
refacing place a steel tape around the back 
edge of the wheel as at ‘‘E’’ and obtain the 
exact circumference. Then pass the oo 
around the back edge of the wheel as at ‘‘E’’ 
and obtain the exact circumference. Then pass 


around the front edgé and note the 
difference in the measurement as compared 
with the back edge. The refacing tool, ‘‘P,’’ 
is made square with the wheel shaft and cut- 
ter ‘‘G’’ is worked lightly back and forth 
across the face until the back is dressed off 
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and the front is just touched. Again measure 
both edges with the tape and when the 
measurements check the face will be flat under 
a straight edge. A crown of 1-32 of an inch 
put in the back of the saw each 5 feet will 
offset any tendency of the saw to crowd back 
on the wheels in a heavy cut if the teeth are 
given the proper pitch. 
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The Old Mill 
I’m like a mill, an old, old mill, 
That long has sawed its pine. 

I know some day its voice will still, 
And so some day will mine. 
Yet every day it does its tasks, 

Saws lumber as before. 
Yes, that is all the joy it asks, 
And why should I ask more? 


Each morn I hear the whistle blow, 
Each morn the pulleys start, 

And so each day to work I go 
Again with willing heart. 

For each of us has work to do, 
And not complain or doubt; 

We'll keep on working till we’re through, 
Until we’re all cut out. 


And then some day, I don’t know when, 
These things are never clear, 

The time will come to mills and men 
When we’re not needed here. 

But when the Lord decides it’s best, 
Decides we’ve earned our crown, 

Some day He’ll tell us we can rest, 
And then we'll both shut down. 


Between Trains 


Anperson, Inp.—The Indiana association of 
the national association of stationary engineers 
held an exposition here this week in connec- 
tion with its annual convention, and invited 
the public in to see it, though it had nothing 
in particular to sell the public except the en- 
gineering profession. More than that, they 
didn’t even have some engineer stand up on his 
hindlegs and tell them what a noble profes- 
sion it is, but just had a plain, ornery, ordinary 
lumberman tell them what a noble thing life is, 
if we live it that way. 

When we have lumber exhibits we ought to 
invite the public the same way, not to sell 
them something, but to show them something. 
If lumber conventions were lumber exposi- 
tions, and Gen. and Mrs. Public could be 
persuaded to come in and look it over and 
perhaps get the housebuilding bug in the opera- 
tion, our cities would fight for lumber conven- 
tions worse than they do now. But, of course, 
it can never be done until the associations that 
preach codperation among their members do a 
little codperating among themselves and ar- 
range their dates so that an exhibitor wouldn’t 
have to be in eleven different States the same 
week with his exhibit. 


Owatonna, Minn.—It is a long way from 
Farmville, Va., to Owatonna, Minn., but worth 
it. We came up to attend the annual dinner 
of the employees of the Minnesota Implement 
Mutual Fire Insurance Co. We have always 
had a weak spot, anyway, for the mutuals, Jim 
Kemper and all the rest of them. And, by the 
way, have you observed how many of the in- 
surance companies make their headquarters in 
these smaller cities? Here living conditions 
are ideal, and ideal living conditions mean ideal 
employees, or as close as you can come to it. 
If the New York Life 
were wise it would move 
from New York, N. Y., 
to Newark, Ohio, and the 
Pacific Mutual would 
move from Los Angeles, 
Calif., to Las Vegas, N. 
M. Any concern that 
does most of its business 
by mail is a chump to 
pay a thousand dollars a 
front inch for a place to 
build a building, and 
make its employees fight 
the mobs on the elevated 
or in the subway for an 
hour night and morning, 
when they could just as 
well live somewhere 


where they could live just around the corner. 
An insurance company doesn’t need the big 
city, and if it will get out, it will find more 
room for itself and leave more room for other 
people who have to live there. 

C. I. Buxton, the secretary of the company, 
invited us up and took us around and showed 
us the points of interest, not the least of 
which was a couple who had just celebrated 
their 65th wedding anniversary. If there is 
anything an insurance man admires, it is 
longevity. This old fellow; by the way, was 
riding in a limousine and had grown rich in 
business. What business? The farming busi- 
ness. But he bought land, probably, when it 
was cheap, and not when it was dear. And we 
bet that, if he ever borrowed money, he bor- 
rowed half what he could pay, not all he could 
pay. Whenever we see a rich old farmer, we 
wonder how he did it; and then we decide 
that he did it just like a rich old newspaper- 
man, if there is such a thing, or a rich old 
lumberman, or anybody else. There is only 
one sure way to get rich: slowly. 


CINCINNATI, Oxn10.—About every so often 
the Cincinnati Rotary Club invites us down for 
a day, and today they invited the ladies to be 
among those present. The club had just in- 
stalled a loud speaker, and used it for the first 
time today, but the ladies were not invited in 
celebration of the event, or anything like that. 

Bobby Robinson started to introduce us to 
Watt Graham, which is a good deal like in- 
troducing Charlie Lindbergh to somebody.. We 
knew him before the first yellow poplar tree 
was chopped down in the Appalachian Moun- 
tains. On this occasion he saw to it that we 
got a place to sit, and something to eat, which, 
after all, are about the two greatest blessings 
known to man. 


We See b’ the Papers 

And twenty years ago we would have got- 
ten fully as excited if someone had flown from 
Milwaukee to Muskegon. 

A co-op organizer criticizes Chicago banks 
because they have no knowledge of co-operative 
loans. Maybe what they have is experience. 

More than 15,000 people attended a prize- 
fight in Chicago, but more than 70,000 attended 
one in Philadelphia, so we still don’t look so 
bad. 

Europe is feeling as fussed as Mother used 
to when she saw company coming. A Lind- 
bergh or a Chamberlin or a Levine is likely 
to drop in on you any minute. 


The United States manufactured a hundred 
billion cigarettes last year, most of which were 
smoked by young men who say they never had 
a chance to save any money. 

The squall line has kept Commander Byrd 
from getting away up to the present moment. 
When the children were small we were often 
kept from going somewhere by the same thing. 


The Mummy 


There was a king in Egypt, and he lived long, long ago. 

He built himself a pyramid, it took ten years or so. 

It cost about a million bucks, a million more or less; 

But where is that old monarch now. I wonder if you'll guess. 
Well, after some ten thousand years, some scientific pup 

He burglarized that pyramid and dug that monarch up; 

And now he’s in a museum where thousands come to gaze. 
Say, isn’t that a pleasant way to spend your final days, 


That’s why I ask you all along that, when you build a thing, 

You do not make the error made by that Egyptian king. 

We're building something day by day, not only roof and wall, 

For life is just a sort of house we live in, after all, 

Let’s build a life with windows in to drive away the gloom, 
Let’s build a house in which to dwell and not erect a tomb. 

Let’s have our folks and have our friends, not only get but give, 
Not build ourselves a place to die but build a place to live. 
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Hardwoods 


O Plain and Quartered 


U- ‘form Color, Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE RIGHT 


®) 


OAK FLOORING 


The 
Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 





























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Rapids, 


—.-— 


Mich. 





























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
““Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























Stowers Brand 


SOFT TEAT URED 
TENNESSEE MOUNTAIN 


OF ae Corey at its 


Stowers LUMBER 


& Mec. Co. 


HARRIMAN, TENN. 


Msanufa<« 1912 


turers Since 
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Flooring That 
Sells on Merit 


You don’t have to depend on 
argument so sell Hudson Oak 
Flooring. Its quality, value and 
right price build business for deal- 
ers. Our own sales of 


HUDSON 
Oak Flooring 


have more than doubled in the last 
four years and they are growing 
right along. Surely, this is evidence 
of merit. If you are looking for a 
mighty good flooring to sell, let us 
hear from you. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 

















Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of ad 


‘faze Hardwood 


White and Western Pine 
West Coast Products 
N:.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 415 


Lexington Ave. 
1il,, 1518 Fisher B 
Philadel 4 bi. tes Land Fite Bldg. 
Detroit, Mich., 628 Maccabees Bide. 
Pa, Title & Trust B 
Seattle, ?_ White B 


Cineinnati, 324 First Nat'l Bank Bidg. 











North Carolina Pine and 
West Virginia Hardwood 








Well Manu- CASING, 
‘eink Gene BASE AND 
Capacity, 2m MOULDINGS 
Per Day. Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Blds., PITTSBURGH, PA, 











WARREN AXE & TOOL CO. 


WARREN, PA 


‘ GRAND PRIZE 


AXES-LOGGING TOOLS <- 


The Customers of a London 


Timber Yard 


[The writer of this entertaining little sketch 
is employed as a salesman in a London timber 
yard, which corresponds to the retail lumber 
yard in the United States. These human in- 
terest touches in a humdrum English timber 
yard no doubt will be of interest to many lum- 
ber retailers in this country.—Ep1ror.] 


One would hardly suppose that a sleepy, 
dusty, dry old timber yard in the heart of 
London was a place of much interest. Yet 
those of us employed in the yards who are 
at all observant know that, apart from the 
perpetual study afforded by the caprice of 
nature as revealed in the wood, humor, 
pathos, mystery, and even romance are not 
infrequently encountered in the course of 
our duties. 

Many and varied are the types of people 
who enter a timber yard, and still more 
varied are the uses for which timber is re- 
quired. One soon realizes that timber plays 
some part, however small, in almost every 
phase of life, and that a timber yard, no mat- 
ter in which city it is, is an excellent place 
for studying character. 

A short time ago-a man strolled casually 
into the yard and said he wanted a board 
“to hit a man over the head with.” I was 
immediately prejudiced. I looked him 
sternly in the eye for a few moments, think- 
ing he must be either qualifying for a luna- 
tic asylum, suffering from loss of memory, or 
seeking trouble. He saw my consternation, 
and then calmly explained that he was a 
comedian, and that he wanted the board— 
any old split board would do—to use in an 
act where it was his duty to hit another 
comedian over the head! 

Despite the fact that timber is one of the 
oldest commodities in the world, the general 
public knows very little about it, and some 
display almost a pathetic ignorance on the 
subject. What else can it be called when 
a man, about 45 years of age, who came 
into the yard and wanted “some thin boards,” 
confessed that he did not know what match- 
ing was! Surely that should be common 
knowledge by now, in 1927, and not exclu- 
sive to those in the trade! And for that mat- 
ter, it is noticeable that women are far 
more intelligent. They may irritate us by 
coming with their pieces of string to in- 
dicate the length of wood required, and by 
calling %4- to 2-inch battens “planks,” but 
they seem by instinct to have a far greater 
knowledge of “household” timber than men. 
They will ask at once for “floor boards,” 
“matching,” or “shelving.” It is seldom 
that a man outside the woodworking trades 
is so lucid. 

As a rule, when selling wood, we know, or 
have a good idea of the purpose for which it 
is required, but not always. Mystery oc- 
casionally surrounds the use to which it will 
be put. One day a gentleman entered the 
yard and asked for “a short deal board full 
of knots.” Judging by his mild blue eyes, 
fresh complexion and guileless manner, he 
might have been a country clergyman in 
mufti. Remarking on his extraordinary re- 
quest we asked what the board was to be 
used for. He demurred, gave an evasive 
answer, and produced his card. He was a 
detective from the criminal investigation de- 
partment. After selecting the board he 
wanted, he paid for it and took it away, 
leaving us curious to know the subsequent 
history of that board. 

Another customer was an old lady who 
came into the yard sniffing. Asked her re- 
quirements, she replied that she would be 
pleased if we would let her wander about 
the yard for a little while, as her doctor 
had told her that to sniff “pinewood” was 
good for curing colds! 





To imagine love making under the trees 
on the Surrey hills, in the glades of the big 
forests of Sweden, or among the mahoganies 
of the West Indies is easy. But when those 
same trees had reached the timber yard, per. 
haps a thousand miles away, after hay- 
ing been felled, shorn of their leaves, floated 
down rivers, barked, cut up into ugly propor. 
tions, slung about on railways, ships, barges, 
motor lorries, and passed through hundreds 
of rough hands in the process of “commer- 
cializing,” with all its materialism, one would 
think that Cupid had been literally washed 
out, and cut out. But, no! Romance is often 
born in a timber yard. One Saturday morn- 
ing a young (and I must gallantly Say, 
pretty) lady came for some shelving, and 
asked if we knew a carpenter who could fix 
them for her. The young salesman who 
served her suggested that he could do it 
himself that afternoon. He did. They are 
now engaged. 


Then we get the Englishman who has 
spent a few years in the United States and 
comes back to the Old Country with a 
strong American accent and a conviction 
that all Englishmen are slow. He doesn’t 
call it timber, now. He wants some “lum- 
ber.” He knows what “lumber” is, mind 
you! He has been in the States. One of 
this type wanted some straight battens 
without knots. He was told that it was 
the knots that kept the battens straight. He 
believed it, and took some of our roughest. 


The Old and the New Salesman 


What of the importers, travelers, or “rep- 
resentatives” who haunt the yards, mostly at 
inopportune moments? They are a study in 
themselves. It was recently stated in a lec- 
ture to the trade that in England timber 
travelers are let loose upon the road too 
young. Be that as it may, in the process of 
extracting orders from yard keepers, I have 
often seen “youths step in where wise men 
fear to tread,” with the result that the youth 
has secured the order. However, the word 
of the elderly travelers is generally more 
reliable tlfan that of the younger men, and 
though, perhaps, the younger men. get a 
“bite” more quickly, it is the elderly men 
who retain the customer the longer when 
once they are “in.” The difference in the 
types of the two, young and old, is worthy 
of notice. The elderly traveler is usually 
of staid demeanor, immaculately dressed, 
with gloves on and overcoat buttoned right 
up; he carries an umbrella perfectly rolled, 
and reminds one of the photo of a cabinet 
minister walking to the House. No vestige 
of a price list or notebook is to be seen. 
Whether he keeps his orders in his head, or 
secretly enters them in a notebook when he 
gets round the corner is a matter of con- 
jecture. He enters the yard in a sedate 
manner, and seldom presents a card. He is 
too well known. Should he see the gov- 
ernor of the yard engaged with a customer, 
he stands away at a discreet distance. To 
him it wouldn’t be playing the game to 
eavesdrop. When told there is nothing 
doing he gives a polite, “Thank you. Good 
day, Sir,” and leaves immediately. He is 
one of the old school (that famous school 
which seems never to have been young) 
and would consider it beneath his dignity to 
be too pressing. 

The younger man is quite different. He 
walks briskly into the yard with his over- 
coat flaring open and his hat slightly askew. 
His umbrella, if he happens to have one, 
is hanging on his arm, and in his hands 
are price lists, newspaper, notebook, gloves 
and card. Fountain pen and pencils are vis- 











Ve “ee won! a. a | 6 ae 











1927 


tree 


: dig 
nies 
hose 
per- 
hay- 
ated 
por- 
"ges, 
reds 
ner- 
ould 
shed 
ften 
orn- 
say, 


| fix 
who 
D it 

are 


ep- 
r at 


ec- 
ber 
too 


ave 
len 











Jury 2, 1927 


AMERICAN 


LUMBERMAN 








ible in the top waistcoat pocket. He steps 
right into the office. It doesn’t matter to 
im if we are talking to a customer. If he 
can “hear anything,’ so much the better. 
Once inside, he presents his card, lays down 
his paraphernalia and starts turning up his 
rice lists. Having thus established himself 
he starts telling how he disappointed his 
last customer by selling him only 25,000 
feet out of 30,000 feet of these same goods, 
having reserved 5,000 feet for us specially. 
Of course, we would not for worlds have 
him think we doubted him. Does he give a 








respectful, “Thank you. Good day, Sir,” 
when told there are no orders? Not always. 
One zealous young traveler was very cha- 
grined when, after we had patiently listened to 
his dreams for some minutes, he found that 
there was no order forthcoming. However, 
he possessed a sense of humor, for he slowly 
picked up his price lists, notebook, “Sport- 
ing Times,” umbrella and gloves, and com- 
menced to whistle softly, “Am I wasting 
my time on you?” 

There are places which are far more dull 
than a London timber yard. 








Coast Firm Awarded Reparation 


Wasnincton, D. C., June 28.—In a supplemental 
order issued by the Interstate Commerce Commission 


in Docket No. 11,398, the Great Northern Railway 
Co. is directed to pay to the Clear Lake Lumber Co. 
on or before July 28 the sum of $7,186.96, with in- 
terest from Feb. 1, 1921, as reparation on account of 
unduly prejudicial charges for the transportation of 
numerous carloads of lumber and other forest products 
from Clear Lake, Wash., to destinations on the lines 
of the Great Northern west of Minnesota Transfer, 


Minn. 
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Complain of Unreasonable Rates 
Wasuincton, D. C., June 28.—The Muscle Shoals 


Traffic Bureau has filed with the Interstate Com- 
merce Commission a complaint on behalf of the 
Florence Lumber Co., Richardson Lumber Co. and . 
Stricklin Lumber Co., of Florence, Ala., Miller 


Lumber Co., of Tuscumbia, Ala., and Whitfield Lum- 
ber Co., of Sheffield, Ala., attacking the reasonable- 
ness of rates on lumber from all points on the North- 
ern Alabama Railway and all points on the Southern 





Lumberman Telecode Wanted 


Requests have been received for sev- 
eral copies of the “American Lumber- 
man Telecode,” anc as the book is out 
of print readers who may have a copy 
they are not using are requested to send 
it in to this office. For each copy re- 
ceived that is in goud condition, with no 
missing pages, $2.50 is offered. Send 
your copy at once to the AMERICAN 
LumsBerRMAN, 431 South Dearborn Street, 
Chicago. 











Railway from Glens, Miss., to Huntsville, Ala., in- 
clusive, to Nashville, Tenn., as unreasonable, unjust 
and unduly prejudicial to complainants and unduly 
preferential of competitors at Decatur, Ala. For 
example, the rate from Florence, Sheffield and Tus- 
cumbia to Nashville is 14 cents a hundred pounds, 
and that from Decatur 11% cents. The distances 
are approximately the same, according to the com- 
plaint. Reasonable and non-prejudicial rates are 
sought for the future, together -with reparation on 
past shipments and shipments which may move dur- 
ing the pendency of the complaint. 


Southern Hardwood Traffic Activities 


Mempuis, Tenn., June 28.—The Southwestern 
Freight Bureau has recently approved a restriction 
of the rough material tariffs of Southwestern lines to 
Provide against the application of two net rates. In 
other words, says the Southern Hardwood Traffic As- 
sociation, where the net rate is applied on logs to 
a sawmill, the net rate on the lumber product to a 
flooring or box factory etc. can not be applied, or 
vice versa. Some of the Southwestern carriers now 
provide against the use of two net rates while others 
permit it. The traffic association applied to secure 
a uniform application but the tariff restriction was 
approved. Now it is said that some of the railroads 
are interested and retention of the two net rates 
‘where they now apply and to extend the basis where 
it is not available is to be sought. 

: Conferences will be held shortly between representa- 
tives of the Southern Hardwood Traffic Association 
and the Mobile & Ohio Railroad in an effort to reach 
an understanding over increased switching charges at 
-Mobile, Ala. 

Present minimum weights on lumber from points 








in the Southwest to Carolina territory will be main- 
tained and not increased, the general traffic committee 
of the Southwestern lines announces. 

A rate of 17% cents a hundred pounds on lumber 
and logs from points on the Yazoo & Mississippi Val- 
ley Railway, between Meridian and Beachwood, Miss., 
to Helena, Ark., has been arranged resulting in a 
considerable reduction. 
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Rates to Ohio-Mississippi Points 


Wasuincoton, D. C., June 27.—The Southern Rail- 
way Co., the Pickens Railroad Co. and carriers 
parties to Agent J. J. Cottrell’s tariff I. C. C. No. 568 
are authorized by Division 2 of the Interstate Com- 
merce Commission in Fourth Section Order No. 9,558 
to establish rates on lumber and other forest products 
from Sheriff and Pickens, S. C., to Ohio and Mis- 
sissippi River crossings and other destinations de- 
scribed in the tariff on the basis of 3% cents a 
hundred pounds higher than the rates contemporane- 
ously in effect on like traffic from Greenville, S. C., 
to the same destinations, without observing the long- 
and-short-haul provision. It is provided that the 
rates at intermediate points shall not exceed by more 
than 3% cents the Greenville rates to the same 


intermediate points. 
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Railway Equipment and Supplies 


In the latest issue of Railway Age, inquiries and 
orders for railway ‘cars are reported as follows: 


Ingurries—Chicago & Northwestern, 25 caboose car 
underframes; Chicago & Illinois Midland, 200 steel 
underframe box cars, 40 tons’ capacity. 

Orpvers—Georgia & Florida, 60 box cars with Amer- 
ican Car & Foundry Co.; Duluth, Missabe & North- 
ern, 125 ore cars, 70 tons’ capacity with General Amer- 
ican Car Co., and 125 with Standard Steel Car Co.; 
Litchfield & Madison, 100 composite drop bottom 
gondola car bodies and 147 solid bottom: gondola car 
bodies, all 50 tons’ capacity and 41 feet long, with 
American Car & Foundry Co. 
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- Revenue Freight Loadings Decrease 


Wasurncton, D. C., June 29.—Loading of revenue 
freight for the week ended June.18 amounted to 
1,016,351 cars, according to reports filed today by 
the carriers. This was a decrease of 11,954 cars 
under the preceding week, reductions being reported 
in the loading of all commodities with the exception 
of merchandise and less than carload lot freight 
which showed a slight increase. Compared with the 
corresponding week last year, the total for the week 
of June 18 was a decrease of 20,292 cars, but was 
an increase of 31,768 cars over the corresponding 
week in 1925. 

Coal loading amounted to 156,046 cars. This 
was a decrease of 18,797 cars under the same week 
last year but an increase of 931 cars compared with 
the same period two years ago. 

Grain and grain products loading totaled 38,566 
cars, an increase of 440 cars over the same- week in 
1926 and 3,141 cars above the same period in 1925. 
In the western districts alone, grain and grain 
products loading totaled 24,612 cars, an increase o 
1,497 cars above the same week last year. f 

Forest products loading totaled 69,402 cars, 5,735 
cars below the same week last year and 2,380 cars 
under the same week in 1925. ; 


THE Quesec softwood industry has been 
dull, especially as regards exports to the 
United States. Prices were lower for the first 
quarter of this year. There was a fairly good 
demand for telegraph poles, but the-exports of 
sawn lumber, especially spruce and pine, usu- 
ally one of the principal exports, were below 
those for the same period of 1926. The total 
value of -sawn lumber exports for the first 
quarter of 1926 was $675,713, compared with 
$614,674 this year. 
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PROMPT SHIPMENT 
of Bruce Oak Flooring 


car-lot, or mixed car shipments with 
plain or quartered oak or gum_finish & 
and mouldings, oak and gm dimen- FF 
sion stock, oak bridge plank "ud tim- 
bers, beech and gum floorms, cedar 
lumber and “‘Ceda’line.” Southern hard- 
woods, air or kiln dried. 

All Bruce products are manufac- 
tured in modern day-light plants, built 
and equipped expressly for the purpose, 
and are guaranteed tor quality. 


Write for Prices 
E. L. BRUCE COMPANY 


Memphis, Tennessee 
Largest Makers of Oak Flooring 
in the Wor'd 


Aeroplane view of our Memphis Mill. 





Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


t— ask We Solicit 
Lie AE Your Patronage 














FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 























Cummer Gypress Go. 


Mis: Jacksonville and Sumner, Fila. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 
| Sales Office, 300 Madison Ave., New York City J 
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STOP—LOOK—LISTEN ! 
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Why not give us an oppor- 
tunity to quote on your re- 
quirements in 


Yellow Pine 


Timbers— Lath 
Yard and Shed Stock 


ALSO 


Hardwoods 


Gum — Oak 
Poplar — Hickory — Beech 





GILCHRIST-FORDNEY CO. 


LAUREL, MISSISSIPPI 
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LONGLEAF 


— 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 

from New Orleans, 

Gulfport, Mobile and 
Daily Capacity Pascagoula of 


400,000 Feet 
TIMBERS, YARD 
and SHED STOCK 


Dantzler: Allied Mills 
L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 








Moss Point Howison Ten Mile CE 


aan Sawn Virgin 
LONG LEAF 
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All grades, 3” and 4” Std. | Allof our 
Peeled Match. Edge Grain, Heart Stock is 
Piling and Sap Flooring: Shed Grade 

Stock ; 2x4—2.6” Dimen- Marked 
5S” te 7” tip sion all ades S4S to 
ee etl ies Tasberstat rosa” 
; rs4x4’’ to x 
” ypesd lees lengths 10’ to 66’. 
Daily Give trial 
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Yellow PineCo. 


POPLARVILLE, MISS. 


ur Mills at Wilco, Miss. “a 











Yellow Pine ->—— 





Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
following the meeting of the executive com- 
mittee of the National Lumber Trade Ex- 
tension Committee in Chicago, announces that 
John M. Gibbs, of Norfolk, Va., secretary- 
treasurer of the North Carolina Pine Associa- 
tion, has been elected manager of the trade 
extension department. Mr. Gibbs has taken 
the matter under advisement and an early de- 
cision is expected. 

The decision of the executive committee to 
split the advertising account in the trade ex- 
tension campaign between Williams & Cun- 
nyngham, of Chicago, and Wood Advertising 
(Inc.) of New York City, it is stated, was 
based on the feeling that the employment of 
two agencies meets the requirements of the 
situation better than any single choice would 
have done. Furthermore, Lionel D. Moses, 
well known in both the advertising and lumber 
groups, was agreed upon by the two agencies 
as the account executive, and will devote all of 
his time to the work. 

At the Chicago meeting the committee 
adopted a tentative budget which will enable 
the preliminary activities of the trade extension 
campaign to begin at once. It likewise ap- 
— the program for codperating with the 

orest Products Laboratory at Madison, Wis., 
in certain research work into the properties 
and uses of wood. 

The next meeting of the full trade extension 
committee will be held in San Francisco Aug. 
2, the day before the mid-summer meeting of 
the board of directors of the National associa- 
tion. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association has designated Harold 
Collins, of the C. C. Collins Lumber Co., Rhine- 
lander, Wis., to represent it on the Trade Ex- 
tension Executive Committee, thus completing 
the committee membership. 

Dwight Hinckley, of the Dwight Hinckley 
Lumber Co., Cincinnati, Ohio, has been desig- 
nated by the National-American Wholesale 
Lumber Association, as its representative on 
the National Lumber Trade Extension Com- 
mittee. The British Columbia loggers and 
lumbermen, who have act yet named their 
representative on the committee, are expected 
to do so within the next few days. 


Flood Control Recommendations 


Secretary of War Davis has recommended to 
President Coolidge the appointment of a com- 
mission of civilian engineers to consider the 
Mississippi River flood problem in codperation 
with the corps of engineers of the Army and 
the permanent Mississippi River Commission. 
Secretary of Commerce Hoover is being 
strongly urged for the chairmanship of the 
civilian commission, whose work would supple- 
ment that of the Government engineers and be 
of an advisory character in working out the 
problem of control of future floods on the Mis- 
sissippi and its principal tributaries. 

In view of the fact that President Coolidge 
drafted Mr. Hoover as the Government’s direct 
representative in the relief work incident to 
the present flood and his intimate knowledge of 
conditions, as well as his recognized experience 
and ability as an engineer, his choice as chair- 
man of the new commission is considered 
logical and lumbermen thoroughly conversant 
with conditions in the Mississippi Valley 
region are among those who are urging his 
selection. 

Senator Thomas and Representative Howard 
and other Oklahomans have pointed out to 
officials of the War Department the need for 
including the Arkansas River and its tribu- 
taries in any national plan for flood control in 
the Mississippi Valley region. Mr. Howard 
feels that reservoirs are the only means of 
preventing floods in the Arkansas River terri- 





tory. Accordingly, oe have been presented 


to Maj. Gen. Edgar Jadwin, chief of engineers, 
and Maj. Daniel I. Sultan, of the board of 
engineers for rivers and harbors, who is mak. 
ing a special study of reservoirs, contemplating 
one or more reservoirs on the Caney, Verdigris, 
North Canadian, Cimarron and South Canad. 
ian rivers. The latter would require a com. 
pact between several States to share the ex. 
pense of a dam at Tucumcari, N. M., to cost 
approximately $4,000,000. In addition to these, 
reservoir sites are available on the Grand and 
Illinois rivers in Oklahoma and will probably 
be taken care of on a hydroelectric power basis, 
Mr. Howard stated that the projects mentioned 
would cost from $20,000,000 to $25,000,000, 
This was given as a quick estimate. Just how 
many reservoirs should be built and where and 
o ma he thinks, is a matter of engineering 
etail. 


Transfer National Forest Land 


By formal proclamation and _ following 
conference with the State authorities, Pres- 
ident Coolidge has transferred a narrow 
—_ of land in the Kankisu national forest, 
Idaho and Washington, to the adjoining 
Pend Oreille national forest, Idaho. Under 
the provisions of the proclamation unre- 
served public lands on the boundary line 
between the forests is opened to homestead, 
veterans of the World War having a 90-day 
preference. 


Fiscal Policy and Treasury Surplus 
The finance department of the Chamber 
of Commerce of the United States points 
out that Treasury surpluses are not to be 
regarded as unmixed blessings or in the 


vsame light as individual savings. They are, 


on the contrary, evidence that the Govern- 
ment has been wrong in its estimates and 
is taking more than it needs out of the 
popular pocket. 

A proper fiscal policy, the finance department 
demands that a systematic program of revenues 
expenditures be developed and that these substantially 
balance, surpluses being only such moderate amounts 
as may accrue from inaccuracies in estimating either 
income or expenditures. A small surplus arising in 


such a way may quite properly be applied automatically 
to debt reduction. 


Surpluses as large as those arising in recent years 
present another problem. They necessarily mean that 
more is being en from the taxpayers than is neces 
sary to meet the current expenses of the Government, 
and while the peculiar uncertainties of the recent 
may be held to have justified a wide margin of pee | 
in estimates, it would seem that such margins 
probably be narrowed in the future. When the excel- 
lent credit standard of the Government and the low 
interest rates at which it can borrow are consid 
even a moderate deficit in any one year would not be 
alarming under present conditions. Any large unap 
propriated sum in the Treasury over and above the 
amounts required to meet necessary expenditures is 3 
constant temptation for extravagant appropriation. 

2 (SSS LB2E2E22 


Foreign Trade Promotive Work 


The Department of Commerce announces 
the names of four new State managers as 
part of the expansion program of the for- 
eign trade promotive work of the bureau of 
foreign and domestic commerce. 

Lawrence K. James, until recently com- 
mercial attache at Lima, Peru, is to be man- 
ager of the new office to be opened at Mo- 
bile, Ala., July 1. He entered the service 
as a regional expert in 1922. In 1924 he 
was made trade commissioner and sent to 
San Juan, Porto Rico. Two years later he 
went to Peru. Before entering the Govern- 
ment service Mr. James was connected with 
the lumber industry in Louisiana. The Mo- 
bile office will serve as a foreign trade serv- 
ice station for Alabama, providing timely 
and practical information to exnorters, 


bankers and trade and farm associations om 
the trade of the world in the State’s chief 
commodities. 

Last year Alabama’s exports of mef- 
nearly $43,000,000. 


chandise aggregated 
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Shipments of raw cotton ranked first, fol- 
jowed by lu ber, steel rails and rosin. | 

ames H. Smiley, of Haverhill, Mass., is 
the manager for the new office which is to 
serve southern California and Arizona, with 
headquarters at Los Angeles. As an ex- 
porter California ranks fourth among the 
States of the Union, 

John H. Farrell, of Troy, N. Y., now 
assistant manager of the Houston office, 
will become manager of the new office in 
Wilmington, Del., July 1. This office will 
serve Delaware. 

The Jacksonville office, which will serve 
Florida, will have as manager Walter N. 
Pearce, of Washington, D. C. Since July, 
1926, Mr. Pearce has served as manager of 
the Galveston, Tex., office. Rosin is Flor- 
jda’s chief export product, followed by 
phosphate rock, southern pine lumber and 
turpentine. 


Forestry Project of Scholars 


Setting out 495,000 trees this spring in- 
augurates a three-year forestry project of 
boys and girls composing 4-H Clubs in 15 
counties of New York State. The plan 
contemplates the planting of many varieties 
of trees on land unsuited to agriculture 
where no forests are now standing and pro- 
tection of the trees from damage by live 
stock. Members are required to keep a 
complete record and make a report not later 
than Nov. 1. 

Two thousand trees are added each year 
to the forest established several years ago 
by Cold Brook public school in the town 
of Russia, Herkimer County, N. Y. School 


Clearing Land of Brush and Stumps 


Land clearing methods and equipment, 
and the conditions for which they are suit- 
able, are described in Farmers’ Bulletin No. 
1526-F, “Clearing Land of Brush and 
Stumps,” just issued by the Department of 
Agriculture. The bulletin points out that 
in all cut-over areas of the country there 
are large numbers of farms that are un- 
profitable because the cleared acreage is in- 
sufficient or is cumbered with stumps that 
make cultivation laborious, slow and costly 
and make the crop unduly low. Copies may 
be had from the Office of Information, De- 
‘cages of Agriculture, while the supply 
asts. 





Ninety-Year-Old Mill Still Operates | 


Prairie DU CHIEN, WIs., June 27.—Ninety 
years ago a crude little sawmill run by water- 
power from Warner Creek did custom sawing 
on the bank of the Wisconsin River at Mill- 
ville, near here. Today a little sawmill on the 
same site does custom sawing for the farmera 
of the vicinity, many of whom are grandsons 
and great grandsons of the settlers who were 
patrons of the first mill. The record of this 
Millville mill for age and long service is in 
all probability the best of any sawmill operat- 
ing in Wisconsin. 

The mill is owned and operated by Frank 
Horsfall, grandson of one of the early settlers, 
and is housed in a frame shack attached to an 
ancient flour mill which has been running con- 
tinuously since 1844. Lumberman Horsfall is 
also proprietor of the flour mill and with the 
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Custom sawmill at Millville, Wis., which has been sawing logs for ninety years 


forests are exempt from taxation in New 
York State, and many schools are acquiring 
tracts of land to be wooded by the pupils. 


Named Manager of District Office 


Brice M. Mace, Jr., of Clark County, Ark., 
has been appointed manager of the Department 
of Commerce’s new district office to be opened 
in Kansas City, Mo., July 1, according to O. P. 
Hopkins, acting chief of the bureau of foreign 
and domestic commerce. Mr. Mace was for- 
merly a specialist in the Department of Agri- 
culture. He entered the Department of Com- 
merce service in May, 1924, as a foodstuffs 
expert and in November of that year was pro- 
moted to trade commissioner ‘and sent to South 
America to conduct agricultural and general 
economic investigations in Argentina, Uruguay 
and Paraguay. Since July 1, 1926, Mr. Mace 
has been manager of the Des Moines (Iowa) 
office of the department. The Kansas City 
office will serve as a clearing house for timely 
and practical information for farmers, manu- 
facturers, producers of all kinds and bankers, 
as well as trade and farm associations in west- 
ern Missouri, Kansas, Colorado and Oklahoma. 
The total value of exports from the four 
States last year was $107,000,000. 


same oil engine grinds feed and saws logs for 
the farmers, just as waterpower from Warner 
Creek used to do the jobs jointly. The present 
sawmill is equipped with a flooring machine 
and planer. Mr. Horsfall runs a lumber yard 
at Bridgeport, Wis. 

Jared Warner, who built the original sawmill 
at Millville and after whom Warner Creek was 
named, came from Ohio in 1838 with his 
brother Silas and four other men with their 
families, making the journey in a large keel 
boat by way of the Ohio, Mississippi and Wis- 
consin rivers. Mr. Warner brought with him 
a house all framed and ready for erection. 


Exports from the Campbellton (N. B.) dis- 
trict to the United States for April this year, 
as compared with the same month of 1926 
show a big decrease in lath and a heavy loss in 
shingle shipments. From the Fredericton dis- 
trict, however, most exports to the United 
States increased in April over the same month 
last year as follows: Spruce 2,961,490 feet, 
compared with 2,198,968 in April 1926; hard- 
wood 110,823 feet, against 42,252 feet; hem- 
lock 541,870 feet, against 304,052 feet; pine 
495,769 feet, against 597,018 feet; lath 4,102,- 
000, against 11,066,000. 








LOUISIANA 


re 
Oak Flooring 
Gum Flooring 
Beech Flooring 
Cedar 
Closet Lining 
Red and White 
Oak Trim 
Red Gum Trim 
Sap Gum Trim 


Mixed with 
Yellow Pine Lumber 
of all Grades 


We are cutting our own trees and 
sawing our own logs. All operations 
are carried on right at the source of 
supply. There is no waste motion. 
Here is production economy for us 
and buying economy for you. 


Try us and be convinced. 


Hodge-Hunt 


LUMBER CO., Inc. 
oa 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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— Manufacturers ° 
Short Leaf Pine and Hardwoods 


| CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


an DONNER, LOUISIANA | 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST... ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborr St., CHICAGO 
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Co PACIFIC COAST Co 


2x4 uemiock 











The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 
and 18’ stock. 


Pacific States 


Texan” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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To Best 


seve Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


MLL een 








Adding Customers 


to your books is easy when you 
supply them with 


WILLIAMS 


Fir Finish 
and Mouldings 


It’s softer, smoother and more pro- 
fitable than just ordinary Fir finish. 
Carpenters and home builders buy 
it on sight. Try some and see? 


Williams Fir Finish Co. 
Incorporated SEATTLE, WASH. 
L “ Seattle’s Finest Finish” 








“2 
Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














News Notes from Amekic 


Tacoma, Wash. 


June 25.—An unusually small attendance was pres- 
ent at the regular meeting of the Tacoma Lumber- 
men’s Club yesterday. In the absence of President 
J. G. Dickson, the meeting was presided over by 
Vice President Roy Sharp. The Cotton Blossom 
Singers from the Piney Woods Negro School, of Piney 
Woods, Miss., entertained the club with several vocal 
selections. Several matters of general interest were 
discussed, but no action taken. The club voted to 
support an effort to be made to bring the next quar- 
terly meeting of the Pacific Northwest Advisory 
Board to Tacoma, and the work of the board was 
explained by Ernest Dolge, chairman of the lumber 
division of the organization. 

The complete program for the seventh annual golf 
tournament, sponsored by the Tacoma Lumbermen’s 
Club, was announced yesterday by James A. Gabel, 
chairman of the tournament committee. The events 
this year will be so arranged that every player has 
a chance for one of the prizes and the attendance is 
expected to break all records. The tournament will 
be held July 29 at the Tacoma Country & Golf 
Club. Six major events are scheduled: The North- 
west Lumbermen’s Championship for the lowest gross 
score, for which the Tacoma Lumbermen’s Club 
challenge cup and the J. G. Dickson permanent 
cup are the trophies; the Northwest Lumber- 
men’s handicap championship, for the J. H. Bloedel 
challenge cup; three class championships, and the 
four-man district team championship. In addition, 
prizes have been offered for the longest drive and 
other minor events. The past presidents of the club 
have joined in presenting the prizes for the class cham- 
pionships. J. C. Buchanan has donated the cup for 
the winner of Class A, and Paul Johns for the run- 
ner-up. W. Yale Henry is the donor of Class RB 
trophy, and A. H. Landram, of the runner-up prize. 
Ernest Dolge has presented the Class C cup, and 
John E. Manley, the second prize. Other prizes 
have been offered by Roy Sharp, J. J. Dempsey, 
George W. Cain, J. A. Gabel, E. V. Wintermote, 
sr., Harry Matthews, Lee L. Doud, James Newbegin 
and Frost Snyder. 

It will be some time before the details of the 
proposed merger of the Pacific Northwest lumber 
mills can be worked out, according to Stanley A. 
Russell, vice president of the National City Co., New 
York, who visited Tacoma last Monday for a con- 
ference with a number of the leading Northwest lum- 
ber manufacturers. Mr. Russell stated that he hopes 
the merger will go through, but that so many ques- 
tions of importance are involved that nothing can 
be predicted at the present time. The meeting was 
held at the offices of the St. Paul & Tacoma Lumber 
Co., and was attended by Maj. Everett G. Griggs, 
Leonard Howarth and Earl Rogers, of that firm; 
John W. Blodgett, of Grand Rapids, chairman of 
the merger committee; W. C. Butler, Everett lum- 
berman and banker; Alex Polson, of Hoquiam; Mark 
A. Reed, of Shelton, and Sidney M. Hauptman, of 
San Francisco, vice president of the Charles R. Mc- 
Cormick Lumber Co. Additional conferences are to 
be held here early in July. 

A new*market for Tacoma lumber has‘ been de- 
veloped in’ Australia. Stave stock, for water tanks, 
was shipped for the first time this week by the Ameri- 
can Wood Pipe Co. to Australian buyers. 

The movement of doors from Tacoma to Europe, 
which has fallen off badly during the last thirty days, 
is showing signs of improvement. 

Maj. Everett G. Griggs, of the St. Paul & Tacoma 
Iumber Co., as director of the National Chamber of 
Commerce headed a delegation of Tacoma business 
men which left Thursday for the annual meeting 
of the Washington State Chamber of Commerce which 
met yesterday at Bellingham. 


Los Angeles, Calif. 


June 25.—The last week has shown considerable 
improvement in the wholesale lumber market, accord- 
ing to the larger companies in the harbor district. 
Some of the dealers believe the market is on an up- 
ward trend. Many retailers report that last week 
was the best so far this year, buying being very gen- 
eral throughout this section of the State. The re- 
tailers’ stocks are not as large as they were ten days 
ago, and in consequence they have not been so de- 
termined about bringing down wholesale prices. The 
general belief that many mills in the Northwest will 
close down beginning July 4, is having its effect. 

Henry Meyer, formerly with the Consolidated Lum- 
ber Co., of Los Angeles, is now with the H. B. Maris 
Panel Co., of San Francisco. 

W. B. Wickersham, special representative of the 
Charles R. McCormick Lumber Co., has just returned 
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from an extended trip throughout the Imperial Valley 
and reports this section to be in the best condition it 
has been in for a number of years. John R. Olson, 
manager Los Angeles office, has returned from a cop. 
ference with officials at San Francisco headquarters, 

J. W. Heinecke, prominent in southern California 
lumber circles, is now en route to Europe, where 
he will spend several months. Mr. Heinecke operates 
yards at Upland, Ontario and San Clemente. 


Seattle, Wash. 


June 25.—D. R. Meredith, of the Hold-Meredith 
Lumber Corporation, New York City, who is touring 
the Pacific Northwest, spent several days in Seattle 
this week. 

Tom Goodhue, district manager of the Weyerhaeuser 
Sales Corporation, with headquarters in Kansas City, 
is in Seattle. 

Mandel Neider, of the Hansen-Neider Lumber Co,, 
is in New York, and after calling on connections in 
the eastern section will return home by way of Chi- 
cago and Minneapolis. 


Aberdeen-Hoquiam, Wash. 


June 25.—A slight increase in orders for factory 
stocks has shown up during the last week. Rail ship- 
ments have not improved, and the strongest demand 
appears to be for Atlantic coast and export material. 
Many shingle mills will close for the Fourth of July. 
Cargo rates to Japan have been advanced, due to 
scarcity of ships available for lumber shipments. New 
rates quoted are $10 on baby squares; $11 on large 
Squares, and $14 on logs. The absence of excess ton- 
nage on the coast will doubtless keep the present rates 
in effect for some time. 


Portland, Ore. 


June 25.—The demand for fir lumber is apparently 
not showing any increase, and prices are still weak and 
too low to be attractive to manufacturers. 

In a few days all the logging camps of the lower 
Columbia River district will be down to give the em- 
ployees the usual Fourth of July holiday. This sum- 
mer the camps will remain idle in most instances at 
least two weeks, because there are enough logs in the 
water to supply all wants. Five of the larger camps 
in the district have already been down for two 
weeks. On account of high water in the Columbia 
River, all the shingle mills along its shores, below its 
confluence with the Willamette, are shut down, and 
as a result there is little or no demand for cedar 
logs for the present. 

Mills affiliated with the Eastern Oregon Pondosa 
Sales Co. are announcing that hereafter orders for 
Pondosa pine will be handled through the company’s 
Kansas City office, and inquiries too, should be 
directed there. Companies selling through this or- 
ganization are the Bowman-Hicks Lumber Co., with 
one mill at La Grande and another at Wallowa; Mount 
Emily Lumber Co., of La Grande, the Grand Ronde 


Lumber Co. of Perry, and the East Oregon Lumber © 


Co., the Stoddard Lumber Co., and the Oregon Lum- 
ber Co., all of Baker, where the sales company was 
organized. 


Minneapolis, Minn. 


June 28.—Indicative of the prosperity to accrue to 
the Northwest this year are the preparations now being 
made by railroads to handle large crops. Reports to 
outstanding Northwestern lines are that abundant yields 
are promised, and that optimism prevails in the agri- 
cultural districts. In the last week, with several warm 
days, the crops made excellent progress. Rye is now 
filling and generally has an excellent promise, ac- 
cording to the weekly Van Dusen-Harrington report. 
The spring wheat crop is later than is normal, espe- 
cially in northern territory. The condition of all 
small grain in South Dakota is as good as in many 
years. This is also true in Montana and most of 
Minnesota. “Up to the present time,” says the report, 
“the weather has been too cool and wet for the proper 
development of corn. With favorable weather in July 
and August and the absence of early frost, there is 
still time for corn to mature in South Dakota and 
Minnesota.” The Wells-Dickey Co., of Minneapolis, 
in its weekly report warns against too great optimism. 
“Prospects for the Northwest farmers seem to be 
more than ordinarily hopeful, although there is con- 
siderable ‘bunk’ in the prospects as pictured by certain 
publications.” The Northwest’s prospects for a big 
harvest this year is emphasized by the Minneapolis 
Federal Reserve Bank’s June agricultural and busi- 
ness review. 

A. R. Rogers, president Rogers Lumber Co., Minne 
apolis; A. A: D. Rahn, vice-president Shevlin, Car- 
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penter & Clarke Co., Minneapolis; and William H. 
Badeaux, secretary Northwestern Lumbermen’s Asso- 
ciation, are among one hundred Minnesotans who were 
named by Gov. Theodore Christianson of Minnesota 
to serve on the general committee for the Northwest 
Dairy Exposition, Sept. 8 to 10. 

Alan Rogers, sales manager H, B. Waite Lumber 
Co., who just has returned from the Pacific North- 
west, said that crops never looked better at this 
time of year in North Dakota and Montana. There 
js general optimism among the farmers and business- 
men. 

Residence alterations and repairs, hog houses and 
chicken coops require a fairly large volume of lum- 
ber, according to B. A. Anderson, general manager 
Lake Mills Lumber Co., of Lake Mills, Iowa, who 
was in the Twin Cities last week. His company 
is doing a substantial amount of husiness, 


Spokane, Wash. 


June 25.—Several warm days have been followed 
by cooler weather and some rain. The cooler weather 
has lessened the rapidity of the thaw of snow in the 
high hills and reduced somewhat the flood on the 
Pende Oreille. On Wednesday, at Newport, this 
river registered a rise of 28.5 feet above low water. 
This mark is the highest since 1913. Experienced river 
men think it will not go any higher. So far there has 
been no actual loss of logs through the breaking of 
booms. The logs of the A. C. White Lumber Co., 
which went out earlier in the month, were caught in 
the booms at the Dalkena Lumber Co.’s mill at 
Dalkena. The usual summer and vacation slump does 
not seem to have hit the demand, which continues 
with little change from week to week. Prices show no 
change. 

H. J. McCoy, of the Bonners Ferry Lumber Co., will 
become general manager of the Humbird Lumber Co. 
on July 1, to succeed Ole Pearson, veteran employee 
and manager, who was seriously injured in an auto- 
mobile ‘accident a year ago and is unable to resume 
his duties. Mr. McCoy has been active in the manage- 
ment of the Bomners Ferry Lumber Co., of which~his 
father was general manager, for some years. He will 
have charge of the plants: of the Humbird Lumber 
Co, at Kootenai, Sandpoint and Newport, as well as 
the company’s extensive logging operations. 

Walter M. Leuthold,“president Deer Park Lumber 
Co., Mrs. Leuthold and children have returned from 


Klamath Falls, Ore. 


June 25.—On its tender of- $4.49 a thousand for 
pine, 54 cents for fir, and 52 cents for cedar, the 
Crane Creek Lumber Co., Lakeview, Ore., was the 
highest bidder for 198,000,000 feet of timber in 
the Fandango timber unit of the Modoc national 
Forest, 74 per cent of which is pine. The Siskiyou 
Lumber Co., of San Francisco, bid $4.31 for pine and 
62 cents for other species; the Fandango Lumber Co., 
$3.61 for pine and 50 cents for other species; A. 
F, Mahoney, $3.65 for pine and 50 cents for other 
species. A year ago the Crane Creek Lumber Co. 
secured a large tract of timber north of Lakeview 
under a similar contract, for $3.98 a thousand. 

After almost two years of inactivity, the plant 
of the Ackley Bros. Lumber Co., at Klamath Falls, 
will resume operation early in July, with a sufficient 
log supply for this season, and no woods operation 
will be necessary until next spring. 

Following a careful inspection of the pine beetle 
situation, F. Paul Keen, of Palo Alto, Government 
entomologist in charge of a survey crew, concludes 
that destruction by beetles of pine timber in the 
Klamath basin reached its peak in 1926. The present 
year will show a decrease in the ravages of this 
beetle. The unusually wet season last year brought 
a fast growth of the trees and increased resistance to 
the bugs. In the infested districts, the maximum 
loss per section was 1,000,000 feet; the minimum loss 
was approximately 250,000 feet. 

After spending some time at.the mill, C. K. Gould, 
sales manager of the Forest Lumber Co., Pine Ridge, 
Ore., has returned to his headquarters in Kansas 


: Albuquerque, N. M. 


June 27.—Taking advantage of the presence of a 
number of its members in Albuquerque, the Arizona- 
New Mexico White Pine Manufacturers’ Association 
held a two-days’ session at the Alvarado Hotel last 
Thursday and Friday, being luncheon guests of Col. 
George E. Breece on Friday. While the meeting 


was a social one, some important subjects came up 
for discussion, among them being general standards 
of manufacture and logging, milling and shipping pol- 
icies and methods. 


Those present at the meeting 


were: President I. B. Koch, general manager Arizona 
Lumber & Timber Co., Flagstaff; Vice president James 
G. McNary, president Cady Lumber Corporation, El 
Paso, Tex.; Secretary-treasurer W. G. Ramshaw, 
sales manager White Pine Lumber Co., Bernalillo, 
N. M.; Roy A. Nickerson, manager Saginaw-Man- 
istee Lumber Co., Williams, Ariz.; A. J. McQuatters, 
chairman of the board, and A. A. Hood, assistant to 
the president, Cady Lumber Corporation; Frank H. 
Porter, vice president White Pine Lumber Co.; L. 
C. Bennet, vice president McGaffey Lumber Co.,’ Al- 
buquerque, N. M.; Col. George E. Breece, Breece 
Lumber Co., Albuquerque, and R. V. Wickens, South- 
west representative of Louis Wuichet, Chicago. 

Frank McQuatters, manager of the Cady Lumber 
Corporation’s mill at Standard, Ariz., was in Albu- 
querque last week conferring with officers of his 
company and George Dickson, of the Yates-American 
Machine Co., concerning additional equipment for 
remodeling and enlarging the mill at Standard. 

John Vaughn, tie inspector for the Santa Fe rail- 
road, will go to McNary, Ariz., next week to relieve 
J. A. Treat, Santa Fe tie inspector, for the night 
shift at the Cady mill while Mr. Treat takes a ten 
days’ vacation. 


Boston, Mass. 


June 28.—Opinion expressed at wholesale offices sug- 
gest that summer influences are at least partly respon- 
sible for the current quiet demand for nearly all 
lumber lines, with prices showing a somewhat easier 
tone in many instances. The base price of eastern 
spruce frames remains at $40, but there are very recent 
reports of concessions. The usual price for narrow 
spruce random is $83, but there is a little leeway 
in both directions. Lath continue to show a weaker 
tendency. Douglas fir is fairly active and mill ship- 
ment prices are firm. Oak flooring is easier. South- 
ern pine flooring is dull and prices rather soft. Sev- 
eral firms handling shingles in a large way state 
they are securing more orders than in May, and 
that prices are firm for both eastern and western 
makes. Six cargoes from Nova Scotia and New 
3runswick, and two large cargoes from British Colum- 
bia, were included in local receipts last week. Sev- 
eral substantial lots of hardwood were included in 
the shipments from “Down East.” The market for 
native hardwood lumber is steadily increasing, and 
demand has been lately stimulated by the develop- 
ments in the southern hardwood market. 


Jacksonville, Fla. 


June 27.—Daily rainfall continues over the entire 
Southeast. While it has not been sufficient to flood 
logging operations, it has tended to slow up ship- 
ments. Just as soon as the lumber dries out enough 
to load, along comes another hard shower. However, 
the carriers continue to give excellent service. 

Southern pine is moving very slowly, most business 
booked by southeastern mills moving to the eastern 
market, which is highly competitive, so that prices 
are very low. It is hardly profitable for Florida long 
leaf mills to meet such prices on their higher freight 
rates. There is very little buying by Florida yards. 
Building has fallen off, for money is hard to get. The 
retailers are able to put their own prices on orders 
and are buying mostly direct from mills. Consign- 
ments are plentiful. The mills in southern Georgia 
and northern Florida seem to be enjoying a fair 
volume of: business, though they are not getting good 
prices. The eastern and middlewestern markets will 
buy many items of shed and yard stocks in short leaf 
in preference to long leaf. Florida long leaf mills are 
getting the call on the timber business, and are book- 
ing a very good volume of orders for this stock. 

Reports from cypress consuming territories show 
considerable competition. Straight cars of almost any 
grades are moving at prices that stand as records for 
the last few years, although no great volume of busi- 
ness is being booked in straight cars. The greater 
volume of orders is coming from retail yards and 
they are buying in mixed cars of several grades, and 
specified widths and lengths. Getting the assortment 
some of them demand is difficult, so prices on such 
orders have remained steady, although they are not 
as high as they were sixty or even thirty days ago. 
Cypress lath have fallen off in price very materially 
during the last two weeks, and can now be bought 
freely at $5.50 for No. 1 and about $4 for No. 2. 
Most lath are being sold in mixed cars of finish. 

A. C. West, of Mason & West, Greenville, Fla. a 
business visitor to Jacksonville, states that the com- 
pany’s planing mill destroyed by fire recently, will 
be replaced in the near future. 

Mark Hendricks, sales manager, Aycock-Holley Lum- 
ber Co., has accepted a position with a large eastern 
wholesaler, 
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W:I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL, 


Capital—not 90 day paper 


is what many lumber and 
Pulp operators need 


We furnish capital requirements 
through bond issues, the payment of 
which is deferred over the long 
swing as your timber is cut and 
marketed. You know you can meet 
your payments as you dispose of 
your product at a profit. Your 
operation is not handicapped by the 
knowledge that you are subject to 
some banker’s whim. 

Consult with us for valuable in- 
formation on how to make your 
worthwhile assets furnish capital 
for your operation. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
207 STARK CROCKER-FIRSTNAT.BK.BDG. BARTLETTBLOG. 









REDWOOD 


FINISH — SIDING 


Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 


General Office: Albion, Calif. 


San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 
Mills: Albion and Navarro, Calif. 


AI as _ SERVICE 


Pine - Fir- Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
cece | would appear to 
indicate dependability. 
We solicit a trial. 











Established 
1879 


eferssion 8) 
MARION 
OHIO 


124 


The Prendergast Company 


Bank Bidp 
»- ORE. 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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! PORTLAND, ORE. 
: AND THE COLUMBIA VALLEY 














D., E. Stewart W. J. Walsh Byron Wolfe 
25 Years’ Experience in 
Western Logging and Timber 


Stewart, 


Walsh & Wolfe 
1001 Bedell Bidg., Portland, Ore. 


Timber Estimating 
opographic Surveys 
Legging Appraisals 
Property Management 


References by Permission 
J. C. AINSWORTH, President, United States National 
Bank, Portland, Ore. 
W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 
EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Ill 


G. B. McLEOD, Vice President, Hammond Lumber 
land, Ore. 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - -+- RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Western Weod Products Co., Builders Building 


SULLIVAN 


LUMBER CO. 
Soft Yellow Fir 


Old 
Growth 











Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 


Factory and Industrial Stock 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 


Portland, Ore. 


























THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price tpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAM. Publish- 
ers, 431 8S. Dearborn S8t., Chicago, Ill. 


Kansas City, Mo. 


June 28.—The market feature is the dull- 
ness that pervades all quarters. For the business that 
is offered there is plenty of scrambling, but the big 
mills are not making any concessions to get it. With 
the wheat harvest well under way, country trade is 
dull, The oil fields continue quiet and probably will 
be through the summer. J. E. Hill, general manager 
Panhandle Lumber Co., of Amarillo, Tex., who was 
here last week with a party of Texans on a good will 
tour, said business was quieter in the Panhandle, but 
that was considered only a temporary condition, and 
he looked for things to boom again this fall. Local 
retailers report only a light volume of new business, 
but a good volume of orders still to be delivered. 

Directors of the Louisiana Central Lumber Co. 
met yesterday in its offices to go over the plans for 
the ‘new mill at Clarks, La. The mill will be com- 
pletely modern, with a capacity of 500,000 feet a day. 

A. O. Thompson, of the A. O. Thompson Lumber 
Co., was elected last week to the presidency of the 
Union State Bank, 


Duluth, Minn. 


June 27.—Shipments of mixed cars of northern pine 
are well up to the average for the period. Demand 
for box is a feature, and all low grades have been 
stiffening. A buyer who at first offered $3 under 
list for a round lot of box, later wired his acceptance 
of the original offer, at list. Operators of small mills 
have been proctically driven out of the trade by low 
quotations in medium and lower grades. The box 
manufacturer is now com- 


—. 


States & Foreign Sales Corporati wholesal of 
Pacific coast products. Mr, Cambell was forall 


‘ with the Babcock-Angell Lumber Co. 


W. S. Rosenberry, manager Winton Lumber Co.'s 
mills in Idaho, was a recent New York visitor. 

Many lumbermen will journey to Briar Cliff, N, ¥ 
tomorrow, where they will be guests at the annual 
outing of the Celotex Co. 

William E. Code, president Hunterspoint Lumber 
& Supply Co., Long Island City, is receiving cop. 
gratulations on his entry into the Hole-in-One-Club, a 
distinction gained on the Pomonok Country Club’s 
links. 

James H. Browne, wholesaler, is on a business trip 
to the Pacific coast. 

Al Dodge has returned to his old position with Oscar 
Keppler, Brooklyn retailer. 


Pittsburgh, Pa. 


June 28.—Wholesalers report lumber stocks - stil] 
being picked up, although there is a halting tendency 
in buying, which seems limited to routine demand, 
In some quarters volume of business is reported not 
even up to a seasonable volume, with prices unsat- 
isfactory. Although demand for gum is pretty well 
maintained, especially for Nos. 2 and 3 sap, the price 
flurry which followed the Mississippi flood is re 
ported to be subsiding. Poplar and chestnut are less 
active. Idaho white and Pondosa pines are gener- 
ally firm. Fir has some weak spots, as for some time, 
depending on items available. Southern pine mills 
are said to be accepting in most cases the prices of- 
fered. The retail yards report the volume of house 





pelled to go to larger saw- 
mill companies. The latter 
have own their salesmen 
into the industrial field, 
and are reported to be 
holding their yard stocks 
down to a moderate basis. 
The market in lath was 
also declared to be dis- 
tinctly strong, with an ac- 
tive inquiry from middle 
West points. Smaller pro- 
ducers are out of the run- 
ning. The northern pine 
list as a whole is firm. 
Mills at Cloquet, Virginia 
and International Falls are 
in . full operation, with 
sufficient logs to carry them 
through the season. 

Establishment of a woods 
products industry in Du- 
luth is being encouraged by 
the industrial promotion 
bureau of the Duluth Cham- 
ber of Commerce. At a 
meeting of a special sub- 
committee, a general out- 
line of the woods products 
industry was given by 
Fred D. Vibert, executive 
director of the Minnesota 
Arrowhead Association. 

A heavy season’s pro 
gram has been arranged 
for the Red Lake Indian 
sawmill at Redby, near 








A resident of Park Ridge, Ill., found a way of his own to spare ea 
much loved mammoth willow shade tree. The willowy monarch was 
struck by lightning and so split that nearly half of it rested on the 
surrounding greensward. The owner was. loath to cut it away so he 
invited a suggestion of a carpenter artist, who built among the fallen 
branches the platform, seats, and stairway. A canopy of bark is built 
above the platform and seats. The roots remain imbedded in the earth. 
The location is close to the shore of a miniature lake, across a neck of 
which a rustic bridge is built to this novel tree resting and reading place. 





Bemidji, Minn. The Government camp at Ponemah 
cut 6,000,000 feet of pine logs last winter. 


New York, N. Y. 


June 27.—June business was not entirely satisfac- 
tory to most wholesale firms in New York City. Sales 
of fir were unquestionably larger than those of any 
other wood, but the improvement was nothing like 
what had been expected. Some wholesalers take the 
view, however, that on account of building being slow 
in developing, yards were fairly well supplied when 
Tune opened, but are now getting low on stocks. 
Wholesalers emphasize that those who hope for lower 
prices later in the season will be disappointed. 

New York lumbermen who have recently been in 
Canada found the mills busily engaged. C. E. Ken- 
nedy, wholesaler, earlier in the month purchased 
large orders of spruce there. Mr. Kennedy says the 
mills will have good supplies later on, and shipments 
will begin in July. Fair prices prevail, he said. 
Elmer E. Dey, jr., local manager Duquesne Lumber 
Co., recently visited mills in Quebec. Mr. Dey says 
there will be very little lumber to ship until late in 
July. Robert E. Stocking, of Power Moir & Stock- 
ing. also has been visiting mills in Canada, where the 
company operates its own mills, shipping direct. 

Edgar A. Hirsch, of the Hirsch Lumber Co., will 
leave this week with Mrs. Hirsch on a business trip 
to the West Coast. They will go to Seattle, via the 
Canadian Rockies, and will visit San Francisco. 

Reuben C. Cambell has been appointed manager of 
the railroad and industrial department of the United 


‘demand, and is now badly oversold. 


building below that for the corresponding period of 
last year, with the railroads not buying and the in- 
dustrial trade quiet. They report lath weaker than 
they were three months ago. 

The board of directors of the Retail Lumber Deal 
ers’ Association of Pennsylvania has suspended its 
monthly meetings until October. 


Brookhaven, Miss. 


June 27.—Orders have shown a slight pick-up 
and have been coming very nicely at the increa 
price set two or three weeks ago. There is a bet- 
ter tone to the business, and orders fit stocks. Last 
week’s bookings were only about 78 percent of pro- 
duction. There has been a shower of rain almost 
every day; labor supply is good. 

Four-inch B&better and No. 1 flooring have shown 
the best movement, with 4-inch No. 2 a close second. 
Four-inch B sap rift flooring has been in excellent 
Drop siding 
sales have been extremely heavy, and possibly ex- 
ceed production by 75 to 100 percent. In Bé&bet- 
ter grade, patterns Nos. 105 and 117 have been the 
leaders, and in No. 1, patterns Nos. 104, 105, 116 
and 117, while No. 106 has not sold. In No. 2, pat- 
terns 104, 105, 106 and 117 have shown extremely 
heavy movement, and practically all surplus of No. 2 
drop siding has been sold. Ceiling has shown only fair 
movement in both %x4- and x4-inch, the most active 
items being B&better and No. 1. Partition has not 
moved well. Except for a nice order for export saps, 


there would have been an excess of production over 
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orders for finish, as this item meets low priced com- 


ition 
Fencing, 4-inch No. 2, has shown exceptional move- 


ment for crating, and stocks have been cut extremely 
low. Flooring, 6-inch No. 2 kiln ,dried longleaf, 
is still very badly oversold and continues very firm. 
The 6-inch No. 2 shortleaf, air dried, is showing a 
fair surplus. The 8-, 10- and 12-inch No. 2 short- 
leaf boards have shown slight movement, as have 
g- and 10-inch No. 2 longleaf, while 12-inch long- 
leaf has shown excellent movement. No. 2, 5/ and 
6/4 have shown very nice movement, export trade 
taking these right along. The 4-inch No. 3 fencing 
is still badly oversold in shortleaf, and there has 
been an excellent movement of longleaf. The 6-inch 
No. 2 longleaf fencing has moved steadily, while 
shortleaf has been inactive. This same is true of 
8-, 10- and 12-inch boards in longleaf and shortleaf. 
The 6-inch No. 3 flooring has moved well, and 
stocks are low. Box shook demand has picked up, 
but prices are low. 

No. 1 kiln dried shortleaf lath are oversold for 
about forty-five days; longleaf, for about two weeks. 
No. 2 lath has not shown much activity. Pine 
shingles have not been active. 

Longleaf dimension has continued to sell in ex- 
cellent volume, especially No. 1, while No. 2 has 
sold quite well. No. 1 shortleaf has shown up 
fairly well, especially in 2x8- and 10-inch. Short- 
leaf odds and ends have moved exceptionally well, 
while regular yard stock has shown only slight ac- 
tivity. No. 3 dimension has shown very little 
activity, in either longleaf or shortleaf. Longleaf 
timbers are oversold ‘for three to four months, and 
additional business comes. Shortleaf timbers are 
still rather slow. 


Atlanta, Ga. 


June 27.—Production of southern pine at Georgia 
mills is considerably less than normal. The last week 
witnessed a slight improvement in sales here, but as 
a whole business continues dull. There is a fair call 
for upper grades of rift flooring and B and better 
ceiling and partition, dimension for industrial build- 
ings, and a steadily improving demand for Georgia 
roofers, but retailers have curtailed buying due to 
lack of construction activity. In ‘Atlanta there is 
promise of some excellent sales the next few months 
in the $3,000,000 school building program, for which 
materials are to be brought direct from the whole- 
salers and manufacturers on a low bid basis. There 
is a good demand for car materials, but timber ‘@@les 
have declined in spite of lower prices. 


Macon, Ga. 


June 27.—Roofer manufacturers reported a good in- 
quiry for their product this week, inquiries coming 
from the East and other sections. But while there 
was a good movement, few manufacturers were able 
to get more than $18 and $19, the price that has 
prevailed for some time. Production is still below 
normal. Small mills are turning out a lot of lumber, 
which is being absorbed quickly. Conditions appear 
to be steadily improving in this field. 

Longleaf pine manufacturers in southwest Georgia 
and southeast Alabama report a continuance of good 
demand for their product, especially for dimension. 
While prices have been stationary for some time, 
business is good. Logging conditions have been 
generally satisfactory, though there has been a lot of 
rain in the longleaf belt following an unprecedented 


es Norfolk, Va. 


June 28.—The North Carolina pine market has been 
rather quiet, although some mills have booked a 
few orders for stock of which they had a surplus. 
While wholesalers are eager for business, preferring 
volume at a small profit, more thought is given to 
placement, for millmen are at the point where fur- 
ther price reductions will mean suspension of opera- 
tions. 

There has been a little better sale of 4/4 edge No. 
2 and better kiln dried, band sawn, and prices are 
holding up rather well. Circular sawn stock is not 
moving so well, but prices are maintained. No. 2 and 
better 4/4 stock widths have been moving very slowly 
in the rough, but there has been a good demand for 
mixed cars of dressed stock widths, especially 7- and 
9-inch. No. 2 and better, 1x4%4-inch, has also been 
moving better, but the price is a little unsettled. New 
England is taking stock only when needed, and whole- 
sale competition is very keen. No. 3 in 4/4 edge, 
and No. 8 stock widths, have been very slow. The 
yards seem to be well stocked. Inquiries for 5/4 
and thicker edge, No. 2 and better, in mixed cars 
have been more numerous. Bark strips and miscuts 
continue sluggish, but miscuts develop very slowly. 

Demand for 4/4 edge No. 1 box could hardly get 
any worse, for box makers are using only stock 
widths. Much good air dried edge is offered at 
low prices. There is still a good demand for low 
grade gum and poplar, rough and dressed. No. 1 
in 4/4 stock box has been moving very well, air or 
kiln dried, and there is not much surplus stock of 


any one width. Not a great deal of air dried is in 
shipping condition, but more may ready in about 
a month to six weeks. Edge 4/4 No. 2 box has 
been very quiet, but there has been an improvement 
in demand for No. 2 stock box, though the price is 
nothing to brag about. Box bark strips, 4/4 dressed, 
are still. active, and many large mills have no stock 
to offer. Should demand continue active, they will 
advance 50 cents to $1. 

Total sales of dressed lumber are small, as the 
yards are well supplied. Kiln dried roofers have 
been very quiet. There has been a better demand 


for air dried 6-inch, and these appear scarce, but . 


Prices of 
Framing and lath have 


other widths can be bought more easily. 
air dried remain the same. 
been moving very slowly. 


Jackson, Miss. 


June 27.—Sales managers report a decrease in book- 
ings covering pine yard and shed items. Some items 
have been in very good demand, such as 4-inch Nos. 1 
and 2 flooring and %-inch Nos. 1 and 2 ceiling. Nos. 
1 and 2 shiplap have been rather quiet. The mills, 
however, had very satisfactory order files, and no sur- 
plus of these items has accumulated. All orders are 
badly mixed and for immediate shipment Mills look 
for a larger volume as soon as July retail yard in- 
ventories are completed and are getting their stocks 
in shape. The lath market has been unusually quiet. 
Special timber cutting has been im demand, and 
prices have been satisfactory. Export sales have been 
in good volume and at satisfactory prices. There is 
no indication of a weakening in quotations. 

Mrs. L. O. Crosby, of Logtown, was operated on 
in a New Orleans hospital last week. She is the wife 
of L. O. Cresby, prominent lumberman of Mississippi, 
director of flood relief in Mississippi, with offices in 
this city. Mr. Crosby is now at the bedside of his 
wife, 

C. E. Klumb, sales manager Finkbine Lumber Co., 
left the latter part of the week for Philadelphia, Pa. 
The Finkbine company maintains an office in that 


tity. 
Toronto, Ont. 


June 27.—Carload shipments of lumber for the 
year up to June 18 ‘show slight increases, for the 
whole of Canada, as compared with 1926. The in- 
trease is largely accounted for by a bigger movement 
from the West Coast. 

J. D. McCormick, vice president of the Canadian 
Western -Lumber Co., Fraser Mills, B. C., was in 
Toronto recently, calling upon friends in the industry. 


Birmingham, Ala. 


June 27.—Some pine {tems are a bit stronger, but 
stocks are plentiful and some sellers have made con- 
cessions. Heavy recent rains have hindered logging. 
Yard stocks at mills have taken up moisture, and 
the mills expect overweights on 2-inch stock. This 
stock shows more stain, though this summer so far 
stain has been reduced considerably. Only special 
cutting is attracting attention, heavy joists moving 
at good price. Upper grade flooring goes begging. 
The No. 8 flooring has slowed down, and price reduc- 
tions do not seem to get business. There is less 
speculation in dimension for transit shipments, whole- 
salers’ list being much curtailed. Several large con- 
tracts are being placed for 3x8- and 4x8-inch, 22- 
foot splined floorings, in merchantable longleaf, for 
cotton mill construction. The best seller recently 
was 1x6-inch No. 3 common sheathing at $17, mill 
basis. The 1x4-inch flooring went down to $17; 
1x3-inch No. 1 to as low as $35; 4-inch to $33.50, 
with 4-inch B&better going begging at $36. No. 1 
common siding, 1x8-inch, is being called for, es- 
pecially patterns 105 and 117. Center matched 
1x6-inch stock, Nos. 2 and 3, stuck around last 
week’s figure. Small timbers sold fairly well. Long- 
leaf dimension is in more demand than shortleaf, and 
sales of No. 2 were more frequent than those of 
No. 1. Air dried sheathing boards, No. 2 and_bet- 
ter, brought $19, mill basis. There is a fair demand 
for rough boards, kiln or air dried. 

Rain this week delayed retail deliveries and con- 
tractors are getting further behind with operations. 
More estimates came through than for three weeks, 
but closing is slow. Price variations were limited 
to a few items, and declines were offset by gains. 
The weakest items on the list seem to be green 
lath and B&better flat grain flooring. The 4-inch 
B&better was offered’ freely at $37.75, while few 
orders were placed for No. 1 and C, 1x4-inch parti- 
tion as high as $41. New items being called for 
are 1x8-inch No. 1 drop siding in patterns Nos. 117 
and 105, either air or kiln dried. Heavy construc- 
tion jobs are changing from 2x16- to. 3x16-inch, and 
in some instances 3x12’s have been used. Planing 
mill and trim plants have found brisk call for special 
detail work, but regular stock items are a little 
slow. Sash and door dealers have not had any 
slowing .up of demand, 


(Continued on page 77) 


CI CALIFORNIA C— 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, -- - — San Francisco 
Lane Mortgage Bldg., : - Los Angeles 
Grand Central Terminal, ~ New York 
London G tee Buildi . 

soo Nest Michio Aneta, {Chien 
W.O.W. Building, - - Omaha 


/ California “\ 
White Pine 


BOX, SHOP AND CLEARS 

















H. B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. & 
W. T. Virgin, Gen, Mer. 
Vice-President F. E. Walker, 
R. H. Downman Aon. See, & 
J. W. McWilliams Treas. 











We invite your inquiries and orders. 
Clover Valley Lumber 
aN Co., eee CALIFORNIA 


California White Pine 
California Sugar Pine 


California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 


e Monadnock Bidg., 
Frederic S. Palmer, san rnenciseo CAL. 














California“ Pine 


SHOP 
MOULDINGS 





SELECTS 


q tT) COMMONS 


Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL. 


RANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. 
AMERICAN LUMBERMAN, 631 Se. Dearborn St, CHICAGO 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 
Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


8 ian,” CHICAGO pacteen'sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL. 
Wholesale and Commission 
PONDOSA 


FIR AND 
CALIFORNIA YELLOW 
WHITE PINE PINE 





Southern Hardwoods 








Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V. G. stiles and rails. 


Get our prices. 


GRAM-WILLIS LUMBER CO. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Buy the Best from Specialists 
A 
REDWOOD 
Vv 


Redwood Sales Co., Chicago, Ill. 
360 No. Michigan Ave. Phone, Central 6910 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, : - CHICAGO 











Builders’ Commercial Agency 
520 Chamber of Commerce Building, CHICAGO 
Antasit earns 


Telephone Main 4523 Collection and Mechanics Liens 














I. W. Lincoln has recently moved his office 
to Suite 1051 McCormick Building. 


Kurt Stoehr, sales manager of the Oconto 
Co., spent several days this week at the Nahma, 
Mich., mill of the company. 


W. T. Murray, general manager of the Tre- 
mont Lumber Co., Rochelle, La., made a busi- 
ness trip to Chicago June 29. 


A. L. Osborn, of Oshkosh, Wis., was in Chi- 
cago last week calling on his friends in the 
local northern hardwood trade. 


James A. Dick, of the Dick & Traeger Co., 
millwork manufacturer, Chicago, returned this 
week from an eastern business trip. 


George B. Rookwood, of Peoria, IIl., spent 
a day in Chicago this week calling on his 
friends in the local southern pine trade. 


The Adams-Kennedy Lumber Co. plans to 
move its offices next week from 30 North La- 
Salle Street to Suite 1142-44 Builders Building. 


Homer Alexander, of Alexander Bros., 
southern hardwood manufacturers of Belzoni, 


Miss., spent a couple of days in Chicago last 
week. 


A. H. Abendroth, president of the\Robbins 
Flooring Co., maple flooring manufacturer of 
Rhinelander, Wis., was in Chicago this week 
calling on the local trade. 


C. E. Klumb, sales manager of the Finkbine 
Lumber Co., Jackson, Miss., was in Chicago 
this week conferring with some of the local 
southern pine distributers. 


W. S. Seidenadel, assistant buyer for the 
Illinois Lumber Yards, plans to leave the lat- 
ter part of this week for a vacation in and 
around Washington, D. C. 


E. L. Kurth, vice president and general 
manager of the Angelina County Lumber Co., 
of Keltys, Tex., was in Chicago June 29 siz- 
ing up the local lumber situation. 


R. G. Maislein, of the Maislein-Dawson 
Lumber Co., Sheboygan, Wis., when in Chi- 
cago this week reported the northern hard- 
wood business fairly satisfactory. 


O. N. Cloud, of New Orleans, La: secretary 
of the Long Leaf Yellow Pine Manufactur- 
ers’ Association, spent several days in Chi- 
cago this week on association business. 


A. H. Ruth, manager of the Chicago office 
of the George W. Jones Lumber Co., and Mrs. 
Ruth left this week for a,three week’s auto- 
mobile trip through the New England States. 


A. J. Huss, purchasing agent for the Hill- 
Behan Lumber Co., Chicago, will leave next 
week for the West Coast where he will make 
a general survey of the lumber mills in that 
section. 


E. J. Hurst, sales manager of the J. J. New- 
man Lumber Co., Brookhaven, Miss., made 
a business trip to Chicago this week with a 
view of getting a line on conditions in the 
local territory. 


Herman Richter, manager of the Hermosa 
branch yard of the Lord & Bushnell Co., re- 
turned on Monday of this week from a two 
weeks’ vacation. He says he enjoyed the rest 
and is feeling fit and well. 


Frank Heitmann, president of the Heit- 
mann Lumber Co., retailer of Chicago, accom- 
panied by his wife and daughter, Helen, will 
sail from New York on July 5 on the liner 
Columbus for a three months’ European trip. 


George C. Goss, of G. C. Goss & Co., In- 
dianapolis, Ind., and George S. Dickinson, of 
Detroit, Mich., sales representatives for the 
Cady Lumber Corporation, of El Paso, Tex., 
passed through Chicago June 27 en route to 
the Cady mills at McNary, Flagstaff and 
Standard, Ariz. 


J. H. Simpson, who was for several years 
executive vice president of the First National 
Co. of Detroit, has acquired an interest in the 
business, and has been elected vice president 
of Cronwall & Co., investment bankers of Chi. 
cago. 


E. E. Sykes, wholesaler of New Orleans, 
La., was in Chicago June 28 visiting his friends 
in the local trade. He reported trade fair in 
the New Orleans territory. Mr. Sykes was re- 
turning from a business trip to Pittsburgh and 
Indianapolis. 


Charles A. Taylor, of the J. H. McCune 
Lumber Co., Rushville, Ill., last week cele- 
brated his thirtieth anniversary of association 
with the lumber business in Rushville. He 
began as a bookkeeper under the late J. G. 
Nolan and continued under three different 
ownerships. 


R. H. Bockmier, sales manager of the Black- 
well Lumber Co., Coeur d’Alene, Idaho, passed 
through Chicago June 28 on his way east on 
a business trip. He reported a good volume 
of business.in Idaho and Pondosa pines, the 
company’s mill being well supplied with orders 
at satisfactory prices. 


Herbert Moss, sales manager of the Trinity 
County Lumber Co., Groveton, Tex., spent a 
couple of days in Chicago last week confer- 
ring with R. C. Clark, manager of the local 
office. In company with Mr. Clark, Mr. Moss 
made a business trip to Rockford and other 
northern Illinois points. ' 


Among Chicago visitors during the last few 
days were the following southern pine manu- 
facturers: C. A. Smith, Smith Lumber Co. 
Red Bay, Ala.; C. D. Whitfield, Whitfield 
Lumber Co., Sheffield, Ala.; C. L. Shook, Bel- 
mont Lumber Co., Belmont, Miss., and W. 
Pounds, of Belmont, Miss. 


Earl C. Brockett, sales manager, Weath- 
erbest Stained Shingle Co. (Inc.), of North 
Tonawanda, N. Y., was in Chicago this 
week, conferring with the local representa- 
tive of the company and calling on the trade. 
Mr. Brockett has been making a tour of 
middle West cities and finds increasing in- 
terest in the use of stained shingles in re- 
modeling old houses. He reports the sales 
of his company largely in excess of those 
of the same period last year, and a large 
percentage of the shingles sold are used on 
remodeling jobs. 


H. L. Beach, of the Streeter Lumber Co., 
Keokuk, Iowa, and his son, L. C, Beach, of 
the Hamilton Lumber Co., Hamilton, Ill. 
spent a couple of days in Chicago this week 
and were pleasant callers at the offices of the 
AMERICAN LUMBERMAN. Both father and son 
are live-wire retailers and while in Chicago 
spent much of their time getting information 
and merchandising pointers that will assist 
them in the conduct of their business. Both 
report a fairly satisfactory business for the 
first half of this year and believe the outlook 
is encouraging for the balance of the year. 
Both were much interested in learning of the 
most successful methods for meeting the ready- 
cut house or mail order competition. 


Nils Gregertsen, president of the Gregertsen 
Bros. Co., cypress specialist, left June 30 to 
spend a week at his summer cottage—“Cypress 
Lodge”—in Eagle River, Wis. W. J. Whyte, 
secretary-treasurer of the company, return 
June 27 from a three weeks’ trip through the 
eastern consuming territory, and reported busi- 
ness fairly brisk with prospects for a satis- 
factory turnover during the balance of the 
year. William Nils Gregertsen, son of Presi- 
dent Gregertsen, after two years at the Uni- 
versity of Chicago and one year at Brown Uni- 
versity, and also a trip around the world on 
the university ship Ryndam, has decided to enter 
the lumber business. He is now busy in the 
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local office learning the “ins and outs” of the 
cypress industry. 


Sugar Pine Firm Opens Local Office 


Announcement has been made by the Sugar 
Pine Lumber Co., of Pinedale, Calif., that in 
order to render a better service to its trade 
in the Mississippi Valley, it has opened a 
pranch sales office in Suite 1708 Conway 
Building, 111 West Washington Street, Chi- 
cago, in charge of L. W. Wilson. Mr. Wilson 
was for four years sales manager of the 
Gates Lumber Co., of Wilmar, Ark., now 
liquidated. W. P. Johnson, general superin- 
tendent of the Sugar Pine Lumber Co., at 
Pinedale, who has been enjoying a month’s 
yacation at his old home in Eau Claire, Wis., 
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A gurjun tree in the middle Andaman Islands. 

Its immense size can be judged when compared 

with the man standing at its base.. The tree 

produces fine structual timbers of large dimen- 
sions and takes treatment readily 








passed through Chicago this week en route 
to headquarters, and while here conferred with 
Mr. Wilson. le ital ae 


Sales Company Stockholders Meet 


Stockholders of the Northern Hardwoods 
Sales Co. held a meeting in Chicago last week, 
at which the following were present: C. A. 
Goodman, of the Sawyer Goodman Co., 
Marinette, Wis.; W. A. Holt, Holt Lumber 
Co., Oconto, Wis.; C. J. Kinzel, Kinzel Lumber 
Co., Merrill, Wis.; A. J. Tipler, Tipler Lumber 
Co., Tipler, Wis.; M. J. Fox, Von Platen-Fox 
Co., Iron Mountain, Mich.; W. D. Connor, R 
Connor Co., Marshfield, Wis.; W. N. Wrape, 
Kneeland-Bigelow Co., Bay City, Mich.; W. B. 
Heinemann, B. Heinemann Lumber Co., Wau- 
sau, Wis.; G. E. Foster, Foster-Latimer Lum- 
ber Co., Mellen, Wis.; J. D. Mylrea, Thunder 


Lake=Lumber Co., Rhinelander, Wis.; James 
R. Andrews, Escanaba, Mich.; H. E. Christian- 
sen, General Lumber Co., Milwaukee, Wis., 
and A. McBean, Edward Hines Hardwood & 
Hemlock Co., Park Falls, Wis. The consensus 
was that the results obtained during the first 
few months of the operation of the sales com- 
pany had proved satisfactory. All the manu- 
facturers represented have plenty of orders on 
their books and were optimistic over the out- 
look. All expressed the opinion that with the 
hardwood cut practically over for the season, 
there is going to be a scarcity of many items 
of northern hardwoods next fall, when they 
look for a good volume of business. 


American Legion Honors Retailer 


MINNEAPOLIS, MINN., June. 28.—Spencer 
Stearns, who is associated with his father in 
the management of a line-yard system at 
Hutchinson, Minn., known as the Stearns Lum- 
ber Co., has been chosen district commander 
of the American Legion. The election took 
place at the district meeting at Shakopee, 
Minn. Mr. Stearns is well known in the Twin 
Cities. He has been a stimulating influence 
in the retail lumber business, where his ag- 
gressive methods have had a beneficial effect 
in the business. 


(MANUFACTURER and DEALER 


Modern Lumber Conveying Systems 


“Mathews Lumber Conveyers” is the title of a new 
16-page, 11x8%-inch, booklet recently issued” by the 
Mathews Conveyer Co., of Elwood City, Pa., con- 
taining illustrations and descriptions of modern lumber 
conveying systems. Among the equipment described 
is the following: Mathews 2-rail flanged roller con- 
veyer, type 30 flanged roller conveyer, 3-rail double 
roller lumber conveyer, 3-rail double roller curve 
section, type 30 plain roller conveyer, type 50 heavy 
duty roller conveyer, types 80 and 90 wheel conveyers, 
8-foot wheel conveyer unit, and 90-degree curve wheel 
conveyer unit. Particular attention is called to the 
new extra heavy duty ball bearing roller now incor- 
porated in the conveyers designed for heavier work. 
This roller is described and illustrated on page 10 of 
the booklet. 

In a foreword to the booklet, the Mathews Con- 
veyer Co. states: ‘The power of gravity is a force 
that we have but to harness to put to work for us 
without further cost. You are now moving your lum- 
ber by man power, trucks or teams from cars to 
storage piles or waresheds. Mathews roller conveyers 
will move the material for you, it being necessary 
only to put the lumber on and then pile it at destina- 
tion. In addition to handling lumber the gravity 
roller conveyer will handle with complete success prac- 
tically every sort of building material. 

The Mathews lumber conveyer is built in two 
standard types—first, the 2-rail flanged roller and, 
second, the 3-rail duuble roller. The first type con- 
sists of a single line of flanged ball-bearing rollers 
mounted in a steel frame. The flange on the roller 
provides a traveling guard rail, high enough to keep 
the lumber from running off, and as the flanges are 
turning with the roller they do not offer any resist- 
ance to the movement of the lumber. Detachable 
ball bearings provide an anti-friction mounting for 
the rollers, which are carried on full-length axles of 
solid machine steel. The axles are milled at the ends 
and fit tightly in the slots in the frame rails, acting 
as additional cross braces to give added stiffness to 
the frames. The axles are held in position in the 
slots by means of lock clips bolted on securely. The 
frames for supporting the rollers are of angle iron 
construction as light as is consistent with proper 
strength. The cross bracing for the frames is all 
arc-welded so there is no possibility of bolts loosen- 
ing up from rough handling and the conveyer getting 
out of true. Mathews lumber conveyers are built in 
standard lengths of 12 feet. 

“The second type of lumber conveyer is the 3-rail 
double roller. It consists of two rows of plain end 
rollers (not flanged), set in a staggered manner in 
a 8-rail frame. A slight cut is also given to the 
rollers; that is, the outer ends are advanced slightly 
ahead of the inside ends, thus making the conveyer 
self-centering. Boards or timbers traveling down this 
conveyer will keep to the center. This type of con- 
veyer is used in connection with the 8-rail large 
radius curves for making 45- or 90-degree turns. 
The general construction of this type of conveyer is 
the same as the 2-rail type. It is entirely of steel, 
but due to its well proportioned parts and electric 
welded cross bracing, is light and easily portable.” 
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ONDOSA PINE 


is only one species of Pacific Coast woods we sell, 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


R. G. KEIZER Suite 758-760 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H, T. FALL A. J. BOYLES 


Fir, Spruce, Redwood 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales ts for Redwood Manufacturers’ Co., and 
‘LF. "O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 


= shi nts from our mills or from a 
pm y= our seven acres of yard at 


Laflin =p 22nd Sts., . ° CHICAGO 





GEO. D. GRIFFITH c. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Il. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own J ne a cong 9 Mill Stock, 
hite Ly oe ie 
We represent Nicnls Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., > %z,L28" 


Telephone, Main 0276 








Estimateand Delivery Record Book 


This book is so , that, with less work than 
usual, the Balance-To- of 2 any item is pase ow CON. 
TINUOUSLY, and you do not need to ene anything 
more than the cost of ordinary record ks to have 
this advantage 

The delivery record forms are on the back of the 
pa ey estimate that is retained in the book. You can 
ase the delivery form tor the estimate facing it. 

The book nd duplicates ruled— 
40 lines to the ont 4 sheets 2 x6 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
American Lumberman **! %,,Desrha™ S& 
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In San Franciscon. 


RIGHTi in the heart of the 

new business center at 
Eight and Market Streets. 
Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 


Lessee Manager 


ee 














Lumbermen’s Home 
SEATTLE 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 














Portland, Ore. 


E_ believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
ee ee Operators 














The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Gee. T. Thompson 
Managing Directors 

















New Chain-Drive Internationals 


Two new types of 4-cylinder dump trucks with 
nominal ratings of 2% tons and 8% tons, respec- 
tively, have recently been added to the already very 
complete line of motor trucks manufactured by the 
International Harvester Company of America, with 
headquarters in Chicago. The smaller of these, desig- 
nated as Model 54-C, has a capacity of from 2% 
to 8 yards, and the larger, designated as Model 
74-C, 4 to 5 yards. 

The chain-drive truck appeals to many people be- 
cause of the simplicity of the chain mechanism, the 
ease with which adjustments and repairs can be made 
while the truck is on the job, and also the ability of 
the truck to pull out of gravel pits and excavations. 
Both models are provided with a wide range of gear 
ratios so that when necessary a maximum of power 
can be exerted in pulling up steep grades, and at 





Detail of chain drive of International Harves- 
ter Model 74-C truck 


other times a fair rate of speed with a minimum of 
fuel consumption can be attained on level and easy- 
going stretches. The transmission includes four 
speeds forward and one reverse. In the larger Model 
74-C truck, in addition to the reduction gear type of 
drive, the live axle has a two-speed range, which 
provides an exceptionally wide choice of power ap- 
plications. 

A very simple arrangement for adjusting the ten- 
sion of the chains is incorporated in the steel radius 
arm, which transmits the torque from the rear wheels 
to the frame. Adjustment is made so easy thereby 
that liability of neglect of chains is greatly reduced 
and hence danger of undue wear on chains and 
sprocket resulting from the chains running too tight 
or too loose is considerably lessened. 

Removable cylinders; worm and wheel steering gear, 
with post carrying wheel at a 30-degree angle and 
connecting shaft vertical, thus giving maximum foot 
clearance, comfort, and convenience for the driver: 
and auxiliary rear springs that go into action after 
the load reaches a certain amount, thereby providing 
additional cushioning effect when loads are heavy, are 





“= - 
44% 





features which have been making transportation his- 
tory for International Harvester the last several years 
in heavy-duty work and which are retained in the 
new chain-drive models. The frame consists of deep 
double steel channels, one inside the other, each sec- 
tion being %-inch thick, and a liberal number of 
cross members that give the entire chassis great 
rigidity. 

With these two additions, International Harvester 
trucks are available in sizes for virtually every haul- 
ing need, ranging in capacities from the 34-ton special 
delivery to the 5-ton heavy-duty model, with a variety 
of chassis and body types to choose from. 


Tractor Solves Hauling Problem 


An unxpected increase in business last summer 
forced the Lewis Ice Cream Spoon Co., of Browns- 
ville, Me., to buy an extra supply of white birch, 
from which its product is made, and consequently 
brought the company up against a serious hauling 
problem which was solved by the use of the Full- 
Crawler-equipped Fordson. 

The company has always had its lumber cut in 
New Brunswick and shipped by freight to the factory 
at Brownsville. But when orders for ice cream spoons 
far exceeded expectations during the last season, the 
supply of wood which had been shipped during the 
winter and spring was exhausted. It was necessary 
to buy another lot of birch, and because time was an 
important factor in production, the Lewis company 
had to buy the lumber as nearby to the factory as 
possible. 

However, the wood had to be transported over a 
very difficult haul, either 18 miles around a hill or 5 
miles over it. The latter trip meant hauling over 
muddy road on long, steep grades, going up one of 7 
percent which alone was a mile long, and down several 
much sharper ones. Because of the time limit, how- 
ever, the company chose the trip over the hill, and 
looked about for equipment to do the job. Into the 
picture stepped C. E. Herrick, of Brownsville, who 
offered to solve the problem easily and economically 
with the Fordson tractor and Full-Crawlers. 

With the assistance of J. L. Hawes, of the Track- 
son Co., Milwaukee, Wis., the dealer put on a demon- 
stration of the machine. On the initial trip over the 
hill the Trackson-Fordson hauled a cord of green 
birch, but when the driver became used to operating 
the outfit, the load was increased and averaged 1% 
cords. The Lewis company immediately bought the 
outfit and has used it steadily since. 

The crawler-tractor works 9 hours a day, making 
the 10-mile round trip twice during that time and 
hauling a load of 1% cords of green birch on each 
trip. The Traction Full-Crawlers give the tractor sure 
footing and enable it to pull easily on the grades and 
in the mud. The outfit works at speeds ranging from 
1% to 8 miles an hour. 

If horses were used for the hauling it would take 
at least four of them to haul the heavy load which 
the Trackson-Fordson pulls without difficulty, and be- 
cause of their slow traveling speed horses could not 
make two trips a day. The crawler-tractor, in mak- 
ing two daily trips, therefore is doing the work of 
eight horses, at a hig saving both in investment and 
maintenance costs. The Lewis company would have 
to pay $15.50 for teams, while the Trackson-Fordson 
costs them only $8.50 to operate, resulting in a daily 
saving of $7. 





Load of birch hauled over 5-mile hill road by Full-Crawler equipped Fordson employed by Lewis 


Ice Cream Spoon Co., of Brownsville, Me. 


, for transporting material to its factory 
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Other Igts. 35.91 35.24] ix8” ..............005 39.02 46.50 1x 87 ke eee enone : . . : errr c cece 
ST ncncees wees 37.50} 1x5 and 10”.........; 41.61 54.32 a 21.73 21.95| 2x10", No.1, 10 ‘and 20’. 31.34 
Other Igts, 32.91 37.50] 1x12”, ...... gecccseee 51.35 ....|No. 8 =. Jengths) : nek s088 Sag Steseresnees a3 
= 3 Tengtha) : crc 17.16 17.00) phe pane apegllienan Tmo” III AT 1870 | ox”, ree 21.58... |,No. 2, Mandom °<2°2-.-. Ill 19/50 
ix6” sidiieaepers 19.75 19.66 ng and Base sens ceeeeee . . 
No. 3 fait lengths) : B&better: Plaster Lath ' 18 & 20’...... 25.45 «es. Gar Site 
nin 13.88 12.67] 4 and 6”............. 55.12 56.15|No. 1, %”, 4’.......... 3.26 2.85 | No. 3: X S48, SqE&S: 
ins” ereeladin 16.00 16.74" 8 and 107 .....ccccece 66.60 59.19'No. 2, %”, 4’.......... le ie ee ere 12.938 15.82' Up to 9”, 34 to 36’...... sees 42.00 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended June 24: 
Flooring Finish, B&btr, Surfaced Boards, SIS or S28 Oe OF 6, awkndkascosea 28.00 gO ncccvesensse 23.50 2x10”, 12” sbbdusaostes a 
1x3” E.G. B&btr hrt. rennet . 29.75 Oe 28.00 map aeerereerseee 21.75 
; B&btr sap a ‘. 2) eee 22.75 2x12”, 12’ eoccees ooee 29.00 j 
No. 1 & C EE SR acts piesad 27.75 See 22.75 Oe sistas cogses SUE 
No 2 | ay. 36.75 ee 25.25) we 5 Random Dimension 
B&btr hrt.... 18420’ ......4. 36.00} 2x 87, 12’ ........0006 23.75 oS. See . 
1x4” E.G. B&btr hrt SNF iretepcnntes 36.00 | ESE: ee ns asecese 15.50 
"G. B&bt _  ehetemaen . 43.59 Ee ceckwe SRE scevcovsvccseceees 17.25 
"No 1 & 18&20" ........ 45.00 SEE seveccss 34.00 : Lath, %"x4’ 
Sn No. 2— SUNT. soscaisiesis 29.25 Plaster ’ 
NO, SB seoeee “ye rere 25.75 | ey 30.75] No. 1 ..ssseeeee enoncecce ae 
Celling ar ebipmeinewaaate 24.00) 2x12”, 10° etebethesens HS BO BD cdcccciscccedes oe 2.00 
4x4” BENT .........0. 97.50 18@g0" 2222.21 3-00 Te) 2TTTIIIIID 3800] Car Material, 4-6" 
WE DO issesabasces 34.00 SAGE |. cscs 28.75 Tubs oes ne 39.00] No. 1, 9 or 18’......+6+ - 35.00 
eS wievnkees +08 52.00 6". 40 ...... ov .co En 28424" -....... 43.00 Ek | SR 34.50 
WD cinccoeusecs 12.50 . _ soeeosteares 21.95, No. 2 te, Random Igth...... ete 
eee 23.25 nee Altes o. 2, Random .......++. > 
0. G. Batts 18490" 912127") 23:50] on 4”, 10" ........000 22.50] wo. 1 Longleaf Timbers 
%x4” No. 1 & btr...... . 36.00 S9G:24" ......5. 3895 Rees 20.75 - : 
, ORME nasckases 22.50 nel aeons 22.75| Sq. E&S, 20’ & Und- ; 
Partition RS ee ee kt 25.59 ty" eeeeeeeee ht Lae a Ae « 30.00 
x4” No. 1 96.95|" ii 18&20" Beebe 24-75) 2x 6”, | re 19.00 Sx¢&el0" 6x10/10z10 .... $8.73 f 
Pah hehehe cene Wm : th reer 6.25 De cebews! «03 . 1806 X12” wae eeeeeeeeeees 
, ° 
Drop Siding, No. 117 Shortleaf Dimension, SISIE Shee pet Be GxIG/IGEIG ..ccccqeccses 62.00 
SO” BORE. ooiciesccee 41.25 a O66". 19" ..<...0000.. No. | Shortleaf Timbers 
a eer 36.75 Oe a re 23.50 a ae a ae oC ere 28.50 i 
Ws © uaeisacvceen 28.00 BE sapere eises 23.25 eee RPE SHMEIS co ccnsccccecess 38.25 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended June 25: 
: Flooring Finish—Dressed | Dimension—Dressed | Fencing and Boards 
Edge grain— 1x3” 1x4” B&better e.7 No. 1 No, 2 No.1 No.2 No.8 
. Se ee eet ..+- $70.50 eee eee ee $65.00 $50.00 | 12, 14 10, 18 12, 14 10, 18 idee bs ainwen $34.00 $16.00 $14.50 
Beneter KRW Kaew SLE. SO FE oicceside cavcndsecoens 67.50 51.00 | 16’ 30’ 16’ 20’ Oe? Ss ctivasaeee 36.50 19.50 15.25 
~ _ ” on ~ ” 
coeececesecnsecene cove 67.00 | sata Pe 10 ecccecccevese 70.75 53. 00 | $25.50 $28.00 2x 4” $23.00 $24.50 a Coenen oveceve pape poy ay 
Flat grain— x ooh aeeee sore .ccece 73.00 55.00 | 24.50 26.25 2x 6” 20.50 21.75 = Bo WSs ac cnene f. a on . 
1%, 1y, 2”x4 to 8 -- 74.50 ecese | 26.00 27.50 2x 8” 21.25 23.50 DS web cnéseee 48.00 26.75 19.00 
DE c.cedesesaeas $45.00 $28.75 | 1%, 114, 2”x5, 10, 12”.. 76.50 ose | Same : ” 9295 945 : 
og pp ERE meterpe pce 41.00 36.50 “7 | eS ae eo oo aoe Casing and Base 
We O oaccrosneesaons 23.00 21.50 Ceiling and Partition eet Rh cmuaianes > anew 1x4. 6” wok 
| We, Ae. etcctcassenecseneeas oe . 
| OF Clg. ae re | $2S&CM—Shiplap ce OOF ouvaccteo aoe aaeene ee 
Moldings ' | B&better ...$88.00 $40.25 $02. 00 $45.50 | 1x6” ........ .. $36.50 $19.50 $15.50 Lath 
14” and under ....29 percent discount | No. 1...... ~o- 86.50 ; ES ee eee - 86.00 21.75 18.00 No.1 No.2 
1%” and over ..... 24 percent discount | No. 2 =) ie - <<. apes ae 22.00 18.00 a ee $ 3.65 $ 3.36 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtiocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” «++ $80.00 $31.00 $30.00 $29.00 $31.00 $33.00 $36.00 
ix 4” +++ +$27.00 $28.00 $28.00 $28.00 $29.00 $81.50 $28.00 2x 6” cooe Ste 28.00 28.00 28.00 80.00 32.00 35.00 
1x 6” eoee 29.50 30.50 30.50 30.50 82.00 34.50 80.50 2x 8” ecee 29.00 31.00 30.00 30.00 31.00 33.00 35.00 
lx 8” eoee 81,50 32.50 32.50 32.50 34.00 36.50 82.50 2x10” coce 29.00 32.00 32.00 32.00 33.00 84.00 86.00 
1x10” eoee 82.60 83.50 33.50 83.50 35.00 87.50 88.50 2x12” «+++ 30.00 83.00 38.00 33.00 34.00 36.00 37.00 
1x12” eeee 83.50 34.50 84.50 34.50 36.00 38.50 34.50 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 oa $22.00. 





Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 8, 
$22.50. For Ne. 2 dimension, deduct $4 from price of No. 1. 
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NORTHERN PINE 


Duluth, Minn., June 27.—The northern pine list is firm, there being no disposition to shade reported in any quarter. 


ee 


Prices f.o.b. Duluth 


follow: 
Common Boarps, Roucu— P o ~ - “ = Fencinc, Roucu— 
6’ , ’ , , ’ , 6’ 8’ ’ 
Me BS WPecscctes $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1......... ieee . $51.00 $55.00 tO eae gence gs 
pettieber. 61.00 68.00 69.00 71.00 66.00 66.00 71.00 71.00 Si nidniadabieendtionod 38.00 41.00 43.00 46.00 46.00 
SE snide 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 ok yb pedtaendet -. 29.00 31.00 38.00 34.00 34.00 
No. 2, 8%....--.- 86.00 87.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No1.....) 072227777" 12 47,00 50.00 56.00 62.00 62, 
i cciscans . 88.00 40.00 49.00 45.00 45.00 45.00 53.00 65.00 8 PRR tee 33.00 86.00 41.00 47.00 45 See 
OP nackte ~. 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 RE a ea ssdcitealcalia ek 25.00 28.00 29.00 30.00 29.00 
a, Gi Me ndednkes 29.00 32.00 33.00 33.00 33.00 38.00 37.00 37.00 N rear s , ps = . 
i eanasees 29.00 81.00 33.00 38.00 38.00 33.00 83.00 33.00 ©. 4, foot and longer, mixed widths, 4”, $96.60; 6”, $88.60. 
12”........ 81.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”, 
a * white pime, Nos. 1 and 2, add $1. —— All white pins, Nos. 1 and 2, add $1. 
oards, 6 to 20’, 8, 10, and 12”, No. 4, $30.50; No. S1 or S2, add 75 ; a 
For SI or S2, add 75'cents; SiS1E, add $1; for resawed, add $1. Satin te Gar Gk eee ae 
Drop siding, grooved roofing and O.G. shiplap, 8’ and up, add $1.50. emg, eo" ¥-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Piece Sturr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 16’ 18’ 20’ SIDING 6”, 4 \— 
BEAT eeseeeeeees $28.50 $32.50 $84.50 $32.50 $82.50 $83.50 $85.50 $85.50 ee 1 ~ 
il aoseacenkan 28.50 29.50 32.50 32.50 Y ‘ Y . 
I nacorseciees 28.50 31.50 34.50 84.50 83.50 83.50 35.50 35.50  B&better ............+. $40.00 $44.00 EF ......... -s+e+++-$20.00 $22.00 
ae ee aiadtas 81.50 32.50 36.50 36.50 35.50 33.50 35.50 35.50 tteteeererereeees * oa. 38. 4 Norway, C&better.....: 34.00  86.0¢ 
BE sesveccesees 32.50 33.50 37.50 87.50 36.50 34.50 86.50 36.50 yo ea soos 6.00 com ye : : 
No. 5 iece stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M iding may contain not to exceed 20 percent of 4- and 9-foot. 
or S4S, add $3. $ ’ p ’ Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., June 27.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended June 24, as repcrted to the North 
Carolina Pine Association: 


Rough: 

4/4 edge— 

Bs ee NEE oo ccccccedctwonseancesweact $47.00 
Dy: shies dnttsweasddawsdeceeniedavdoacie 34.75 
Se. vtec henwhebidaaraeneedkeuvtedeneraehia 23.25 
ek Eh Biles cvanekscerenseteckearesieniaen 20.00 

No. 2 & Btr No. 1 box 

Dan  csceetandewwadeses oe acubenes $46.78 $28.38 

i. seven oc emeeeeeenoanewesereee sees 25.57 

DL. neentbeeee4eeescatneeneeduns 60.00 26.02 

Di. Ateeeigeesasns enero ounten ened 64.11 29.23 

Edge, No. 2 & better, 5/4. .....0.-ececceccess $53.00 

ib beteeeneeess oe vaves 58.00 

rn Cin, Wee, BD Bevcccdecevcceccesecees 33.19 

tt MO nay cnedanaened Kxianéest ee 16.00 

ee EE GD candnecnnncdcasddeccvewneeantees 4.75 

Dressed: 

Flooring, 13/16” 214" 
oe ae ON ccctetaccéocsodes $41.56 $46.87 
PCO fi he. cs emake eee sale 34.77 38.57 
2 OR ce cencenndanweress 36.43 39.75 

i 2 MOOD: io 50s ceWdeeeedeeeevescsees 36.59 

Box bark strips (dressed or resawed)......... 18.04 

* Air 

Roofers: No.1 dried 

Di Sreeeependasasadkoageset oars $26.33 $18.11 

DT. cetwankweedadketebadensoestwe® 27.43 18.75 

ide son cesetanvasaaanawewne res 27.96 18.51 

a ee ea 28.06 re 


*F. o. b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., June 25.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel atting, % cee 





Width— — @ a 
CO eee $25. 00 $24.00 $16.00 
«ir hi Oe c' ite-e e 27.00 25.00 20.00 
Dt cxvseswovnane ae 30.00 27.00 24.00 
nn eesnsens sees -. 35.00 $s oaee 

DD apiccewadesnan 3.00 : ee 

Clear Bungalow Hee %-inch 
Dh cceewketdseeksbes debs nesses eene $46.00 
DE cutecrcnh auenueneeseoesrecenees 54.00 
TZ-inch ..cccece Sedsbidbaaievinwewennae 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., June 25.— Eastern prices 


f.o.b. mills are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Extra stars, 6/2..........-. $1.60@1.64 $2.00@2.05 
OES? ee > 2.15 
i Ce oi. areenene en 1.76@1.84 2,20@2.30 
Se! er eee 2.37@2.45 2.95@3.05 
ee 2.30@2.34 3.15@3.20 
PND. nécerccvccéssvens 2.82@2.89  3.80@3.90 
Pirst Grades, Rite-Grade Inspected stock 
DE GHG, GBs cccccccscves $1.76 $2.20 
ee a 1.88 2.35 
ED inceceennssecaae 2.12@2.25  2.65@2.80 
Pk GO escsdsesseweets 2.45 @2.53 3.05@3.15 
0 ee es 2.62@2.70 3.60@3.70 
ND ctascacetsnaceene 3.00@3.07 4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2.......... $0.80@ .84 $1.00@1.05 
Common stars, 5/2.. «oes -92@ 96 1.15@1.20 
Common clears ......... soon, Bae 1.75 
British Columbia Stock, Seattle s 

XXX (Canadian) ......... $3. 

Cle Ubevsccccvcees $2.73 340 
ay prebtescnviosesevers 2.88 3.95 
DD chic cencwoden code OST 4.15 





WESTERN PINES 


Spokane, Wdavh., June 25.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 
Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 No.3 No.4 No.5 


OC . csxesavane $42.00 $28.00 $19.50 ..... ..... 
-- sxeteawuee 42.00 28.00 a saenh  -ewanis 
- ~sresaounen 40.00 24.00 SEP sects overs 
a” «neteeeeen 42.00 24.00 lk went 3 eanan 
” #ssaseceduis 44.00 25.00 Te tweens 8 o0eee 
4” & wider... ..... nies he $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
No. 1 No.2 No.3 Com, 
5/4 & 6/4 ...$61.50 $41.50 $25.50 $16.00 ..... 
Pe inerenedes 71.50 51.50 36.50 > Maerrer 
OE  +wetakdcenttasee (wee geese aeeed $24.50 


Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 


- aanenaee $47.00 $39.00 $23.00 ..... «see. 
— advecanses 48.00 40.00 Se tecee ‘paces 
” tdeoneenin 46.00 37.50 a? Perr 
Sa” eaewewewet 52.00 37.50 + errr eee Te 
a” wawidaa wwe 69.00 41.00 See bance wenee 
i cere knees “seans $19.00 $ 7.00 
White Pir, 6- to 20-Foot, Inch— 
4” 6” 8&10” 12” 4”&wdr. 
Nos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 
en Oe aaneecae 15.00 18.00 19.00 ere 
Be. E needtees atOan -bexee “Sacre  eeben $14.00 


[Special telegram to Amertcan LumBermAN]) 
Portland, Ore., June 28.— The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No. 1 No. 2 No. 3 
§/4 and 6/4......... $56.00 $41.00 $34.00 
GO cvcwdéesnn werden wns 66.00 51.00 34.00 


Above shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Prancisco, Calif., June 25.—The follow- 
ing average prices f.o.b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Asso- 
ciation for the period ended June 25: 


California White Pine 





Nos. 1&2 clr. C sel. Dsel. No. 8clr. 
Ge. cnvcansis $74.35 $64.05 $56.60 $49.50 
8 | eres > 72.50 65.50 54.40 60.85 
GFE wcaeseene 72.05 60.40 49.35 56.30 
rt seacsuaen 81.95 70.90 56.40 67.70 
California Sugar Pine 
Nos. 1&2 cir. C sel. Dsel. No. 3clr. 
O68 ' ctememes 94.40 85.65 73.65 54.40 
MIG beccxates 87.60 77.50 59.70 66.50 
Ge ctecnacwe 84.80 77.30 54.35 66.25 
GFE wccceves 94.10 82.70 71.00 85.15 
White Pine Shop White Fir 
ea Canes C&btr, all sizes... .$46.00 
No. 1, 5/4xa.w. 46.05 3&btr com........ + 21.50 
No. 2, 6/4xa.w. 27.55 No. 1 dimen., 1x 
Panel, %4”xa.w. 76.50 RA xeksdceeaeds 18.30 
Sugar Pine Shop Mixed Pines 
OO” eae a $40.40 Common— 
No. 1, 5/4xa.w.... 47.95 . ae $42.50 
No. 2, 6/4xa.w.... 29.40 a ee 28.40 
Douglas Fir cists nnsee 22.00 
| $45.75 Box ...--++++eee- 21.45 
ee eee 14.75 Timbers .......-- 25.00 
Ties and timbers... 26.00 Siding, B&btr, 
Dimension ....... 18.35 t + el EE ae 31.00 
sa sued 
_ Cedar Mae ssthesees 5.35 
Pencil stock ...... $25.00 RMR li 4.00 
Other eoecesesecce 17.10 SURE See 1.80 


_ Bxport 
Australian 4/4xa.w. 57.85 a.w. 


DOUGLAS FIR 


[Special telegram to Amertcan Lumserman] 
Portland, Ore., June 29.—F.o0.b. mill prices on 
actual sales of fir, June 25, 27 and 28, direct 
and wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr 4 

Dr <vveeuerdewsenund $36.25 = =. $30.00 ..... 

DE tkacvensvwnscaer besds GEL Jaasas saoba 

BPO isscnindanneseca esewe 7. 50 <iowe. whode 

Plat Grain Flooring 
Me caectuinctareces eaees 26.00 20.75 ..... 
BM cccnscsssuccienes stems 30.25 28.75 ..... 
. Mixed Grain Flooring 
ES sétisninkkaekeeds Beeee 8sebe «awk $17.00 
Ceiling 
SS Lr rrr ree 24.25 20.25 ..... 
BE” waccccescencecces seats 25.75 20.50 ..... 
Drop Siding, 1x6” 

DP. nédvenckwavennvias Seine 29.75 27.75 ..... 

Se” Pete ecmigbetiving wckes 29.75 28.00 ..... 

Se stetundsianesneaie Waser’ been’ -hedie 18.50 

Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
NEE. kiteninndnstvenainne $45.00 $47.00 $52.50 
Common Boards, and Shiplap 

1x6” 1x8” 1x10” 1x12” 

me OD ctvettcetsobaws $19.25 $16.75 $18.00 $19.25 

NO. B .oncccccccconce 11.00 12.25 10.50 15.00 

Tk. © skcorscnve eines 7.75 7.75 Ss ae 
7 Dimension 

No. 1, a fr 
14’ 16’ 18’ 20’ 22x24’ 26-32’ 


we $17.00 $16.75 $18.75 $19.75 $20.00 ..... ..... 
6”.. 15.75 16.00 17.75 18.25 18.25 $21.00 $24.00 
8”.. 16.75 16.75 17.50 19.00 18.75 21.50 23.25 
10”.. 17.50 17.75 18.25 19.00 18.75 20.75 22.00 
12”.. 17.50 17.50 18.75 19.75 20.25 22.75 24.75 
2x4”, 8’, $16.25; 10’, $17; 2x6”, 10’, $15.50 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
ee ere $12. 75 $11. 50 $10.50 $10.00 $10.00 
WO @ ceveccxe 7.00 ne wean ksteaes oeeee 
No. 1 Common Timbers 
Sud to Gnid” to OV, Gartneed. oc cccccstcsascs $20.00 
5x5 to 12x12” to 40’, rough............... eek 18.50 
5x5 to 12x12” to 40’, surfaced.........-ceeee0e 19.00 
Pir Lath 
Be De OR so atthe vp aveccianwanaead $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
DD” civentiaktetaien cee ke cthsd ba eweaier eit $34.00 
Oe” cbse dct Ouseed ibd seb denGdewc'es tevewes ee . 35.00 





WEST COAST LOGS 


[Special telegram to Amentcan Lumserman] 
- Portland, Ore., June 28.—Log market quota- 
ons: 


ay yellow: No. 1, $21.50; No. 2, $16.50; No. 


Fir, red: Ungraded, $15@16. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., June 25.—Log market: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: 


lumber logs, $28. 
Hemlock: No. 2, $12@13; No. 3, $10@11. 
$1 higher than fir. 





Spruce: 





Rafts of shingle logs only, $16; 


whit 
ing, 
16-f¢ 
aor 
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WEST COAST SPRUCE 
[Special telegram to American LumBerMAn] 
Portland, Ore., June 28.—-The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ree $73.00 Blt peedeewe 30.00 
1x4—10” ..... 62.00 : vd Canam 32.00 

Bevel siding— agian 

deere =a FRR 
OP sésavar 31.00 Green box Imbr. 19. "00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on -kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
aor more than 50 percent of 16-foot: 


D&better No. 1 No. 2 No.8 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
WF acces $56 $82 $82 $53.00 $42.00 $33.00 
 ssane 61 82 82 54.00 41.50 35.00 
obese 65 82 82 54.00 39.50 35.00 
a chaos 80 85 85 55.00 41.50 35.00 
a seus 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2; add $6, in No. 8, 
add $5. 

Random Widths, 6- to 16-foot lengths— 
guna.” 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 

No. 5, 4/4, $26.50; other Shane, $29.50. 

For all rough stock, add $2. 

Spruce lath, 4-foot, No. 1 ote. 45; No. 2, $6.95. 


CYPRESS 


St. Louis, Mo., June 27.—Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 
Mew Grades— Factory No.1 





Tank Selects Shop Box 
Oe. csceneswnee $116.75 $68.75 $651.75 $31.75 
ED «dius aewinw aes 121.75 78.75 63.75 33.75 
SD Gra winade we 123.75 81.75 66.75 33.75 
_ cocoe BERD )60|OCUS Clits 31.75 
es «+ 136.75 93.75 78.75 ene 
eee ienaicniace 136.75 93.75 78.75 meee 
BEE, Giitarea aNeiabene 141.75 98.75 93.75 
Peck random, 4/40 inebeeboene RE 
Common Rough— No.1 No.2 #£=No.3 
Sed” 2004s cewr~ess 200 ose. 3 $33.7 
TT Ani din neste saanaen 61.75 50.75 4.75 


Add $2 for specified lengths on common oie 
Pinish, 818 or s28— 


Heart A B Cc D 
1x4-10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 


1x12” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 115.75 110.75 102.75 wee 
1x16” .. 125.75 120.75 115.75 106.75 Sec 
Bungalow Bevel Siding— A B Cé&btr. 
dias saan 'a aga anes iia abe $53 $45 $43 
i ips weaee A ere 64 55 53 
a” ~uiachdeavinxeanesen® 70 61. 59 
Bevel a A Cc D 
Se - «sxdeew -- $48.50 een. 00 $41.00 $28.00 
YELLOW ovrunss— 
Pactory— No.1 No.1 No. 2 
FAS Select Shop com. com. 
eee $72 $60 $38 $33 $28 
OC are 75 62 48 35 29 
TE scourge nvinareaimth 75 63 50 35 29 
| pe eer 82 68 55 37 31 
BE tiedakeusiowe 100 75 65 ‘it ee 
Boards— ..No. 1 com. No. 2com. 1” random 
 ? a $42.50 ————  eaees 
Dn cece neem 42. ——— —060téié«C 
BE? eteenwawos 43.50 —— #4  vesee 
/ ETE SaaS — 8 | eee 
Peck, 1x12”. x ‘ $28.00 
KILN DRIED " SUFREZO FLOOBING— 
Bé&better Select No. 1 
CE on icceuan $61.50 $51.60 $43.50 





POPLAR 


Cincinnati, Ohio, June 27.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— a/a™ 5/4&6/4 8/4 
6 ere $100@110 a8 ae $110@120 
Saps & select. 72@ 77 82@ 88 82@ 88 


No. 1 com.... 50@ 55 65@ 70 70@ 75 
No. 2 com. A. 38@ 40 43@ 45 45@ 48 
No. 2 com. B. 28@ 30 30@ 32 32@ 34 


be 
ee ee $ 95@100 $100@105 $105@110 
Sans, & selects 66@ 70 70@ 75 80 85 
No. com.... 48 50 55 58 58 62 
No. 2 com. A. 37 39 03s 41 43 43 45 


No. 2 com. B. 27@ 29 29@ 31 30@ 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., June 27.—Chicago/Cleveland average hardwood prices obtained during 
week ended June 21, as reported to Hardwood Manufacturers’ Institute: 














Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. 
RED GUM SAP GUM WHITE OAK POPLAR SOFT ELM 
Figured Wood = ;Piain— Contd. Plain—contd. in ae me 3 me, Bae. 
Quartered com _ & #0 No. 1 com. & sel. 0. 1 com. 8. i 
Fas 8 § 4 coos 6-4 ~—- 81.00 79.75 4-4 54.00 ae ea 
4-4 143.50 occe | ame Rae tees 8-4 98.25 86.25 | No. 2 com. ce ton 
5-4 144.25 ssid 4-4 98.00 No. 2 com. 4-4 35.00 ne 4-4 26.00 
Quartered No. 3 com. eoee 4-4 51.75 i No. 2 A com. 5-4 34.75 
FAS 4-4 22.50 No. 3, flooring anadl 4-4 38.50 45.75 6-4 31.75 
4-4 110.75 .... | Crating 4-4 33.75 -- | No. 2 Beom. 8-4 34.00 4 
5-4 115.75 . 4-4 25.00 No. 3 com. 4-4 28.50 28.00 Log Run 
eae HAGE 4 "30.50 
6-4 113.50 ee ° ASH 435.00 
8-4 107.75 eee BLACK GUM RED AND WHITE Plain 8-4 57.50 
No. 1 com. & sel Quartered OAK FAS COTTONWOOD | 
4-4 59.00 FAS Sound wormy 4-4 81.75 ..-- | Panel & wide No. 1 
5-4 66.00 4-4 52. 4-4 48. 5-4 114.00 aah 4-4 99.50 sees 
6-4 70.00 No. 1 com. & sel. : 6-4 108.75 pigete 13/17” box boards 
a 4-4 42.00 tea RED OAK 8-4 117.00 . rid 82.25 : 
4 e ain uartere . % 
S4 43.58 FA FAS Ne ato | ad 61.85 hit 
Plain 4-4 48.25 ssi 4-4 127.00 117.50 5-4 58.25 peice CHESTNUT 
t 5-4 132.00 nine 6-4 68.50 Kee Plain 
FAS UPELO 68 
4-4 110.75 eee Quartered Plain 8-4 77.00 eeee a 122.50 
oa dorms iit | 74S “— SOFT MAPLE 6-4 ..., 118.50 
- : aad 4-4 $4.25 4-4 2 110.00 | wa a me 
No. 1 com. & sel. rag Pain 6-4 11650 137-80 | O-4 (8925. ooo 4-4.» 60.38 
oe Meee eS eed ME i a es 
8-4 = 68.75 vee No. 1 com. & sel. - : -—s sel HARD MAPLE ete 47.25 
AP GUM wei - 50 70.50 | FAS 
penile: No. 2 com A Tired Bes ~ ce, 
—_ Quartere 4-4 30.00 are e-4 $8.75 5-4 sarvie 111.75 . Tie 85. 
4-4 71.25 eee WHITE OAK No. 2 com. | 86 3. See oveesens 
5-4 = 77.25 tees Quartered 4-4 49.00 46.75 | No. 1 com. & sel. 8 
6-4 74.50 «+e. | FAS POPLAR 4-4 ee 87.50 5-8 46.00 
8-4 77.00 ae 4-4 129.50 151.50 Pain as, 72.00 | yo 5 com & col 
~ } com. & sel. a Quarsored FAS 8-4 .- 80.00 5-8 35.00 
- 98. 4s -+-» | No, l com. & sel. 4-4 112. 
5-4 64.50 sete 4-4 80.75 97.50 132.08 - oo BEECH MAGNOLIA 
-<- on eg Piain ast vee 18.00 6-4 31.50 4-4 14.75 ‘ 
4-4 90.00 112.25 4- ; a No. 1 com. & se 
Plain 5-4 11150 isnse| gs OO See °° 47.50 | 4-4 52.00 tees 
- as 6-4 130.25 ee 6-4 93.5 SOFT ELM BIRCH 
os (Gnas 8-4 130.75 125.50 8-4 98.50 8 FAS 
e . No. 1 com. & sel. i ie 5-4 73.25 vie 4-4 4... _ 109.75 
No. 1 com. & sel. 4-4 66.50 72.50 | No. 1 com. & sel. 6-4 71.75 Lill | No. 1 com: & sel. 
4-4 51.50 5-4 72.50 96.00 4-4 66.00 8-4 77.50 ae * ferret 67.25 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 
June 25: 


Maple Clear No. 1 
7” = re eere $74.46 $66.84 


Factory 
$44.10 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during week ended June 
18, as reported by the Oak Flooring Manufacturers’ 
Association: 


t§x1A” 43x24" HxlK” YHx2” 


Clr. qtd. wht........ $123.50 $123.92 $94.00 
CH. GQ GE. ceccces ay 89.68 TTT... 
Sel. qtd. w. & r..... 12. 84.18 $66.00 60.24 
Ce, SOR. WEE. cscs. 76.70 90.30 55.23 71.44 
Coe. SO Mies sec ce 80.26 88.85 60.39 69.43 
Sel, PUR. WEE. cccce 63.50 78.97 47.83 ane 
Ol, PO. FON. c0cc00 65.80 79.01 57.65 57.33 
No. 1 common...... 55.92 58.84 39.49 43.34 
No. 2 common...... 24.00 31.18 16.00 13.00 

Yx1y” Yx2” fexlKh” $x2” 
Che. oi WA cccis $80,50 $82.37 $90.50 
CEe, Gi. Biles eves cis 74.50 81.50 : sce 
Sel. pin. wht......<- 65.50 69.74 $55.5 50 72.50 
ea eee Ee - 62.00 
No. 1 common...... pecioad Aer en 45.00 





BLACK WALNUT 


Cincinnati, Ohio, June 28.—Following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


seen 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$18 Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
1, S50. $95; 5/4, $105@110; 6/4, $115@ 


od 
120; 8/4, 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 





POPLAR BEVEL SIDING 


Louisville, Ky., June 27.—The poplar siding 
market is stea y and unchanged. Demand is 
only fair, as residence building has been off 
this season. Prices at Louisville read: 


Clear Select No.1 No. 2 
OS ee $50.80 $40.08 oo0.08 $22.00 


sw. 50.0 00 6.00 20.00 
d-inch .......00. 48. 00 3. 00 3. 00 8 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., June 28,— Wholesale prices 
secured ron authoritative sources exclusively 
for the American Lumberman are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 10x10” ..... -- -$49.00 
3x6” and 6x6”.. 42.00 8x12" .wcccce - 58.00 
3x8”, 4x8” and 12x12” ......-- 56.00 

gp epee - 43.00 3x14" ..cceee - 68.00 
$x10” .....-... 50.00 14x14” ........ 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
” (Rail Delivery) 


nn coc w wanes 1k Oe Oe Rae $86.00 
BEE, BEN FARE ccc ccccvcccevesecenesess 76.00 
SS Eee rrr 56.00 
NO. 1 COME. GED Babi cccccccscccsocessves 46.00 
BO, 3 COG. WD HOt... occdeccccccsnsscoce 25.50 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.00 1x10”, %x 9%. ey 50 
1x8”, %x7%.... 27.50 1X12”, %x11%.. 28.00 


Shortleaf Dimensions, 848, %-inch cunt 10- 
to 16-foot 


> | PETE TE $28.00 2x10” ......e0- $29.00 
3. er 27.00 2x12” .....ce0- 30.50 
>< ee 28.00 


North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 


OE” GOO. cices seen $80.00 $63.00 RAPP 
SCRB te” DRE ccccwcesss 55.00 44.00 $27.00 
Kiln Dried North Carolina Roofers 
4x A, $= 5% ace ine ie we ws ia ee ee $99.28 

af St ceanipcce eve neegeeeeee a) 
1x10" SE ins. sive wan cunn oh eas Gulhie 32.00 
1x12” PE “Convene cp eee shee eudeeos 33.00 

}$-inch thick, $1 more. 
Red Cedar Bevel Siding 
ee SD so s0scsce dneersenbened Fane $42.00 
oe WD a béns.o0 v0dse cc sbenscbeeee 62.00 
SRG « GE bp 605 co.cc cess ecedsvcogesees 69.00 
Maple Flooring f.o.b. Philadelphia 
ix2h certs cb ones seared eee $80.50 
M.S 6 5G os a. ne:5 5.4 anmed Oe eee blen 72.50 
DRE > BONNET oc bkec0p cesses cerees eee 48.50 
x1%6", and B-inch CIOBF...cccccccecsces 64.00 


Western White Pine, Dressed 


D No. 2 No. 3 
Ee eee eee $ 72.50 $62.50 $45.25 $39.75 
Me ccagendabs 87.50 77.50 43.25 40.25 
BE gnisee dees 77.50 67.50 45.25 40.25 
43 eer 77.50 67.50 42.25 39.25 
OS = 87.50 77.50 42.25 39.25 
SE aases +. 102.50 92.50 44.25 46.25 
13” and up. bees 107.50 97.50 ‘axe pan 

Lath, 4-foot No. 1 

ee $6.75 c.i.f.—$7.25 delivered 
CO eee 5.50 c.i.f.— 6.00 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, those of 
ash, basswood, birch, soft and rock elm, red oak and 
soft maple being quoted f.o.b. Wausau, Wis., basis, 
and those of hard maple, beech and end dried white 
maple being quoted f.o.b. Bay City, Mich., basis: 


Wausau, Wis., basis— 

FAS Sel. No. 1 No.2 No.3 
Asu— 
4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
5/4 .... 105.00 90.00 70.00 42.00 21.00 


6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 cove 


Basswoop— 


4/4 .... 75.00 65.00 50.00 34.00 25.00 

5/4 ..+. 78.00 68.00 53.00 34.00 26.00 

6/4 .... 80.00 70.00 55.00 36.00 26.00 

8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 ees 
12/4 ...-. 110.00 100.00 85.00 60.00 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
$95; No. $75. 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 
Bircp— 
4/4 .... 100.00 80.00 50.00 82.00 21.00 


5/4 .... 105.00 85.00 56.00 36.00 22.00 
6/4 .... 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 coee 


12/4 .... 130.00 110.00 95.00 60.00 eee 
3/4 .... 88.00 70.00 45.00 ae eoee 
6/8 .... 85.00 68.00 38.00 


For 10-inch & wdr., add $85; 8-inch & site ‘add 
$20; for 56-inch & wdr., 8-foot & Igr., add $2. 


on of 4 & 6-foot lengths, $32. For sel. red, add 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sorr Erm— 


4/4 sce TOO 60.00 47.00 25.00 21.00 

5/4 «.+. 75.00 65.00 50.00 30.00 22.00 

6/4 .... 85.00 75.00 60.00 30.00 22.00 

8/4 .... 90.00 80.00 65.00 35.00 23.00 
10/4 .... 95.00 85.00 75.00 40.00 


12/4 .... 100.00 90.00 80.00 45.00 ; 
Rock Etm— 

4/4 .... 70.00 suse 45.00 25.00 ~—- 18,00 
5/4 ..-. 80.00 .... 60.00 30.00 19.00 
6/4 .... 80.00 1... 65.00 80.00 20.00 
8/4 .... 85.00 .... 60.00 85.00 *25.00 
10/4 .... 100.00 2. =~ 80.00 ~—- 0.00 

12/4 |... 110.00 2. 90,00 55.00 ~—- 80.00 
Sort Marte— 

4/4 .... 70.00 60.00 48.00 27.00 21.00 
5/4 .... 75.00 65.00 45.00 35.00 22.00 
6/4 .... 90.00 80.00 49.00 $2.00 22.00 
8/4 ..-. 95.00 85.00 52.00 88.00 22.00 


4/4 .... 100.00 80.00 65.00 43.00 19.00 

5/4 ...-. 105.00 85.00 70.00 45.00 20.00 

6/4 ...+ 110.00 90.00 75.00 49.00 20.00 

8/4 .... 115.00 95.00 80.00 52.00 20.00 
“Bridge plank. 


Harp Marre Rovcn Froorrnc Stocx—‘° 


No. 1 No. 2 No. 3 
com. com. com. 
rk. nsenseenveswaheewe --$44@45 $32@34 22@24 
ee enbatenéscceses eevee 45@47 34@36 24@26 
Bay City, Mich., basis— 
Harp Marrte— 
Sel. No. 1&Sel. 

FAS 6”&wider 6”&wider No.2 No.3 
|) ee $ 75.00 $ 60.00 $ 55.00 $35.00 $18.00 
DE ceeeen 85.00 70.00 65.00 40.00 20.00 
a <cneee 95.00 85.00 75.00 40.00 22.00 
a! sneane 105.00 90.00 85.00 45.00 25.00 

en: cteaee 115.00 105.00 95.00 50.00 30.00 
C—O 130.00 120.00 110.00 60.00 30.00 
a) xsande 145.00 130.00 125.00 60.00 35.00 
ae winene 170.00 155.00 150.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 80 percent. 


Beecu— 
FAS Sel. No. 1&Sel. No.2 No.3 
“ No. 2 com. & better..... «+++ $33.00 $16.00 
sbetacneeee $40.00 $35.00 25.00 19.00 
et 60.00 50.00 40.00 30.00 22.00 
oe -cebacas 70.00 60.00 50.00 85.00 22.00 
Pe esnsuss 80.00 ess 60.00 40.00 25.00 
Env Daiep Waite Marre— 
FAS and 
Nos.1&2 Nos.1&2 
Dt: ‘tacdcbduane aw ene wrrvvire. °° . $ 85.00 
PE wecscessedss bbbeekseees ++ 115.00 90.00 
et: skvadeseaoess PTT TTT «+++ 120.00 95.00 
Se sbeececseess écceceeetooos Bee 105.00 





CROSS TIES 


St. Louis, Mo., June 27.—Cross tie quota- 
tions f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 3" 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8”, 7-inch face.. 1.15 -85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plank 

ee ee err $45.00 
BO Gv a6nnccecectcccaces See 38.00 





SOUTHERN PINE TIES 


New York, June 27.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
CS — ee $1.50 $1.80 
WE §= «ke eedadonass Wawkaduxks 1.40 1.70 
Se . weresenenvusndenese ress 1.30 1.45 





For Editorial Review of Current Market Con- 
ditions See Page 31 


NORTHERN PINE 


MINNEAPOLIS, MINN., June 28.—The policy of 
buying for immediate needs has given northern pine 
mills a problem. Today they have a capacity busi- 
ness in mixed cars. Orders usually come with stipula- 
tion that delivery must be made within 24 to 48 
hours, indicating how low retail stocks are. Prices 
have not changed. 


BUFFALO, N. Y., June 29.—The northern pine 
demand has been a little less active. The approaching 
holiday is causing some holding back. Some of the 
mills appear to have quite an amount of stock on 
hand, but prices are holding about steady. 


EASTERN SPRUCE 


BOSTON, MASS., June 28.—The quite modest 
volume of new business in eastern spruce frames has 
made sellers very eager for orders. The regular base 
price of $40 is reported to have been shaded 50 
cents to $1 within a few days. Demand for Pro- 
vincial random is rather slow, and the full range 
is $32&34. Boards are dull, but offerings are very 
light and prices keep steady. 


HARDWOODS 


CHICAGO, June 29.—Demand is improving for 
select and better birch for interior finish. Automobile 
body plants are placing orders for thick maple and 
birch, mill stocks of which are getting scarcer. The 
furniture trade is slow, but is expected to show more 
activity after the midsummer shows now in progress. 
Flooring stock is scarce and prices are firm. South- 
ern hardwoods are rather sluggish in the local market. 
Most consumers of oak flooring bought ahead some 
time ago and are not actively in the market at 
present. 


NEW ORLEANS, LA., June 27.—Sales are in 
rather limited volume and buying is cautious. Prices, 
except on a few scattering items, have been pretty 
well held. One or two observers list sap gum as 
probably in best present position. The flooring grades 
of oak seem less active, and call for tupelo has slack- 
ened. Furniture and automobile interests are taking 
comparatively little. 


ST. LOUIS, MO., June 27.—Demand for southern 
hardwoods is very quiet. Inquiries are scarce, com- 
ing only from those in urgent need of stock, as 
mills are holding firm to prices. The bulk of the 
business is placed by planing mills and furniture 
factories. Several furniture shows are scheduled for 
next month, and their results will be watched with 
interest. More rains in the mill territory have 
checked operations somewhat. It now appears that 
the flooded lumber, which is being dried, will be 
available for shipment in about two weeks and that 
thirty to forty-five days will be required before there 
is a resumption of cutting in the affected mills. 





HOUSTON, TEX., June 28.—Houston hardwood 
men, in the midst of the lull, are hopeful that the 
furniture shows will start buying. Most items are 
quiet. 


BUFFALO, N. Y., June 29.—Hardwood yards re- 
port that demand is rather unsatisfactory and not as 
active as it was several weeks ago. The floods in the 
South have steadied the market to quite an extent, 








but many mills appear willing to make concessions, 
Industrial plants are slow to add to their stocks, Say- 
ing that they do not need the lumber. Small-lot buy. 
ing is expected to be the rule for the near future. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 29.—Fir volume in June com- 
pares favorably with the preceding month’s business, 
according to local distributers. Yards seem to tie 
fairly well stocked for the moment, being interested 
only in bargains, and are able to pick up transits to 
take care of immediate requirements. Prices have 
eased off to some extent from the basis prevailing for 
the last few weeks. 


SEATTLE, WASH., June 25.—Increased demand 
from rural districts is the most striking development 
of the fir situation during the last few days. Orders 
are mostly conditioned on quick shipment. Difficult 
mixtures on narrow margins continue to be offered. 
The market rules steady. In the intercoastal trade, 
space is so scarce that freight rates appear certain 
to hold during July, with a definite tendency up- 
ward. California business is stagnant. Scarcity of 
clears in export indicates that there have been some 
short sales in that item. China is increasing its 
demand for fir lumber, but the Japanese market is 
quiet and featureless. Oriental freights are firming 
up. In both logging and lumber manufacture, mid- 
summer curtailment tends to give a strong uwunder- 
tone to the market. 


NEW YORK, June 27.—Cargo space is scarce, fir 
mills are holding up prices, there is no distress lum- 
ber, but retailers seem indisposed to buy in large 
lots, and yard stocks are considerably lighter than 
they were a year ago. Prices locally are holding 
firm. 


BALTIMORE, MD., June 27.—Distribution is not 
of striking proportions, but local requirements are 
about as large as could be expected. Receipts here 
are quite up to market requirements, and the selec- 
tion is adequate. 





KANSAS CITY, MO., June 28.—There is a fair 
demand for flooring and dimension and wide boards, 
but other items are reported slow. Prices have shown 
no change here recently. 


LOS ANGELES, CALIF., June 24.—The threat- 
ened curtailment of fir production beginning July 4 
has already had its effect on the local retail market, 
buying having been quite general. Prices are not all 
that could be expected, but the wholesalers claim there 
has been greater firmness than at any other time for 
sixty days. Retail reserves are low, and the whole- 
sale stocks are being cut down by large rail ship- 
ments into the Imperial Valley and Arizona. 


CYPRESS 


NEW ORLEANS, LA., June 27.—Demand is locally 
rated “‘seasonably quiet,’ and prices are reported un- 
changed. The buying emphasis continues to be on 
mixed cars, with stocks at larger mills in good shape 
to permit prompt shipment. Current demand seems 
closely restricted to immediate requirements. 


CHICAGO, June 29.—While there is no marked ac- 
tivity in the cypress market, some orders are being 
booked right along from all consuming sources, these 
calling mostly for mixed cars. June volume is not 
quite up to that of May, although the latter part of 
June was better than the first week. Prices hold on 
a steady basis. 


ST. LOUIS, MO., June 27.—The week’s bookings 
in yellow cypress about equalled the preceding 
week’s. Demand from the yard trade, both city and 
rural, is quiet, and most inquiries come from whole- 
salers and crating concerns. There are no items out- 
standing. Prices are firm. There is a fairly good 
industrial demand for red cypress. The price list 
is unchanged. 


HEMLOCK 


CHICAGO, June 29.—Box factories and crating 
consumers are in the market right along for north- 
ern hemlock. Dry stocks at most mills are badly 
broken. Prices are strong at $4 to $4.50 off the 
Broughton list. 


NEW YORK, June 27.—Most hemlock being sold is 
of the West Coast variety, but the market is not es- 
pecially strong. Even with shipments being held in 
check, prices are being shaved in many instances, es- 
pecially where the retailer wants to buy substantial 
quantities. Wholesalers insist their prices are being 
held firm on eastern and western lumber. 


BOSTON, MASS., June 28.—Eastern hemlock 
boards, clipped 10- to 16-foot, are offered at $31&32 
without arousing much interest. Northern boards, 
clipped 12-foot, are $31, and random are $29&30. 


There has been a fair volume of business this month 
in western hemlock, which can be bought .lower than 
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eastern and northern stock. Mill shipment quotations 
remain firm, while western transits are offered at 
rather irregular prices. 


WESTERN PINES 


CHICAGO, June 29.—The western pines situation 
shows no noteworthy change from the last week or 
two. Demand is spotted, most consumers placing a 
few orders for mixed cars for immediate needs. 
Idaho and Pondosa pine prices hold on a steady basis. 
California white pine is moving freely to the sash 
and door trade for framing purposes. Mill stocks 
are well assorted and prices remain firm. 


SAN FRANCISCO, CALIF., June 25.—Pine de- 
mand has been sustained, thouzh there are fewer orders 
for upper grades. Commons have stiffened. Demand 
for box lumber has been stimulated by the heavy 
fruit crop. Rail shipments are slightly off, but for- 
eign demand showed gains during the week. Local 
business is° good. Slight seasonal declines in prices 
are noted in some grades, mostly uppers. Stocks at 
mills are below normal, and some curtailment is still 
in effect. 


NEW YORK, June 27.—Idaho pine and Pondosa 
pine prices are well stabilized, under continued 
pressure from the mills. Wholesalers report a fair 
demand, but retailers are buying in limited quanti- 
ties and are not stocking up. There are reports of 
price cutting in nearby communities, but no cutting 
here. 


BUFFALO, N. Y., June 29.—The California pines 
are moving somewhat slowly, mostly in small lots. 
Many buyers are not disposed to wait for mill ship- 
ments, but are shopping around a good deal among 
wholesalers. Mills are maintaining prices on shop 
lumber, but the amount available is showing an in- 
crease and some dealers expect a slight decline in the 
near future. 


KANSAS CITY, MO., June 28.—There is only a 
fair demand for western pines and a good share of 
it comes from industrial consumers. Inland Empire 
mills are listing $12 off, but considerable stock is 
said to be selling for less in this market. 


LOS ANGELES, CALIF., June 24.—The California 
white and sugar pine market is getting stronger all 
the time, and sales stiil exceed production. Mills 
report that clears are continuing to move well, with 
further advances on both Nos. 3 and 4. The week 
has witnessed several increases in wholesale prices, 
while the retail market continues firm, yards having 
small stocks for this time of year. 


REDWOOD 


SAN FRANCISCO, CALIF., June 25.—The de- 
mand for redwood, while still good, has fallen off con- 
siderably during the last two weeks. Noticeable is the 
decrease in foreign business. Rail shipments and 
coastwise demand are maintained at normal, with in- 
tercoastal orders off slightly. Prices are steady, with 
some changes in upper grades. Retail bupiness is still 
above normal. 


LOS ANGELES, CALIF., June 24.—Reports reach- 
ing this section are encouraging insofar as the red- 
wood market is concerned. Production is under 
orders. Mill representatives are doing practically 
nothing to secure additional business. Prices are 
strong, some wholesalers having advanced commons 
and uppers during the last ten days. 


SOUTHERN PINE 


CHICAGO, June 29.—Southern pine demand is 
holding up fairly well, both retailers and industrial 
consumers being represented in the market. The vol- 
ume this month is about the same as in May. Rail- 
road inquiries for repair material are more numerous. 
Prices show no particular change from “last week. 


NEW ORLEANS, LA., June 27.—The opinion was 
expressed here today that the southern pine market 
has passed its “low” for the present, and its next 
changes will be in the right direction. Resistance has 
stiffened against the pressure for lower prices. Mill 
stocks are said to be more or less broken in assort- 
ment, with some items scarce. 


ST. LOUIS, MO., June 27.—There was another 
decline in southern pine bookings last week, and the 
volume was rated the smallest of the current season. 
The price list is down. Rural yards are out of the 
market, although the large yards are buying lumber 
at radical price reductions for the purpose of holding 
it. Some observers feel the business of the indus- 
trial users shows an improvement, but their purchases 
are small. 


KANSAS CITY, MO., June 28.—Southern pine 
demand is still rather slow, and most buyers seem 
to be placing orders for immediate requirements, and 
usually for well mixed cars. Eastern demand is 


slow, and about the best volume is coming from the 
South. 
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Buying cheap lumber to sell at cheap prices to build 
cheap houses never has paid dividends. 
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The retail lumber dealer who makes his service and his 
materials attractive does not need to cut prices. 


NATALBANY lumber is the kind that fends off the 
necessity to sell cheaply. NATALBANY lumber is at- 
tractive because it is well-manufactured, delivered in 
good condition, and makes the sturdy homes that peo- 
ple want. 
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No man will build of cheap materials for himself if he 
‘knows he can get good materials. 
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You will make more money, infinitely, by selling 
NATALBANY Southern Pine—as safe as buying 
sterling. 

Let your customer know that 


good lumber can be gotten, lum- 
ber that will last a lifetime. 


Sell them trade-marked, grade- 
marked, certified lumber from 
NATALBANY. 
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Mill numbers 71-72-73 
All served by the speedy Illinois Central Mainline 


NATALBANY 


LUMBER COM PANY, LTD. 
SALES OF FICE 


HAMMOND, ’ LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 
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8,000 cars a year of long and short leaf Southern Pine 
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SALES REPRESENTATIVES: Cr al g 


D. Clinton Van Ostrand, P. O. Box 99, Omaha, Neb. 
_ 
Mountain 


W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
es 
Quality 


i . &. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lumber Co., Merchants Bk. Bldg., Cedar Rapids, Ia. 
Pondosa 


Colorado Continental Lumber Co., Chamber Commerce Bldg., 
Denver, Colo. 
Alex W. Stewart, 931 Lumber Exch. Bldg., Minneapolis, Minn. 





Lightness, Softness and 
Whiteness That Bring Sales 

The natural lightness, softness and white- 
ness of Craig Mountain Quality Pondosa 


Pine are important factors in helping dealers 
to sell this lumber. 


Lightness means easy handling. Softness, 


means workability and whiteness means 
nice, clean stock that takes the buyer's eye. 


Why not try a mixed car? 


Craig Mountain Lumber Co. 
Winchester, Idaho 


E.H. VAN OSTRAND, President. 
W. C. GEDDES, Vice-Pres. & Gen'] Manager. 














Learn more about 
the sals possibslities 
ofour Tennessze Aro- 
matic Red Cedar 
**K lmoth ” Closet are 
Lining 


A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak flooring. 
It possesses all the qualities desired by builders and will 
therefore make selling easier for you. Many other dealers 
featuring this flooring with good results. Order in 
L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MA UF ACTURERS AND WHOLESALERS 


Sledge Ave. and Souther: I ;. PHIS, TENN. 














HOUSTON, TEXAS, June 28.—Aside from export 
business showing improvement of late, the Pine mar. 
ket continues sluggish. There is moderate buying of 
assorted yard stocks. Timbers are going good, but oi} 
field business is very quiet. The pine men are en- 
couraged by recent rains and exceptional crop pros- 
pects. 


BOSTON, MASS., June 28.—Southern pine distrib- 
uters find demand disappointing. Considering the 
volume of building construction, yard stocks are quite 
moderate, but dealers are averse to making future 
commitments. Sellers are eagerly competing for the 
light business offered and prices show little strength, 
The full range of flooring, 1x4, is: B & better rift, 
$72&85; C rift, $58&75; B&better flat, $43.50&50. 


SHINGLES AND LATH 


SEATTLE, WASH., June 25.—Red cedar shingle 
business is not large in volume, and is offered in 
badly-mixed orders. The market is weak. There is 
no heavy accumulation of stocks. The industry will 
close for the Fourth, with resumption uncertain on 
the part of numerous operators. Shutdown of log- 
ons camps has strengthened the market for shingle 
cedar. 


MINNEAPOLIS, MINN., June 28.—Marked. varia- 
tion in prices on red cedar shingles characterized the 
week, Larger offerings were made in transit cars, 
also. Generally, however, clears were being sold at 
$2.20, and stars at $2. The demand continued light. 
Demand for balsam lath has become large, but 
there are virtually none available. Bolts which re- 
mained in the woods because of bad weather are 
being taken out. Lath prices remain unchanged. 
There is steady demand for jackpine and mixed pine 
lath. 


KANSAS CITY, MO., June 28.—Shingle demand 
is reported a little better than it has been for some 
time, though prices still stick around $2.10 for clears 
and $1.95 for stars. Extra clears sell about 50 cents 
higher. The demand for lath has slowed down a 
little, but there is said to be a slightly better de- 
mand for siding. 


NEW YORK, June 27.—Eastern spruce lath are 
plentiful, although the supply is nothing like as large 
as it was a month ago. The prices range from $6.25 
to $6.50, wholesale, f.o.b. docks, New York, with 
the usual difference for rail shipments. Demand con- 
tinues fairly brisk. Prices on West Coast shingles 
are firm and supplies adequate. Bargains may be 
found. 


HOUSTON, TEX., June 28.—There is not much 
doing in the shingle line, and lath business is fair. 
The eastern Texas mill managers have gone on 
record as favoring the giving of more attention to 
lath shipments, in hopes of encouraging more orders. 





NEW ORLEANS, LA., June 27.—Cypress shingles 
are seasonably quiet, with production light and prices 
unchanged. Enough cypress lath move on mixed car 
orders, and at unchanged prices, to relieve worry but 
the lath movement seems scarcely up to seasonal mark. 


BOXBOARDS 


BOSTON, MASS., June 28.—Boxboards are mov- 
ing in summer volume at fairly steady prices. Stocks 
in first hands are not excessive, and few producers are 
now willing to grant concessions on desirable box lum- 
ber. Round edge white pine boxboards, inch, are 
offiered at $27&30. 


CLAPBOARDS 


BOSTON, MASS., June 28.—Clapboard demand is 
quiet and prices remain about steady. Dealers are 
carrying moderate stocks and buying conservatively. 
Offerings of eastern clapboards are light and prices 
are firmly held. Plenty of West Coast clapboards are 
available. Clears, 3- to 7-foot, have recently been 
quoted: Redwood, $23.50; red cedar, $24; western 
spruce, $32.50; California pine, $42. 


Seaanhaaaaaeaenaaaeaeen 


Trouble and Litigation 


ABERDEEN, WASH., June 25.—Judge Geo. D. 
Abel of Montesano signed an order directing the re- 
ceiver of the A. J. West Lumber Co., of Aberdeen, to 
use his best efforts to sell the sawmill within the 
next thirty days at private sale. The court will then 
issue an order for approval or confirmation. In the 
event that the mill is not sold within 30 days at 
private sale, the court will then issue an order that 
the property be sold at public sale about Sept. 1. 
This order is the result of a petition filed June 1 
by the Greenwood Logging Co. asking that the superior 
court order the sale of the plant and property. The 
Greenwocd Logging Co. in its petition states that it 
is the largest creditor of the West concern and that its 
claims amount to $107,969. The total amount of ap- 
proved claims against the West property is $260,000, 
the petition alleges. The mill company has_ been 
in the hands of a receiver since March. 
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News Letters 


(Continued from page 67) 
Shreveport, La. 


June 25.—There is so little demand for pine that 
many mills report order files getting very thin. There 
is not much call from yards, industrial users or oil 
fields. Wholesalers have almost totally absented them- 
selves from the transit car market. Most orders from 
wholesalers are for mixed cars. Such stock as has been 
put out in transit in straight cars, especially that from 
Louisiana and east Texas mills moving via western 
gateways, has been exceedingly hard to dispose of. 
Mills are disposed to look with more favor on orders 
for mixed cars, though they are more troublesome to 
load. The yards are looking to the more responsible 
smaller units to furnish stock as needed, and the 
small mills that adapt themselves are the most suc- 
cessful sellers. 

In the hardwood market there is an entire absence 
of speculative buying, and prices are a little softer. 
There is not much stock in sight. 


Milwaukee, Wis. 


June 28.—The usual June dullness is making 
itself felt. Buying of all building items is 
limited. The first half of the year is ahead of the 
same period a year ago, however, as Milwaukee has 
been far in advance in its building operations so far 
this year prices on western lumber coming into Mil- 
waukee are getting easier, and there is a softening 
of the market on everything. Deliveries from the 
Coast are good, retailers will not buy in advance. All 
buyers are limiting their takings. In other parts of 
Wisconsin, retailers are doing better business this 
year than they have in previous years, and there is 
a large amount of hemlock being moved. 


Houston, Tex. 


June 28.—While the lumber market is sluggish in 
Houston and over its trade territory, lumbermen are 
much encouraged over the splendid crop prospects 
since the recent general rains. Business fell away 
after the flood emergency demand had been supplied. 
Then there was a slump in oil prices, and the oil 
field business greatly declined. Railroad business is 
quiet. Several local firms have reported improvement 
in export business. Building in the Rio Grande Val- 
ley, always a good source of orders, is holding up 
splendidly, and in the metropolitan area of Houston 
building is brisk. 

John H. Kirby, lumberman, last week sold a large 
tract of residential area, immediately south of the city 
limits, for considerably more than $1,000,000. 

The Kirby family held its annual homecoming cele- 
bration recently at Peach Tree Village, the eastern 
Texas boyhood home of Mr. Kirby. The annual ser- 
mon for the occasion was preached by Rev. Dr. E. P. 
West, pastor of the Baptist Temple, of Houston. 


Philadelphia, Pa. 


June 27.—The Philadelphia Lumbermen’s Golf Club’s 
June tournament was played last week at the Saucon 
Valley Country Club, Bethlehem. Although it rained, 
the ardor of the enthusiasts was not dampened. Har- 
old Buzby won and was crowned with due ceremony. 
The other prize winners were: Second, A. Y. Lesher, 
103-20-83; Horace Smedley, 89-5-84; Stuart Buck, 
94-10-84. Harry Myers, host, offered two special 
prizes for best scores on 3 and 18. Stuart Buck and 
Jim Williams were winners, and were appropriately 
presented with raincoats. 

Prices remain unchanged this week, and business 
is far from the boom stage, according to both retailers 
and wholesalers. ° 

W. L. Eliason, secretary J. A. Finley Lumber Co., 
has gone to Europe with his family, for a brief vaca- 


tion. 
Warren, Ark. 


June 27.—Volume of demand for Arkansas soft pine 
has fallen off a little, but prices are holding to levels 
obtained some time ago. Some mills report about the 
same volume of orders while others show a slight 
decrease. Floorings, except the better grades of rift, 
are moving, and other yard stock also. Orders are for 
the most part of the mixed variety, with some straight 
ears of yard items and crating stock being sold. In- 
quiries from the dealers have fallen off, no doubt due 
to midyear slackening in business. Industrial business 
is of fair volume. Some car material orders have 
been placed, but volume is not large, and prices 
are not satisfactory. Production this week has been 
curtailed by reason of Emancipation Day, June 18. 
Weather has been good, and mills have not been 
hindered in their logging. Car supply is good and 
there is a surplus of labor. Small mill production is 
slightly larger than at any other time this year, al- 
though the usual volume of small mill stock from this 
vicinity is not large. 
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* This $350,000 fire swept away a huge lumber- 
yard, destroying three million feet of lumber 


and burned 34 horses to death. A flood of 

water poured into the inferno of flame at first 

. was ~~ joe the blaze being swept by a 
e@ec0o esaaasiass 


porary said eg csudesgad The Weeds Caught! 


Someone was to blame! 


Today, every one recognizes the danger . . . opera- 
tors realize the menace that lurks within every single 
weed! Countless fires. . . countless dollars . . . valu- 
able time has been lost by neglecting to destroy this 
enemy. 


Remember—weeds are doubly dangerous during the 
dry season. 


WILSON’S WEED KILLER—KILLS WEEDS 


Wilson’s Weed Killer should be used not only as a 
fire preventive, but to keep weeds away from base of 
piles... thus keeping lumber in best condition. 
Wilson’s Weed Killer is clean, odorless, easy to ap- 
ply, and is very inexpensive. It kills the roots, mak- 
ing one application a year sufficient. 


1 Gallon (makes 41 gallons) $ 2.00 
5 Gallons (makes 205 gallons) $ 8.00 
50 Gallons (makes 2050 gallons) $50.00 


When ordering use this guide for your requirements. 





It costs you little—but may save you millions. Act Now. 
Your order will receive our immediate attention. 
Mail the coupon today for a trial order! 


For the enclosed check for $____§_-=-_-_-__-—s you _ may ship us 1 GALLON 5 GALLONS 
50 GALLONS of Wilson's Weed Killer. 


Name 








Address____ 2 eee 
(Please indicate clearly the quantity desired) 


SPRINGFIELD Department & NEW JERSEY 
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We'll furnish the crane, 
you furnish the truck 


























AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we’ll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“V” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle, Prac- 
tically every standard. truck of the 
required capacity has this clearance. 


Cranes 








RTO 


ORTON -ORTIC SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, ILL. 


The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 
logs, specifications and price will be 
sent to anyone interested. Write us 
today. 


Shovels 





— 








New Orleans, La. 


June 27.—A substantial gain in bookings was re 
ported for the week by the southern pine mills. South- 
ern pine prices also are credited with a firmer tone. 
There were reports of broken assortments at mills, 
with scarcity of some wanted items. Cypress demand 
just about held its own, by the local consensus, fair 
call for mixed cars being noted, but no featurable 
change. Prices are rated unchanged and steady. The 
southern hardwood call continues unsatisfactory, with 
the furniture and automobile divisions restricting their 
takings. It is claimed, however, that hardwood prices, 
except possibly on a few items, were pretty generally 
maintained. 

In a statement here today, Treadway B. Monroe, 
of Chicago, vice president of the Celotex Co.. outlined 
plans for further expansion »f its huge plant at New 
Orleans during the two year period just ahead. The 
comeeny contemplates installation of four additional 
machines at six months’ intervals, which will practi- 
cally double plant capacity afid bring the investment 
therein to $10,000,000. Enlargements are conditioned, 
however, upon the “come-back” of Louisiana’s cane 
sugar industry. Mr. Monroe explained that this in- 


creased investment at New Orleans resulted from the 
company’s decision to concentrate here its manufac- 
turing operations for the western hemisphere. This 
decision involves abandonment of the project for con- 
struction of a Celotex plant in Porto Rico. 


Laurel, Miss. 


June 27.—Southern pine production and orders 
have been about equal. Prices show practically no 
change. There is a better demand for upper grade 
floorings, and prices on these are somewhat stronger, 
but no other flooring items have advanced. Crating 
stocks and special cutting continue in good demand, 
with prices firm. Lath are in heavier demand; the 
4-foot No. 1 kiln dried have moved rather freely at 
$3.50, whereas a short time ago they sold slowly at 
$3.25, or down to $38. A number of good sized 
orders for car material have been placed within the 
last few days, though prices were rather low. The 
outlook for increased business in car items is good. 
There is a fair volume of export trade. Increased 
interest is shown in extra pine, with a slight price 
advance. European buyers are evidently short, and 
purchases for immediate and future shipments have 


been unusually heavy. Genoa prime has also been in 
heavy demand, and has advanced at least $1. Kiln 
dried saps, both narrow and wide, are in poor de. 
mand, European importers offering decidedly unsatis- 
factory prices, so that little business is being done, 
Sales to the Islands have been very small, and volume 
is regarded as of little importance. 


OBITUARY 











WILLIAM C. BALLLARD, who for many 
years had been identified with’ the lumber busi- 
ness at Louisville, Ky,, was found dead in his 
room at the Sinton Hotel, Cincinnati, Ohio, on 
Sunday morning, June 25. Mr. Ballard’s death 
was caused by acute indigestion or heart fail- 
ure, it is believed, He had been a sufferer 
from the former disease on several former 
occasions. Mr. Ballard was 52 years old. He 
had been a representative for the Natalbany 
Lumber Co,, of Hammond, La., in Louisville 
for more than twenty years. On Tuesday, 
June 21, he had gone to Cincinnati on business 
for his company, On Saturday evening he had 
gone to his room to pack preparatory to re- 
turning to Louisville, when he collapsed. His 
body was not discovered until Sunday morning 
when a maid entered the room, The hotel 
immediately notified Mrs. Ballard at her home 
in Louisville, and with Mr. Ballard’s brother- 
in-law, Alex Johnson, she left at once for Cin- 
cinnati,. The body was taken to Louisville, 
where services were held at the residence on 
Tuesday afternoon, with interment in Cave 
Hill Cemetery, The pallbearers were: O. §. 
Limbaugh, W. E. Snider, Clell Bir, Louis 
Moore, Ralph McCracken and Joe Dawson, Mr. 
Ballard leaves a widow, Mrs. Fanny Rogers 
Ballard, a sister, Mrs. Alex Johnson, of Louis- 
ville, and a host of friends in Kentucky where 
he was very widely known in the lumber trade, 
He was familiarly known as “Billy” every- 
where and “Billy” Ballard’s customers were 
his very intimate friends of many years stand- 
ing. He was universally liked for his cheerful 
disposition and witty conversation, and was 
very active in trade association work in his 
district. “The passing of Billy Ballard will be 
keenly felt by his friends and associates,” said 
W. E. Snider, of the Chicago office of the 
Natalbany Lumber Co., a long-time friend of 
the deceased. “Derby Day in Louisville will 
not be the same without him as he had never 
missed that event for more than thirty years 
and a host of friends always looked forward 
° meeting Billy on the clubhouse lawn on that 

ay, 


WILLLIAM J. CARNEY, prominent in Chi- 
cago business circles for many years, died at 
his home, 2400 Sheridan Road, in this city, on 
Saturday, June 25, at the age of 71, Mr. Car- 
ney was president of the Carney Coal Co., of 
Carneyville, Wyo., the Saylor and Scandia Coal 
companies, of Des Moines, Ia,, and the Carney- 
Cherokee Coal Co,, of Pittsburg, Kan. His 
other interests were numerous and varied and 
he was a director in the Standard Trust & 
Savings Bank, the Dolese Shepherd Co. and 
other concerns. Mr, Carney had been asso- 
ciated with the Edward Hines Lumber Co., of 
Chicago, for many years and was a director 
of that company, Edward Hines, long asso- 
ciated with him in business, paid the follow- 
ing tribute to his memory: 

“William J. Carney was one of my sincerest 
friends and closest business associates for 
over forty years. His astuteness, integrity 
and honesty made him a leader in two of the 
greatest industries of this country, coal and 
lumber, each of which will feel his loss keenly. 
Those who knew him personally will always 
remember him as a man of the highest ideals 
and purposes, even temperament and delight- 
ful companionship, Those who knew him in a 
business way will remember him as one of 
great and unfailing honesty and constructive 
helpfulness, He was the first stockholder and 
director of the Edward Hines Lumber Co. since 
the beginning of that company in 1892, and he 
has been of invaluable aid to our company, 
The commercial world loses an honest partner 
and his friends, a most delightful companion. 
Chicago, where he has lived his entire life, can 
genuinely mourn a great citizen,” 


JOHN D, FORD, of Ford Chapel, Texas, died 
at his home there’ on Monday, June 20, at the 
age of 77, Mr. Ford was a pioneer settler of 
Angelina ‘County and most of his 41 years in 
that section were spent in the Ford Chapel 
community which takes its name from him. 
He had been employed by the Angelina County 
Lumber Co, as timber inspector for 14 years 
and for the last 23 years had held a similar 
position with the Knox Lumber Co, Mr. Ford 
was an active Mason and was founder of the 
Methodist church at Ford Chapel. He had 
been ill for several years, A widow and seven 
children survive, 


HENRY 8S, BRUSH, who in 1881 was one of 
the organizers of the Huntington Coal & Lum- 
ber Co., at Huntington, L. I., died last Friday, 
June 24, at his home in Huntington. Death 
was due to pneumonia, Mr, Brush had re- 


tained his interest in the lumber company until 
a little more than a year ago, when he sold 
out to A. S. Pettit & Sons Co, (Inc.). Mr. 
Brush was born on a farm in the West Neck 
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section of Huntington on January 25, 1851, and 
lived in Huntington all his life. He was prom- 
inent in Masonic circles, served two terms as 
treasurer of Suffolk County, was for many 
years president of the Huntington Waterworks 
Co.,, chairman of the board of the Bank of 
Huntington and helped to organize the Hunt- 
ington F'ox & Fur Corporation. He owned the 
Brush Block in Huntington and in addition to 
his other enterprises conducted a general store 
for many years. He was known intimately to 
all of the old-line lumber dealers of Long 
Island. He is survived by four brothers and 
three sisters. : : 


MRS. SANFORD H. BOLINGER, wife of 
the president of the S. H. Bolinger Lumber 
Co., of Shreveport, La., died at her home in 
that city on Friday, June 24, after a long ill- 
ness. Mrs. Bolinger was 68 years old and had 
been a resident of Shreveport many. years. 
She was born in Uniontown, Pa. Besides her 
husband, who is widely known in the lumber 
industry, four children survive: B. Hudson 
and John Bolinger, Mrs. Ursie B. La Rue and 
Mrs. Isa B. Balcolm. Three grandchildren and 
a sister and a brother also survive. rs. 
Bolinger was a devoted member of the First 
Methodist Church of Shreveport, and was one 
of that city’s most beloved women. 


E, A, SHEW, who for the last five years has 
been managing the F, H. Stoltze interests in 
the sawmill business of the State Lumber Co., 
with headquarters at Columbia Falls, Mont,, 
and sawmill at Half Moon, Mont., was killed 
on Thursday, June 23, while attempting to 
cross the railroad just outside of Kalispell on 
his way ‘to Columbia Falls. A Great Northern 
train struck his car, killing him instantly. 
Mr. Shew is survived by a widow, two daugh- 
ters and a mother. He was a member of the 
Spokane Hoo Hoo Club, 


ROBERT H. McELWEE, for many years 
prominent in the Chicago lumber trade, died 
at his home in Lake Forest, Ill., on Sunday, 
June 26, following a lingering illness of heart 
disease. He was 69 years old. Mr. McElwee 
was born in Lexington, Va., and had been a 
resident of Chicago since 1875. He was asso- 
ciated with banking and other enterprises in 
the city, also, and was a director of the Con- 
tinental & Commercial National Bank. He was 
president of the Menominee River Lumber Co, 
and treasurer of the Spalding Lumber Co. for 
many years. A widow survives him, 


RAMY P. MORRIS, who for three years has 
been in charge of the Knoxville, Tenn., office 
of the Southern Hardwood Traffic Association, 
dropped dead at Bristol, Tenn., on June 28, 
while on business in that city, Mr. Morris left 
Louisville, Ky,, in 1922, going from the traffic 
department of the Louisville & Nashville Rail- 
road to the Memphis office of the traffic asso- 
ciation and from there took charge of the 
Knoxville office, about three years ago. He is 
survived by his widow, several children and 
his father, 


CHARLES HENRY REICHMAN, proprietor 
of the Humberstone planing mill at Humber- 
stone, Ont., died at that place recently in his 
74th year. Mr, Reichman, who was well known 
throughout the Welland district, had built up 
a large business and established a strong con- 
nection. He was a son of the late Herman 
Reichman, of Bertie township, and is survived 
by three daughters and one son as well as one 
brother and two sisters. 


MES, MARTHA SHELLEY CRANSTON, 
wife of John A. Cranston, a retired lumberman 
of Wilmington, Del,, died at her home there 
June 23 at the ag re of 80 years. She was 
widely known for her activities in the women’s 
suffrage and temperance causes, with which 
she became identified many years ago and to 
which she devoted a great deal of her time. 


J. A. GRAY, of the J. A. Gray Lumber Co.,, 
Schaller, Iowa, died at his home there on Mon- 
day, June 27 and was buried on Wednesday, 
June 29. Mr, Gray had been in the retail lum- 
ber business for some years, but because of 
failing health had sold out just a month be- 
fore his death to J. R. Major, of Witchita, Kan., 
and retired from active business, 





“Oxtp Gtory” flies from a 250-foot fir tree 
at Camp Bonneville, the maneuver camp of 
the 7th United States Infantry, 15 miles from 
Vancouver Barracks, Wash. Upon arriving 
at the camp for their summer training, mem- 
bers of the regiment did not find a flag pole. 
A likely fir tree was selected, linemen’s 
climbers procured from the signalmen and the 
tree trimmed, barked and converted into a 250- 
foot living staff for the Stars and Stripes. It 
is believed to be the tallest living flag pole 
in use in this country. 

















| 1p \ sos? 


We have told you before that our gospel is “assurance 
of quality, uniformity in milling, and accuracy in grad- 
ing.” 


To maintain this three-time guarantee of excellence 
throughout the thousands of pieces of lumber that go 
from our plants daily is the special duty of a vice-presi- 
dent of this company, a man who has known, made and 
“lived” lumber for many years. 


His experienced finger is in constant touch with every 
point of our operation, insuring the highest standard of 
machine work, grading and service. 


When you want your customer to have lumber that you 
too can be proud of 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28, 29 and 40. 


veneer Company Inc. 


Manufacturers of 






Sort LEaF YELLOW PINE 
Shreveport >, ba. 


SALES AGENTS FOR: 
Peavy-Byrnes Lumber Ce. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Inc. Peavy-Moore Lumber Co., Inc. 


Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 
BRANCH OFFICES: ; 
CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bidg. 200 Texas Nat’! Bank Bids. 411 New Orleans Bank Bldg, 
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New Mills and Equipment 


GEORGIA, Douglas—Roy McClellan hag leased 
a building here and will establish a furniture plant 
moving equipment from his plant at Jakin, Ga. 

Ochlocknee—Mason Lumber Co. has announced 
plans for rebuilding the plant destroyed by fire re- 
cently. 

KENTUCKY. Louisville— Gamble Bros. have 
taken out permits for plant enlargements costing 
about $5,000. 

NORTH CAROLINA. Franklin—W. M. Rifter 
Lumber Co., erecting new sawmill and mill village 
near here for cutting a tract owned by the com- 
pany in this district. 

Hendersonville—Brunson Furniture Co., recently 
chartered with $100,000 capital, reported planning 
establishment of plant to manufacture house fur- 
niture. 

OREGON, Tillamook—tTillamook Spruce Veneer 
Co. completing construction of its new electric 
spruce mill. 


SOUTH CAROLINA. Pickens—White Oak Lum- 
ber Co., Honaker, Va., has acquired timber hold- 
ings near here and is moving plant to Pickens for 
development, 

VIRGINIA. Richmond—Railway Handle Cor- 
poration, Kenbridge, Va., will erect buildings here 
on Perdue St. 

WASHINGTON. Aberdeen—Installation of ma- 
chinery in the new $300,000 plant of the Aberdeen 
Plywood Co. is about completed; plant will be in 
operation by Aug, 1. 


BRITISH NORTH AMERICA 


ONTARIO. Williamstown—J. D. Campbell con- 
templates building a sawmill, two stories, 20x24 ft. 


Business Changes 


CALIFORNIA. Bostonia—W. L. Dennis Co, suc- 
ceeded by Charles Kessler (lessee). 

Culver City—R,. P. Davidson Co. sold to Phil B. 
Hart Lumber Co. 

San Francisco—The Grace Lumber Co. has 
moved from 214 Front St. to 1770 Folsom St. 

San Francisco—Moore Mill & Lumber Co: moved 
to 525 Market St. 

San Francisco—Jean Abbott has moved his hard- 
wood flooring business from 3064 Sacramento St. 
to 1451 Steiner St. 

San Francisco—The Chicago Hardwood Floor Co, 
has moved from 105 Third St. to 268 12th Ave. 

San Francisco—Western Hardwood Flooring Co. 
moved from 21 Capistrano to 425 Bosworth St. 

Yucaipa—-Yucaipa Commercial Co, sold part in- 
terest to W. W. Boyd. 


COLORADO. Pueblo—Iron City Lumber Co. suc- 
ceeded by Minniqua Lumber Co. 


ILLINOIS, Chicago Heights—Frank H. Stoll Tie 
Co, succeeded by Consolidated Supply Co. 


INDIANA, Valparaiso—Smith & Smiths Co.; H. 
E. and E. V. Smith sold interest. 


MICHIGAN. Ashley—Chas. A. Green sells lum- 
ber business to Rockafellow Grain Co. 
wrence—Lawrence Lumber & Coal Co. now 
owned by P. M. & L. H. Wheeler. 
Saginaw—Booth & Boyd Lumber Co. succeeded 
by Saginaw Lumber Co. 


NORTH CAROLINA, Robersonville — Roberson- 
= Milling Co. succeeded by Taylor Mill & Gin 
0. 


NORTH DAKOTA. Courtenay—Rogers Lumber 
Co. sold to Piper-Howe Lumber Co. 


OHIO. Cincinnati—Fred Kenker & Sons suc- 
ceeded by Albert Kenker. 


SOUTH DAKOTA. Dell Rapids—J. F. Anderson 
camer Co, sold to Dell Rapids Cojperative Lum- 
er Co, 


“WASHINGTON. Bay View—Frank Ostrom has 
purchased a third interest in Bay View Saw & 
paenane Co. from Martin Calson and Paul Blanken- 
urg. 

Seattle—Frank Palmer sold lumber and building 
material business at 1435 West 85th St. to House 
Bros. Lumber Co, 


Incorporations 


ALABAMA. Birmingham—Wilder & Summers 
Co., incorporated; capital, $10,000. 


FLORIDA. Jacksonville—Pennsylvania Lumber 
Co., incorporated, 


ILLINOIS. Chicago—Lockwood & Strickland Co. 
increasing capital to $250,000. 

Danville—Swisher Lumber Co., incorporated; 
capital, $20,000. 

Joliet—Joliet Material Co., incorporated; capital, 
$50,000; retail lumber. 

Rockford—National Chair Co., incorporated; capi- 
tal, $100,000; to manufacture furniture. 


INDIANA. East Chicago—Peoples Mill & Lum- 
ber Co., incorporated; capital, $60,000; planing mill 
and retail lumber. 

Indianapolis—Ben Davis Lumber Co. increasing 
capital from $50,000 to $60,000. 

KENTUCKY. Sidney—Smith 
Co., incorporated; capital, $2,000. 

MASSACHUSETTS. Fall River—Richards & 


Justice Lumber 
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Davis Lumber Co., incorporated; capital, $90,000. 
MINNESOTA. St, Paul—Lake ‘Vermillion Mfg, 


Co., incorporated; capital, $150,000; to manufacture 
lumber and lumber products. 


MISSOURI. St. Louis—Missouri Wood’ Products 
Co., incorporated; capital, $25,000. 


NEW JERSEY. Jersey City—Service Lumber & 
Supply Co., incorporated; capital, $600,000. 


NEW YORK. Queens Valley—Main Lumber & 
Supply Co., incorporated. 


NORTH CAROLINA. Hendersonville — Brunson 
Furniture Co., incorporated; capital, $100,000; 
manufacturing. 


SOUTH CAROLINA. Spartanburg — Taylor-Co}j- 
quitt Co., increasing capital from $400,000 to $1,- 
000,000. 


TENNESSEE. Memphis—H. Ray Box Co.,, in- 
corporated; capital, $25,000. 

Memphis—Mississippi Lumber Co., incorporated; 
capital, $10,000. 


TEXAS. Clifton—Schow Lumber Co., incorpor- 
ated; capital, $10,000. 

Galveston—Miller Furniture Co., incorporated; 
capital, $40,000; manufacturing. 

San Antonio—Star Lumber Co., incorporated; 
capital, $11,000. 

VIRGINIA. Abingdon—Holston Tie Corporation, 
incorporated; capital, $5,000. 

WISCONSIN. Madison—Frederickson Lumber 
Co., incorporated; capital, $50,000. 


New Ventures 


ALABAMA. Demopolis—Wiggs Lumber Co. has 
started a hardwood manufacturing business. 

Sunflower—Sunflower Band Mills Co. has started 
a hardwood manufacturing business. 


CALIFORNIA. Burlingame—H. J. Abbott has 
established a lumber yard in South San Francisco. 

San Francisco—Coast Cabinet Co. has engaged in 
business at 42 Clara St. 

San Francisco—Frederick S. Palmer has en- 
gaged in the wholesale lumber business at 681 
Market St. 

San Francisco—Standard Woodworking Co, has 
engaged in business at 1693 Mission St. 

Serra—Coast Line Lumber Co. opening retail lum- 
ber yard. 

IDAHO. Coeur D’Alene—Huntington Taylor, E. 
W. Eller and W. S. Rosenberry have engaged in 
logging and boom business as St. Joe Boom Co. 

INDIANA. Dana—F. H. Pawley Lumber Co. has 
started in business. 


MICHIGAN. Flint—R. F. McDowell Co. has 
started a retail lumber business. 


MISSISSIPPI. Corinth — Voll 
opening cooperage plant. 

Gulfport—Union Lumber Co. opening retail lum- 
ber business. 

MISSOURI. Edina—Hunter & Griffith have 
started a retail lumber business. 

NEW JERSEY. Newark—J. J. O'Neil has 
started a wholesale and commission lumber busi- 
ness at 204 Chancelor Ave. 

NEW YORK. Fultonville—Richmyer & Van Ept 
(Inc.) have started a retail lumber business. 

White Plains—Yonkers Builders’ Supply Co. has 
started a retail lumber business. 

NORTH CAROLINA. Greensboro — Armstrong 
Lumber Co. has started a iumber business. 

OHIO. Canton—Garber Lumber Co., of Stras- 
burg, has opened a branch office at 905 6th St. 
S. W., with O. O. Dougherty as manager. 

Cleveland—Lee Road Lumver & Supply Co start- 
ing a retail business, 


OREGON. Powers—Ed Roberts and Dave Mc- 
Nair have engaged in the logging business. 


TEXAS. El Paso—Edward Hines Lumber Co. 
reported as having opened a new yard in El Paso 
has no connection with the Edward Hines Lumber 
Co., of Chicago, which has no yards in Texas. 

Houston—Texas Millwork Co. has started a mill- 
work manufacturing business at 3418 McKinney 
Ave. 

Midland—Higginbotham Lumber Co. opening re- 
tail lumber business. 

San Antonio—A new lumber yard has been 
opened at 1422 South Hackberry St., by Chas. B. 
Brown and Horace M, Cox, under name of Star 
Lumber Co. 


Cooperage Co. 


Casualties 


FLORIDA. Fernandina—Sawmill of Brown & 
Braddock, on Atlantic Coastal Highway, loss by 
fire, $10,999. 


MISSISSIPPI. Hickory—O. S. Hopkins Lumber 
Co., mill and lumber sheds damaged by fire, loss 
about $30,000. 


NEW YORK. North Tonawanda—Dock & Mil! 
Co., loss by fire, $8,000; shaving house destroyed; 
electric motors and other machinery damaged. 


WASHINGTON. Sumas—Sawmill of Paul Will- 
brock destroyed by fire. 

Tacoma—Atlas Lumber & Supply Co., loss by fire 
in sawmill, $7,000. 


BRITISH NORTH AMERICA 


ONTARIO. Goderich—Goderich Mfg. Co., loss by 
fire, $40,000; planing mill and sawmill destroyed. 

Meaford—Knight Mfg. Co., loss by fire in sash, 
door and flooring plant. 

Parry Sound—Plant of Parry Sound Wood Tur- 
ners partly destroyed by fire; will be rebuilt at 
once, 

Rockland—Sawmill of Canadian International 
Paper Co., destroyed by fire caused by lightning; 
loss about $130,000; machinery destroyed. 
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PRENDERGAST-BUFFELEN — The mar- 
riage of Leslie Prendergast and Miss Margaret 
Buffelen, 6f Tacoma, Wash., was celebrated 
June 18 at St. Patrick’s church, Tacoma. The 
pride is the daughter of John Buffelen, presi- 
dent of the Buffelen Lumber & Manufacturing 
Co. and connected with several other lumber 
and manufacturing industries of the “lumber 
capital.” The nuptial mass was read by Father 
Donahue, president of Columbia University, 
Portland, and a reception followed the cere- 
mony at the Buffelen residence. The bride was 
attended by her sister, Miss Kathleen Butf- 
felen, as maid of honor and by Miss Ruth 
Flood, Miss Florence McHugh, Miss Lavinia 
o’Brien and Miss Aileen Beery as bridesmaids. 
Thomas Prendergast, brother of the bride- 
groom, was best man and the ushers were 
Charles Prendergast, Denzil Hailey, Dr, J, J. 
McLaughlin and Richard Buffelen. Mr, and 
Mrs. Prendergast left for a short wedding trip 
and on their return will make their home in 
Tacoma, 


REED-RAITHEL — Announcement of the 
coming marriage of Frank C. Reed, son of 
Mark A. Reed, of Shelton, Wash., one of the 
most prominent lumber manufacturers and 
timber owners of the Pacific Northwest, was 
made at Tacoma this week. The bride to be 
is Miss Georgine Raithel, of Chicago. The 
wedding will take place June 28 at the Chris- 
tian Science Church of Hubbard Woods, IIl, 
Following the ceremony the young couple will 
leave for a wedding tour in Europe and on 
their return will visit the Reed home at Shel- 
ton, before leaving for Tucson, Ariz., where 
they will make their permanent home. 


CHESSHIRE-ENDRIS—George Philliv Ches- 
shire, manager of the O. H. Paddock Lumber 
Co., Ohlman, Ill, and Miss Lorena Tresa 
Endris, of Pana, Ill,, were married June 22 in 
St. Patrick’s church at Pana, Following the 
ceremony a wedding breakfast was served in 
the home of the bride’s parents, Mr. and Mrs, 
Peter Endris, after which the bridal counle 
left on a motor tour through the East, They 
will be at home in Ohlman in two weeks. 


DILLS-EKELLOGG—Mr. 
Gibb Kellogg, of Hoquiam, Wash., have an- 
nounced the bethrothal of their daughter 
Marian to Leslie Harrison Dills, of Yakima, 
Wash. Miss Kellogg is the granddaughter of 
O. M, Kellogg, for many years manaver of the 
E. K, Wood Lumber Co, at Hoquiam, who is 
now residing in California. George Kellogg is 
resident manager of the Hoquiam plant of the 
E, K. Wood Lumber Co, 


Patents Recently leaned 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BE. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash 
ington, D. C., at 20 cents each. State number of patent 
and name of inventor when ordering: 


and Mrs. George 





1,628,845. Knife for splitting machines. John 
J. Heys. Lynn, and Albert R. Braden, Feverty, 
Mass 

1,628,918. [Imitation driftwood and process of 
manvfacturing same. Carl E, Schmidt, Oscoda, 
Michiz n 

1,6°89°8. Construction for the assembling of 
box-like structures. such as boxes, tables, and the 
like. George P. Washburn, Portland, Ore 


1.629,22 Transfer table for sawmills. Carl 
Mosen ond Williem J, Coleman, Bend, Ore 

1,629,302 Wood preserving system. John R, 
Pfister, N York, N Y 

1,629,612. Feed rolier for sawing, planing, and like ma- 
chine Pom Shurmer Stockport, England. 

1,629.°91. Spoke tvrnine lathe. Henry Flick, Jeckson, 
Mich ienor Hayes Wheel Co., same place. 

1.729.692 Wheel ‘mokine mechine. Henry Flick. Jockson, 
Mich.. assignor to Hayes Wheel Co., same place. 

1,629,712. Machine for milling lumber and the like. Ray 
WwW. s Ve les, Calif., assignor of one-hslf to Redio 
Leborats y & Moeonfeeturing Co., and one-half to Loon 
Scott, Pasadena Calif. 

1.629.750 Cutter head. Charles Wolf. Beloit, Wis., as- 
sign» Yotes-‘meriean Machine Co.. seme plce. 

1.629.328 Lathe. George W. Duchemin, New- 
ark, N. J 

1,629,468 Bandsaw and wheel therefor. Joseph 
W. Causev. Electrie Mills, Miss. 

1,6¢°9 671. Cvard for planing machines and the 
like. Andrew J. Retz, New York, N. Y. 

1,621,171 Utilizing wood waste. Howard F. 
Weiss, Madison Wis., assignor to Wood Conversion 
Co., Cloqnet Minn. 


1.631.172. Utilizing wood waste. Howard F. 
Weiss, Madison. Wis., assignor to Wood Conversion 
Co., Cloywuet, Minn. 

1.6%1.172 Woll board and process of making the 
sap Howard F. Weiss, Madison, Wis., assignor 
to Wood Conversion Co., Cliquet, Minn. 

1,621,408. Log raft. Matthew J. Davis, Portland, 
Ore 

1.631,32 Pond saw tooth roller. Albert E. 
Proc Rellingham, Wash. 


1,¢ 
Proc 
Co. 

1,.6231,522 
G. Ilowerton 


; Shipping package. Spencer C. Cary, 
“. ™“.. assignor to Cary Manufacturing 
place 
Apparatus for treating piling. 
Memphis, Tenn. 


Andrew 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

$0 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 


3611 Auburn Ave., Chicago, Illinois 








WANTED 
A contract for a steady supply of dry shavings or 
chips, material not to be thicker than 4”x1"x6 
long, should be dry. Prefer material coming from 
a sash and door plant. Please give particulars re- 


garding material that you have for sale and quan- 
tities, also prices. 
Address “‘L. 28,”" care American Lumberman, 





WANTED EMPLOYEES 
Hardwood Inspector and Buyer for West Virginia 
and Kentucky. Must be first class man and fully 
acquainted with territory. Give full particulars 
first letter. Permanent position with good firm 
to right party. 
Address “P. 3,” 


WANTED: GENERAL SUPERINTENDENT 
Who can handle entire organization from stump 
to car, also must have an idea of selling lumber. 
Timber mostly virgin growth shortleaf, new opera- 
tion. Good opportunity for right party. 

Address “M. 6.’ care American Lumberman. 


care American Lumberman., 








WANTED 
Retail yard foreman for yard Southern Indiana. 
Must know lumber and mill work and be capable 
of handling deliveries. 
Address ‘“‘M. 12,” care American Lumberman. 


EXPERIENCED FOREMAN DETAILER AND 
Filler on special millwork, such as frames, in- 
terior woodwork, cabinets etc. Apply THE MAR- 








KFRT MANUFACTURING CO., Syracuse, N. Y. 
Sitka spruce scantling, squares, 
siding suit scrupulous salesmen, 


stand strictest scrutiny, sell swiftly, 
spare scowling, seldom sag, shatter 


shams, supply superior service, 
solve serious situations, stimulate 
study, shake suspicion, show sa- 


gacity. 
O. W. Wood, Baltimore, Md. 
Try for a Prize by sending tn yours 


See Particulars on page 37 








WANTED 
General Superintendent for northern hardwood 
sawmill, northern Wisconsin territory, cut 


twenty-five million feet. State age, experience 
salary wanted. 
Address ‘‘M, 19," care American Lumberman, 


WANTED TO EMPLOY A YOUNG MAN 
With some experience as bookkeeper and assistant 
manager of a lumber yard located in a suburban 
town near Chicago. 

Address “P. 9,’ care American Lumberman. 


WANTED—MANAGER 
retail and contracting yard near 
Chicago. Must be familiar with small construc- 
tion. A real chance for right man. 

Address “L. 6,’ care American Lumberman., 


WANTED—SHIPPING CLERK 
Must be capable of checking house trim and take 
full management of shipping department. State 








Combination 





age, experience, reference and salary expected, 
Address “M. 10,”’ care American Lumberman, 





Shifty sawmill superintendent sud- 

denly suspended sojourns south 

seeking something suitable, secures 
shingle salesmanship. 


Robert Cofield, McShan, Ala. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





HIGH GRADE MAN 
Thoroughly conversant with the sash and door 
business and acquainted with the retail lumber 
trade surrounding Philadelphia and Southern New 
Jersey. Must have previous experience in this line 
and one who can produce results. Splendid oppor- 
tunity open for a good man to locate with a large 


jobber having direct factory connections. Give 
reference, age and salary expected, 
Address “M. 7,” care American Lumberman. 


A TECHNICAL MAN 
Under Thirty-five (35) Thoroughly Experienced in 
Building Materials or Ready-cut Houses Who Is 
Able to Handle Men Successfully. He Must Have 
Initiative and Driving Force. State Age, Expe- 
rience and Minimum Salary. 
Address “M. 5,” care American Lumberman. 








Commission basis to work Chicago selling Oak 
Flooring, Hardwood Lumber. Unless have estab- 
lished trade need not apply. Would have plenty 
of stock to offer and want a live salesman. 
Address “M. 9,” care American Lumberman. 


WANTED—S. 
On a commission basis to sell N. O. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn., and Masa, 
Address CLYDE EBY, New Bern, N. C, 


WANTED—LUMBER SALESMAN 
Good lumber saiesman lv cove astern 
sylvania.and New Jersey. We furnish car. 
dress—STOUCK-REASER CoO.. Gettysburg, Pa. 


WANTED SALESMAN 
Hardwood Salesman acquainted with trade in New 
York State territory. 
STANDARD HARDWOOD LUMBER CO., 
Buffalo, N. Y. 








Penn- 
Ad- 








STEADY POSITION WANTED 


By woods foreman with 
Mich, and Wis. 
proposition. 

E. W 


20 yr. experience for 
Can handle any kind of legging 
References furnished upon request. 

. HULL, Land. O’ Lakes, Wis. 


FIRST CLASS PLANING MILL MAN 
Understands building and operating mills. Fifteen 
years experience. Best reference. Address A, M. C., 
1014 N. Lawrence, Wichita, Kan. 


FIRST CLASS HARDWOOD BAND SAWYER 
Wants job. Right or left rig. References. J. N. 
CRAWFORD, 705 South Grand St., Monroe, La. 


POSITION WANTED AS FOREMAN 
In custom mill by practical man, capable of esti- 
mating, detailing and billing. 
Address “L. 14,’’ care American Lumberman. 


MAN OF EXPERIENCE AND ABILITY 
wants position as manager of Hardwood Depart- 
ment; can handle manufacture, grading and sales, 

Address “F.19,” care American Lumberman. 




















82 AMERICAN 
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GEN OFFICE MAN 
Age 32 and married. Fifteen years’ experience 
in the hardwood and softwood lumber business as 
office manager, bookkeeper on general books, cost 
accduntant, and stenographer. Experienced sales 
correspondent,, Now handling sales of present em- 
ployer. With one company eleven years and pres- 
ent employer four years. Want permanent posi- 
tion with a good square company. Can furnish 
the best of references. 
Address ‘‘L. 16," care American Lumberman, 


EXPERIENCED AUDITOR-BUYER 
Desires communication with Retail, Wholesale 
Lumber Company, or large Contractors, wanting a 
buyer, general manager or assistant. Just past age 
40,20 years’ business experience, with 14 years’ 
lumbering, good executive ability, competent in de- 
tail. Employed present same company past 12 
years, prefer the west or east, successful results 
and references assured. 

Address “B. 14," care American Lumberman. 


WANTED OPPORTUNITY 
by educated Lumberman with twenty years busi- 
ness and office experience, Capable Sales Manager, 
Purchasing Agent, Office Man, Department or Yard 
Manager. Good correspondent and collector. Wide 
acquaintance among mills and know markets. 
P. O. BOX 613, Shreveport, La. 


ACCOUNTANT—BOOKKEEPER 


Available at once. Have installed systems and 











conducted audits for large operations. Will go 
anywhere. Salary moderate, leaving future based 
on my ability. What have you to offer? SYDNEY 


H. VEAL, Chartered Accountant, 378 Golden Gate 
Avenue, San Francisco, Calif. 


HARDWOOD LUMBER SALESMAN 
Having a large and diversified line of trade in 
eastern and middle states is open for position 
with responsible manufacturer or wholesaler. 
Twenty years experience, best references, now em- 
ployed. 

Address “M. 16," care American Lumberinan. 








Solomon Sloan superintends six 
small, self-owned sawmills; saws 
sycamore, spruce, soft shortleaf, 
staple stocks; studies selling sub- 
ject sincerely, so supplies superior 
service; should soon swell sales 
substantially, since several southern 
states seem slowly swinging Sloan- 
ward; shelves selfish suggestions, 
seeking satisfied supporters solely; 
starts summer season summing sun- 
dry scantling stock shipments sold; 
showed sagacity selecting stumpage 
source, saying size sometimes set- 
tles such situations, smaller scopes 
satisfying; sensing sharp supply 
shrink, seems somewhat solicitous, 
suggesting several shippers see syn- 
dicate secretary. Sol’s sons send 
some spectacular souvenirs, signing 
same scrupulously; say sire sells 
systematically, satisfied superlative- 
ly, saves sapiently. 


J. H. Yost, Baltimore, Md. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





PLANING MILL MILLWORK FOREMAN 
Employed in the West, desires production end on 
all lines of Special Mill and Cabinet work. De- 
pendable, practical and accurate, With long mod- 
ern experience. 

Address “P. 12," care American Lumberman. 


YARD MANAGER OR ASSISTANT 
Age 28, married, yard man, shipping, estimating, 
billing, selling and collecting experience, desires 
responsible position. East Coast or Great Lakes 
preferred. 
Address “M. 1,” care American Lumberman. 


YARD FOREMAN 
Wants position—15 years’ experience in yard man- 
agement or yard superintending. Available at once. 
Address “K. 19" care American Lumberman. 











POSITION WANTED BY 
Logging Superintendent with fifteen years expe- 
rience in all kinds of logging. Best references. 
Address “K. 15” care American Lumberman. 





BAND SAW FILER WANTS POSITION 
Hard or soft wood mill. 18 years’ experience. 
Good reference. Address “L. 12," care American 
Lumberman. 





ACCOUNTANT—AUDITOR 
Experienced in wholesale, retail and manufactur- 
ing, wants responsible position. 

Address “P. 1,” care American Lumberman. 


ESTIMATOR, BILLER & DRAFTSMAN 
Is open for position, employed at present. 
Address “M. 21," care American Lumberman. 


MANAGER—TEN YEARS EXPERIENCE 
Address “M. 3,” care American Lumberman. 











EXPERIENCED MILL MANAGER AND 
MANAGER OF SALES: 
Hold position as Asst. Mgr. and Mgr. of Sales at 
present with large mill producing 75 million an- 
nually. Seventeen years experience in Yellow Pine, 
mostly selling retail and industrial trade. Making 
change in July and open for position similar to 
one I now hold, or would be open for selling 
position either directing or to trade. 39 years of 
age, married and of excellent character. Present 
employer for reference. My past performances 
for your consideration. 
Address “‘M. 14,” care American Lumberman. 


JOB WANTED: AS SALES MANAGER 
Asst.-Salesmanager, or mill representative by young 
man 29 years old. Four years experience as Sales- 
manager and Asst. Salesmanager for Arkansas 
mill, two years experience traveling parts of Tenn., 
Ky., and Va. Present and past employers as ref- 
erences. 

Address “M, 8,” care American Lumberman. 


GERMAN, 4, 15 YEARS LUMBER EXPERIENCE 
10 years as hardwood inspector, 2 years manager 
of private yard; A-1 bookkeeper, good collector 
and good on figures; open for position by August 
1, 1927; prefer west of Mississippi river, Minnesota 
or Dakotas most desirable. 

Address “‘P, 10,” care American Lumberman. 


FIRST CLASS HARDWOOD INSPECTOR 
With two years successful experience with N. H. 
L. A. At present employed as buyer and inspector, 
wants position with good firm as inspector or yard 
foreman. Married man, 35 years old with 15 
years experience in hardwood. 

Address “M, 24,” care American Lumberman. 














ESTIMATOR, DETAILER AND BILLER 
Young man thoroughly experienced listing and 
pricing special. millwork; university education; 
M. C. B. estimators’ course; graduate student in 
detailers’ and billers’ course; excellent references. 

Address “P. 8," care American Lumberman, 


WANTED—A POSITION 
as operating manager for a Hardwood Saw Mill, 
have 20 years’ experience in logging by railroad 
and river, manufacturing, grading, yarding, and 
shipping. Can furnish good reference. 
Address “‘L. 17," care American Lumberman. 








YARD SUPERINTENDENT WANTS POSITION 
Ten years’ experience as yard foreman and ship- 
per. A-1l inspector; married; age 36. Best refer- 
ences. 


Address “P. 5,” care American Lumberman. 





A-1 MILLWRIGHT WANTS WORK 
At once. High class man and expects high class 
pay. Can give my mill manager and four men as 
references. Can go any place at any time. Write 
or wire W. F. BERKMAN, Box 54, Bessmay, Tex. 


WILL ADVANCE CASH ON LUMBER 
And contract output of hardwood mills and act’ 
as your sales agents. We are an old established 
firm and have a first class sales organization, 
Write us for information, giving full details refer. 
ence your operation. 
Address “D. 18,’’ care American Lumberman. 





WANTED 
Five. hundred cars walnut logs.’ Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 

GEO. W. HARTZELL, Piqua, O. 

WANTED 
Clear oak squares, size 244x2%x30”", 2x2x30” and 
1%x1%x18”. 

KUEHNE MFG. CO., Trenton, I!linois. 











CPEN FOR POSITION 
as Lath and Picket mill foreman by contract or 
day work. All round filer. Will go anywhere. 
RICHARD ST. PETER, Midland, Ont., Canada. 


YOUNG LADY, ASS’T BOOKKEEPER 
And switchboard operator. 8 yrs. exp. Chicago 
location. 
Address “‘M, 22,” care American Lumberman. 


WANTED—POSITION WITH FUTURE 
As accountant and general office bookkeeper, fifteen 
years’ experience, wholesale and retail line yards. 
Address “A. 30,” care American Lumberman. 











WOULD LIKE TO CORRESPOND WITH 
parties having hardwood or Yellow Pine timber for 
sale in sufficient quantity to justify a 75,000 ft. 
capacity sawmill, We would be interested in a 
proposition with mill and timber if the price is rea- 
sonable. Would not be interested in location outside 
Arkansas, Texas, Louisiana or Mississippi. 

Address “P, 4,” care American Lumberman. 





WANT TO BUY 
A Used 30” Feed Table for Berlin No, 95 Surfacer 
and Matcher. Must be in good mechanical condi- 
tion. 
Two—5h1”—16’—-2” or 3” Flue Boilers, 150 Ib. pres- 
sure. 
One—8”x54” or 60”—4 Saw Edger. 
CAMPBELL-TOWLE LUMBER CO. 
Sprague River, Oregon 





Settle shingle sandwich sanctums 
somehow signify sumptuous sup- 
pers. 


Elizabeth Bacon, Seattle, Wash. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





WANTED 
Two cars 4x6 and wider No. 1C&B Hard Maple 
planks. Inspection at point of shipment. THE 
BRADLEY CoO., Hamilton, Ont, 


WALNUT LOGS WANTED 
12” and up in «liameter. 
J. W. FRYE LBR. & VENEER CO, 
415 Mutua! Home Building, Dayton, Ohio. 








Simple Simon surprised salesman 
Sam selling Saskatchewan spruce. 


August Kluge, Englewood, Fla. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





WANTED 
Clear popiur logs. 
WARREN ROSS LUMBER CO. 
Jamestown, N. Y. 


HALF CAR EACH 
13/16x1%” and 24%” No. 2 common Oak Floor- 
ing. Good grade for yard use. 
Address “K, 31,” care American Lumberman. 


CLEAR POPLAR LOGS WANTED 
FRED KNIGHT, VENEER & PANEL WORKS, 
Falconer, New York 


WE PAY CASH FOR WALNUT LOGS 
THE KOSSE, SHOE & SCHLEYER CoO., 
Cincinnati, Ohio. 


BIRCH, BEECH PICKETS 














WANTED MAPLE, 
48”x1”x1”—3,000,000 pieces. 
Apply C. LACOMBE, Alexandria, Ont., Canada. 





IMPORTER AND EXPORTER 
A mahogany man of 20 years practical experience 
in the central South American states desires to 
perfect an arrangement with a responsible house 
whereby he can remain at the source of supply 
and attend to the buying and shipping, the house 
to attrud to the marketing, on an equitable ad- 
justment of profits. References given and re- 
quired, 
Address “M. 23.” care American Lumberman. 


IN MARKET FOR A MILL WHICH CAN 
Handle twenty million feet per year which will 
consist of only a few items such as yellow pine 
siding, pattern 117, two-inch stock and roof boards, 
All payment for material before shipped is guar- 
anted by finance company. Wire me if interested. 
os THOMAS, 15 Seven Mile Road, East Detroit, 
Mich, 








Slippery salesmen spoil sales selling 
shaky scantlings. 


H. B. Freerks, Sioux City, lowa. 
Try for a Prize by sending in yours. 


See Particulars on page 57. 





LARGE WHOLESALER 
Traveling twelve men in Ohio, New York and Penn- 
sy!vania would like to make a connection with a 
lath buyer on commission basis in Province of 
Ontario, peitievlarly interested in spruce and No. 
3 jack pine lath. 
Address “R. 138,’" care American Lumberman. 


ALL SOFTWOOD AND 
Hardwood mills cutting stocks to size and length 
for specific purposes; write and let me sell your 
product on commission basis. Established trade 
over Michigan territory. 
Address “M, 15,” care American Lumberman., 


TIMBERLANDS 
Loans on timberlands. Timber bond issues. Timber- 
lands bought and sold. Appraisals and reports on 
timberlands and waterpower. 30 years’ experience. 
F. R. MEIE 








Timberland Factor, 165 Broadway, New York. 


I WANT TO BUY A LUMBER YARD 
In lower Michigan, near Lansing, Jackson, or 
Battle Creek. 
Address “L. 15,” care American Lumberman. 
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